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A Parish Crail << and <: thw @ ‘hit Mt. 


Among the People of the PinesesA Thanksgiving Story NOV 23 19 
By William Chalmers Covert. 





\ the after vears men grow mellow-hearted and 

turn back to live again the old scenes of their 

youth and young manhood, when the blood was 

leaping strong in their veins and every plan was 
Mull of unspoiled hope. 

is the Thanksgiving seasons that keep green the 
Memory of other days. Men feel like boys again as they 
gather about the well-spread tables‘of their homes and 
tell stories to their youngsters of how it used to be when 
they went down to father’s old farm and ate Thanksgiv 
ng soodies of the kind that passed away forever with 
Mother ’s cooking. 
the 


The joy bells ring loud and long in 
heart of every man who has sense enough to view the 


hardships and misfortunes of other days in a Thanskgiy- 


My atmosphere and laugh heartily at things that once 
Stiig his pride, emptied his pocketbook and made the 


other fellow rich. In the joys of having gained even a 
few points in the rough old game of life we love to look 
back at the things that lie in the tender mists of long 
a kind 
In the happy spirit of this 


ago and to believe that they worked for our good 


of influence on our manhood. 





|The first installment in the following story of the woods 
appeared in the last Thanksgiving issue of ‘the AMERICAN 
LUMBERMAN and dwelt with the actual experience of the 
author, Rey, William Chalmers Covert. now of the Forty- 
first Street Presbyterian Church of Chicago. in his heroic 
efforts to reach his first parish in the pines of the Northern 
Peninsula of Michigan. The previous story concluded with 
the arrival after serious obstacles of the dominic on the 
outskirts of the town of Ontonagon with his heart full of 
trepidation at what might await him there at the hands of 
the lumberjacks of the eighties and the citizens of the 
copper town that had turned to lumber. It is in the present 
chureh building over which the author presides that the 
beautiful pine tree window was erected last year to the 
memory of the late James Elliott Defebaugh by the National 
Lumber Manufacturers’ Association. EDITORS. | 





season this real story of other years is written down fot 
my lumbermen friends throughout the country. 

‘*Well, so long, dominie,’’ said MeMurray as he 
knocked the 


dropped me from his buekboard at the crossing in the 


ashes from his pipe on_ his palm and 
village. ‘‘I hope yez have good luck with them Presby 
terians; they’s a middlin’ crafty lot all right’’—and 
his hungry team whirled my benefactor off down the 
street and quickly lost him in the gathering gloom of the 


twilight. Had T been working all day with a peavy at 


‘a banking ground I could not have been more unsightly 


with mud. I was also stiffened by the long, hard ride 


of 48 miles. The corduroy, the oozy fills and the frozen 
stretches yet lying in the cold shadows of the pines that 


(Continued on Page 42R.) 
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SEND US YOUR INQUIRIES 


— FOR -- 


Maple, Beech, Birch, Basswood, 
Hemlock and 


Maple Flooring 


Mr. Retailer:— 


You can save money if you 


BUY RIGHT wou 


ssiiauteiinaneda enamine But to be sure and do this you should a 
200 M 4-4 No. | and 2 Com. Bass. 
100 M 4-4 No. 2 and Better Beech. BUY RIGHT NOW 
100 M 8-4 Ist & 2nd & No.1 Com. Maple. a 
600 M 5-4 No. | and 2 Com. Maple. And it is very important that you = 
500 M 4-4 No. 3 Com. Hardwood. JNO 


100 M 4-4 No, 2 and Better Birch. BUY THE RIGHT STOCK OFFI 


40 M 5-4 No. 3 Birch. 


25 M 5-4 Sap Basswood. 
wT he ee ee oe | OURS IS RIGHT—and you are insured against 


being imposed on by being furnished inferior stock 
Our prices will interest you. if you place your orders with the T 




















W. H. WHITE COMPANY. Louisiana Red Cypress Co. pate 


BOYNE CITY LUMBER CO. Hibernia Building, Ord 
BOYNE CITY, 7 MICHIGAN We Sell to Dealers only. NEW ORLEANS. as we 
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harmonizes with the richest furniture and enhances the appearance of any 
room. It appeals to people who look to durability, health, cleanliness and aaa 
beauty, and dealers will find quality, grade and uniformity unsurpassed \lanu 
: that 
in our 


yracture 114 Differen; ‘ 
Wie, 
” 
es 


“Finest Maple Flooring” set | 
13 ° 
8 and - Thicknesses Quality with us is paramount, but it is attained at a cost that is not imbe 


prohibitive because of our modern fast feed machines, thorough organiza- 





tion and long experience in the manufacture of flooring. MI 

\ yy, “pt Dealers who handle “ Finest” say Wh 
“x. 2p/, ¢\0%* “It sells itself ’—Write for prices. facto 
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WHY NOT TELL THE TRUTH? 


In its issue of October 5 the AMERICAN LUMBERMAN 
published its sworn statement of net paid and gross 
circulation and invited the other publications that 
derive their revenue from the lumber industry and 
allied lines to follow suit. 

That invitation has not been overlooked, but it has 
been ignored. This, then, seems a suitable occasion 
to repeat it. Why not tell the truth? 

And this query brings to mind the case of a certain 
publisher who lately has been ladling out much gra- 
tuitous advice to the lumber press, based apparently 
upon the assumption that he enjoys a private corner 
on all the real knowledge required to publish a lumber 
newspaper. Perhaps his estimate of his own prowess 
is somewhat exaggerated. But if his ability as a 
publisher were as extraordinary as the capacity of 
some of his representatives for swelling circulation 
to fit immediate requirements he would indeed be a 
wonder, 

Again, Why Not Tell The Truth? 


THE STANLEY BILL. 


Recently the AMERICAN LUMBERMAN referred 
editorially to the dangerous character of the so-called 
‘Stanley bill,’? H. R. 26,132, the text of which ap- 
pears on page 32 of this issue. 

The appearance of such legislation as this in Con- 
“ress emphasizes the wisdom of every manufacturers’ 
‘ssociation helping to maintain the National Lumber 
Manufacturers’ Association, the only organization 
that can take needed steps to protect the trade at 
large from legislative attacks of which this proposed 
‘ct is typical. -With the convening of Congress a 
number of such bills will make their appearance and 
‘t is important that the legitimate interests of the 

imber industry be fully protected. 


MINORITY VIEWS RECOGNIZED. 


While majority ruleis recognized as the most satis- 
factory and practical guide for determining courses 
f action where difference of opinion exists, experi- 
ence has shown that minority opinion can not safely 
e ignored. This fact has been recognized in a sub- 
‘tantial and practical way in the framing of Article 
10 of the by-laws of the Chamber of Commerce of the 
United States of America. One provision of that ar- 
ticle is that all subjects considered by the chamber 











shall be national in character. Other sections of the 
article provide for first consideration, immediate 
action, further consideration and reference to annual 
meeting of questions that may be raised or proposed 
for action by constituent bodies or by the council or 
board of directors of the chamber. Without going 
into detail, the statement may be made that in Article 
10 elaborate provision is made for recording and mak- 
ing effective suggestions and views of minorities as 
well as the consensus of all who are entitled to ex- 
press their opinion or exert their influence through 
the chdmber on national questions. 





STATE AND NATION TO TRADE. 


The creation by both State and National governments 
of forest reserves within the States has produced in 
several commonwealths a situation similar to that in 
Michigan, where isolated Government tracts are sur- 
rounded by State reserves, or vice versa. 

Michigan has solved the matter by a law passed at 
the last session of its legislature authorizing the Public 
Domain Commission to trade lands with the Government, 
the last Congress having also passed a law authorizing 
the Government similarly to trade with Michigan. 

The commission and the Federal authorities are now 
preparing to effect the ‘‘swap.’’ About 150,000 acres 
will be traded and both the Government and State re- 
serves are made more compact and capable of better 
and more economical patrol against timber trespassers 
and forest fires. 


THE CAR SUPPLY. 


The car supply as reported to the American Railway 
Association November 7 showed little change from Octo- 
ber 24. There was an increase in the total surplus of 
2,608 cars and an increase in the aggregate shortage of 
3,886 cars. Shortages reported November 7 totaled 
71,156 cars. 

Comparison of these statistics with reports for previous 
years affords an interesting basis for estimating the busi- 
ness health of the country. In April, 1908, over 400,000 
ears were idle. Today the entire available car supply 
falls far short of meeting the country’s needs, in spite 
of the fact that equipment is being used to better ad- 
vantage than ever before. 

Car shortage of late years has been an invariable ac- 
companiment of prosperity. It is to be hoped that the 
railroad tonnage and earnings will continue heavy enough 
to justify the carriers in adding to their equipment suffi- 
ciently to relieve the tension that comes with the move- 
ment of heavy crops. 


ADVANCE IN HARDWOOD RATES. 


Lumbermen all over the hardwood producing and con- 
suming centers of the country are up in arms over the 
action of several railroads which have filed notice with 
the Interstate Commerce Commission of an advance of 
2 cents per hundred pounds on cottonwood and gum and 
an advance of 1 cent per hundred on all hardwoods. The 
different associations and traffic bureaus have been 
filing protests with the commission, asking for a sus- 
pension of this rule. 

Prior to this new rule cottonwood and gum had been 
granted a lower rate than the other hardwoods. This 
was given in order that these woods might get a wider 
market. The railroads contend that this result has been 
accomplished and that there is no longer any reason 
why these woods should be favored. It is understood 
that the advance will become effective about January. 











ARKANSAS LAND VALUES. 


Recently published statistics of Arkansas farm lands 
disclose some very notable facts that Arkansans real- 
ize, it is alleged, least of all. For example, it is shown 
that whereas Illinois farms yielded during the decade 
1900-1910 crops of the average value an acre of $17.24, 
which, with the land worth $95.02, was a gross return 
of 18.1 per cent on that average value, for the same 
period the earnings of Arkansas farm lands amounted 
to $22.04 an acre, or 157.4 per cent on the average 
value of the land, which was worth only $14.13. It is 
obvious that on the principle that the value of any 
such property is determined by its earning power the 
present value of Arkansas lands is grossly inadequate 
and that when this fact becomes better known it will 
advance accordingly. A current movement in this 
direction is one that directly interests and appeals to 
the owners of the cutover timberlands of Arkansas. 


QUARANTINE FOR INSECT PESTS. 


The danger of carrying the brown-tail and gipsy 
moths beyond the areas to which they have been con- 
fined by the strenuous efforts of the authorities in 
the New England States has led the United States 
Department of Agriculture to issue its Quarantine 
Order No. 4, imposing restrictions upon the inter- 
state movement of ‘‘Uhristmas trees and Christmas 
greenery.’’ This quarantine order makes provision 
for the transportation of lumber products from the 
infested area to outside points after inspection by the 
department and when other regulations are complied 
with. The order is set out somewhat in detail on 
page 42 of this issue of the AMERICAN LUMBERMAN. 
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District Lumber Notes— Lowtaville, Bscc.cccus 60 
Aberdeen and Hoquiam, Lynchburg, Va........ 57 

WEARS 6 050 6 ci destee 7 Manistique, Mich...... 65 
Atlanta, Ga....-ecccese 57 Marinette, Wis........ 33 
Appleton, Wis........- 63 BS a ee 64 
Aust, TS... .ccccades 56 Memphis, Tenn........ 58 
Baltimore, Md........ 57 Meridian, Miss........ 56 
Bangor, Me........--. 61-68 Milwaukee, Wis....... 63 
Bay City and Saginaw, Minneapolis, Minn..... 65 

| ree 64 Nashville, Tenn....... 5s 
Beaumont, Tex........ 56 i ae a eee 60 
Bellingham, Wash..... 67 New Orleans, La...... 55 
Birmingham, Ala...... 42C New Teek, FH. Becccscs 61 
Boston, . Mase. ........ 60 NOSTO. Wile s50 505 up 57 
Boyne City, Mich..... 60 North Tonawanda, N.Y. 61 
Bristol, Va.-Tenn...... 60 Omaha, Nebr.......... 77 
Wee, TE. Baw cevvces 690-61 Cents Ts. 6 aes owe 56 
Centralia, Wash....... 68 COtRe.. CEs ae cs ccecs 70 
Chattanooga, Tenn.... 58 Philadelphia, Pa....... 62 
Cincinnati, Ohio...... 59 Pittebargh, PS.....-+. 62 
Cleveland, Ohio 61 POPrClaRG, OG... cece 71 
Columbus, Ohio 59 Rhinelander, Wis...... 63 
Detroit, Mich 65 Sandpoint, Ida........ 68 
Evansville, Ind.. 59 San Francisco, Cal.... 69 
Everett, Wash.. 7 Savannah, Ga......... 57 
Grand Rapids, Mich... 65 Seattle, Wash......... 66 
Gulfport, Miss........ 5 Shreveport, ae 55 
Hattiesburg, Mi a Spokane, Wash........ _ 68 
Houston, Tex.... 70 Le eee 56-59 
Indianapolis, Ind. . 59 Tacoma, Wash........ 66 
Jacksonville, Fla...... 57 po SR ee 70 
Kansas City, Mo...... 56 Vancouver, B. C....... 71 
Lake Charles, La...... 55 Waterville ........-.. 61 
Little Rock, Ark...... 60 Wah WN vse sc eens 63 
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THE YELLOW PINE OUTLOOK. 


If there were any reason for doubting the soundness of the yellow pine mar- 
ket just now it would be balanced by the news of labor developments in Louisi- 
ana. The closing of the union mill at Merryville was the first step in what prom- 
ises to be a decisive battle between employers and reputable labor on the one 
side and the clement represented by Emerson and his gang of ‘‘organizers’’ on 
the other. 

Such a situation is regrettable, but it certainly does not spell Overproduction. 
That is the only real danger in sight and it looks now as if the labor unrest 
might for once be turned to good advantage. 

The extensive demand for car material is very gratifying and those mills that 
are in position to fill orders promptly are profiting by it. 

The car supply has not shown any improvement thus far and the shortage is 
quite general, but there is reason to believe that those manufacturers who have 
suffered most keenly for want of cars will soon find gradual relief. 

The course of wisdom just now seems to be to take only the most desirable 
business offered and to make no effort to force the market on slow moving items. 
The recent lull in retail yard buying is no assurance whatever that there will 
not be further heavy buying of yard stock before winter begins in earnest. Sales 
will not be augmented by the manufacturer losing his ‘‘nerve’’ and there can 
be no excuse for sacrificing values when underlying conditions are sound. 

The next 12 months can be made the best in yellow pine history if the pro- 
ducers will only exercise ordinary discretion—common business sense. 








NORTHERN HARDWOODS AND HEMLOCK STRONG. 


This year manufacturers of northern hardwoods and hemlock have had an espe- 
cially profitable trade. There has been little, if any, accumulation of stock of 
any kind of lumber, the product moving out to the trade as fast as it was in a 
condition to ship. Hemlock has been especially tavored. The demand has been 
strong throughout the season and at this time stocks appear to be pretty well 
absorbed. Figures gotten out by Secretary Kellogg of the Northern Hemlock & 
Hardwood Manufacturers’ Association, 54 firms reporting, show that the decrease 
in hemlock cut for October was 29 per cent over the corresponding month in 1911, 
while the increase in shipments was 19 per cent. From January 1 to October 31 
the hemlock cut showed a decrease of 9 per cent, while shipments showed an in- 
crease of 32 per cent over the corresponding period of last year. 

The hardwood situation is also bright. Hardwood stocks in producers’ hands 
are exceptionally light, this being emphasized by the fact that much of the lum- 
ber now in yards and sheds is green, and some of it may not round into shipping 
condition before the end of the year. In addition to the facts outlined, a num- 
ber of the hardwood mills of the North sold all of their prospective eut early in 
the season and the stock they have on sticks or that is now being produced is not 
to be included in the quantities held at manufacturing points. The statistics 
show for October ar increase in the hardwood cut of 7 per cent, but they also 
show an increase in hardwood shipments of 32 per cent over the corresponding 
month last year. From January 1 to October 31 a decrease of 13 per cent was 
shown in the cut, while an increase of 26 per cent was shown in shipments over 
the corresponding period in 1911. 





OPPORTUNITIES FOR RETAILERS. 


Rarely has a great and vital subject been more thoroughly and dispassionately 
discussed than was the present status of the retailer at the first annual meeting 
of the National Federation of Retailers reported on pages 36, 37 and 42 of this 
issue of the AMERICAN LUMBERMAN. 

Much valuable energy has been wasted in inveighing against the enemies of the 
local retailer. But altogether too little effort has been made to discover the 
grounds if any for the prejudice that exists against the retailer, and the means of 
restoring him to his proper and legitimate position as a factor in the scheme of 
distribution. Most of the addresses and discussions of this meeting were directed 
toward these ends. 

The proceedings of the meeting referred to emphasize the need of improvement 
in retailing methods, of the identity of interests among retailers, and the intimate 
relation that exists between the prosperity and welfare of retailers and the pros 
perity and welfare of the communities which they undertake to serve. 

Considering the easily ascertainable facts that the retailer not only performs 
a necessary service but that he is the most logical and best fitted instrument for 
performing that service for his community, the wonder is that any outside factor 
has been able to supplant him in the slightest degree. Perhaps it is not too much 
to say that no retailer can have listened to or read attentively the addresses de- 
livered at the Federation’s annual without discovering that a duty is imposed 
upon him to serve his community in accordance with the needs of modern times, 
and that his neglect of that duty has carried with it a severe penalty. 

Perhaps some retailers have realized that they were an essential factor in com- 
munity life, and, holding this view, have assumed that they could conduct their 
business in almost any way they chose without much regard for the sentiments 
of those who should be their patrons. If any merchant of this class was present 
at this meeting or shall read its proceedings he can not have heard or read un- 
derstandingly without being disabused of his error. 





GOVERNMENT V. SOUND BUSINESS. 


The Government has filed its brief in its case against the Eastern States Retail 
Lumber Dealers’ Association et al., a document of 268 printed pages. No new 
and startling theories are presented, the Government maintaining its case upon 
the lines that have already been indicated, charging that the defendants ‘‘have 
long been parties to a general conspiracy and combination which has limited com- 
petition and unlawfully obstructed, interfered with, and regulated the free flow 
of trade and commerce among the States in lumber and lumber products; that 
the common object of all was to confine the trade of the consumer of lumber to 
the regular retail yard dealer whose business was such as to entitle him to a 
membership in one of these associations, and to prevent the manufacturers and 
wholesale dealer from directly and normally dealing with the consumer and yard 
dealer whose business included contracting and building.’’ 

To paraphrase this expression, the retail lumbermen are charged with having 
combined against manufacturers who make a practice of selling to the retail dealer 
and subsequently selling to the retail dealers’ customers. If the Government’s 
theory of its own case is correct, whatever may be the present law applying, the 
retail lumbermen are charged with having done something which, to maintain 
their self respect, they were morally bound to do. The manufacturer or whole- 
saler who is guilty of double dealing of the sort referred to is entitled to about 


— 


the same amount of consideration ordinarily shown that fearless animal the 
coyote. 

If the Government succeeds in making a case on this theory it will have ren. 
dered a notable service to a class of people who, in most other countries, wou! 
be regarded as business outcasts and, as such, unworthy of citizenship. 

This statement of the Government’s ‘‘theory’’ in its case against the Eastern 
States retailers is striking evidence of the need of a little busjness practice on the 
part of those representatives of the Department of Justice who are prosecuting the 
cases against the retail associations. It is an astounding thing to see the Govern. 
ment setting up an unsupportable principle as the basis of a case which, if prose- 
cuted at all, ought to be based on high moral as well as legal grounds; yet this is 
just what is happening in this instance. It is time for Washington to take a 
course in business ethics. 





FORESTRY IN THE EMPIRE STATE. 


Out of the clash of conflicting interests involved in the ownership and contro] 
of the forest areas of the Adirondack region is developing a mutual understanding 
that is sure to result in sound legislation and sane handling of the holdings 
concerned. At first the policy of the State authorities seemed very shortsighted 
and unfair toward private owners. The complexity of the problem was increase«| 
when the hunting and fishing interests were interjected as a factor. 

Through the medium of fearless and frank discussions, however, a better under- 
standing has been brought about among all the interests affected. As is generally 
true in such cases, each of the several parties concerned found that its interests 
were not paramount and that justice and fair dealing demanded concession ani 
compromise. While the public’s interest in the natural resources of the State 
demanded consideration at the hands of the legislature, that body learned that 
it could not in forestry legislation safely disregard the rights of private owners 
or the well established principles of forestry and finance. 

The proceedings of the annual convention of the Empire State Forest Products 
Association, whose interests are centered in the Adirondack region, appearing on 
pages 49-50-51, afford an excellent demonstration of the wisdom of hearing all 
sides of a vexed question, and a fair inference from this example is that no 
public question is so complex and difficult but that if freely and openly discussed 
by all interested it will be rightly settled. 





HOO-HOO HOUSE AT SAN FRANCISCO. 


The proposal that Hoo-Hoo should become a factor at the Panama-Pacifie ex- 
position in 1915 by maintaining a ‘‘ House of Hoo-Hoo’’ during the fair was made 
shortly after San Francisco was fixed upon as the place for holding the Panama 
celebration. Now definite plans are under way and in the hands of men who will 
see them through. 

Hoo-Hoo is gaining ground and the maintenance of headquarters at San Fran- 
cisco will serve to revive the interest of many lumbermen who have not yet 
awakened to the recent changes in the order. 

The San Francisco exposition is going to break all sorts of records. It could 
not be given in San Francisco and fail. So there could be no better place and 
time for some promotion work by men who believe in Hoo-Hoo and who appreciate 
the need of the fraternity and the good it can do. And every loyal member, 
wherever situated, should lend a hand, that the credit for the breaking of all 
records for Hoo-Hoo hospitality may go to the order as a whole. 





SUGGESTIONS FOR LUMBER FINANCING. 


The proposition to organize a system of bank credit, specialized to finance 
agriculture, suggests the possibility that something similar for the financing of 
a large measure of the timber and lumber interests might be promoted. The 
scheme to provide credit for the farmers on the basis of land mortgages has 
been exten8ively exploited in the public press, and has been sufficiently gener- 
alized in the financial, trade and industrial department of the AMERICAN 
LUMBERMAN to attract the attention of its readers. The purpose of the promoters 
is to afford agriculture the privilege of borrowing money on land mortgages 
through a credit association, so that the farmers may obtain loans when they 
need means for carrying on their business. It is believed that this will give 
them the opportunity to borrow money at reasonable rates, for terms of 
years, and make them independent of the commercial banks, if they choose to 
accept the privilege. The farm mortgages thus taken over by the association 
or syndicate banks would become the basis of bonds that would have a market 
value, similar to railroad, industriai, municipal, State or other bonds. Return 
payments on loans from the farmers could be made in installments, probably semi 
annually, so that the borrower would have the advantage of using his crop 
results for such payments. It is proposed to extend this amortization privilege 
for a long term of years, beginning with three years, and reaching forward 90) 
or 75 years, as in Europe, if that provision should be deemed necessary in this 
country. 

The object of this system of land mortgage banking is to give agriculture a 
credit and capital resource as dependable as that enjoyed by manufacture, trade, 
transportation or other kinds of business. It would give the small as well as 
the large owner of farm lands a chance to make his realty holdings available 
for securing liquid capital at a fixed rate of interest, and a privilege of maintain- 
ing his credit by gradual liquidation. He thus would not be constantly threatened 
with foreclosure, and would be able to fertilize and drain his land, buy good 
stock and seed, and hence greatly add to the productivity and profit result of 
his acres. 

The same method of financing, if applied to the timber and sawmill business, 
also could be made to cover land holdings as well as logging and the producing 
of lumber. There could be timber land associations, corporations or syndicates 
backed by ample capital that could go into the business of timber land mortgages, 
and such instruments of security could be made to cover mills, logging railroads 
and stocks of lumber. Such a scheme could afford many timber land owners 
and lumber manufacturers, who have inadequate capital, means for the develop 
ment of their business, and so extend their credit over a series of years as to 
enable them to realize on the value of their raw material without such ruinous 
sacrifices as often result from selling their mill product at prices that yield no 
profit, simply to ‘‘keep going.’’ There are many cases ingwhich lumber concerns 
are rich in timber but are short of capital to finance their logging and manufac- 
turing departments properly. If they could go to.a timber land mortgage bank 
or association and place their security in land and stumpage so that they would 
get all the money needed to carry on the production of lumber a bright future 
would open up to them. Improvements in mills, logging railroads and other 
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appurtenances of lumber production could thus be provided, and the indebtedness 
paid off on the amortization or installment plan that eventually would literally 
‘‘Jet them out of the woods’’ with an ample fortune in hand. 

‘his is a tentative proposition that could be enlarged upon to show that such a 
means of acquiring loanable credit for financing timber ownership and lumber 
manufacturing could be made to result in steadying the market value of both 
timber and lumber. It would place the owner of timber and mills in the position 
of taking the best advantage of the market, of employing the best appliances 
for production, and altogether adding greatly to the profit of his operations. 

he great timber owners and lumber operators, whose names need not be 
mentioned here, by reason of their wealth and powerful banking connections need 





no such system of credit as is here suggested, but many of the lesser sort do 
need more credit, and that also safeguarded from a sudden and ruinous strain, 
than they are now able to acquire. Such operators are at the mercy of fluctuating 
prices, and often have to unload their product on a dragging market that forces 
them to sell at prices that ‘‘put them in a hole.’’ Many are thus driven into 
bankruptcy. But if a powerful timber land mortgage bank stood back of them 
in such prospective exigency the case would be far different. In a sense the 
loaning associations or syndicates would be partners in the business. 

This suggestion could be enlarged to embrace all phases of the lumber business, 
as completely as the system advocated by the promoters of land mortgage banking 
for farmers. 








REVIEW OF THE CURRENT LUMBER TRADE 








\ pronounced feature of current timber conditions is the continuance of demand 
for building purposes. Favorable weather has prolonged building activity to an 
extraordinary degree. Reports from many of the large cities show that building 
undertakings show no indications that the season is nearing the winter closure. 
Stocks of lumber are going into structural dispositions in about as heavy volume 
as in midseason. The result is that instead of accumulation, such as is usually 
the case in November, it is absent. -Owing to careful buying during the first half 
or two-thirds of the year stocks in the hands of dealers and consumers are 
unusually low for so late in the season, and the year promises to end with less 
lumber in the hands of the general trade than at the end of any recent previous 
year. This situation tends to a strong market for nearly every kind of mill 
produet, which promises to continue at least into the first quarter of 1913. The 
demand from the industries also continues strong and insistent, and lumber is 
readily taken over as soon as it is ready for shipment. The call from the 
railroads and car builders, instead of decreasing after the rushing demand 
throughout the summer, seems to have taken on new urgency. Reports generally 
indicate that the railroads and the equipment companies have accumulated no 
large reserves, but rather are short of a wide range of material wanted. Recent 
extensive commitments along the north Pacific coast and in the southern pine 
belt, and the call for oak and other hardwoods, lend emphasis to the conditions 
indicated. The immense demand on the railroads for the movement of this year’s 
bumper crops, with the resultant return movement of merchandise and commodi- 
ties of all sorts, has forced the railroads to amplify transportation facilities to 
an extraordinary degree. Despite the efforts of the equipment departments the 
railroads can not provide all the cars and locomotives necessary for the traffic 
that is crowding upon them. There still is much complaint about car shortage, 
especially in the southern pine and hardwood sections, and on the Pacifie coast, 
with more or less complaint in all parts of the traffic field. Though this shortage 
is a serious handicap to the free movement of lumber, it tends to keep prices 
strong for all the stock that can be delivered—a feature that is likely to be 
continued over the end of the year. That there will be no overstock of lumber 
at the mills during the early months of 1913, nor in second hands, is plain. 
Not for years, if ever, was there such a situation so late in the season, and 
that, too, covering the entire category of woods. It is as pronounced in the 
hardwoods as in the pines, and includes the minor varieties as well as those 
always leaders in demand. The present outlook for next year’s trade certainly 
has an encouraging aspect. 

* * * 

In the southern pine department the position of the producing end of the 
business is unusually strong. Stocks at the mills show less accumulation than 
is common so near the end of the season. Though there may have been some 
seasonable slackening of demand from country retail yards, the call from the 
building industry in the cities is so well maintained that mill stocks can not be 
largely augmented, while the call on railroad and factory account is so general 
and large that no piling up of surpluses is apparent. The best that producers 
can do is to fill up assortments and thus provide lumber for the carly trade of 
next year. At St. Louis a fair volume of business is reported among the whole- 
salers. Inquiries are numerous, and car material is in good demand. The scarcity 
of cars at the mills continues to interfere with shipments, with slight prospect of 
much early improvement. Shipments are thus delayed from all points except at 
mills situated so as to have more than one railroad connection. Even such mills 
ean get but about half the cars needed. The demand in small orders to fill 
depleted stocks is a current feature of trade. At Kansas City there lately was 
an increased demand from the city yards on account of local building, which 
was favored by good weather. The continued call has had the effect to reduce 
stocks, and a like condition prevails in the country districts. Several of the 
lineyards as well as many individual dealers have had an unusuaily active late 
fall trade, and consequently will go into next year with comparatively light 
stocks. An unusually heavy yard demand is expected after the time for making 
inventories shall have passed. In the Louisiana-Texas producing field the opinion 
of producers is that demand at the present rate will be maintained throughout 
the winter months. Nearly every mill has plenty of orders, but few are running 
at double shift. Experience has taught the operators that the best way to main- 
tain a strong market is to adhere to a 12-hour daily run. The current demand is 
wide-spread and non-sectional, the wholesale feature including Chicago, Omaha, 
Kansas City, Wichita and St. Louis business. Many orders are for future de- 
livery. It is expected that prices will be marked up in the near future. Though 
the car shortage is still serious at many points there is some improvement in the 
situation, while mills located at junction points are making no complaint. On ac- 
count of ear shortage some orders have been cancelled, 15 per cent in some in- 
stances, as reported from Shreveport. The increase of building activity in Texas 
has encouraged belief in a heavy demand from that State, especially in the south- 
western section,throughout the winter. At Hattiesburg mills continue in receipt 
ot a heavy aggregate of business; though some of it can not be accepted because 
the mills have so much on hand that they can not accept all that is presented. 
So far not as many empty cars have heen received as in a like part of October. 
Like conditions presumably prevail throughout the pine belt of Mississippi. From 
Gulfport recent features of the sawn timber export market were more activity in 
transactions and an expectation that prices will stiffen within 30 days. Foreign ship- 
pers are showing anxiety to cover their early 1913 orders as quickly as possible, 
as they expect a further increase in freight rates as well as a rise in demand for 
export. There is a sharp demand for timber at United Kingdom and Continental 
ports, 

* * * 

At Jacksonville, Fla., the yellow pine market has been notably active, and con- 
siderable business has been placed in the way of yard stock, factory plank and 
special lines, The average mill cut in November is expected to show increase 
on account of more favorable weather than theretofore. The car situation in 
Florida is pronounced ‘‘very bad,’’ and lumber is accumulating. Brokers find it 
difficult to place quick delivery orders. More than 20,000,000 feet of lumber has 
been shipped from Savannah since September, which at that point is deemed 
encouraging. An unprecedented building activity in Savannah for the last 12 
months has greatly benefited the local trade. 

* * * 


At all northern consuming centers the consumption of yellow pine for building 
purposes continues large, and conditions favor future trade in that line. Nothing 
but good reports come of southern pine demand from all points east of the Missis- 
Sippi River and north of the Ohio. 





In the Puget Sound region of Washington there lately has been a marked bet- 
terment of market conditions, as reported from Seattle and Tacoma. Inquiries 
and orders from retail dealers have been numerous, and buying from the railroads 
on a large scale has greatly strengthened the market. The mill operators are 
refusing to take orders at the heretofore prevailing low prices, anticipating 
stronger ones later. A large number of buyers are touring the northwest Coast, 
and a number of large yard orders recently were placed. From Tacoma it is re- 
ported that the big lineyard buyers are coming into the market, and a considerable 
amount of yard stock buying is noted, which is a very encouraging feature. A 
large amount of cargo business for 1913 shipments is also being negotiated. There 
is a serious car shortage at. Aberdeen. The greater share of the recent orders for 
car material totaling 100,000,000 feet was placed among Grays Harbor mills, but 
such heavy buying gave strength to the mill situation throughout Washington and 
the Columbia River district. The orders were placed by the Canadian Car & 
Foundry Co., of Toronto, the American Car & Foundry Co., of St. Louis, and the 
Pullman Co. This order, following the great order of the Harriman lines placed 
some time ago, is deemed greatly favorable, as it shows that west Coast lumber 
is rapidly coming into favor among the railroads for car building as well as for 
timber and ties. Developments along this line promise to be a great help to west 
Coast lumber interests from now forward. Portland (Ore.) reports are that the 
demand for lumber in all parts of that State is good and apparently trade con- 
ditions are improving. The mills in that district are busy and general demand 
for their product is improving. Some are compelled to operate double shift. For- 
eign demand continues and vessels are being engaged several months in advance. 
Coastwise business is heavy. The log market is firm, with no surplus in the 
water. The red cedar shingle market shows renewed life, but the manufacturers 
take the position that to sell at current prices is folly. One index of the shingle 
situation is the recent larger demand in the Missouri-Kansas region, as reported 
from Kansas City. At San Francisco producers of redwood lumber are pleased 
with the market outlook, and are turning out all possible clears for the export 
trade. Prices are strong. 

* * * 


At the Tonawandas, N. Y., the northern pine market continues strong, and 
dealers are confident in the prospect of a good winter trade. The volume of busi- 
ness done so far this fall has exceeded that of many previous years, so that dealers 
have found it more essential to make purchases at producing points than formerly. 
Low grade northern pine is scarce, and inquiry for such lumber is active. Shop 
and pattern lumber sell readily. Receipts by water are declining, as is natural 
to the season. Retailers are not ordering as much as in October, but other de- 
mands keep up the volume of trade. Importers of Canadian lumber at Saginaw 
points are hurrying forward shipments prior to the close of navigation. Coarse 
lumber in that district is especially firm at prevailing prices. At Pittsburgh nearly 
all grades of white pine are moving in good volume. Stock lists are badly broken. 
At Chicago the northern pine market is firm and demand is good. Factory re- 
quirement is active and the supply of low grades is insufficient to meet the require- 
ment. At Minneapolis a slight falling off in the northern pine trade is noticed, 
though lineyards are placing some large orders. The situation is considered 
favorable. re 

x * * 

In the hardwood business conditions in respect to supply and demand tend to 
the continuance of a strong market. Memphis advices are that demand continues 
good, and the market is firm. Cottonwood is especially scarce in the lower grades, 
the box makers having taken over about all the mills can furnish. There is also 
an increasing demand for low grade gum for box manufacture. The upper 
grades of cottonwood are moving well, with the exception of panel stock and box 
boards. Gum is a ready seller in practically all grades. Plain oak leads among 
the better class of woods. At St. Louis a seasonable business is being done in 
the hardwoods, and stocks are running low. Stocks of hardwoods at Kansas City 
are very low, the principal shortage being on 5-4 plain oak. Cincinnati reports 
a steady demand for the hardwoods. At that point quartered oak is gradually 
getting into its former position, though plain oak is the leader among the hard- 
woods. Ash is scarce and in large demand. Chestnut is selling well in both the 
upper and lower grades. All low grades are daily called for. Hardwood flooring 
trade is brisk. Indianapolis, Chicago, Columbus, Cleveland, Buffalo, Pittsburgh, 
Philadelphia, Lynchburgh, Baltimore, New York and other markets report a 
steady, voluminous and generally satisfactory hardwood trade. In Wisconsin and 
northern Michigan the operators are taking advantage of fine weather to put in 
a good stock of logs. In Wisconsin there is an insatiable demand for crating, 
and any lumber that will work in such application is in demand at advanced 
prices, including hemlock, birch, maple and balsam. Tamarack is being used for 
pulpwood, but the call for fuel wood is deflecting the supply at $3 a cord for that 
purpose. The northern hardwood market is strong in all its features, with the 
supply rather below the requirement for current delivery. 


* * * 


A remarkably prosperous condition pertains to the hemlock trade, as viewed 
from the mill operators’ standpoint. The year’s output has practically been ab- 
sorbed in the season’s trade and consumptive demand. Little unsold hemlock 
remains in any part of the producing field, east or west. It looks as if the trade 
will have to start business next year with conditions never before realized staring 
it in the face. What the result will be in demand and prices remains to be seen. 
Evidently there is never again to be a druggy state of the hemlock business; all 
the lumber that can be made from that wood hereafter will be readily salable 
at prices that will yield the producers a fair profit. 

* * * 


At New York prices of eastern spruce are being firmly held, but buyers are 
taking no more lumber than they need for their trade. At Boston spruce is sell- 
ing in a much firmer market. The frame market is firm at $26 a thousand, while 
random is also firm, with a fair demand. 


* * * 


Reports from the market centers and consuming points indicate a steady de- 
mand for cypress. The factories are coming into the market for doors and in- 
terior finish to an extent that may be classed as a maximum demand, and. prob- 
ably greater in volume than ever before. Stocks at the mills are not over-full, 
and altogether the outlook is for strong prices and. a pronounced reduction of 
supplies all along the line consequent on winter consumption. 
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DOMESTIC. 

General, 

The International Live Stock Show will be held at the 
Union Stock Yards, Chicago, November 30 to December 7. 

The National Alliance of Legal Aid Societies was formed 
at New York City November 15 by representatives of legal 
aid societies of 15 cities. 

Four additional companies of State militia were sent 
November 18 into the coal strike district of West Virginia, to 
reinforce four companies there. 

New Orleans has been chosen as the meeting place for the 
1913 convention of United Daughters of the Confederacy. 

President-elect Woodrow Wilson announced November 15 
that he will call Congress together in extraordinary session 
not later than April 15, 1913, to revise the tariff. 

The Carnegie Hero Fund Commission has announced that, 
effective January 1 next, no act of heroism will be consid- 
ered by the commission unless it has been performed within 
three years of the date on which application for recognition 
is made. 


The Land Show will open at the Coliseum, Chicago, Novem- 


ber America’s agricultural achievements, including the 
progress of dry farming methods, of irrigation and of 
intensive cultivation will be displayed. 





The American Baptist Publication Society of Philadelphia 
has just published a new edition of the Bible in which 
obsolete Elizabethan words are replaced by those in general 
modern use. 

With the arrest November 18 in seven cities of men alleged 
by the Government to form an international get-rich-quick 
chain of swindlers, United States Secret Service men say 
they have unearthed a scheme which has mulcted $1,500,000 
from the public. 

Vilhjalmur Stefanson, the explorer, announced recently 
that he will sail with an expedition from San Francisco or 
Seattle in June, 1913, on a 3-year search for a continent 
supposed to exist in the Arctic. 

Gov. James Hawley, of Idaho, November 16 appointed 
Judge K. I. Peky, of Boise, to fill the unexpired term of the 
late Senator Heyburn. 

The famous grand Trianon at Versailles, erected by Louis 
XIV for Mme. de Maintenon in 1687, is to be reproduced 
at the Panama-Pacific international exposition in 1915 at a 
cost of $50,000. 

Dr. Albert Fenyes, of Pasadena, Cal., has discovered an 
insect, not offensive, which will eat flies’ eggs as fast as 
they are laid. 

In an effort to stop the expense and worry imposed on 
working girls and others of modest means in giving useless 
gifts at Christmas, anti-Christmas present organizations have 
been formed in Chicago and New York City. 

Judge K. M. Landis at Chicago, November 16, overruled 
demurrers to the indictments pending against Albert C. 
Frost and other defendants in the alleged Alaskan land fraud 
Frost and the other defendants are charged with 
seeking to acquire by unlawful methods 10,000 acres of coal 
lands yalued at $10,000,000. 

The National Horse Show of 1912 opened November 16 at 
Madison Square Garden, New York City, and will continue 
until November 23. 


cases. 


Official announcement was made in New York City Novem- 
ber 14 by Speyer & Co., Gould bankers, that the Missouri 
Pacific Railway Co. is seeking to acquire control of the 
International & Great Northern Railroad. 

All four gunmen charged with the actual killing of Herman 
Rosenthal, for whose death former Police Lieut. Charles A. 
sedker was recently sentenced to death were found guilty. 
November 19 by a jury in the Supreme Court of New York. 

Anthony Jannus, St. Louis aviator, arrived in a hydro- 
aeroplane November 17 at St. Louis in his Omaha-to-New 
Orleans flight, having covered 771 miles of the 1,973-mile 
trip. He established a world’s distance record for hydro- 
aeroplane flying. He resumed his flight to New Orleans 
November 22. 

The American Civic Association opened its annual con- 
vention at Baltimore, Md., November 19. 

The Sunbeam League, of Chicago, an organization formed 
a year ago for the purpose of bringing brightness into the 
lives of hospital babies, will establish a kindergarten in the 
Cook County Hospital. 

Andrew Carnegie has announced an addition of $2,000,000 
to the endowment fund of the Carnegie Foundation, New 
York, for the advancement of teaching. 

Crop prospects and trade conditions were discussed at a 
meeting of the executive committee of the American Beet 
Sugar Association held in Chicago, November 20. 

Mrs. Booth Tarkington, first wife of the famous author 
and playwright, is to marry Alfred W. Markham, according 
to a report. Tarkington two weeks ago married Mrs. Tem- 
ple Robinson, former wife of an English playwright. 

A dental department has been installed at the packing 
plant of Morris & Co., Chicago, at which the teeth of 
workers are treated free. It is the belief of officials that 
half of the sickness of workers can be traced to faulty teeth. 

















An involuntary petition in bankruptcy was filed at Tren 
ton, N. J., November 20 against the United States Motor 
Co., alleging the concern has $12,000,000 debts and $9,000, 
000 assets. 

Thomas C. Chamberlain, head of the department of 
geology at the University of Chicago and one of tne most 
eminent geologists of the country, is seriously ill at a Chi 
cago hospital 


Washington. 


Announcement was made November 14 that President Taft 
had appointed Larz Anderson, now minister to Belgium, to 
be ambassador to Japan. Bryan. 
resigned. 


succeeding Charles P. 


William J. Flynn, of New York, November 20 became chief 
of the Secret Service of the United States with headquarters 
in Washington. He succeeds John E. Wilkie, who is now 
supervising special agent of the Customs Service. 

The Supreme Court of the United States November 14 
decided it was not necessary to hear arguments in favor of 
the constitutionality of the South Dakota “unfair sales” law. 
The court’s attitude was generally accepted as equivalent to 
a decision in support of the law. 

An agreement between the United States and Russia to 
take the place of the commercial treaty of 1843, the abroga 
tion of which becomes effective January 1 next, virtually has 
been reached. Nothing as to the exact nature of the agree 
ment is announced. 





Lee McClung, treasurer of the United States, tendered his 
resignation November 14 in accordance with the wishes of 
President Taft and Secretary of the Treasury MacVeagh 
His resignation will take effect upon the qualification of his 
successor, who is to be Carmi Thompson, of Ohio, now 
secretary to the president. Charles D. Hilles, who ran the 
president’s campaign for reelection, will resume the secre 
tarial post. 

According to the report of the Government Hospital for 
the Insane just submitted to Secretary of the Interior Fisher, 
out of nearly 3,000 patients in the institute only three are 
being treated for insanity brought on by the use of alcohol. 

More than 1,000 officers must be transferred before Decem 
ber 15 because of the new law providing that no army officer 
shall be absent from duty with his company for more than 
two years out of six. The expense of making the changes, 
it is estimated, will exceed $50,000. 

In a decision November 18 in the so-called bathtub trust 
case, the Supreme Court of the United States ruled that a 
monopoly in the unpatented product of a patented machine 
violates the Sherman antitrust law. 

Suit to test the right of the Government to enforce the 
Federal law requiring newspapers and periodicals to publish 
a statement of ownership, management, circulation ete., was 
started in the United States Supreme Court November 18. 
A printed brief was filed by attorneys in behalf of the 
Journal of Commerce and Commercial Bulletin of New York. 
The case is set for argument December 2. 

Reasons for the sudden abandonment of work on the 
Southern New England Railroad and the probability of the 
permanent abandonment of the White River Junction-Boston 
line on the part of the Grand Trunk Railway are now being 
sought officially by the Department of Justice, under orders 
of Attorney General George F. Wickersham. 

An invitation to make the opening address at the National 
Rivers & Harbors Congress December 4 has been accepted 
by President Taft. 

The taking of testimony began November 15 in the suit 
brought by the Federal Government against the Prince line 
and other steamship companies engaged in the trade between 
the United States and Brazil. This case will be the first 
tried under the Sherman antitrust law based upon alleged 
deferred rebates and freight agreements. 

Acting Secretary of War Oliver has invited the cooperation 
of the governors of all the States in the War College plans 
for the organization of the militia into 16 tactical divisions 
in preparation for war. 

President Taft will issue an order abolishing the office of 
naval officer in the Customs Service and making effective the 
proposed consolidation of customs district throughout the 
country. The changes are expected to save the Government 
$400,000 annually. 

The International Joint Commission which deals with 
boundary and other questions in dispute between the United 
States and Canada met at Washington November 18 for a 
week’s session. Probably the most important question con- 
sidered will be that concerning the pollution of the waters 
dividing the two countries. 

Announcement of the discovery near Cumberland, Md., of 
a cave filled with fossil remains, some of which have been 
definitely identified as being those of the eland, an antelope 
common to Africa but never suspected of having inhabited 
this continent, was made November 16 by J. W. Gidley, 
assistant curator of the new National Museum, before a 
meeting of the Biological Society of Washington. 

Title to western oil lands valued at $500,000,000 is said 
to depend upon the outcome of the suit brought against the 
Southern Pacific Railway Co. by the United States Govern- 








ment in the Suprgme Court of the United States. 
will be argued January 6, 1918. 


The se 


The North Atlantic fisheries treaty between the Uni:oq 
States and Great Britain was ratified recently by Secret: ry 
of State Knox and Ambassador James Bryce. . 

William Randolph Hearst will be one of the first witnes -es 
called before the Clapp Committee of the Senate when it 
resumes its investigation of campaign contributions ea:ly 
in December. 

Twenty-three personS at least were killed or badly wounded 
ou the American side of the Mexican boundary line last y: ar 
by bullets fired during the fighting between the rebels and te 
Mexican Government forces under Madero, according to tie 
report of the special army board, headed by Col. Francis J 
Kernan, which has just returned to Washington from an 
inspection trip to El Paso, Tex., and Douglas, Ariz. 

According to the report of Controller of the Currency 
Murray, made public November 15, during the four-year 
period ended June, 1912, resources of banks grew from 
$19,5838,000,000 to $24,986,000,000, an increase of $5,40:;, 
000,600, breaking all previous records. 

United States Sen. Isador Rayner, of Maryland, who his 
been critically ill for some time at his apartments at 
Washington, D. C., became unconscious November 20. 

Dissensions in the Congressional committee probing the 
“money trust’’ may make a farce of the investigation, it is 
feared by those who have closely followed the proceedings, 


Edward E. Ayer, Chicago lumberman, has been named hy 
President Taft a member of the Board of Indian Commis 
sioners. 





Attorney General Wickersham has halted the jury inquiry 
relative to the alleged traffic agreement between the New 
Haven and Grand Trunk Railroads until he has more time 
to study a report on the situation. 





FOREIGN. 

Preliminary negotiations to form the greatest shipping 
combine in the world have been completed, it was asserted 
in financial circles in London, England, November 18. The 
companies pooling their interests are the Cunard, the Penin 
sular & Oriental, the Royal Mail Steam Packet Co., the 
British India Steam Navigation Co. and Furniss, Withy & Co 

The suffragette army which started from Edinburgh, Scot 
Jland, October 12, completed its 400-mile tramp to London 
November 16, having taken exactly five weeks to make the 
journey. They presented a petition to the prime minister 
demanding suffrage for women. 

Lu Cheny Hiang, former premier and minister of foreign 
affairs of China, has been given again the portfolio of the 
latter office. He was minister to Russia at one time and 
has the confidence of that country. 

The Nobel prize for literature was awarded to Gerhart 
Hauptmann, the German author and dramatist. 

Sir Redmond Roblin, premier of Manitoba, and the Hon. 
Robert Rogers, lately appointed Dominion Minister of Public 
Works, are named as principals in a case alleging violation 
of Canada’s election laws in the McDonald district. 

The discovery of 20 square miles of oil beds, 178 miles 
from Panama City, in the region of the Gulf of Darien, is 
reported. The oil is said to be infinitely superior to the oil 
of California. 

The German Government petroleum bill, passed by the Fed 
eral Council, provides for a National Government monopoly 
of the wholesale petroleum trade, but the Federal Council 
empowers the Government to confer these rights on a private 
commercial corporation for a period of 30 years. The cor 
poration will be capitalized at $20,000,000 of which $2,000, 
000 will be registered in its name. 

Count Alvaro De Romanones, president of the Chamber of 
Deputies, has been selected by King Alfonso to form a new 
cabinet, in consequence of the assassination of Premier 
Canalejas. It was announced that Count De Romanones has 
decided to retain all the Canalejas ministers. 

A light metal shield said to be impervious to bullets is re 
ported to have been invented by a German engineer named 
Schaumann. 

The Minister of Agriculture of France issued a statement 
to the effect that the produce of France in 1911 totaled 
$2,260,000,000. 

The Mexican War Department reports the destruction 
of several rebel towns and villages in the northern moun 
tains of Oaxaca, where the revolution has been rampant. 

A hurricane on the Island of Jamaica, lasting five days, 
has practically wiped out the towns of Savanna LaMar and 
Lucea, both of considerable importance. z 

The Bulgarian and Turkish forces have suspended warfare 
pending a peace parley. . 

Mme. De Thebe, Parisian prophetess, has issued her 191°) 
almanac predicting that the coming year will be one oi 
ominous events and bloody conflicts. 

Two English suffragettes, Isabelle Irving and Ethel Slade. 
were sentenced to serve six months and four months, re 
spectively, in jail for smashing shop windows in Bond and 
Oxford Streets, London, on November 6. 
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n interesting review of what has been tentatively 
done toward providing the farmers of the United States 
wit! better financial facilities is set forth in an article 
by Edward N. Breitung in the November number of 
Bu.iness America. Mr. Breitung, who recently returned 
fron Europe, where he had served as one of the com- 
missioners appointed by President Taft to inquire into 
the system of cooperative agricultural banking in France, 
Germany, Italy and other countries of Europe, is well 
equipped to discuss the question in hand from a_ prac- 
tical viewpoint. During the last two years Hon, Myron 

Herrick, ambassador from the United States to France, 
under direction of President Taft has made persistent 
an systematic efforts to ascertain the facts concerning 
the farmers’ credit system that has been so successful in 
Europe. The public in this country is said to have 
become thoroughly aroused in favor of better banking 
facilities for the agricultural class, and even Wall 
Street has become interested in the question. Millions 
of dollars are said to be ready to be invested in farm 
mortgages when proper laws shall be enacted to safe- 
guard that form of security. Concerted action is reported 
to have been taken to establish agricultural cooperation 
societies throughout this country. Ambassador Herrick 
is fully persuaded that the remedy for the comparatively 
backward production condition of agriculture in the 
United States lies in the adoption of European methods 
for meeting the financial needs of the farmers. Accord- 
ing to the report furnished the State Department by 
Ambassador Herrick the land and agricultural banks of 
Europe are the mainstays of the industry of that part of 
the world. Hence the conelusion reached is that institu- 
tions of the same kind easily could be introduced into the 
United States. To this end should be placed in the 
statute books of the States and nation certain laws con- 
ferring regulations and privileges that in no respect 
would be contrary to the spirit of our laws. Mr. Her- 
rick’s report has been printed and copies may be had 
free upon application to the State Department at Wash- 


ington. 
* * * 


Attention is called to the fact that the three political 
parties that contended for control of administrative 
affairs at the recent election inserted in their platforms 
paragraphs favoring legislation in behalf of farm financ- 
ing. ‘The machinery of the Departments of State and 
Agriculture, under the guidance of President Taft, has 
been put in motion in the same behalf. The Southern 
Commercial Congress and the American Bankers’ Asso- 
ciation have made it an important subject of discussion 
at all their recent meetings. There need be no fear of 
a division of the working forces, Mr. Breitung assumes, 
favoring the movement, if the cardinal principle long 
recognized in Europe be kept in view. 


* * * 


In his report Ambassador Herrick says: 


Too much emphasis can not be laid on the 
small credit societies [like some in Germany | 
ized for making loans on real estate. The 
funds received by them are withdrawable on short notice. 
This privilege must be allowed in order to attract the cap- 
ital needed. But as loans to members yield interest con- 
siderably under the ordinary market rate the only way they 
ca of paying for the use of this capital is by making 
quick and numerous turn-overs with it. 


fact that the 
are not organ- 
deposits and 


Thus it is concluded that mortgage loans running ten, 
five or even three years would of course put a stop to 
the free and rapid circulation of the cash in control of 
the societies, and cause them to suspend operations for 
want of available funds. This principle has been so 
emphatically stated and clearly explained that anybody 
well informed in the principles of banking and credit 
should be able to see clearly that there should be no 
onfusion between real and personal credit operations. 
'herefore the rule is established that the land mortgage 
business ean be satisfactorily handled only by com- 
panies or institutions especially organized and operated 
for that distinct purpose. Such, concerns should have 
the legal right to sell debentures or mortgage bonds, and 
thus be able to recover at once the money which had 
heen devoted to the making of loans on mortgages. In 
ie nature of things such companies would require large 
ipital, especially if they should allow loans to be repaid 
n the amortization plan; that is, in small semi-annual 
ustalments coming out of the produce of the farm. This 
‘ethod is prevalent in all European countries and the 
ayments are called annuities. They are calculated for 
eriods of 10 to 75 years, and at the end of such speci- 
ed time the mortgage debt becomes extinguished. The 
nnuities are made to cover the interest and a percentage 
f the principal as agreed upon between the principals 
o the agreement. All the men back of the land bank 
ndertaking in the United States are agreed that the 

irmers shall be given the gradual payment privilege 
hat is designated under the term amortization. This 
s because they realize that the 3- and 5-year mortgage 
‘oan has done much harm as well as some good, and they 
iave resolved that it shall be eliminated from farm 
inanee, If the farmers’ land bank systent shall become 
‘n institution in this country the dread and danger of 
‘oreclosure will largely be extinguished. Farmers bor- 
rowing money on mortgages under the proposed system 





would be able to pay back their loans in semi-annual 
instalments, which they could meet by the sale of produce. 
* * * 

The American advocates of the land mortgage bank 
system are doubtful that any such plan can be formed 
and operated successfully unless shall be enacted national 
or State laws similar to those in Germany, or in France; 
at least, such a law should be passed by one of the State 
legislatures. ‘‘The savings of investors must be safe- 
guarded, and the farmers must be protected against 
oppression before any company can hope to attract cap- 
ital and do business on a scale commensurate with the 
financial needs of agriculture.’’ In fact, those most 
deeply interested in helping American farmers have 
expressed grave doubts as to whether the land credit 
of America ever can be so thoroughly organized and 
companies or banks formed in-a way to gain the confi- 
dence of investors at home and abroad. The main trou- 
ble, it is recognized, lies in the conflict of State laws. 
As a thorough lawyer President Taft well knows this to 
be the fact, and as a tentative measure for overcoming 
this difficulty he has invited the State governors, at their 
annual meeting in December at Washington, to confer 
with him concerning the matter. The conflict of State 
laws affects the formation of cooperative personal credit 
associations as well as of land mortgage banks. If this 
main difficulty can be satisfactorily disposed of the 
starting of land banks will be seriously undertaken. 


* * * 


While President Taft and his co-workers are endeavor- 
ing to interest the country in the European method of 
land mortgage banking as an aid to farm financing, the 
Equitable Life Assurance Society has reembarked in 
farm mortgage investments. The Equitable Life has 
assets of $503,867,097.17, and upwards of $100,000,000 
invested in mortgage loans. Yet the custom for years 
has not been to invest largely in farm mortgages, though 
it was once quite prevalent. The Equitable Life began 
to purchase farm mortgages last July, and a special 
department of the society has been organized to handle 
that business. At first the purchase of farm mortgages 
will be made in certain restricted sections, and be ex- 
tended as conditions favorable or otherwise develop. 

+ * * 

According to a report by the Comptroller of the Cur- 
rency lately made public, for every bank in the United 
States under national supervision there are about three 
under State supervision. The average capital of national 
banks is $140,000; that of other banks is about $55,000. 
The total capital of the .7,312 national banks is 
$1,033,000,000. The total capital of the 17,804 report- 
ing banks operating outside the national system is $997,- 
000,000 and, including the $70,000,000 estimated for 
the non-reporting banks, the amount is $1,067,000,000. 
The individual deposits in national banks are about one- 
half the amount of deposits in other banks, being 
$5,825,000,000, against $11,198,000,000 held by all other 
banks reporting. National banks hold 63 per cent of 
the aggregate amount of cash in all banks. The cash 
holdings of the national banks average 17 per cent of 
individual deposits, while cash holdings of all other 
banks, including mutual savings, are only 5 per cent 
and, exclusive of mutual savings, a little over 7 per 
cent. National banks have about 17 per cent of their 
resources invested in bonds, securities, ete., while all 
other banks have an average of 24 per cent so invested. 
Taking 4-year periods, it appears that during the last 
few years the increase in bank resources far exceeded 
that for any like period in the country’s history. During 
the four years ended June, 1912, resources of the banks 
have augmented from $19,583,000,000 to $24,986,000,000, 
an increase of $5,403,000,000. The nearest approach to 
this increase was for the first four years ended June, 
1904, when the aggregate resources of all reporting 
banks were about $4,413,000,000 greater than the amount 
reported in 1900. 

* * * 

At the end of last week corn was selling in the Chi- 
cago market for December delivery at 47°%4 cents a 
bushel, which was a new low price for the season. It 
compared with 63 cents a bushel a year ago. The decline 
of 25 per cent in price was coincident with an increase 
of 19.2 per cent over the average yield of the three pre- 
ceding years, and about 25 per cent larger yield than 
last year, according to a Chicago calculation. Yet the 
movement to primary markets has hardly begun, it is 
estimated. On the receipt of early carloads at Minne- 
apolis the week preceding the price dropped 6 cents a 
bushel, and the trade expected heavy arrivals whenever 
the movement should fairly begin. The result was that 
holdings in second hands were being disposed of .in 
anticipation of larger deliveries. A late estimate was 
that the corn trade would have to take 20,000,000 bushels 
a week throughout the coming year, and what is to be 
done with it is a problem among market men... That an 
unusual amount of forage is on hand this year, as a 
result of an abundant yield, is well understood. This 
includes hay, alfalfa, corn fodder and silage. The food- 
stuffs for live stock, aside from oats and barley, have 
much to do with the price of corn. The condition in this 


respect is much different from what it was last year, 
when drouth and other causes greatly restricted the out- 
put of coarse forage. Another factor is the increased 
production of corn in the southern States, which cuts off 
demand for such feed in the North. Moreover, the num- 
ber of cattle and sheep in the Northwestern. States is 
much less than a year ago. Owing to the high price of 
meats, and diminishing “pasturage in the semiarid sec- 
tions of the West, live stock has been sold off and killed 
for the market. Probably the abundance of feed this 
year will tend to the restoration of the equilibrium in 
this respect. To cap the climax of conditions going 
against a high priced corn market, Argentina will have 
a large corn crop this year. Farm stocks of dry corn 
on November 1 were estimated at 64,764,000 bushels, 
compared with 123,824,000 bushels on November 1, 1911, 
and 102,744,000 bushels in 1910. It is estimated that 
the country now has 578,589,000 bushels more corn 
than a year ago, and over 472,806,000 bushels more than 
an average supply in the last three years. The future 
trend of the corn market will depend upon several con- 
ditions that are now an unknown quantity, but the bulls 
and bears have an opportunity to take advantage of 
several uncertainties in playing their game. 
* * * 

Washington advices state that the wide distribution 
of American manufactures is illustrated by some recent 
Governmental figures, which show the variety of articles 
exported, and the numerous countries to which they are 
distributed. Barbed wire, fly paper, telephones, boois 
and shoes, automobiles, wire nails, motion picture films, 
flying machines, telegraph instruments, locks, hinges, 
electric locomotives, elevators, cotton gins, cash registers 
and cream separators are a few of the numerous prod- 
ucts of American ingenuity distributed over the civilized 
world. Wire nails, as an example, exports of which 
amounted last year to 140,000,000 pounds, went to 60 
countries scattered over the entire inhabited parts of the 
globe. American telegraph and telephone instruments 
went to such distant lands as British Africa, Egypt, 
Australia, New Zealand, the Philippines, Java, Brazil, 
Chosen and the Canary Islands. The value of scientific 
instruments and apparatus, including telephones, tele- 
graph instruments, etc., exported last year was over 
$13,000,000, and the countries to which they were sent 
were approximately 90 in number. Even such a com- 
paratively unimportant article of commerce as fly paper 
went to approximately 75 countries and colonies, includ- 
ing Tripoli, Uruguay, Santo Domingo, Turkey in Europe, 
the Danish West Indies, Malta, Finland, China, Egypt, 
Roumania and Gibraltar. American barbed wire serves 
the agriculturist in every grand division of the world. 
Machines, printing presses, aeroplanes, automobiles, 
clocks, watches, celluloid manufactures, binder twine, 
dynamite, gunpowder, locomotives, ice making machinery, 
jewelry, kitchen utensils, phonographs, cars, cotton 
cloth, printers’ ink, and hundreds of other articles of 
manufacture which might be enumerated passed out of 
the United States last year to the value of $1,000,000,000 
destined to foreign markets. 

* * * 


From the Southwest come reports of a boom in the 
cattle industry owing to the bumper crops of feed that 
have been produced this year. All the range country is 
scrambling for stock for settlers, and as cattle will not 
have to rustle for feed as usual during the winter there 
should be small losses. Middle western States have made 
many contracts for southern cattle to move to pasture 
next spring, though the depreciation of $5 a head in the 
markets since September has discouraged many growers 
temporarily in the corn growing sections. There are 
millions of tons of silage to be consumed, and much of 
the bumper crop of hay will be fed from the stacks that 
dot the prairies everywhere. The consumers will not 
altogether have to depend upon this country for meat 
in any event. The big packers have spent millions of 
money entrenching themselves in Argentina for meat 
supplies, and they are continually adding to their exten- 
sive Canadian resources. Feeding operations will not be 
confined to cattle. Colorado is expected to furnish 
1,500,000 lambs during the winter. Montana and the 
Dakotas are short of sheep and the mutton and wool 
supply may be short for several months. 

* * 7 

Receipts of live stock at South St. Paul yards during 
10 months ending with October totaled 26,193 carloads, 
or 105 more cars than in 1911. October receipts of 
4,327 carloads were 1,411 loads less than in the like 
month last year. The decrease occurred in all kinds of 
live stock excepting hogs. Montana in October this year 
sent only 896 carloads, compared with 1,723 ears last 
year for the same month. The Dakotas together last 
month shipped 698 cars, compared with 1,329 in October - 
last year. All the leading States except Minnesota 
shipped a much smaller number of cars than in the like 
month last year. 

* * * * 

Recent orders for cars include 2,200 for the Lacka- 
wanna Railroad, 2,000 for the Southern Pacific, 1,500 
for the Erie, 500 flat ears and other orders, making 
altogether a total of nearly 7,500 within one week, 
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TIMBER CONTRACTS SPECIFYING NO TIME FOR 
COMPLETION. 

When a valid contract is once made for the sale of tim- 
ber or timber rights which specifies no time for the com- 
pletion of the contract, the court will construe the contract 
so as to force the completion within a reasonable time, de- 
terminable from all the facts and circumstances surrounding 
each particular case; but the court will not declare any 
such contract unreasonable so as to avoid the consequences 
except on a direct proceeding to cancel.—Supreme Court of 
Mississippi in Hines y. Imperial Naval Stores Co., 58 So. R. 
650. 


BOXING OF TREES AND SALE OF PRODUCTS BY 
ENTRYMEN. 

The United States Circuit Court of Appeals, eighth cir- 
cuit, says the Government brought two actions to recover 
from a2 company the value of turpentine products of the 
sap of longleaf yellow pine trees growing on two quarter 
sections of land in Alabama. The lands were subject to 
unperfected homestead entries by parties named Painter and 
Malone, and the turpentine sap was extracted from the 
trees by the entrymen, who sold it to distillers, who in turn 
converted it into turpentine and rosin, which, intermingled 
with other like products of their distilleries, they sold to the 
defendant. The defendant was an innocent purchaser. 
Painter's homestead entry and turpentine operations were 
in 1907; those of Malone in 1904 and 1905. These dates 
were important, because of the act of Congress passed June 
4, 1906, making it a misdemeanor to box trees on Govern- 
ment lands. That prior to the Painter entry in 1907 the 
land involved was subject to another homestead entry, but 
the entryman relinquished it and Painter bought his im- 
provements, was not important. Neither did Painter's 
homestead entry, unperfected, divest the Government of its 
legal title to the land. Nor was it divested by any subse- 
quent patent to Painter which could relate back to the 
initiation of his entry. The sap, when extracted from the 
trees, became personal property, and if it was extracted by 
Painter in violation of the act of Congress he acquired no 
right to it and could convey none; and in accordance with 
long-established and well-settled principles the Government 
could reclaim the sap or its products, if specifically identi- 
fied, even in the hands of an innocent purchaser, or re- 
cover from it the value, if not so identified. The right and 
remedy of the Government were not destroyed by the mak- 
ing and perfecting of an entry by another person after 
abandonment by Painter. But prior to 1906 the land laws 
of the United States contained no definite prohibition of 
the practice as to trees on lands embraced in unperfected 
entries, and there is no course of reported judicial decision 
indicating a settled policy of objection on the part of the 
Government. These considerations justify the conclusion 
that before the passage of the act of Congress it was not 
unlawful for the entryman to make such use of the trees 
in the proper customary way.—United States v. Waters- 
ierce Oil Co., 196 Fed. R. 767. 


CONSTRUCTION CF FEDERAL LAW PROHIBITING 
BOXING OF TREES. 

On June 4, 1906, Congress passed an act which provides 
“that every person who shall cut, chip, chop or box any 
tree on any lands belonging to the United States or on any 
lands covered or embraced in any unperfected settlement, 
application, filing, entry, selection or location, made under 
any law of the United States, for the purpose of obtaining 
from such tree any pitch, turpentine or other substance 
* * * shall be guilty of a misdemeanor,” etc. The 
United States Circuit Court of Appeals, eighth circuit, says 
the turpentine industry has long prevailed in the South, 
and been recognized as one of the important businesses, 
The court does not judicially know that when it is carefully 
and conservatively conducted the continued life and vigor of 
the trees are impaired, or the value of the land lessened. 
There is no common knowledge to that effect of which the 
court can avail itself. It can not be denied; however, that 
the haste for private gain does not always comport with a 
wise conservation of nature's resources, and that the prac- 
tice under consideration, when intemperate and unrestrained, 
is likely to result in a permanent impairment of the chief 
value of the land. The sap is the blood of a tree and is 
essential to its life and growth. It may spare some from 
an abundance, but obviously there is a measure which, if 
exceeded, means injury or death. Many forests may be seen 
in the South in which the trees have been almost girdled 
with the ax in the hasty endeavor to secure the sap, and 
it is debatable whether in that condition their value for 
timber will long remain unimpaired. Congress may well 
have concluded that the better course was entirely to forbid 
a practice which can not easily be regulated and which is 
so susceptible to abuse, and the court thinks that is the 
intent of the act of 1906. It is in harmony with the im- 
portant objects of the laws relating to the disposition of 
the public domain, and tends to protect it from fraudulent 
entries and the commission of injury and waste. If, as is 
frequently the case, the land is chiefly valuable for the trees 
or the turpentine products, the entryman’s complete right 
and dominion ,is but postponed until he perfects his entry. 
A waste or substantial appropriation of the value before the 
perfection of the entry lessens his incentive to persist, and 
so tends to defeat the aim of the law. The act of 1906 is 
not directed solely against the trespasses of strangers, but 
by the scope of its letter and by its spirit it also applies 
to the conduct of the entrymen themselves. It was argued 
before the court that the turpentine industry involves a 
cultivation of the trees, and that the sap is fructus indus- 
trials, or a fruit of industry, which may as properly be 
taken by an entryman as the grasses of the fields, annual 


fruits, or the products of planted seeds. This is but an 
argument against the policy of the act of Congress. Be- 
sides, it ignores a substantial difference. Turpentine sap 
is obtained by cutting through the bark and exposing the 
fiber of the trees, which is chipped and hacked. From time 
to time the exposed area is enlarged to excite the flow of 
the sap, and when not restrained by the personal interest 
of ownership the temptation to injudicious and excessive 
cutting may lead to injurious results much greater and more 
immediate than follow ordinary improper husbandry. Culti- 
vation, as an agricultural term, is not properly applicable 
to the progress of extracting turpentine sap.—United States 
v. Waters-Pierce Oil Co., 196 Fed. R. 767. 


QUERY AND COMMENT 


Ebony Timber and Its Uses. 


OKLAHOMA CITY, OKLA., Noy. 18.—Editors AMERICAN 
LUMBERMAN: Can you give me any data regarding the 
approximate price of ebony timber? I have just returned 
from Tampico, Mex., where I inspected a large ranch prop 
erty which is offered for sale. I estimate that there are on 
the tract several million feet of ebony, the trees averaging 
12 to 18 inches in diameter. I have not been able to secure 
prices on this wood. I should also be pleased to receive any 
information in your power relative to the sizes of ebony 
suitable for market. My understanding is that a consider- 
able part of the ebony goes toward the manufacture of small 
articles, such as rulers, piano keys, toilet articles, engineers’ 
supplies and the like and that limbs and trunks as small as 
4 to 6 inches in diameter» may be used. If I am in error, 
kindly advise me. CHARLES N. GOULD. 














| The files of this paper and other sources of informa- 
tion concerning commercial ebony are not very definitely 
satisfactory. During 1909 in an article inspired by 
W. M. Milne, of Los Angeles, Cal., an oriental traveler 
ot repute, this paragraph appeared: ‘‘Ebony is used 
in the manufacture of high-grade pianos and cabinet- 
ware, various ornaments and for purposes in which a 
high class decorative wood is required; it is in small 
and irregular logs 8 feet long by 10 inches square and 
valued at about 70 cents a square foot.’’ This, how- 
ever, it will be noted, has reference to the far East, not 
Mexico. Referring particularly to Mexican ebony, 
which seems to be of a different character, an article in 
1910 says: ‘‘It is extensively used as firewood in the 
State of Sinaloa, Mexico.’’ It, however, is not uncom- 
mon for woods considered rare and of unusual value in 
this country to be thus discredited and wasted in their 
own habitats. Its use as railroad ties is also mentioned 
and with further reference to Sinaloa it is added that 
‘*many logs take a beautiful polish and the wood is un- 
questionably of commercial importance.’’ Following 
the statement that ‘‘ practically no effort has been made 
to export it,’’ it appears that ‘‘At a Sinaloa foundry 
in Mazatlan large cargoes of ebony, lignumvitae and 
other hardwoods are received regularly for the foundry 
furnaces and are paid for at the rate of 8 pesos ($4 
gold) a cord.’’ From the article it also appears that 
‘*the Southern Pacific Railway is buying in Sinaloa 
ebony, cedar and mahogany ties.’’ The commodity, very 
hard and heavy, is not carried in Chicago, but a leading 
dealer in tropical cabinetwoods informs the editors that 
its market value is close to $70 a ton, log run.- 


EDITORS. | - 





Weight of Walnut Logs. 

MINGO JUNCTION, OHIO, Nov. 19.—Editors AMERICAN LUM- 
BERMAN: I am a reader of your valuable paper and wish 
to ask the favor of some information. I shipped a carload 
of walnut logs that weighed 24,200 pounds, and the buyer 
reports 1,258 feet in the car. You say that 1,000 feet of 
green walnut logs weighs 7,000 pounds. I would like the 
details of your proof of measurement and weight, so that 
when I sue, as I intend to, I will have proper proof to 
present in court. HENRY Mock. 

{It appearing from our correspondence file that Mr. 
Mock recently purchased a copy of the Vest Pocket 
Ready Reckoner, he is probably referring to the table 
of dry and green lumber weights appearing on page 42, 
giving the weight of inch rough walnut green at 4,800 
pounds. Below the table appears the statement that the 
estimated weight of logs is one-half more than the esti- 
mated weight of green lumber. 

This statement, of course, is merely a general one and 
would refer only to logs where the board rule showed a 
lumber content amounting to two-thirds of the actual 
cubical content of the log. That is, it is assumed that 
of the contents of the log one-third will be slab and 
two-thirds lumber product, as shown by the rule used. 
This, however, would apply only to logs of average 
diameter. Taking the smaller dimensions shown in the 
Doyle rule, 8 inches in diameter and 10 feet in length, 
10 feet, board measure, of lumber is shown by the seale. 
The actual cubical contents of a cylinder 8 inches in 
diameter and 10 feet long is nearly 6,032 cubie inches. 
In 10 feet board measure of lumber there are only 1,440 
cubie inches, or less than one-quarter of the cubical 
content of the log. Such a log, therefore, assuming that 
green walnut lumber weighs 4,800 pounds a thousand 
feet, would weigh approximately 20,105 pounds for each 
thousand feet of lumber. Multiplying this by 1,258 feet 
will give a weight of 25,292 pounds, or more than the 
weight of this carload. It should be remembered also 
that the diameter of the logs is taken at the small end 
and on account of the taper a log measuring 8 inches at 
the small end and 10 feet long of course has more cubical 
contents and weighs more than a cylinder of these 
dimensions. 

These figures, of course, are based upon the smallest 
diameter, on which the Doyle rule is especially severe in 
the amount of calculated waste. If Mr. Mock will advise 
of the average diameter of these logs or will secure from 
the purchaser the exact tally log by log, and send it 
in, we will be pleased to make further figures based 
upon the actual diameters,—EpI1tors. | 
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| THE COAL TRADE 








The bargain hunter, if he is keen, may pick up a few 
cars of coal at reduced prices. This condition may mean 
much or little. It depends on weather and possibly other 
developments. It is not meant to be understood that the 
market geuerally has softened, although the weak spots 
are appearing around the edges. To some buyers, to 
whom there may have come recently a number of offers 
to sell coal at a concession, it may look as if the bottom 
is dropping out. Perhaps that condition may come, but 
it is still in doubt. ‘The doubt arises from the fact that 
some of the largest producing companies are still far 
behind in their orders and are making no progress in 
catching up. Even a moderate inerease in the demand, 
occasioned by a blizzard, might send the market skyward 
again. 

The percentage of western coals that goes to the fac- 
tory and to the railroads for locomotive use is very large. 
The coal operators who are supplying that enormous 
tonnage on annual contracts are barely able to fulfill 
their obligations, with cars delivered them at mines just 
about sufficient to run the mines three days a week, 
There has been little change in the supply of cars within 
the last week or two weeks. Some operators say con- 
ditions are getting worse. Were the car supply at mines 
to increase notably, permitting the output of a larger 
tonnage, the market would become easier very speedily, 
barring possible interruptions to transportation through 
unfavorable weather. The large producing companies 
are most hampered by insufficient railroad equipment. 
It is not known that the large consumers of steam coals 
are making special efforts to store coal for the winter, 
but their current needs tax the present producing abil- 
ities of the shippers. 

And the merchant trade maintains a fairly creditable 
volume, despite the recent wave of purchases. There is 
perhaps among the dealers a disposition to preserve what 
stocks may have been stored for severely cold weather 
later in the season and to take care of current require- 
ments by means of arriving cars. The moderate tonnage 
thus required can be met by the shippers with a fair 
degree of ease, taking the trade in its entirety. Some 
producing companies, and among them some of the 
largest and best known, are so hampered by their obliga- 
tions that they are refusing or discouraging additional 
obligations until they get their order books cleaned up. 
But the small operator, who closes his mine in the sum- 
mer time and opens up only when demand takes on its 
livelier aspect, is an active factor and is pushing his 
products sometimes by shading prices. With enough 
exceptions to prove the rule that is about the general 
condition. Franklin County standard domestic lump is 
still quoted $2.25 mines, with premiums being obtained 
by some shippers. Some producers in the county are 
selling under $2.25. Harrisburg lump is steady at $2 
to $2.25 mines, and Carterville is nominally $2 to $2.25, 
but the infractions of that level are rather more numer- 
ous in this than in the previously named fields. Spring- 
field coal is also somewhat weak at $2 but standard 
Indiana shipments are reported steady at $2 to $2.25 
mines. Western screenings for central Illinois shipment 
are in good demand at 70 to 75 cents, mines. 

Eastern bituminous coals are not so uniformly strong. 
Hocking is firm at $2.25 or better, mines, and in Chicago 
locally the inquiry is considerably above arrivals. Splint, 
too, is held at top-notch, but the restricted production 
on account of the miners’ strike in West Virginia may 
account for that strength in large meaure. Pocahontas 
and New River are inclined to easiness. This is no doubt 
due to the generous stocks that have already been received 
by retail distributers. Householders also have taken in 
their initial orders very generally and the consuming 
trade is utilizing accumulations. The shipments from 
mines are not specially large and to the West are almost 
ineconsiderable, for the railroads are opposed to risking 
loss of their equipment, but some of the smokeless coal 
arriving is owned by intermediate merchants and it gets 
in the open market immediately, with the result that 
prices waver in spots. Mine run is about $1.40 to $1.50, 
mines, and the prepared sizes $2.65 to $2.75. 

On the surface the anthracite trade appears as strong 
as ever. But shipments from mines seem to be more 
voluminous. Some western distributers have been get- 
ting large receipts by lake, so that they have been able 
to give to most if not all their customers a car or two 
on account of larger orders long since booked. It is 
one of the curious developments, however, that many 
dealers who receive these cars immediately write back, 
begging for additional shipments, saying that the cars 
received were not enough to give all their customers even 
a ton each. The interesting statement was issued last 
week by the anthracite producing companies that if care 
is used by the merchants in delivering, limiting each 
patron to small amounts, the producing companies are 
convinced there will be enough anthracite this winter 
for everybody. That is the strongest and most author- 
itative statement that has yet been issued in regard to 
the anthracite situation. Omitting last year, the anthra 
cite production of which was 5,000,000 tons above pre 
vious record, the production for the first 10 months this 
year was equal to that for the average corresponding 
ten months in three years. It therefore seems reasonable 
to expect, aside from the statement of the producing 
companies, that if the coming winter proves mild there 
will be enough anthracite to satisfy all legitimate needs, 
unusual care being exercised in the distribution. There 
is, of course, the risk of obstructions in deliveries on 
account of bad weather. Demand for anthracite through- 
out the country shows no signs of abatement, Cancela- 
tions of orders are few or none, 
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“PROLONGING THE LIFE OF CROSSTIES.” 


lorest Service Bulletin No. 118, ‘‘ Prolonging the 
Lite of Crossties,’’ by Howard F. Weiss, assistant 


director Forest Products Laboratory, Madison, Wis., 
is one of the most valuable and practical bulletins 
recently issued by the Federal Forest Service. In the 
opening paragraphs the statement is made that of 
12,751,000 wooden crossties bought in 1909 for steam 
youd and eleetrie road construction, 13° per cent was 
for new construction and the balance for renewals. 
The average renewal was, therefore, 358 ties a ‘mile, 
costing $175 at the average price of 49 cents a tie. 
These yenewals represented product cut from 710,000 
acres of timberland, averaging 5,000 feet board meas 
ure per aere, or 150 ties. Under present conditions 
this represents an annual growth on about 55,000,000 
acres of forest. It is estimated that this annual con- 
sumption can be reduced at least one-half by a proper 
preservative treatment of the ties. 

The first step is to remove the bark from the ties, 
which promotes uniform and rapid seasoning. Illustra 
tions are given showing the unequal penetration of 
creosote on ties not properly barked, the penetration 
iiregular that the decay of the unimpreg 
nated portions will probably nullify the treatment by 
shortening the life of the tie practically to the same 
period as though it had not been treated. Numerous 
charts are given showing the seasoning of various 
kinds of ties which can not here be reproduced in 
detail. They are the result of several years of investi- 
vation and include thousands of weighings. Coniferous 
woods season rapidly, as also does red gum. Loblolly 
pine and red gum ties cut in summer lost 62 and 638 
pounds respectively in three months, while red oak 
only 25 pounds, and white oak only 10 
pounds in the same period. 


being so 


ties lost 


Triangular Piling Recommended. 


The triangular form of piling is recommended ex 
cept for hardwood ties which are liable to check badly. 
\ir seasoning is now the approved treatment, steam 
seasoning being rarely employed. When quick arti 
ficial seasoning is desired steaming pressure not to 
exceed 30 pounds followed by a vacuum of 25 to 26 
recommended, as heavy steaming rapidly 
reduces the strength of the wood. Immersion in 
water prior to seasoning is sometimes practiced, but 
does not increase the absorption of preservatives in 
sufficiently to render it desirable 
unless it can be done without extra expense. 

It is of course desirable that as even results as 
possible be secured in the preservative treatment and 
the grouping of ties to secure uniform treatment is 
recommended. There has been much discussion of 
this recently in railway papers, the general opinion 
appearing to be that initial separation of species is 
lesirable, but after various kinds of ties become mixed 
it usually costs too much to sort them. This bulletin, 
however, recommends even sorting. If sorting is done, 
the open-pored or diffuse porous species may be 
grouped together, the following classes being given: 


Class A.—Absorption Less Than 22°; 


nehes is 


the seasoned tie 





Number 
Number Absorption months 
ties used per cent seasoned 
Kind of Wood. in the tests. of volume. in yard. 
Beech 2.481 21.8 15 
Ouk, red > 112 20.0 15 
Hemlock . 1.64 20.7 S15 
Oak, pin O71 19.5 10 
Hliekory 414 18.8 2- 8 
Pamarack ORE 17.1 6- S 
Oak, White Ta 14.2 7 
Class B.—Absorption Between 23°, and 30%. 
Hard maple . oo Br) 
Poplar : : 1.248 7-9 
Sycamore F td 7 
Ash ave " 31S 2- 6 
Sweet gum : v2 5- 9 
Chestnut Re BAS 12 
Class C.—Absorption Over 30°%. 
Shortleaft pine 2,192 x9 
White elm 7-15 
Cypress, white . 7-8 
Red elm 6-9 
Soft maple 6 
Red bireh Ce] 
Pupelo gum Ss 





A further table is given showing grouping as to 
the pereentage of sapwood contained. The time of 
cutting also affects the treatment tests; on air-set 
soned hemlock ties showing an average absorption of 
12.9 pounds a cubic foot on those cut in the summer, 10 
pounds on fall-eut ties, and 8.9 pounds on winter-cut 
lies. The winter-cut ties weighed 37.3 pounds a cubic 
foot, while the summer-cut ties weighed 33.4 pounds. 
This refers to treatment with zine chloride. It is 
-tated that the effect of the time of cutting may 
perhaps be neglected in commercial work, but wherever 
possible good practice would dictate cutting in winter 
ov late fall. A preservative plant receiving red oak 
ties from both North and South would probably find 
| advantageous to keep the two classes separate. 

Ties cut from various parts of the tree treat dif- 
‘erently, but no practical way of separating such ties 

apparent unless on the basis of the proportion of 
“ap wood and heartwood. 


A Practical Suggestion. 


The bulletin makes a very practical suggestion when 
points out that where the time required to empty 
and fill the eylinder amounts to an hour or more the 
‘ies on the bottom of the truck receive the longer 
atment. It is, therefore, possible in loading the 
trucks to place at the bottom those ties which would 
‘pear to be Jess pervious to the preservative so that 





this variation in the ties would serve to correct the 
lack of uniformity in the preservative process as be- 
tween the top and the bottom of the load. 

The bulletin then discusses various thoroughly prac- 
tical questions in relation to the process used. It 
is a complicated operation and requires careful control 
in order to secure the best results. The interesting 
statement is made that often heavy woods with thick 
cell walls will prove less resistant to preservatives 
than lighter woods with thin cell walls. The explana- 
tion given is that the thicker structures are more 
liable to check or split in seasoning, thus giving access 
to the interior of the celi. 

A list of 25 very practical suggestions is given at 
the end of the bulletin for prolonging the life of ties.. 
These include: Winter cutting; preference given to 
sawed ties where possible; the removal of bark imme- 
diately upon cutting; the adzing or boring of ties 
before treating instead of after; the use of treated 
ties in all cases instead of untreated except with black 
locust, redwood, cedar and e¢ypress in certain cases; 
preference given to hardwoods which absorb preserva- 
tive, such as red oak, beach, maple and gum; ties with a 
large amount of sapwood properly distributed preferred 
inasmuch as sapwood treats more easily and is just as 
strong; air seasoning preferred; seasoning yard to be 
kept clean of weeds and decayed wood and the piles 
elevated on stringers at least 6 inches; in piling, consid 


eration must be given to the kind of wood, with repil 
ing if necessary to control proper seasoning; serious 
end checking should be controlled by driving S-shaped 
wires over the check; a proper period of seasoning 
should be given according to the kind of tie and 
seasoning when cut; it is recommended that when 
ties are received at the treating plant they should 
be piled by groupings according to their suscepti 
bility to impregnation; in spiking rails it is desirable 
to bore a *-ineh hole for a %-inch diamond-point 
spike, as the spike will hold better than if driven 
directly into the wood; screw spikes appear highly 
desirable, but the holes should be bored longer than 
the spike or may be bored entirely through the tie; 
it is advisable to use heavy metal tie piates with flat 
or only slightly corrugated bottoms. 

It is also pointed out in the bulletin that inasmuch 
as the life of the tie is usually limited by mechanical 
wear and the amount of preservative used is reduced 
to prevent decay only through that period, it is 
desirable only in the case of the softer woods to use 
larger tie plates in order to increase the life. 

In discussing the advantages of sawn ties the bul 
letin states that hewn ties rarely afford an even bed 
surface for the tie plate, often greatly reducing the 
life of the tie. 

Anyone interested in the tie subject will do well to 
secure and carefully study Bulletin No. 118. 





CHARGED WITH USING 


{Special telegram to AMERICAN LUMBERMAN. ] 


SEATTLE, WASH., Nov. 19.—J. Byrne, who gives his 
occupation as that of ‘‘financier,’* was arrested here 
Saturday by Post Office Inspector H. G. Durand on 
charge of using mails to defraud. Byrne operated as 
a bond man, offering to secure loans on timber by 
European capital. After receiving an advance pay- 
ment to cover purported cruises and investigations, 
Byrne would fail to carry out contract. Government 
agents refuse to reveal extent of his operations but 
state that they have been extensive, covering several 
Coast cities. A Seattle firm is said to have lost $2,000, 
and others smaller amounts. Byrne put up a 
appearance, living at best hotels. 


good 


The Federal Government has shown considerable 
activity recently in making numerous arrests in widely 
separated cities of a band of men operating a confi- 
dence game which consisted in offering to float an 
issue of bonds or stocks if properly approved, refer- 
ring the client to some alleged guaranty company to 
make an examination, this company collecting a heavy 
fee, when the whole matter would fall through. The 
above telegram tells a chapter in the career of a man 
who, while he is alleged to have worked upon similar 
lines, does not appear as far as is now known to have 
any actual relationship with the band of men who 
were sytematically and jointly operating a similar 
scheme. The above telegram states that J. Byrne’s 
operations had been extensive in various Coast cities. 
The AMERICAN LUMBERMAN has had access to the 
complete correspondence file in one such transaction 
which will probably fully illustrate his method of 
operation. The correspondence dates back to June 26, 
1911, when Byrne & Matthews, of 14, 16, 18 Blooms- 
bury Street, London, England, wrote to a firm of 
Seattle brokers regarding the investment of English 
capital in lumber and timber bonds. On July 24 three 
separate propositions of large magnitude were pre- 
sented to Byrne & Matthews, who responded that 
nothing could be done on any proposition until a 
thorough examination was made, the actual expense 
to be defrayed by the vendors. This was estimated 
at $450 and an arrangement was entered into whereby 
the Seattle broker was to offer no bonds in England 
except through Byrne & Matthews and Byrne & 
Matthews were in turn to take no bond offers from 
the Pacific coast except through the Seattle firm. The 
Seattle people collected from their customer and re- 
mitted $450 to J. Byrne at Detroit, Mich., on Sep- 
tember 18, Mr. Byrne having in the meantime come 
to the United States. 

Then followed a copious correspondence between the 
Seattle firm, Mr. Byrne and the London office. Mr. 
Byrne appeared in Denver and in Butte, Mont. On 
October 9 he wired from the latter point that lie had 
heen very ill at Detroit and was going to Denver 
that evening. On October 17 he again wired that 
his doctor told him he ought not to travel, owing to 
the danger of pneumonia. On October 15 he wrote 
that he would be in Seattle about the 16th. On Octo- 
ber 26 a letter was sent from Butte stating that Mr. 
Byrne was very ill under doctor’s orders not to leave 
until he had recovered from his attack of pneumonia. 
This was signed ‘‘W. Yourt, secretary,’’ and further 
stated that, if the Seattle firm preferred, Mr. Byrne’s 
engineer, Mr. Whitmore, would be sent. On October 
30, the Seattle firm received advices through a de- 
tective at Butte, stating that Mr, Byrne was in excel- 
lent health, was advertising in local papers as a pro- 
moter and mailing printed circulars advertising a 
permanent location in Butte. On November 4 a 
written demand was made for the return of the $450, 
which was personally presented by a member of the 
firm. Mr. Byrne denied responsibility for the money 
and referred the inquirer to the London office. The 
firm did not get its $450 and did not have Mr. Byrne 
arrested in Butte owing to some questions as to venue 


MAILS TO DEFRAUD. 


and extradition. It appears also that Mr. Byrne got 
$100 on an I. O. U. from some associate of the Seattle 
brokers and being presented with a demand for the 
money while located in Portland, Ore., in January, 
1912, flatly refused to refund it. The last letter of 
the series reported that some time in November Mr. 
Byrne was seen on the streets of Seattle looking like 
a tramp. Evidently, therefore, there are ups and 
downs in the business of a promoter conducting his 
affairs along these lines. even when dealing with the 
credulous and trustful bond brokers of the 
coast. 

Many large enterprises are floated on English cap 
ital and the idea, of course, is an attractive one. As 
indicating the pretentiousness of Mr. Byrne’s repre 
sentations, the following circular is quoted, which 
was sent out during the latter part of 1911: 


-acific 


BYRNE & MATTHEWS 
FINANCIERS 


14, 16, 18, BLoomMspury Sr. 
Lonpon, W. C., ENGLAND 
leur Sir: 
We beg to 


inform you that the partnership heretofore 
subsisting 


between Dent & Byrne has been dissolved by 
mutual consent as from the Ist inst. All debts due to and 
owing the late firm will be received and paid by the under 
signed, J. Byrne, who will continue the business in London 
under the style of Byrne & Matthews. 

The Paris branch (Byrne & Matthews) will continue as 
heretofore. Captain I. M. Matthews, D. 8S. O., and the 
Baron de Grandcourt will continue to represent the firm in 
Paris. 

All communications for the firm should in the first in 
stance be addressed to Byrne & Matthews, 

14, 16, 18, Bloomsbury St., 
London, W. ©. 
We are, dear sir, 
Yours faithfully, 
pp. Dent & Byrne. 
(Signed) J. Byrne, 
A. DENT. 





HOO-HOO IMPOSTER WANTED BY POLICE. 


It was announced this week that a warrant had been 
issued for the arrest of a man representing himself as 
C. G. Hascall, who was alleged to have secured money 
by impersonating C. G. Haseall, of St. Louis, and using 
the latter’s Hoo-Hoo number. He secured small amounts 
of money from various Hoo-Hoo in Washingt«n and it 
was found upon communication with the Serivenoter’s 
office in St. Louis that the real C. G. Hascall was in St. 
Louis at the time the imposter appeared. J. H. Ehr- 
inanntraut, Vicegerent for eastern Washington, requests 
that in the event of the bogus Hasecall’s apprehension 
he be ‘notified at once. 





SUGI CYPRESS. 


Volume 26 of the ‘‘Cypress Pocket Library,’’ pub 
lished by the. Southern Cypress Manufacturers’ Associa 
tion on ‘*‘Sugi Cypress,’* has been received and is the 
culmination of a.campaign the various stages and re 
sults of which are already familiar to the readers of this 
paper. The booklet uniform in size and style with its 
25 predecessors, among its other attractions, is a fine 
example of the printer’s and engraver’s arts, as well 
as the embodiment of a vivid literary exposition of the 
whole subject of cypress as a modern commodity. LIllus- 
trations similarly appearing before in this paper ‘‘ play 
up’’ the beauties of cypress with the sugi finish in a 
highly effective manner, while the subject matter of the 
text discloses with equal clearness the simple manner of 
its production. There are the equivalent of 64 pages 
in all and to appreciate the character and value of its 
contents interested parties not already supplied should 
have a copy of their own to look at when at leisure. 
Address George E. Watson, secretary, Hibernia Bank 


Building, New Orleans, ‘La. 
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HOW WOULD THIS BILL AFFECT YOUR LOGGING RAILROAD? 


The following is the text of the Stanley bill (H. R. 
26132), 
expected that this bill will be reintroduced at the next 


introduced in Congress last August. It is 


session: 
A Bill to Regulate the Ownership of Common Carriers 
Engaged in Interstate Commerce. 

Be it enacted by the Senate and House of Representatives 
of the United States of America in Congress assembled, that 
from and after the Sist day of December, 1913, no company, 
firm, or corporation, or officer thereof, doing a mining or 
manufacturing business, engaged directly or indirectly in 
interstate or foreign commerce, shall own, in whole or in 
part, directly or indirectly, by stock ownership or otherwise, 
any railroad or other line of transportation, or the property 
of either, of any common carrier, subject to the provisions 
of the act to regulate commerce, approved February 4, 1887, 
as amended, to own, in whole or in part, directly or indi- 
rectly, by stock ownership or otherwise, any railroad or 
other line of transportation, or the property of either, of any 
common carrier subject to the provisions of said act. 

Section 2. That from and after the day of 
it shall be unlawful for any person, company, firm, or cor 


poration, who, or which, owns, holds, or in any way controls 


au majority of the capital stock of any other corporation, 
engaged in operating a line of transportation, as a common 
carrier, in the transportation of passengers or property 
wholly by railroad (or partly by railroad and partly by 
water, when both are used under a common control, manage- 
ment, or arrangement for a continuous carriage or shipment) 
from one State, territory, or district of the United States 
to any other State, territory or district of the United States, 
or from one place in a territory to another place in the same 
territory, or from any place in the United States to an ad- 
jacent foreign country, or from any place in the United 
States through a foreign country to any other place in the 
United States, or engaged in like manner in the transporta 
tion of property shipped from any place in the United States 
to a foreign country and carried from such place to a_ port 
of transshipment, or shipped from a foreign country to any 
place in the United States and carried to such place from 
a port of entry either in the United States or an adjacent 
foreign country, to operate, or in any manner or by any 
means, participate in the operation, in whole or in part, of 
such line, or to ship over such line in interstate commerce 
any article or commodity bought, sold, manufactured, mined, 


« 


r produced by, or under the control of, or owned in whole 


or in part by, or in which any interest, direct or inc 


ect, 
whether by stock ownership or otherwise, is held by any 
such person, company, firm, or corporation so owning ma 
jority of capital stock. 

Section 3. That the provisions of this act shall ney je 
so construed as to apply to the transportation of passer vers 
or property, or to the receiving, delivering, storage, or jp. 
dling of property wholly within one State and not shi; peq 
to or from a foreign country from or to any State or (cry. 
tory as aforesaid, 

Section 4. That any person, company, firm, or corpora 
tion violating any of the provisions of this act shal be 
deemed guilty of a misdemeanor, and for each offense, pon 
conviction, shall pay to the United States a penalty of ot 
less than dollars nor more than ten thousand do!\.irs, 
or imprisonment not more than five years, or both; and jin 
case of a continuing violation, each day of such violstion 
shall be held to be a separate offense. i 

Section 5. That jurisdiction of offenses under this act 


shall be the same as that provided for offenses in an act 


entitled “An act to further regulate commerce with fo 





STATUS OF LABOR SITUATION. 


[Special telegram to AMERICAN LUMBERMAN. ] 

LAKE CHARLES, LA., Noy. 20.—While the big mili of 
the American Lumber Co. at Merryville is still down 
there are great hopes of its being started in very short 
time, possibly in 10 days. With the withdrawal of 
State troops and the leaving of several labor agitators 
the situation around the northern Caleasieu mill towns 
rapidly cleared. While it was believed that bloodshed 
was likely to occur at any moment last Saturday and 
Sunday, the more conservative element on each side 
predominated and no outbreak occurred. 

The 1,300 men who walked out of the mill two weeks 
ago are still out toa man. The company, however, is not 
asking any of them to return. In fact, a large percent- 
age of them can not return even though they might so 
desire. General Manager George Gardner, who succeeded 
Sam Park, says that as long as he is at the head of the 
institution the union will never be recognized. The 
Santa Fe Railroad owns the mill and intends to operate 
it. When it starts, he says, it will be with a non-union 
force. 

A. L. Emerson, who was recently acquitted of murder 
in Lake Charles in connection with the Grabow riot, who 
has been at the head of the Merryville strike, states that 
not only will the Merryville mill be made to recognize 
the Brotherhood of Timber Workers but also every mill 
in Louisiana and Texas. 

C. F. Dore, who was arrested in Lake Charles during 
the Grabow trial on the charge of attempting to bribe 
and then intimidate witnesses, was released on bail of 
$1,500 yesterday. His case will be called at the present 
session of the district court. Filigna and Turner, the 
Socialists arrested in connection with the same case, are 
still in jail, not having been able to raise the bond. 

Members of the Brotherhood of Timber Workers at 
Lake Charles say that a general strike will be called at 
an early date. They say that the agitators and officers 
of the union are preparing to call a meeting of the union 
at Alexandria, the headquarters, and pull the men out 
of as many mills as possible. The officers, however, deny 
this. Street meetings are being held in DeRidder, Merry- 
ville, Ludington, Lake Charles and Beaumont. Some of 
them are well attended, but it is not believed that many 
additional members have been secured. 

It is rumored that the mills the strikers will next 
make an attempt to close will be the Ludington mill, the 
Long-Bell and Kirby plants. 

While every effort is being made to induce the men 
to resume their places and quit following the dictates 
of a few organizers the millmen realize that probably not 
before many months will the present trouble be ended 
and the situation resume its normal state. 





SITUATION AT MERRYVILLE SERIOUS. 
[Special telegram to AMERICAN LUMBERMAN. ] 

NEW ORLEANS, La., Nov. 18.—-Reports from Merry- 
ville indicate that the situation at the American Lumber 
Co.’s plant is decidedly serious. It was reported Satur- 
day that martial law had been declared and that State 
troops were in charge of the town. 





— 


UNION NOT RECOGNIZED. 


LAKE CHARLES, LA., Nov. 18.—George Gardiner, presi- 
dent and general manager of the American Lumber Co., 
at Merryville, La., made the statement today that under 
no consideration or circumstance would he consent to 
recognize the Brotherhood of Timber Workers as a 
union. He said that he had no objection to hiring union 
men, but in doing so he would expect these men to work 
under his orders and not those of any union or organiza- 
tion. The 1,300 men who walked out of the American 
Lumber Co.’s plant on a strike last Monday are still out 
and likely to remain so for some time. The millmen 
assert that there is no reason why they should arbitrate. 
The cause of the trouble is said to be the refusal of Mr. 





Gardiner to reinstate certain men who attended the 
Grabow trial at Lake Charles last month either as prin- 
cipals or witnesses. He had no aversion to hiring them 
as men when places were open but he refused to dis- 
charge others in his employ to make places for these 
particular parties. President A. L. Emerson, of the 
Brotherhood of Timber Workers, who has spent most of 
particular persons. President A. L. Emerson, of the 
charge of murder and complicity in the Grabow riot, 
advised the walkout and his advice was followed. 

Labor agitators say that the strike will spread rapidly 
to other large sawmills north of Lake Charles and that 
before the matter is finally adjusted there will be more 
than 10,000 timber workers and lumber jacks in the 
strikers’ ranks. Lumber operators, however, look upon 
this as an exaggerated statement of the situation and 
are very optimistic as to the ultimate outcome. With 
the recent stand of the American Lumber Co., of Merry- 
ville, there is not one company in Louisiana or Texas 
now operating under union restrictions. 





SUSTAINS TEN-HOUR STATUTE. 

NEW ORLEANS, LA., Noy. 19.—A brief dispatch from 
Jackson, Miss., announces that the Mississippi supreme 
court today handed down a decision sustaining the 
validity of the statute prescribing a 10-hour workday 
in lumber and certain other industries. Several lumber 
companies in different parts of the State attacked it as 
unconstitutional, and several of the circuit judges have 
sustained that contention. In the ease just ruled upon 
by the State supreme court an indictment was returned 
by the Lamar County grand jury against the J. J. New- 
man Lumber Co. for alleged violation of the law. The 
defendant demurred to the indictment on the ground 
that the statute was invalid. The trial judge sustained 
the demurrer and the attorneys for the State appealed. 
The effect of the supreme court’s ruling today is to sus- 
tain the statute at all points, according to the Jackson 
dispatch. 


HATTIESBURG, MiIss., Nov. 20.—The State supreme 
court will give a new hearing on the 10-hour labor law 
case some time between now and the third Monday in 
December. The attorneys for the Newman Lumber Co., 
which was defendent in the case, had an agreement with 
the attorney general to submit this case on the third 
Monday in December and a rehearing was granted on 
that account. 


MAN AND THE FOREST. 


The first world’s fair, so called, named the Crystal 
Palace Exposition, was held in London in 1851, and sev- 
eral of these international events have been held since. 
Judging from the preparations that are being made the 
two expositions in California in 1915 to celebrate the 
achievement of the Panama Canal will mark an epoch for 
this kind of project. San Francisco will seek to dazzle 
sight-seers with an exhibition of world wonders; San 
Diego will seek to enlighten and educate the visitor with 
a story of progress and development, and picture what is 
being planned for the utilization of undeveloped re- 
sources. 

From the standpoint of the lumberman, the San Diego 
exposition will be particularly interesting because of the 
attention given to what concerns him. A forest products 
display will be worked out on a more extensive scale 
than ever before attempted. Gifford Pinchot, former 
Chief of the Forest Service, has remarked that a forest 
products display, properly arranged and illustrated as 
related to the progress of man, has never been actually 
witnessed; San Diego intends to have one. ’ 

The exhibit at San Diego will begin with a collection 
of living plants, showing the evolution of forestry and 
the scientific relation of tree products to human progress. 
Part of the display will be out of doors and part under 
roof. 

From all parts of the world will be as complete a 





lgn 
Nations and among the States,” approved February 19, 1903. 
and any amendment thereof. 
display as possible of all trees and shrubs which are 


useful and profitable to man. Exposition promoters 
say it has been proved these trees will thrive in San 
Diego. Thousands of treey and plants from all corners 
of the earth are receiving careful attention in the ex 
position nurseries. 

Under roof there will be an exhibit of woods, birks, 
fibers, essential oils, gums and other products. Chemists 
will be employed to experiment with tree by-products 
and their discoveries will be given publicity. The chem- 
ists will show the visitor how camphor, rubber, creosote 
and scores of other commercially valuable by-products 
of the forest are obtained and treated for commercial 
uses. The manufacture of paper, the methods of making 
veneers, the manner of utilizinz all mill and lumber 
waste, and the seeking of new uses of such waste, will 
be exploited. 


HEMLOCK AND HARDWOOD CUT 
AND SHIPMENTS. 


The monthly report of cut and shipments issued by 
the Northern Hemlock & Hardwood Manufacturers’ 
Association shows that 54 manufacturers during Octo 
ber cut 10,806,000 feet, as compared with a cut by the 
same 54 firms in October, 1911, of 10,144,000 feet, 
Shipments in October totaled 24,870,000 feet, as 
against 18,822,000 feet shipped by the same firms in 
1911. The decrease in the hemlock cut was 29 per 
cent; the increase in hemlock shipments 19 per cent; 
the increase in hardwood cut was 7 per cent; in ship- 
ments 32 per cent. The decrease in the total cut was 
21 per cent, and the increase in total shipments 28 
per cent. 

The following table shows cut and shipments | 
woods for October, 1912, and 1911: 
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Cut, M Feet Shipped, M Feet 
1912 








1912 1911 1911 
Hemlock ... ie pene ..209,199 35,489 40,728 34,352 
Ash pistes ; 265 427 
Basswood 1,766 
SES ae ee ee rr ae 3,698 
Elm 5S 
it) 2.868 
Oak . 32 
Mixed S00 
All Hardwoods . ...-..10,806 10,144 24,870 
Totals .. Paris © ar .36,005 45,6338 65,598 53,174 


The compilation of cut and shipments for 10 months 
of 1932, as compared with the same period of 1911, 
shows a decrease in the hemlock cut of 9 per cent, 
an increase in hemlock shipments of 32 per cent; 
decrease in hardwood cut 13 per cent; increase in 
hardwood shipments 26 per cent; decrease in total cut 
1l per cent; increase in total shipments 30 per cent. 

The following is the statement of cut and shipments 
by months: 

HEMLOCK. 
Cut. Shipped. 
A) Ay 


January 
February 











Septembe 
October 





) 
, 49,090 
25,199 35,489 40,728 


CANPRMRMID 5 iss iio hss evan 305 ...298,163 329,028 390,740 295,574 


HARDWOODS. 
Cut. Shipped. 
M 1 


1912 
Pas era aoe Sieben 14,666 


January 
February 
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PONMAER 5 0515.6 tals Sime bo toe laie so ath 7,62 26,519 

ee ee Eee ers fo 16,411 

August 4 3,664 22,908 

September 9,244 20,855 

October 10,144 18,822 
Totals ..,-.++5+- goeecees 179,948 206,176 206,957 163,656 
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THE COUNTRY NEWSPAPER AND THE 
RETAIL MERCHANT. 


Address by W. H. Miturr, of the Ottawa (IIll.) Free Trader, at the Annual Conven- 
tion of the National Federation of Retail Merchants, at 
St. Louis, Mo., Wednesday, November 20. | 

The honor of addressing this representative gathering of retail mer- 
chants of the nation is one which | most highly appreciate. And yet 
| had been expecting some such recognition. for a long time. During 
the 25 years that I have been practicing economy and journalism in 
a country print shop I have acquired a national reputation in all the 
townships of La Salle County lying north of the Illinois River. 
(Although | have done some lying south of that latitude as well.) 

It is nothing uncommon for the editor of a country weekly, or even 
of a hazel brush daily, such as I have the honor of being connected 
with, to be called in conference by the retail merchants. 

Frequently when writing a throbbing editorial upon the hookworm 
the editor is called to the office of some mercantile emporium of 
Ruralville. And when he will bisect his 
advertising rates he can get a_ five-inch, 
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up a mighty bum sample of “teamwork” on behalf of the community 
that has made them both. And as a result we are standing today side 
by side confronting a situation that threatens the wiping out of the 
small town. And yet the small towns and the country that surrounds 
them form the backbone of the Nation. If spinal mail orderitis de- 
stroys the spinal cord the backbone will be gone. And country editor 
and country merchant will be pushed over into the Othello class, “our 
occupation gone,” and most of us left with a Desdemona—and several 
smaller editions thereof—who demand to be fed three times per day. 

We have been working away on this problem of the conservation 
of the small town for vears. And the results have been unsatisfactory 
just in proportion as each of us, editor and merchant alike, has fooled 
himself into the belief that he could pull his business ahead while 
the rest of the town was going back. 

And yet, we have never really fooled ourselves. Away down under 
our fleece-lined under vests (that cost $6 a dozen f. 0. b., and which 
Sears, Montgomery & Co. list at 39 cents per single garment) we know 
that we have not been doing the right thing by ourselves, by our 

home town or by the community that sur- 
rounds it. 





single column “ad,” to run every other 
day for six months—provided the merchant 
prince can get four free insertions in the 


ots childhood 
Trade Journal Advertising. 


Now it is not my intention to take up the 
subject of advertising in general. I would 


view— 

wildwood 
only be wasting your time and my own. Be- 
sides that the average retail merchant—he 
of the small town, particularly—can go home tainee— 
and in one corner of his office he will prob- 
ably find anywhere from six to a dozen house. 
copies of high-grade trade journals, in his si 
particular line. He will find them in the 
wrappers just as they came from the office 
of publication. And in each one of them he 
will find more healthy, helpful, hopeful ad- 
vertising “dope” than I could give him in 


house. 


dead. 


six months. 
The editor takes his advertising contract 


The Vanished Village. 


Air: “The Old Oaken Bucket.” 
week] ¥. How dear to my heart are the scenes of my 
When fond recollection presents them to 
The church and the store and the school in the 
And all the loved spots that my infancy knew. 
Last summer I wandered again to the village, 
But found not a neighbor of old cr his spouse. 
The streets were deserted, the farms needed 
The town had been killed by the mail-order 
The village had vanished when merchants were 
The town had been killed by the mail-order 
But one lone survivor, as scared as a rabbit, 
I found, and I asked why the village was 
‘*‘The town got the mail-order catalog habit 
And that was what killed it forever,’’ he said. 


‘*It was not a war, epidemic or pillage, 
No foeman’s invasion or robber’s carouse; 


The country editor has not pushed the 
home town as he should. There is not one 
country editor in ten that has a well defined 
policy as to the building up of the commun- 
itv which must support the advertisers who 
alone can support his business. Editor and 
merchant alike are given to the shirttail 
methods wherewith little Johnny sought to 
clean his face. When he arrived at school 
one morning his face was urusually dirty. 
The teacher sent him to the basement to 
vash it—it was one of those modern school 
buildings with all the modern sanitary fads. 
When Johnny came back the lower half was 
bright and shiny, but the upper half was 
dirtier than before. The teacher reproached 
him for this disgraceful condition, where- 
upon Johnny indignantly responded: “Well 
it ain't my fault. That lazy janitor forgot 
to put up the paper towels this morning, and 
that was as high up as my shirt would 


and goes away thinking that he is a happy The money that should have developed the vil- reach.” 

man. And he is indeed a happy man if he is lage ; Country editers and country merchants 
, rs Was all sent away to the mail-order house— abs , ” 5 

not called back at the end of three months The money we earned here it never returned are trying to wipe up the trade of the sur- 

and informed that the contract must be can- here, rounding community with the shirttail of 


celed. That five-inch ad, run every other 


; house.’’ 
day, has absolutely failed to cut down the 





When once it was sent to the mail-craer 


antiquated methods. And every mail is send- 
ing a lot of paper napkins into that territory 








tide of mail order business that has flowed 
out of the town to the big metropolitan cen- 
ter. And the merchant prince of Ruralville looks at the Jay Journal- 
ist as though he held him personally responsible. 

In being asked to discuss the relationship between the country 
newspaper and the retail merchant I am first struck with the thought 
that the relationship is not nearly so intimate as it should properly 
be. For this unfortunate condition—for both lose by it—there are a 
number of reasons. But I believe that it lies principally in the wrong 
ideal which both country editor and country merchant entertain as to 
the community in which each lives and labors. We look upon “our 
home town” as a place in which to make a living, instead of a place 
in which to live a life that counts for something. 


e e e,@e 
Spinal Mail Orderitis. 

We look upon the community as being in duty bound to buy our 
stock in trade, while in reality all that the community owes us is a 
fair return for the services which we actually render to it. 

The country newspaper and the country merchant have been putting 


that are embellished with alluring offers,. 

that soak up the surplus cash and leave the 
local merchant to carry the charge account, and the country editor 
to carry overdue subscriptions as long as our present paternal Post 
Office Department will permit him to do so. 


Along Broader Lines. 


The fight for the retention’ of the trade of the small town must be 
fought out along broader lines than it ever has been before. This is 
beginning to soak into the cranium of even the most remote rural 
sanctum. It is up to the country editor to “boost” the home town 
with more force and more intelligence than ever before. He must 
plan intelligent campaigns for promoting the business growth of the 
entire community. Less of the personal puffery of “our prominent 
shoe or clothing merchant,” and more striking and forceful and con- 
vincing arguments concerning the general trade advantages of his 
town. 

To get down to brass tacks, here is one scheme that | tried along 
that line. And you will excuse me if-I use that perpendicular pro- 
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BEST INTERESTS OF BOTH RETAILER AND COM- 


noun, I, with perhaps too much frequency. I am only a 
country newspaper man, and the metropolitan and im- 
personal ‘‘we’’ does not come natural to me. There is 
a great deal of difference between a country editor and 
a metropolitan journalist. You ean tell a Chieago or 
a St. Louis journalist the minute he gets off the train 
in a small town. Of course, you ean’t tell him much. 
After you have told him when the next train goes back, 
and where is the best place to get a drink, you are about 
through. 

But you can tell your home editor anything—and he 
has to stand for it, or you will have the next lot of 
dodgers printed at the other office. And yet you are 
not as communicative with him as you really ought to 
be. I got in bad with a lot of home merchants one time 
by running three full page ads both daily and weekly. 
One advertised shoes, the other clothing and the other 
agricultural implements. 1 tried my best to make them 
**real reason why’’ advertisements. And it was like 
pulling teeth to get the facts for these ads from the 
merchants of my town, You see, I did not charge any 
You see, they were not advertise 
ments for any particulur dealer; they were arguments 
that attempted to set forth logical reasons why people 
of our natural trade territory should come to our town 
for goods in those lines. And there were mighty few of 
the merehants who could give me any reason why the 
people should do this, unless that reason was embodied 
in his town stock, 


thing for those ads. 


Must Pull Together. 


But we are broadening out along these lines—all of 
us. We are beginning to see that we must pull to- 
gether. And individual business building, well done, is 
the most effective means of intelligent community build 
ing. And here 1 want to say that the country editor 
who is really battling for his small town, and the small 
merchant, must more thoroughly cooperate with the trade 
press, of which fight you are to hear, and which battle 
is being so ably fought. By none more than by the 
Chicago trade journal whose manager is to address vou. 
| want to say that I consider the ‘‘Community Building 
Department ’’ of the AMERICAN LUMBERMAN is a mighty 
fine thing. Some ot the very best things that I have 
ever written on community building have been printed 
in that department from two weeks to a month before 
1 wrote them. That is certainly going some. And I 
expect to keep right on making these community build- 
ing stories out of the Hole cloth so long as I am per- 
mitted to do so. 

It is no easy problem to keep the trade of the small 
town in its natural channel. We all think we are doing 
something. We editors are backing this agricultural 
education and conservation movement. And I think we 
should. But I think we might devote a little less space 
to this scientific farm literature and devote more to the 
good roads and good schools problems, all of which have 
a vital bearing upon community growth and develop 
ment. The vast sums being spent on agricultural educa 
tion in all its forms are a good thing. Our experiment 
stations, our national and State agricultural bureaus 
and departments are good things. They constitute the 
And | have sometimes thought 
that if those opinions of the ‘‘agricultural appellate 
courts’’ were printed and bound in ‘‘leather kivers,’’ 
like the law books, perhaps the farmer would think a 
good deal more of them than he does when he gets them 
in a ‘**to-be-continued-in-our-next’’ form in the columns 
of a county seat weekly. 

And the small town merchant is helping the game 
along as best he can. This morning there are probably 
417 retail merchants standing in the front end of their 
respective stores, each talking to an agricultural friend 
of his, urging him by all means to keep his boy on the 
farm. And in the back end of each of those 417 stores 
a son of the proprietor is talking to a traveling sales 
man about the best way of breaking into the sales force 
for some big St. Louis or Chicago wholesale house. That 
is, the merchant’s boy is doing that if he amounts to 
anything. If he doesn’t amount to much he will prob 
ably be willing to stay in the small town and break into 
the five-and-ten-cent society of the place, by the aid of 
such few dollars as dad has managed to keep away from 
the money order department of the local post office. 

The problem of keeping the boy on the farm is a 
vital one. But it is not more urgent than that of keep 
ing the boy in the small town and the interior cities of 
our various States. And that can only be done by creat 
ing more opportunities for him, by the development 
of undeveloped sources of wealth which every community 


possesses. 


farmer ’s supreme court. 


The Boy’s Education. 


We are educating our boys, shoving them through the 
high schools and the State universities. And more and 
more they are taking to the modern constructive pro 
fessions—to civil and mechanical, and chemical and 
electrical engineering. And just as soon as they get 
through they must go somewhere else to find a market 
for their training and their knowledge. It is up to the 
small town to develop its resources in order to conserve 
its best product—its young men. 

The manufacturing possibilities of the Illinois Valley, 
in which I live, have hardly been touched as yet. In 
that valley nestle a score of smaller cities every one of 
which would be benefited by the development of its 
clay and sand and mineral resources. And [ speak of it 
only because it is typical of so many other sections 
where newspaper men and merchants are letting such 
things go without proper exploitation. 


A stranger drifted into town just the other day. We 
are the center of the silica sand deposits of the Middle 
West. He began to talk of the establishment of a chem- 
ical plant for the manufacture of a fluid product of 
whieh silica and soda ash constitute the raw materials. 
And we listened to him and admitted that it sounded 
good. And then I said to him: ‘* Where would you 
find a market for it??? And 1 woke up when I discovered 
that only 7 miles up the valley is a single industrial 
establishment that uses 400,000 gallons of that same 
chemical compound every year. 

The trouble with this country—or one of the troubles, 
at least—is this: A lot of us country newspaper men 
are writing alleged heavy editorials on the political effect 
of the Balkan war, and its effect upon the future history 
of Europe. And a lot of our business men are reading, 
and pointing out how much inferior those editorials are 
to those on similar themes which appeared in the city pa 
pers that same morning. And all the time we are letting 
undeveloped possibilities lie untouched at our very doors. 
Up my way we never realized what Portland cement 
was until some German capitalists came over and began 
to gouge into our hills. 

Not that I would have either the country editor or 
the country merchant shut up his own shop and go out 
and work for the town alone. The best thing we can 
do for the old home town is to keep our own indi 
vidual establishments up to the mark. I hunted 
through nine stores the other day for a common 
article that each of them should have had in stock. 
Five of them ‘‘ were just out of 7 * and tour of them 
‘*expected to have it in a week or two; the season 
has not fairly opened vet, you know.’’ And the last 
man in the lot got mad just because after I had been 
wearied by the search | asked if | might borrow his 
Sears-Roorback catalog long enough to order it for my 
self. 

Better Merchandising Needs. 


It will take better merchandising than that to keep 
the trade in the home town. And even the five-inch 
ad, backed up by a column editorial from the bucolic 
editorial pen, is not going to stop the drift of cash to 
the commercial metropolis. Especially not when the 
merchant’s wife wanders back from that commercial 
metropolis with a collection of bags, bundles and 
packages that loads the village buss to the gunnel. 

If your store and your town can not be made at 
tractive enough to hold your own wife and your own 
son contented, why do you think that John Smith’s wife 
and son trom the country should come in to you? And 
are you as really well acquainted with John Smith 
as you think you are? There are men in Chicago and 
St. Louis who never saw him or his who are on much 
more intimate terms of friendship with the Smith 
family than you are. I base that statement upon the 
fact that the Chicago and St. Louis men correspond 
much more regularly with the Smith family than vou 
do. 

The parcels post goes into effect on the Ist of Jan 
uary. 1 fought it as did most of you. But it is com 
ing. And I don’t believe that any farmer within a 
radius of 10 miles of my town has received any hint 
from any merchant in my town as to its being easier 
to get goods over the rural free delivery routes next 
year than it is now. And if I only had the junk 
price for all the paper that will be used by the big 
mail order firms to call John Smith’s attention to that 
fact 1 should be rich Beyond the Dreams of Avarice 
which was Hettv Green’s maiden name, you will re 
member. 

Once a man was slowly and painfully going down 
the street with a big grandfather’s clock strapped to 
his back. He was taking it to the clock maker for re 
pairs. 

An early morning jag stopped him and said 
on, old fellow; I want to ask you something.’’ 

Slowly and carefully the man let the clock down on 
the sidewalk, unbuckled the big strap and straightened 
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up. Then he said: ‘‘Well, what do you want?’’ 

And the old jag, between hiccoughs, replied: ‘* Don 
you think it would be a d——d sight easier to car 
a watch?’’ 

Don’t you think it would be wise to get rid of man 
of the old grandfather clock methods of doing busines 
and get in the game in a modern way? If we are losi: 
in the commercial game in the small town it is not goi: 
to do us any good to squeal. It isn’t sportsmanlil 
When John Smith, out in the country, knows that we hay 
all the way frony a hundred to a thousand miles’ hand 
cap in the race. 

At Detroit last September, at a convention of new 
paper jokesmiths, I heard Edmund Vance Cooke recit 
one of his ‘‘Impertinent Poems’’ that contained th 
stanza: 


‘*You’ve succeeded in building a pretty fair trade, 
But can you sit down in the grateful shade 
And kill time cutting up capers? 
Or must you hustle and scheme and sweat, 
Though the shine be fine or the weather wet, 
And keep your page in the papers? 
If ever you fail to be pulling the strings, 
Aren’t some of your rivals around doing things? 
I wonder.’’ 


Afterward Cooke told that the title of that particula 
poem was ‘‘ Move.’” And in the shape that modern busi 
ness is today [ am here to tell you that it is ‘* You 
Move,’’ and ‘* My Move,*’ 
Cooke’s. 


just as much as it ever wa; 


A Matter of Salvation. 


Let us take a broad view of this question and work 
out our own salvation—not with fear and trembling, 
but with hope and hustle. Let us not keep our ey 
fixed so steadily upon our own little business that wi 
forget the bigger, broader things that make for bette: 
conditions in the town and in the community that spells 
‘*H-O-M-E’? for us and all of our folks. Let us not 
be as narrow 
be. 

John was an old Scotchman up my way who was 
being discussed in his absence by two of his old cronies 
Snid one to the other: 

‘* Noo, what is your rale opeenion o’ John Montgom 
ery?’’ 


as one John Montgomery was alleged to 


‘* Weel, I hae ave thocht that John Montgomery was 
a rale grand man.’? 

**Ye may be richt, but for a’ that John Montgomery 
is 4% Verra narrow iman.’’ 

**Noo what gaes ve that opeenion o* John Montgom 
ery ‘jee 

‘* Weel, [ll be tellin’ ye. I was doon tae ca’ on hin 
last Saterday nicht. And he said ‘ Will ye be tastin?’ 
and I said I would. He brocht oot the whusky bottl 
und the gless. And he poured oot maybe that muckle 
wWhusky in the bottom 0’ the gless. Then I cried, stop, 
stop, stop. And he stoppit. 

‘*He’s a verra narrow man.’’ 

Let us not be narrow, Let us pour out into our own 
business and our own undertakings the very best that 
is in us. Let us pour out until it slops over and irri 
gates the surrounding territory. 

You all have your rating systems, in which you keep 
track of the credit rating of your customers. Suppose 
every community kept a rating book in which was kept 
track of the manner in which the country editor and 
the country merchant pays his debt of service to the 
community in which he lives, and loves, and labors. How 
many of us will be rated A 1—or up in that vicinity? 

If I could take away front every country editor, and 
every country retail merchant, all that his home com 
munity has given him—if I could do that this morning, 
by some wonderful modern magic, what would be the 
result?) Would not a good many of us be sitting here 
hungry and naked, without house, or home, or family, 
without business reputation or commercial rating? 


Being Square With the Home Town. 


For all of these things our home community has given 
us. I am discounting ne man’s industry, nor integrity, 
nor ability, but the home town has given us these things. 
Are we square with the home town, or is there not much 
yet for us to do before we square accounts? Are we 
giving the boys who are growing up in the old home 
town as good or better an opportunity to make good 
therein as the old home town has given us? Do we be 
lieve in our heart of hearts that the old town owes us a 
living, or do we believe, as we rightly should, that we 
owe the old town a life—a life as strong and purpose 
ful and serviceable as the good Lord will let us make it? 

I know not whether I have given you ought of real 
value or not this morning. But I do know that you 
have given me much. It has been an inspiration to me 
to meet you men who represent the best that there is in 
communities that are representative of the real worth 
of American life. And I am sure that I will go home 
to work and write as I have never written before. Not 
to write editorials of brilliant logical power and of 
ornate literary finish but to put more heart and soul 
into homely ‘‘boosts’’ for the farmers’ institute, for the 
Chautauqua, for ‘‘the new hard roads south of the 
river,’’ for better men in our local offices, and for bette: 
women in our local: schools—for those things in short 
which make life worth living in the communities where 
the country editor and retail merchants are ‘‘ leading 
citizens,’’? not because of what THEY HAVE, but be- 
cause of WHAT THEY ARE, 
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MUNITY PROMO 


COMMUNITY BUILDING. 


Address by E. C. Hole, of the American Lumberman, 
Chicago, at Convention of National Federation of 
Retail Merchants, St. Louis, Mo., Wednesday, No- 
vember 20. 

There has been and is a very strong sentiment in this 
itry, and some people think it is growing, in favor 
doing away with the retailer, eliminating him from 
» scheme of distribution. He has been called the rob- 
er middle man and he has been looked upon by a cer- 
iin class as one who is not entitled to a place in our 
isiness family. 
You and I know that the retailer is an essential factor 
, our commercial system and that he is one of the most 
important parts of our great business fabric. Thought- 
ful and suecessful business men recognize the important 
service that the retailer renders to the community and 
» the country at large, and they appreciate the necessity 
of perpetuating the retail business. Anything that 
fects the community, that draws from its resources and 
from its purchasing power, affects the retailer. There- 
fore, the retailer is especially interested.in maintaining 
ind developing the community in which he lives that he 
may enlarge and increase his business. 


Rivalry Dying Out. 


There used to be a rivalry between the cities to see 
vhich city should secure the larger population. That 
rivalry is largely a thing of the past, but there is every- 
where an appreciation of those cities which contain 
lappy, prosperous and contented people all working 
together in the development of principles that make for 
higher standards, better homes, better living and better 
citizens. The merchant in the city and the merchant in 
the country have a common interest; as one prospers the 
other does also. The retailers desire to join with the 
manufacturer, the wholesaler and the jobber in eduecat 
ing the publie to a more thorough understanding of the 
proper relationship existing between branches of the 
trade. 

[ presume already some are asking themselves or their 
neighbors, ‘* What does he know about the retail busi 
ness and where is he connected with it and what experi 
ence has he had in Community Development?’’ I believe 
that a frank and open statement of what we have been 
doing will help to bring us closer together and enable 
you to appreciate more fully some of the statements to 
follow. 

The publication that [ represent, the AMERICAN LUM 
BERMAN, became convinced something like two years ago 
that there was need for community development work. 
We became impressed with the great need of cooperative 
work along this line, and we realized that one of the 
quickest and surest ways to get at the facts was to begin 
at home among ovr own retail friends. 


Never Comes Back. 


We have discovered in this Community Development 
vork many things that we believe are interesting. One 
of the most important things found was the mail order 
houses have been taking money away from the towns 
and from the retailers who should be selling the goods 
in their localities. The money that goes out of a town 
to the mail order houses never comes back. It is spent 
hy the owners and directors of the mail order houses 
who have a good time riding about the country in moto1 
cars and making extensive trips abroad. The money thus 
taken out of eireulation in that rural community won’t 
pay any more of its taxes, won’t help to support its 
schools and churches, won’t build any more roads or 
improve any streets, nor build a waterworks for the 
town. It won’t be long until the grass will begin to 
grow in the streets and the people will begin to move 
away, and it will diminish little by little until after a 
while the town becomes merely a water tank station. 

The AMERICAN LUMBERMAN, through its columns and 
its Bulletin Service, is endeavoring to arouse in the local 
lumber dealers a greater spirit of cooperation and to 
stimulate a greater civic pride. We found that too 
many of the retail lumber dealers in this country were 
sitting in their offices down at the railroad track waiting 
for somebody to come in and buy some lumber. We 
have been trying to educate the retailer to become a 
better merehant, to get more thoroughly in touch with 
conditions and lead him to see that he must be an 
important faetor in all the affairs of the rural com- 
inunity.. He must take an interest in the things in which 
‘he people of his community are interested. 

If he is not already a member of the commercial 
association, we advise him to join. If there isn’t one 
in the town, we advise him to take a hand in organizing 
one, becoming an active member, taking office if it is 
necessary. We have asked him to see to it that there is 
«i building and loan association in the town; and if 
there isn’t a savings bank in the town to endeavor to 
yet the banker to start one. 


Forward Movements. 


We have endeavored to have him take an active part 
in all movements that are designed to aid the farming 
community, such as the Good Roads Movement, Farmers’ 
Institutes, providing rest rooms for the farmers’ wives 
when they come to town to trade, cireulating libraries, 
and to take an interest in the schools. We believe that 
the development of the school system is one of the 
things that tend toward better living and happier homes. 
We realized that one of the quickest and surest ways to 
do so is to interest and cooperate with the editor of the 
local paper by asking the lumber dealer to cultivate him 





TED BY LOCAL 


and get acquainted with him, to learn the editor’s views 
and to give the editor his views. It has thus been our 
aim to see to it that a friendship springs up between 
them. 

Our slogan has been, ‘‘One for all and all for one.’’ 
In addition to sending monthly bulletins to local news- 
papers, which the editors are free to use with or without 
credit, we are sending to the local lumber dealer pre- 
pared advertisements; advertisements of a general char- 
acter but fresh, attractive and newsy. We want him 
to and we advise him to use these advertisements in his 
local newspaper. If he isn’t already carrying space we 
advise him to seek out the editor and to place that or 
some other advertisement in his local newspapers. 

We suggest to you merchants here that you do the 
same thing; that you carry advertisements in your local 
newspapers. If you haven’t the time to write these 
advertisements, send to your trade papers and ascertain 
if they do not supply free advertising copy for their 
subscribers. Some of them do and their suggestions and 
copy of their publication will be helpful to you, and the 
local editor in preparing copy. You will come to realize 
that the editor will get more thoroughly in touch with 
your business; he will get your point of view and you 
will get him; he can help you. 

The local editor, above all other men, can exert a 
wonderful power and influence for good in the conr- 
munity in which he lives. You want him to prosper, 
you want it to be possible for him to improve his paper, 
to make it more widely read and more thoroughly ac- 
knowledged as one of the institutions to be supported 
and encouraged by all citizens. It is possible for the 
local newspaper to make a bad town a good town and 
to make a poor town a rich town. 


Breaking Down the Barrier. 


One thing that the retailer must ever keep before him 
is the importance of breaking down the barrier between 
the farmer and the townsman. Let’s draw them closer 
together by showing them that their interests are iden- 
tical. Let’s tell our city people that they must be 
considerate of the farmer, that our retailers must not 
exact too much profit on the goods they sell. Let us 
impress them with the importance of having good goods 
at fair prices, and then we can insist that our farmers 
shall trade with our local merchants because they handle 
good goods at fair prices and because the merchants are 
as necessary to the welfare of the comnmmnity as the 
farmers, 

We must demonstrate to the farmer that if the mail 
order business continues and if our local merehants go 
out of business, and it our local bankers close their 
doors, there will be nobody to pay the taxes which are 
necessary to maintain high schools, to edueate the chil- 
dren; nor Chautauqua course, nor churches where he will 
hear good preaching. He must be made to see that if 
the community does not prosper his land will depreciate 
in value. We must show him that he should be actively 
interested in promoting our welfare as we are inter- 
ested in promoting his welfare, as shown by our 
joining in those things that are caleulated to improve 
his business. We should impress upon him that as we 
do our full share in contributing to his welfare we have 
a right to expect him to do his full share in contribut- 
ing to ours. 

There has been a good deal of cry in this country 
about the high cost of living and some people have 
charged it to the retailers, saying they are responsible 
for the great increase in the cost of foodstuffs and 
other necessaries. Gentlemen, the high cost of living is 
largely due to the unequal distribution of our popula- 
tion. Too few people are on the farms raising food- 
stuffs, too many people are in the cities consuming food- 
stuffs, while the people in the cities are in sharp com- 
petition with each other for ‘the limited employment 
available. 

Today there are not enough men raising foodstuffs. 
We need to keep the young men on the farms. We can 
do no greater service to our country than to teach our 
young people that agriculture is a respectable vocation ; 
men should consider it a privilege and a blessing to 
raise food products to supply at a fair profit the needs 
of active workers in other lines. 


Census Facts. 


About 20 per cent of our population was in the cities 
in 1860; today more than 60 per cent of our population 
is in the cities. Look at the map of Illinois, whole coun- 
ties right in the bread-basket of the universe, fewer 
people in them today than ten years ago. The State ‘as 
a whole incréased in population 16 per cent—817,000 
in the last ten years. Chicago, its largest city, increased 
54 per cent durmg the same time, and she got 598,000 
of the whole 817,000, the other cities in the State getting 
the balance of the increase, the. small towns and farms 
getting practically none. 

Another important factor in community development 
that I have not yet mentioned is the railroads. A great 
many people have thought that the railroads deserved 
some of the brick bats that have been thrown at them. 
Perhaps you have been justified in throwing some, but 
the time has now come when every agency that can be 
used or can be enlisted in this campaign for greater com- 
munity development shotild be taken advantage of. 


Transportation. 


We have been slow to see that we need the railroads 
as much as the railroads need us. There are a great 


many things that the railroads should do and that we 


DEVELOPMENT. 


want them to do. We want them to double-track their 
roads, to give us better freight service, to employ men 
who will come and study our needs and their needs to 
gether. And I advise you gentlemen, men who are 
engaged in business, to take the first opportunity you 
have to write to the general manager of the road upon 
which your town is located if you have got something 
that ought to be changed. If you need a switch, or ii 
you need help in locating a factory or improving that 
part of the country in which you want the railroads to 
do their proper share (not stand the burden alone) 
but where you will join them, take it up with the general 
manager or the president himself. Go direct to head 
quarters, write a letter yourself and have every man in 
your town write also. 

The railroads are beginning to see the need of this 
work themselves. Several of the presidents and man- 
agers of the largest systems are thinking very strongly 
about this comnmnity development work. They are con 
cerned in this work probably more than any other one 
single interest, but we must show them that we are 
interested, too. We must show that we will meet them 
half way and there must be a spirit o¢ cooperation. 

What are you going to do about it? Are you just 
going home, sit down and be quiet and as peaceful 
about it as you were before, or are you going home to 
get into the fight actively? 

The AMERICAN LUMBERMAN believes that the trade 
papers are the legitimate channels of information for 
the retail dealer. We believe that it is the function of 
the trade paper to educate the retailer to his opportunity, 
to keep him thoroughly in touch with the conditions in 
his trade. We believe it is our duty to urge Mr. Retailer 
to cooperate with all other retailers to advance the cause 
of retailing throughout the country. 

In, promoting this work the retailer must do his full 
share of publicity work. Your local editor as a leader 
in the community can make Community Development 
well and favorably known throughout your territory. 
The local editor can do more than any other agency to 
build up and solidify the best sentiments and the best 
interests in his community. We believe that in working 
with him and with your other merchants you can greatly 
aid in developing the young people. You must get 
acquainted with the comers, the boys and girls who 
tomorrow will be the men and women of your com- 
munity. We believe that you should be active in pro 
moting the children’s interests, their sports, their pleas- 
ures, their advancement through the activities of the 
industrial college and civic clubs. You should seek out 
among the young people those who are needy and extend 
them a helping hand. 


Froper Environment. 


One of the most important things to do is to build up 
a healthy environment for the children. Let’s try to 
make ours a patriotic town; let’s see to it that om 
parks are beautified and that they are provided with 
playhouses for girls and ball grounds for boys. Let’s 
see that our girls are provided with facilities for enjoy- 
ing innocent amusements wherein they can have fun of 
a healthful and beneficial kind, and let us provide ways 
and means for our boys to work off some of their 
superfluous energy. Organize a ball team, subscribe for 
the ball game and include not only the town boys but 
the country boys as well. Take in the whole range of 
the young folks and make a great deal of entertain- 
ments for children. Your neighbor and the old folks 
will enjoy them and the children will be delighted. Sup- 
pose we pay less attention to politics and more to the 
home, for that is the place where the right kind of poli- 
tics is made—in the home. Let us make our town a 
bright spot. 

The country needs its young men on the farms and in 
the smaller cities; villages and towns need the young 
men, too, and the way to keep them is to make the 
country and the rural villages attractive. You older 
men must cooperate with one another and the young 
men, encouraging them to stay at home and enabling 
them to receive for their efforts something more than a 
mere living, in order to make it possible for your girls 
and your neighbors’ girls to choose front among these 
same young men sweethearts and husbands who will 
grow up and be an honor to your community. 


The Rallying Point. 


The National Federation of Retail Merchants has 
formed a nucleus around which all of you can rally, 
and has enabled all of you to see that your interests are 
identical. There are separate questions for each line 
of trade to be discussed, and I for one would not want 
to do away with the local retail lumber associations; 
neither would you want to do away with your local asso- 
ciations, but we can come together in one national asso- 
ciation unitedly and follow under one flag to educate the 
people of the United States to an appreciation of the 
important place which the retailer occupies, and of the 
importance of Community Development in order that 
our population may be equalized and our country’s wel- 
fare made more stable. 

My message to you who are striving to become better 
and more successful merchants is to take an active 
interest in everything which will stimulate the growth 
and prosperit: of your own individual town and com- 
munity. For by so doing you will not only help to make 
it a better place to live in,-and to bring up your chil- 
dren in, but you will reap your well deserved reward in 
the increased business bound to result from the greater 
prosperity and happiness of your fellow citizens. 
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VOICE OF THE NATION'S RETAIL MERCHANTS. 


Annual Meeting of the National Federation — Emphatic Utterances on Questions of Countrywide 
Import—Routine and Other Legislation. 


St. Louis, Mo., Nov. 19.—Nearly 400 representatives 
from all parts of the United States and representing 
every line of retail business were present at the first 
session of the first annual convention of the National 
Federation of Retail Merchants, which opened for three 
days at the Planters’ Hotel Tuesday morning. 

The main object of the federation is to enlarge and 
solidify the retail merchants’ business, particularly the 
business of the ‘‘small men.’’ Martin J. Maloney, presi- 
deut of the federation and a grocer of Detroit, Mich., 
called the convention to order shortly after 11 o’clock. 

Before introducing Judge O’Neil Ryan, who made ar 
address welcoming the delegates to the city, President 
Maloney stated that the convention had arranged a set 
program for both morning and afternoon sessions and it 
would be carried out. 

Judge Ryan, who was enthusiastically applauded, said 
he was amazed, upon inquiry, to discover the vast im- 
portance of the retail merchant in his relation to the 
business of the country. While there is need of great 
organizations of business, he said, the best prosperity 
of the individual, the public and the community, after all, 
is accomplished through the retailer, who, in the last 
analysis, is the force which makes for the uplift of the 
State and the Nation. ‘‘ When you seek to destroy the 
great middle class, whose integrity, probity and industry 
count for so much in the upbuilding of the country,’’ he 
said, ‘‘you destroy the foundations on which the very 
republic itself is based. The prosperity of the small in- 
dustries is, after all, the prosperity of the Nation.’’ 

President Maloney, replying to Judge Ryan, said the 
speaker had for the first time since the inception of the 
federation set forth clearly and succinctly the purposes 
for which the organization was formed. 

Address by the President. 

In his opening address President Maloney said in part: 

It has been exceedingly gratifying to me to note the inter- 
est which has been shown in this movement by the repre- 
sentatives of practically all lines of retail trade and, while 
there is a vast amount of work ahead of us, we have reason 
to congratulate ourselves upon the progress that has already 
been made. We have had representatives present at nearly 
all of the large national conventions of retail merchants dur- 
ing the last year and some 34 State and national associations 
have already gone on record with resolutions indorsing the 
cause we represent. 

I believe the success of the federation depends upon our 
adherence to the present plan of preserving the individuality 
of the various retail trade associations and cooperating with 
them rather than usurping any of their functions. Any 
association such as this, which attempted to wrestle with the 
innumerable trade problems peculiar to each individual line 
of retail trade, could not give the same intelligent attention 
to these matters that might reasonably be expected if they 
are handled by men engaged in the business from which such 
grievances are reported. 

There is such a wide range of usefulness open to us in 
seeking a solution of those broad problems which affect all 
branches of the retail trade and in which each line has a 
common interest that I feel that our present plan of organ- 
ization is the most logical one for us to follow. At this 
time when the retail merchants of the country are beset 
with so many grievances in common and when it is apparent 
that the only way in which these can be overcome is through 
cooperation, every retailer should feel that it is incumbent 
upon him to give his active support to the organization work 
that is being conducted in his behalf. If this costs us a few 
dollars individually we should not enter this expenditure as 














am expense but rather as an investment which will return 
to us in manifold direct and indirect benefits. 

We are the ones that must provide finances in sufficient 
amount to guarantee the perpetuation of this movement. 
If we do not do so, we are the ones who will suffer. Practi- 
cally every separate branch of industry is now organized and 
the members of cach class are deriving benefits only to the 
extent to which they contribute to the support of these 
movements 

Undoubtedly had it not been for the active opposition 
which the retailers, in cooperation with the American League 
of Associations, presented to the demands and importunities 
made by the Postal Progress League and the mail order 
interests in general, the country would have now been bur- 
dened with a more extensive system of parcel post than the 
zone system which was enacted. 

If we ever had good cause to present a solid front in 
opposing this dangerous legislation, we have infinitely more 
cause tor even more aggressive work at this time. We 
must arrest further progress in the propaganda decided upon 
by the mail order interests. They admittedly are not satis- 
fied with the zone system and will not be satisfied until a 
general parcel post bill is enacted. There are one or two 
recommendations which I would like to present for your 
consideration : 

That steps be taken by our affiliated associations in the 
several States, to see that statistics are compiled, showing 
what articles are manufactured by convict labor in the 
various penal institutions in these several States, and too, to 
whom these products are distributed. ‘The citizens of any 
Commonwealth should have the right to demand that these 
facts be placed before them and they should also have the 
right to know to what extent child labor enters into the 
manufacture of goods in competition with adult labor. I 
feel that statistics on these matters, as soon as they can be 
procured, should be filed with the secretary of the National 
tederation of Retail Merchants. 

We have reason to believe that a large part of the manu 
factured articles produced in our penitentiaries are being 
disposed of to mail order houses and that these concerns 
therefore, in addition to entering into competition with the 
retail merchants of the country, are also virtually entering 
into competition with laboring men in many important classes 
of trade 1 recommend that this National Federation of 
Retail Merchants use all its influence with Congr to put 
through a bill to be Known as a pure advertising bill. 

Ve are decply indebted to the trade press for the liberal 
support extended, without which it would be almost impossi- 
ble to build up and maintain an organization of this kind. 
The merchant of to-day who does not subscribe for and 
carefully read one or more of the trade papers devoted to his 
line, is indeed a poor business man and is withholding from 
himself a source of information that would prove invaluable 
to him. 

Let us boost the cause of the trade journals whenever 
the opportunity presents itself. They are our friends. 

I have felt justifiably proud of the honor conferred upon 

ir last convention and during my term of office I 
avored to keep the interests of the organization 
uppermost in an effort to merit the confidence reposed in me. 

I hope that the record of the coming year will show con 
tinued growth and progress in the affairs of this exceedingly 
important organization, so that in less time than we now 
expect the re ler of this country will come into his own 
and will be recognized as one of the most important factors 
in our commercial life. 
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Report of the Secretary. 


Following President Maloney, Secretary J. R. 
head submitted his report, in part as follows: 


Moore- 


Having made report to the board of directors relative to 
details of the last 18 months’ activities, I shall not take 
your time going over such matters as miles traveled, letters 
written, stamp account and money expended, but will con- 
fine myself to some matters of progress, policy and program 
for the future activities of the National Federation of Retail 
Merchants, except that I wish to take this opportunity to 
acknowledge our obligations to those who have contributed to 
our financial support. 





For some years the conditions that beset the retail me: 
chants of the country naturally caused many of them 1 
consider what steps in the direction of concerted actio: 
should be taken looking to the solution of some of thes 
problems, and combatting some of the forces which, it wa 
believed, were tending toward their elimination. 

Out of these deliberations grew the call for, and finally 
the assembling in Chicago, October 19-21, last year, of 23 
men, hailing-from 35 States and representing some 15 lin 
of retail business and retail associations containing a mem 
bership of more than 212,000.) IT am warranted in saying 
that no such a body of men ever before gathered in thi 
country. Those three days were spent in the discussion ot 
present-day conditions surrounding the little man in busines 
and the possible outcome for the future; in exchanging ideas 
and experiences, and in a heart-to-heart conference that mad¢ 
plain to all present some facts patent to every thinking man 

We found that there had been carried on in this country 
for a number of years such a campaign of education by cer 
tain and now well entrenched interests that business wa 
slipping away from all of us and no concerted action was 
being taken to counteract their influences, or to restore oui 
business to that favorable position which it formerly held in 
the esteem of the public. 

And we found from all indications and well founded evi 
dence that plans were being laid for the formation of the 
most gigantic trust that has ever been conceived in thi 
minds of ingenious and cunning men—-a trust designed to 
control the distribution of merchandise of every class and 
kind. 

Manufacturing, transportation and distribution being th« 
three great departments of our business activities, if dis 
tribution could be controlled the link between manufacturers 
and distributers, or transporters, being largely fixed, thx 
customers of the manufacturer being reduced to few in num 
ber, the price at which he sold his output would be con 
trolled and the chain thus completed. With these facts and 
this situation staring us in the face we then and there 
resolved ourselves into what we have been proud to call thi 
National Federation of Retail Merchants, and we are assem 
bled here to-day and in our first annual convention to give an 
account of our stewardship, to further confer concerning 
the future of the organization, and I trust to put ourselves 
on record in the resolutions that shall follow, making it 
plain that we intend to take no backward step after having 
enlisted for the fight. 

I am pleased to report that the plans and purposes of th: 
federation were presented to many retail organizations 
throughout the country, and that they gave us by resolution 
their moral support and indorsement to the number of a 
quarter of a million merchants. 

It being evident that, in some cases at least, the Sherman 
antitrust law was being used by those whom it was intended 
to curb and hold within the bounds of lawful trade to 
cripple and destroy those whom it was intended to protect, 
the board of directors embraced the opportunity offered by an 
invitation from the chairman of the Senate Committee on 
Interstate Commerce to appear before that committee in the 
matter of suggesting amendments to the Sherman antitrust 
law or supplementary legislation thereto. Let it be dis 
tinctly understood that in accepting this invitation we did 
not ask for the repeal of that law, neither had we any sug 
gestions as to amendments, but only for the purpose of 
reciting and showing that committee some of the conditions 
that beset the little man in business, in that he was being 
ground to powder between the upper and nether millstones of 
an inflamed and unduly prejudiced public sentiment and 
big business, and to say further to them that when they got 
ready to make any changes in this law a million and a 
quarter retail merchants’ rights and property should bi 
protected, 








The Federation’s Attitude. 

Fellow merchants, do you wonder I felt humiliated to 
have it told me there had never any questions come befor 
that greatest of the Senate committees that demanded a 
hearing on the part of the great body of merchants which 
we here represent? The only satisfaction I could get out of 
the occasion was to say: “I am glad we have made a start, 
and this is not the last time you will hear from us.’ 

At the same time we appeared before the Senate Post Office 
and Post Roads Committee along with a number of repre 
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centatives from wholesale, retail, jobbing and manufacturing 
jnte! ts, and protested not only in the name of the 212,000 
retail merchants whose representatives had sent me there, 
put » in the name of the great army of 1,250,000 mer- 
their families, their employees and their dependents, 
ind indirect. 
\y. ure not here to apologize for having opposed the 
of a parcel-post bill. We never have, and I trust 








19 will, support or oppose legislation which we do not 
beliv io be best for the greatest number of all the people. 
{nd in this particular case we believe we have held firmly 
to t course of action. We believe our actions were 
dit d along lines of good public policy, and no citizen can 
get better ideals. 

I sh to congratulate not only those present but all retail 
mel ints and all other classes of our citizenship upon the 
fuel at such a parcel-post law as was demanded by certain 
pon ul interests did not become a reality. Had the demands 
of se interests been acceded to by Congress it is not 
eyen to be guessed as to what disastrous results, not only to 
us i to all our people, would have followed in the shape 
of c;jovernment deficit, and, in a more serious situation, in 
that the Government had practically paid this deficit to big 
business as a subsidy, thereby surely and swiftly destroying 
the ithe man in business 


Gontliemen, my understanding is that the reason for the 
existence of the National Federation of Retail Merchants 


is make a nonpartisan political effort in their interest 
and behalf, and in taking this position we are not asking 
anyoue to repudiate his political party or party principles. 
Would it be too much of a stretch of the imagination to 


suggest that, owing to the exercise of the independent spirit 
in voting party tickets, the day will come when even the 
ian will be ashamed to say, “I never scratched a 





ved We therefore believe we are on safe and sane 
ore when we declare the National Federation of Retail 
Mes ints to be a nonpartisan political organization, and just 





to this extent and in this direction do we differ in our 
activities from ether organizations of retail merchants. We 
believe this is a great and good field for action along these 
lines. We believe that unless we do unite along these lines 
we will suffer the consequences of failure to join hands for 


mutual protection, 
in this connection let me again repeat that we have no 
desire to trespass upon the field of action or influence of any 


other association. We have been impelled by the thought 
and desire to sustain and uphold every other organization. 
We believe that, unless there shall be concerted action upon 
many vital matters, affecting every one of us, failure will be 
written upon retail association work in this country, and, 
men, When this comes to pass you will have lost the greatest 
weapon that stands between you and a conscienceless compe- 
tition and ruin will be your reward. We must meet the 
new conditions. Times have changed. Competition has 
changed, and in spite of the opinion to the contrary, 
expressed by press and politician, it was never so fierce or so 
unrelenting. 








A New Day Has Dawned. 


Fellow merchants, competition is the cash register that is 
counting your dollars, and the day is passed when you can 
buy a stock of goods, put them-on your shelves and wait for 
your customers to come in and buy at any price you may 
choose to ask. It is not necessary for me to tell you that 
the little man in business never had so many obstacles to 
overcome, the opinion of some to the contrary notwithstand 
ing It is not necessary for me to tell you that the small 
town is fighting for its very existence, and that the trend of 
population is not only from the country to the city, but also 
from the smaller communities to the cities. 

When politicians and students in economics cry, “Back to 
the farm!” if you would solve the “high cost of living.” 
would it not as well fit the situation if we should take up 
as our battle cry “Back to the town” if you would conserve 
one of the g st assets of the Nation, the 60,000 towns 
and smaller cities of the country? 

‘Back to the town,” if you would sustain the price of 
farmlands, for who would go back to the farm if there was 
no town beside it? 

“Back to the town,” if you would avoid the evils growing 
out of chiid labor, slave traffic, strikes, poverty, and the high 
cost of living in our sat cities. 

“Back to the towr if you would solve your moral, social, 
economical and political problems. 

‘Back to the town,” if you desire to keep thousands of 
young girls and boys in the right paths and permit them to 
srow up as independent and self-sustaining business men 
and women. 

‘Back to the town,” if you would save our cities from 
themselves and from their own increasing and now already 
unsolved problems. 

tack to the town,” if you really want to prevent further 
centralization of business, distribute wealth, and cure the 
Nation of many of its ills. 

The tendencies and actual conditions that are being 
brought about are going to put many thousands out of busi- 
hess, but there is just as much necessity to-day for the 

















up-to-date merchant in any community as there is for the 
lawyer, the doctor, or the postmaster, and it is for us to say, 
and to say it here to-day with no uncertain sound, that in 
spite of the would be cure-alls, in spite of those who want 
to eliminate us and who take us to be an unnecessary evil 
and expense, we do not propose to be eliminated. 

Therefore, first, by united nonpartisan political action; 
second, by united action looking toward the development of 
the community in which we live, and, third, by a campaign 
of education that will make us better merchants, I say we 
have a great field for the operation of this federation, and 
in our success will be found the success of every retail 
association of every kind in the land. 

We have invited other interests to come here and partici- 
pate with us in this convention, not only as guests but as 
coworkers. We have invited the trade paper representatives 
because they are the bridge between the manufacturer, whole- 
saler and jobber, and the retailer, and I wish to acknowledge 
my obligation to them personally, and in behalf of the fed- 
eration, for the splendid work they have done for us in the 
last year, 

We have invited the editors of country newspapers because 
they are the bridge between the retailer and the consumer, 
and because we believe the retailer and the country news- 
paper are more dependent one upon the other than perhaps 
any others present to-day, and because no country town can 
thrive without either. 

We have asked representatives of the daily press to be with 
us because they are the medium through which events of 
the day are recounted, and through which we hope to be set 
right before the public. 

We have invited the traveling men to come here because 
they are our natural allies. 

Ve have invited the representatives of the farm journals 
to come here because they reach a large proportion, and 
mould the opinion of millions of our customers. We want 
them to join with us, not in recounting our differences, but 
in devising ways and means of cooperation rather than 
opposition. 

All of you are not agreed upon all things, but all are and 
can agree upon some things, for all have a common interest 
in many directions. Let us therefore approach these three 
days of conference and discussion with the full purpose to 
unite upon essentials, and for the time lay aside any dis- 
position to inject anything that may not meet the unanimous 
approval of all present. When we met in Chicago 13 months 
ago every motion put before that meeting had our unanimous 
approval and all felt that the occasion was a love feast. Let 
us approach this occasion with a like spirit. 

When Secretary Moorehead had submitted his report 
Hon. L. C. Boyle; ex-Attorney General of Kansas, Kansas 
City, Mo., was introduced. Mr. Boyle spoke on ‘‘ Rural and 
Urban Development.’’ Mr. Boyle’s address will appear 
in a later number of the AMERICAN LUMBERMAN. 

During the morning session a motion was made and 
carried that in appointing the leading committees, espe- 
cially those on constitution and by-laws, resolutions and 
nomination, different lines of business represented in the 
federation be named. 


TUESDAY AFTERNOON. 


Just before the Tuesday afternoon session was called 
to order by President Maloney, Robert E. Lee, on behalf 
of the Sales Managers’ Association of St. Louis, which 
acted as host to the federation, announced to the dele- 
gates the program of entertainment arranged for them. 





The address of John W. Barry, of Cedar Rapids, 
lowa, on “The Retail Dealer—the Probable Effect 
of the New Parcel-Post Law on His Business,’’ 
will appear in full in the next number of the 
AMERICAN LUMBERMAN. 








Secretary Moorehead opened the afternoon session by 
reading the parcel-post law and rules governing its 
observance. Then followed discussions on its probable 
effect on retail merchants. 

Parcel Post Discussion. 

Saunders Norvell, of St. Louis, started the discussion 
by predicting the wiping out of the retail merchant un- 
der the proposed parcel post but said the present law 
was better than the one first proposed. He said in part: 

The present zone system for the parcel post was cooked 


up after a storm of protest greeted the general system in 
the congressional committees, and the result is that we 
have a better law than was planned at first. I believe 
many mistakes will be made but eventually the United 
States may have a fairly satisfactory parcel post, although 
it will mean the downfall of the small-town retailer, 

In England and other foreign countries parcel post has 
completely done away with the successful retail merchants 
in the provinces. The small retailers left merely conduct 
their business so that they may buy articles for home 
consumption cheaply and possibly supply the few neigh- 
bors about them. ‘That is so in Germany, France and othe1 
countries. The business is centered in the cities. That is 
what ultimately will result in the United States_ unless 
the retailers take immediate action to prevent it. Instead 
of a few large mail order houses in the larger cities we 
shall find the wholesalers of to-day starting mail order 
houses in cities of 30,000 inhabitants and up and the small 
town merchants will be wiped out entirely. The retailers 
will be forced to combine and start order houses themselves 
if they wish to survive. 

Mr. Norvell, who studied the foreign parcel post sys 
tems during a visit abroad, said none of them was con 
ducted without an enormous deficit annually, which came 
out of the Government treasury. He said the automo 
bile helps concentrate business in larger centers by 
enabling the farmers and small-town merchants to travel 
20 miles if necessary to reach a better trading center. 
He prophesied the failure of more small-town merchants 
with the increase in automobiles in the country and vil 
lages. 

John W. Barry, of Cedar Rapids, Iowa, presented 
statistics to show parcel post will not aid the farmers or 
retailers and condemned the law as the tool of the mail 
order house and the greatest peril the retailer ever has 
faced. 

Following Mr. Barry’s address committees on resolu 
tions, constitution and by-laws, nominations and creden 
tials were named by the president, as follows: 

Constitution and By-laws—John T. Russell (butcher) Chi 
cago; W. A. Decker (plumber), Grand tapids, Mich.; A 
30gue (grocer), Indianapolis, Ind.; J. H. Williams (general 
merchant); H. P. Jones (jeweler); C. A 3eno (clothing); 
W. C. Mangold (implements); C. E. Beinert (Nebraska Fed- 
eration of Retail Merchants);'O. W. Johnson (hardware) 
J. W. Barry (lumber), Cedar Rapids, Iowa. 





Nominations—George W. Sawkins (grocer), Toledo, Ohio 
Roy E. Stephen (shoes), Ottumwa, lowa; J. H. Applemore 
(general merchant); A. H. Nelson (ladies ready-to-wear); 
Wm. Zeitler (jeweler); J. K. Dysart (clothing); L. J. Renge 
(implement); Geo. W. Dulaney, jr. (coal); M Kelly, I 
(butcher), St. Louis; James Costello (lumber). 


Resolutions—G. C. Deibel (butcher), St. Louis; Jeremiah 
Sheehan (plumber), St. Louis; J J. Ludescher (grocer) 
Dubuque, lowa; O. M. Myers (shoes) Ham Gring (general 
merchant); James M. Ebling (jeweler); Joseph Fassen (cloth- 
ing); M. C. Mangold (implements); Ward Cunningham (fur- 
niture), De Soto; J. R. Moorehead (lumber), Lexington, Mo 





The afternoon session closed with a paper read by 
J. Black, of the Wertheimer-Swarz Shoe Co., St. Louis, 
on ‘‘ The Effect of Bulk Sales Legislation on the Retailer 
and Community.’’ 


WEDNESDAY MORNING. 


The Wednesday morning session convened at 10:30. 
President Maloney introduced F. H. Freericks, of Cin 
cinnati, Ohio, attorney for the National Retail Drug 
gists’ Association, who spoke on ‘‘The Sherman Anti- 
Trust Law as a Menace to the Retail Dealer.’’ 

At this stage of the proceedings Chairman Costello, 
of the nominating committee, took the floor and re- 
quested different lines to submit in writing the names 
of their choice of officers for the coming year. In addi- 
tion to the names of officers selected by the committee 
it was decided that nominations could be made from the 
floor also. 

Elmer C. Hole, manager of the AMERICAN LUMBER 
MAN, was then introduced by President Maloney as a 
booster of the National Federation of Retail Merchants 
and one of its strongest supporters. 


(Concluded on Page 42.) 
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REALM OF THE RETAILER. 








Reading Novels During Office Hours as a Recreation—Three Shed Projects Worth Talking About—The Question of Profit as 
Discussed at Retail Conventions—Judicious Advertising and Up-to-Date Salesmanship Go Hand in Hand. 


A PRODUCT OF THE HEART. 


rhe lumberman of the town—and generally there is 
one who is recognized as the ‘* lumberman of the town’ ’— 
laid aside a book when L entered his private oftice. 

‘*Reading up on the tariff?’’ was asked. 

‘*No, reading a novel,’’ he said. ‘‘I am reading it 
for recreation. In the grind of business it is a relief. 
When | have a little leisure 1 prefer reading a good story 
to sitting and wondering if a competitor is sending out 
more lumber than I am, the probable effect the new ad- 


ministration will have on business, or which baseball 
club will win the pennant in 1913.’’ 
One doesn’t see many novels in lumber offices. 1 


have seen sets of encyclopedias, dictionaries, histories 
of the United States, atlases, treatises on business 
methods and a few law books. In the office of C. A. 
Finkbine, of Des Moines, Iowa, head of the Wisconsin 
Lumber Co., with a line of a dozen yards, there are 
enough law books to run a law business, for the reason, 
no doubt, that Mr. F'inkbine started life as a practicing 
attorney. 

l can sympathize with this dealer in his story reading 
as a relief from business cares, just as for recreation 
others play golf, solitaire, or hunt or fish. When my 
brain is kind of muddled from a consideration of the 
thousand and one phases of the retail business I find 
no such relief as comes from reading my kind of a short 
story. My kind is not a love story; I prefer that no 
woman or child shall figure in it; but a story with red 
blood surging through it, or one in which odd charac 
ters are depicted. 1 couldn’t have the patience to read 
even one of the ‘* best sellers,’’ if L was paid for it. 
Outside of Dickens I do not remember having read more 
than three novels. Stories that have been much talked 
about I have bought, placed on my shelves, thinking that 
some time I would see what all the talk was about, but 
there they stand and no doubt would turn to dust before 
| would open them. In this regard novel readers would 
no doubt call me a degenerate. Thus you see that this 
lumberman and I are on the same track with the dif 
ference that he takes to the long story and I to the 
short one. It is worth something to be on the same 
track with a good man. In this I have reference to my 
being on the same track with him, 

‘*What are to be the big features at the retail con 
ventions this season?’’ he asked. I told him I didn’t 
know; that [ had been in communication with several of 
the secretaries, but I had heard of nothing so weighty 
in the way of anything novel that it would knock a man 
down. 

‘*The world is unteachable, 

‘*Blamed so,’’ I replied. 

He picked up the novel that he had laid flat on his 
desk, face down, placed an envelope in it to keep his 
place, and laid it on top of his desk. ‘‘Glad you ealled,’’ 
he said, probably not having thought of it before. 

‘*As you say, ‘blamed so,’ ’’ he began. ‘‘Our asso 
ciation meetings have been going on for 20 years, and 
enough might have been gathered from them to make a 
good lumberman of every man in the business, and while 
some have taken advantage of the opporunity more 
haven’t. Except when I was from home three months I 
have read every Realm of the Retailer you have written, 
and you have said enough to convince any but the most 
stupid that there is more than money in good fellow- 
ship between the lumbermen of the town, but the lesson 
has not been heeded. There is a lumberman in this 
town who is 50 years old, and he ought to be old enough 
to have learned that neighborliness is one of the best of 
conditions in a market, but he hasn’t learned it to the 
extent that he acts on and I doubt if it is in him 
ever to learn it. 

‘*T expect I am not so religious as to pose as a 
preacher, but a desire to be neighborly comes more from 
the heart than from a cold business proposition. A man 
may be honest in dollars and cents, but if he displays 
those qualities which really make him a man it is his 
heart that prompts him to do it. He may pray at meal 
time until he is hoarse, but if in his association with 
his competitors, and the people in general whom he 
meets, his aim is not to be pleasant, sociable, agreeable, 
his heart is not in the right place. Every time it is a 
matter of heart. 

‘*Been to the yard of (naming a com- 
petitor). ‘*‘Yes? Heard him cuss, didn’t you? No? 
Ile must have been under restraint. That is what ‘he is 
in the habit of doing. One of the kindest-hearted men 
that lives. If a subscription paper for a good cause 
should be run past him he would be mad. A week ago 
the cow of a poor man on the edge of the town died, and 
a subseription was got up for him. A few men put 
down a dollar, others 50 cents and 25 cents. The paper 
was handed to So-and-so in the post office. He glanced 
at the list. ‘They want him to have a cow pretty d— 
bad,’ he said, and put down $10. Good competition? 
The best I have. I don’t like his profanity. Leave that 
out and he would be an ideal man. His heart is as warm 
as that register there. Bring him trade? I don’t be- 
lieve he looks at it from a business standpoint at all. 
His heart just prompts him to do such things. Can’t 
say it was cultivated. Believe his heart was born right. 

‘*Glad you came to see me,’’ the dealer again re 
marked, after we had chatted for an hour. 


isn’t it?’’ he asked. 


+ 


So-and-so?’’ 





**Glad as you are,’’ I told him, and I 


thinking about his heart theory. 


A BIG SHED. 


A few months ago it was announced in this depart 
ment that in due time three sheds would be erected in 
Des Moines, Lowa, that would be worth talking about. 
It was said that these sheds would be built by the 
Century Lumber Co., the Jewett Lumber Co. and the 
Wheeler Lumber, Bridge & Supply Co. The Jewets shed 
will be of steel construction, but the plans have not as 
vet been decided upon. The enterprise of the Century 
Lumber Co. is hanging fire awaiting a change in a street 
that will be made by the city. The time is coming when 
Des Moines will be noted for its sheds. 

The shed of the Wheeler Lumber, Bridge & Supply Co. 
is completed with the exception that the alley later on 
may be planked or cemented; and, awaiting the removal 
ot a telegraph pole the space in front, from the shed to 
the sidewalk, is not as yet cemented. The plant entire 
is not in shape, as later a timber yard, with all modern 
improvements, including an electric crane, will occupy 
land adjoining the shed. 

The shed ranks among the largest in the country, its 
dimensions being 74 by 448 feet. I recall but one larger 
retail shed, that of the Al Paso Lumber Co. in Colorado 
Springs, Colo., which is 190 by 200 feet. In this con 
nection I am speaking of my own observations, but not 
having seen more than about a third of the sheds of the 
country there may be one elsewhere that will rank in 
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“e ¢ * put down $10.” 
size with those named, and if so it would be of interest 
to have the information made public, as it is something 
to be the owner of a world beater, no matter whether 
it be a lumber shed or otherwise. The Wheeler shed 
$25,000, which makes it one of the most expensive 
sheds ever built. Thus in both size and cost it is a whale, 
and a big whale at that. The umbrella shed that is 36 by 
200 feet is regarded as a large one, yet four such, sheds 
could be set down in this one at Des Moines, and leave 
room in which the fifth shed, 36 by 120 feet, could be 
fitted in. Considering it from this angle the size of the 
shed will be more readily comprehended. Another way 
to understand its great size, as sheds go, is the fact 
that its capacity is 6,000,000 feet. 
The Offices. 

These are well arranged and finely finished. Those on 
the second floor will be devoted to the wholesale busi 
ness of the company, and with this exception this will be 
strictly a retail plant. The offices and accompanying 
rooms of the wholesale department number 13, opening 
from a hall. These are finished in different woods— 
birch, fir, yellow pine, redwood, cypress, plain sawed red 
and quartered white oak, with a variety of treatment. 
Thus, birch is finished in three different ways, fir in five. 
The floors are of oak, with the exception that in one 
room, that of George A. Field, treasurer of the company, 
it is beech. The vault, 12 by 12 feet, is a continuation 
of the one on the first floor that is used by the retail 
department. A dummy for the transmission of papers 
runs between the two floors, the power being city water 
pressure. In connection with the upstair offices is a 
bedroom, 12 by 16 feet. A folding bed when not in 
use occupies a space in the wall, and is an object lesson 
to prospective builders, illustrating the saving that may 
be made in room. Outside of a few of the high-grade 
hotels I had not before seen this arrangement. Off the 
bedroom is a room with a toilet and shower bath. In 
the hall there is a settee that matches the woodwork, for 
the accommodation of any who may be in waiting. 

The drafting room is 18 by 28 feet, finished in B. & 8S. 
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wall board, this to illustrate to customers the appearance 
of the material when on a wall. There is also a row 
in which there is the necessary machines, the compziy 
printing its circulars and the cheaper stationery that 
used in the yard. 

The office of the retail department on the first tlooy 
is 28 by 36 feet, with a fine 21-foot paneled counter, | 
floor in front of the counter of cement. This room js 
finished in fir, showing a variety of grain, 


Basement Arrangement. 

A gas heater in the basement warms the water for 
shower baths; a furnace and boiler for general heati: 
There is also a room, 12 by 36, with a large cabinet 
drawers in which old records are filed. There is a roo 
in which the men employed in the yard may hang tix 
clothes, or eat their lunch, and leading from this anothe: 
with a toilet, lockers and shower bath. 
floored with cement. 

This was the first time | had seen conveniences of this 
sort for yard men. In the offices of a couple of yards 
in Texas there are bathrooms, but it was not learned 
that they are to be used by the men who work in the 
yards. It was remarked by Mr. Field that such an a: 
rangement is an innovation so far as he knew. ‘‘ We 
have good men and we want to keep them,’’ he said. 


Interior of the Shed. 

The shed is double deck, the bins 14 feet centers, thi 
lower ones 12 feet to the plate, the upper ones 10 feet 
in the clear. The alley is 18 feet wide. On one side 
the bins are 20 feet deep, on the opposite side 36 feet 
A spur track runs along one side of the shed; anothe: 
will be laid on the other side, which will permit the 
bins on the narrower side, and the space next to the wall 
on the other side, to be filled directly from the car. 

The foundation is cement piers resting on solid cement 
Walls, the latter running crosswise, the top even with 
the surtace of the ground. Beneath the piles is a space 
ot 1S inches for ventilation. Around the sides of the 
shed, next to the ground, are four 6-inch slats, with a 
space of 3 inches between them, intended, it is needless 
to say, for ventilating purposes. 

In the cupola are 128 windows of four lights, 10° by 
Iz. By a simple device these windows are opened | 
levers, a lever controlling from 16 to 20 windows. 

The tool room is 16 by 
and drawers. The room 


oe 
rhese rooms are 


AY 
IS feet, and contains a bench 
for 100fing is 20 by 56 feet; 
the door room 2S by 36: the window room 36 by ‘2; 
the millwork reom, 14 by 36; the moulding room 1S by 
28; the room for case and base 14 by 18—all these 
on the wide side trom the alley. Flooring is piled on 
the upper deck, the space occupied by this material being 
floored, The Paroid, 

Pour ladders, or, more properly, stairs, are hinged to 


root is of 


From end to end 
oO prevent the passage of 


the platforms, and hung on weights. 
of the alley there is nothing 


teams. 
The frame is of fir and strongly built. In every 
detail the shed is as well constructed as money could 


do it. Mr. Field remarked, ‘* Before we began the shed 
we read your shed book through;’’ and several sugges 
tions made in that work were adopted. 


LEARNING AT THE CONVENTIONS. 


The dealer quoted above was dead right when he said 
that enough should have been learned at the retail con 
ventions to make every lumberman a good lumberman. 
But it is not in every man to be a good lumberman. 
Some dealers no doubt are out of their place. They 
may have made good doctors, good lawyers, good farmers, 
good mechanics, but not good merchants. Some of us 
are too greedy to make good lumbermen. Mr. Greed 
Whispers that we are regular squash of business men 
unless we sell more lumber than our neighbors. For 
profit?) Unfortunately, that is too seldom considered. 
For volume? Too many dealers sacrifice profit for 
volume. If they would kick the greed for volume out 
of the office the percentage of profit would 
increase. 


show an 


In a certain town three or four years ago things were 
running smoothly, but this Mr. Greed for trade said 
to one ot the dealers that he wasn’t much of a feilow 
if he permitted his neighbors to load out more material 
than he did, and in place of telling the intruder that he 
was a fool he listened to him. This dealer was no bette: 
salesman than his neighbors; his business methods wer 
of a little cruder character than those of his neighbors, 
and to get volume what was it necessary for him to do? 
Cut prices. And when his competitors saw that he was 
getting trade that otherwise would have come their way 
what. did they do? The very thing that not once in a 
hundred times lumbermen fail to do, namely, follow 
suit in price-eutting. And if today more money is made 
by the five lumbermen of that town than to pay 5 pe! 
cent on the sales I am a poor guesser. 

The question of profit has been discussed at the retail 
conventions, That excellent lumberman, John W. Barry, 
started the ball rolling, and it rolled over the country 
from the Middle West to the Pacifie coast. Not all 
who listened to Mr. Barry agreed in full with him. They 
thought he was laying it on rather strong. I heard if 
said by some dealers that they didn’t think it was the 
proper thing to add to the expense account interest on 
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the capital invested. The remarks of 
ing this point L distinetly remember. 


one dealer touch 
He said, “To be 


sive L could loan the $14,000 [ have invested in my 
Husiness at 6 per cent, but I didn’t choose to do so. I 
choose to put the money into a lumberyard, expecting 
to make a larger percentage of profit than that, and so 
janw as that was my choice I don’t see what might have 
hoon has to do with the matter. One can’t both eat and 


keep his eake.’’ 

thers thought it was hardly the thing to add salary 
lumberman to the expense account, particularly 
was an individual dealer. They would reason as 
above, that the dealer if not tied up in the lumber busi 
ness might earn the salary, but he didn’t choose to earn 

le chose rather that his services would be of greater 

ic in his business than if he were to hire himself 
He was earning a salary, or its equivalent, was 
iting it, and that was all he could ask for. 

| asked two bankers, one an individual banker, the 
oller one a president of a National bank, about the 
percentage proposition as affecting the investment, and 
they both said that the interest on the capital employe: 
as placed on the expense account, and as bankers 
ire up) in’ financial matters they may be taken as 
vithority. 

Notwithstanding that in spite of the bankers’ methods 
wse objections are raised by some; eliminate them if 
ou please, and even then Mr, Barry said enough to 
pen the eyes of the dealers on the question of profit. 
This is a single illustration; others by the dozen could 
which have been discussed at the association 
from which much could be learned. Papers 
touching the various phases of the retail business have 
heen presented, and all of these combined would make 
i veritable encyclopedia of the retail business. 
But, as the dealer remarked, ‘‘The world is 
ible.’’ How well we all know it. 


ADVERTISING AND SALESMANSHIP. 


\ lumberman who has forged ahead at a 2:10 gait, 
ind who asserts that judicious advertising has boosted 
lis business, touched wisely on the question of salesman 
‘A poor salesman is a perpetual undoer of the 
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wood,’’ he said. ‘*The theory is acted upon by many 
that a common plug of a foreman is good enough to sell 
lumber; in other words, that no decided ability. as a 
salesman is necessary to sell building material. If sell 
ing pianos, automobiles or sewing machines they would 
say differently; then they would say tact and_ polish 
vould be required, but when it is nothing but lumber, 
sash and doors, cement and the dozen other articles which 
zo with a lumber business, why, any man who has the 
ise of his tongue in a most bungling way can success- 
fully sell them! It’s a mistake. As salesman I want 
us good a man in my yard as there is in a clothing 
store, or a dry goods store at the silk counter. The 
yrade of salesman that consists in asking a price and 
taking the money from a customer if the price suits him 
has for years been tabooed at my place. 

‘I have spent a great deal of money in advertising 
n different ways—in the newspapers, by circular, by 
keeping my stock in such shape as to attract the atten- 
lion of those who want to buy and those who at present 
iro not in the market to buy, and the better [ become 
known as a lumber merchant the better salesman I want, 
is naturally he will come in contact with an increased 
iumber of people. ‘The fault of many lumbermen, as 

looks to me, is that they regard salesmanship as a sort 

'Y side issue. A man can pile lumber, load out teams, 
ind act as salesmen between his other jobs. Maybe 
e can, but T have not discovered that he ean and do it 
ell. T want no man selling the material in which I have 
vested my money who could not go elsewhere and get a 
sood salary as a salesman. It doesn’t matter if he is 
‘le half the time he is worth the price when he is wanted. 
When his services are in demand he is the man for the 
place, and ready to step right on to the job. 

“Tf a salesman does not reflect the character of the 
house he represents he is no good. If he doesn’t do 
(his he is worth less than nothing. I advertise a fine 
‘ine of outside doors, and when I advertise them I keep 
‘hem. If the advertiser deceives away go his legs from 
wnder him, I earry a finer and larger stock of outside 
‘loors than any of them. Three days ago a lady who is 
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* * he listened to him.” 

repairing her house drove over here in her carriage and 
ordered a door for $36. She is rich and a lady of refine 
ment. Having read my advertisements what if when she 
came here she had been waited on by a man with dirty 
hands, and the sweat standing on his face? She would 
have thought that this high-toned ranch! She 
came to a wareroom that is as clean as her kitchen; the 
man who sold her the door can talk doors. He can talk 
doors as well as a milliner who might sell her a hat can 
talk hats. My salesman represents me, and he is the con 
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necting link between me and my customers. And I don’t 
want him a weak link, or a rusty link, or a dirty link.’’ 

You will admit that this lumberman is on to his job 
when it comes to the question of the kind of salesman he 
wants in his employ. This is a phase of the business to 
which many give no attention. Goods in many yards 
are sold in a hit and miss way. In various yards I have 
watched the men who were selling material to customers 
when I thought they would be more at home driving a 
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Until some personal experience opened his eyes.” 


dray. This may be of less consequence when there is no 
competition to speak of, but when 
petition, and the lumbermen aim to be right up to the 
minute as merchants, it is the salesman who, as remarked 
by this dealer, is the connecting link between the 
tomer and the dealer, that counts. 


HOME DEVISED DUMMY WAGON. 


It may be remembered that in a letter fronr George A. 
Jewett, president of the Jewett Lumber Co., of Des 
Moines, lowa, it stated that a for 
ferring a load from a wagon to a motor truck was in 
in the Jewett yard, and when in that city for the purpose 
of seeing the Wheeler shed there was an opportunity 
to see the invention. 

In construction it is very simple. The platform, set 
on an ordinary delivery wagon, is 3x12—16, and on this 
are three rollers of 51-inch iron tubing, filled with wood, 
through which rods are run which connect with bearing 


there is hot con 


cus 


was device trans 


use 


boxes on the frame. On the rear rod cranks can be 
attached by means of which the load is rolled on to the 
truck. One necessary device is lacking on this wagon; 


namely, a ratchet wheel that will prevent the rolls from 
turning and dumping the load at undue times, which has 
occurred on one or two occasions when the hind end of 
the wagon was so low as to permit it. There are pro 
visions for stakes, but it has been learned that these can 
not be used, as they prevent easy loading, the load by 
the stakes being bound too tightly. It is the testimony 
of the yard foreman that a load transferred to 
Of course the wagon is loaded 
when the truck is on a trip. 

With this outfit 7,500 feet of lumber has been de 
livered on three trips of 5 miles each in one forenoon. 
A team hauling 2,000 feet could have made but one trip 
in that time, hence it will be seen that the truck did 
the work of four teams, which certainly means a big 
return on the investment. 

Mr. Jewett was absent at a farm sale, expecting to 
sell material for spring delivery. This is an opportunity 
of which I have not known another dealer to avail him 
self. Farmers from a considerable distance around at 


can be 





CO.. DES MOINES. IOWA, ONE OF THE LARGEST IN 
MEASURING 74 BY 448 FEET. 


tend these sales, and it is possible that a line may be 
got on prospective building, and if material is sold to be 
delivered several miles away the motor truck is equal 
to the task. It is said by the dealers in the East that 
by means of the truck their trade area has been ma 
terially enlarged, and in the letter of Mr. Jewett referred 
to above it is stated that lumber had been delivered a 
distance of 16 miles. 

For time of service it is doubtful if there is a nmran 
who has been on a delivery wagon longer than James 
Hughes, a jolly Irishman, who for seven has 
worked for the Jewett company. Fifty years ago he 
began delivering for Henry F. Getchell, and continuously 
has followed that calling. He is uncle of Judge 
Kavanagh, of Chicago.. He tells that when first he 
entered the yard of Mr. Getchell, wanting to show a 
little favor to his employer, he bought a large pumpkin, 
thinking it was a watermelon, and presented it to him. 
In Ireland, he says, they have neither pumpkins nor 
melons, hence the mistake was excusable, he holds, yet 
it was a long time before he heard the last of it. He 
said, ‘‘I never have been arrested, my credit is good 
anywhere in the city, and if there was a handy place | 
would buy you a drink.’’ He says the world has been 
so good to hinr that he is not obliged to drive a delivery 
team, but he would be lonesome it he were not doing it 
His face reflects that species of kindness that one would 
instinctively know that he had treated tenderly every 
horse over which he had drawn a rein. ‘‘Jimmy,’’ 
if there is a man who stands higher on the pinnacle of 
his calling than you do it is not known, and long may 
you wave! 


IMPROVEMENT IN THE GUARD RAIL. 

E. D. Whiteside, local manager for the Long-Bell 
Lumber Co., at Columbus, Kans., writes that some time 
ago when the shed was rebuilt there was no guard rail, 
and he says, ‘‘ We had one man fall from the upper walk 
before the guard rail-was put in.’’?’ Mr. Whiteside did 
not say to what extent the man was injured, but several 
dealers have paid damages before it dawned upon them 
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that a guard rail was necessary. 
in is described as follows: 

‘**This rail is of 114-inch black gas pipe, and is passed 
through holes bored through the 2 by 6 pieces that sup- 
port the walk. Between the supports short pieces of 2- 
inch gas pipe are slipped over the 14-inch, This sleeve 
acts as a roller in drawing up heavy loads, like a number 
of boards over the rail. Besides, in ordinary use, there 
is so little friction over the rail that there is no chat- 
tering or jar. It is much better than a 2 by 4 or 2 by 6 
rail.’’ 

rhis, so far as my knowledge extends, is the first im- 
provement made in the guard rail. There are different 
ways of attaching the rail. In some sheds the rail in 
front of every bin is portable, the ends of every section 
resting in notches in the supports, this for the accommo- 
dation of those yardmen who insist that a rail is of no 
advantage when filling the bin or loading from it. It 
may please the men who work in the sheds to have their 
ideas respected in this regard, but any man who has 


The rail recently put 


worked over a rail and has not reached the conclusion 
that it is an advantage instead of a disadvantage is an 
oddly constructed mortal. I never have known but one 
man who reached such a conclusion. Not long ago I 
Was in a large shed in which there is no rail and the 
men had nailed pieces on the platform that the lumber 
might be handled to better advantage. This improve- 
ment devised by Mr. Whiteside looks to be a good one. 
An important part of his statement, however, is that a 
man fell from the platfornr before the guard rail was 
put in. It is not kuown how many men over the country 
fall from the unguarded platforms; it is not known how 
much suffering there is therefrom; neither is it known the 
amount of money that is paid by the lumberman for 
these damages. In my rounds I have not kept tab on 
the number of men that I have been told had fallen, but 
the number is considerable. In the face of all this it 
is probable that not one shed in a dozen is provided with 
the rail. In this matter, as well as in many others, we 
are as blind as a newly born kitten until some personal 


experience opens our eyes—and the experience is liabl 
to be expensive. 

Mr. Whiteside writes that he noticed particularly th 
description recently given in this department of the she 
of the Columbus Lumber Co., of Columbus, Ohio. Hi 
says, ‘‘In place of the pin device for making additions! 
piling spaces we nail behind the uprights short piece 
of 2 by 4. These are out of the way and are not r 
moved when the deck is changed. On top of these shor 
pieces we place 2 by 4 pieces to support the lumbe: 
These supports are tastened in by driving one nail t 
keep them from ‘creeling’ over. The weight is all o, 
the short lugs that are securely fastened to the uprights 
When the occasion arises that the small bin is not 
needed the 2 by 4 cross pieces are removed and the bi: 
can be filled to the top with one kind of material.’’ 








SASH, DOORS AND MILLWORK 


An article written in a recent prize contest in the 
Salesman’s Department of the AMERICAN LUMBERMAN 
pictures an ideal millwork plant and a model manager 
of such an institution so completely that it is here given 
publication because it will interest millwork men in gen- 
eral. Some of it will read like a heavenly dream to some 
men, and yet the writer stoutly contends that such con- 
ditions of manufacturing and selling are possible. The 
author is D. M. Robins, of Cincinnati, Ohio. His article 
is as follows: 


MY POLICY IF I WERE SALES MANAGER. 


I shall first assume that 1 have behind me an up-to- 
date woodworking plant in a central location and pro- 
ducing a standard merchantable product, such as sash 
and doors, stock stair work in all woods, as well as all 
kinds of odd millwork made to architects’ plans and 
specifications. 

To show what my policy would be if I were sales 
manager I must first briefly outline what I consider an 
ideal plant and the most favorable conditions. I will 
attempt to do this under three separate heads: Location, 
Equipment, Product. First— 


The Location. 

The plant of nry dreams would be in or very near some 
large commercial center having a growing suburban 
population. I would have shipping facilities by electric 
or steam lines or both, and if pu s ble also by a navigable 
lake, river or other waterway. 1 would have a location 
on a belt line railway, which would give me immediate 
access to any outgoing road with a minimum switching 
charge. Among the several cities | have in mind that 
would furnish these excellent shipping advantages and 
conditions are: St. Louis, Louisville and Cincinnati. 
These are all close to the center of population and are 
the natural wateways or markets of exchange for both 
the raw materials and the finished products of the North 
and the South. 

The switches into the yard from the belt line would 
be so laid out and arranged that full or mixed cars of 
either the raw material or the finished product could 
be loaded or unloaded directly into warehouses, shed bins 
or to and from shipping platforms without rehandling. 

If coal was the basis of power, a switch would also 
extend to the fuel storage bins of the power house. If 
my plant was sufficiently large to justify it I would 
have a small yard engine, owned by the company, for 
moving cars on the yard tracks. All tracks would be 
standard gauge and well ballasted. The last-named two 
or three propositions might more properly come under the 
following head of— 

Equipment. 


There would be ample yard space for storage of lum- 
her and for air-drying on sticks; also adequate provi- 
sion for kiln-drying. The yard trackage or the automatic 
carriers would be so arranged that yard loading and 
reloading and yard trucking by horses would be largely 
eliminated. The dry-kiln cars would run direct into the 
cooling or sorting shed, located just behind the saws ot 
the cutting department. 

The mechanical equipment would be the very best 
obtainable and preference always given to those machines 
which operated automatically. All machines would be 
set level on heavy concrete bases and driven by direct- 
connected individual motors. 

They would be housed in large, well-lighted and well 
ventilated fireproof buildings, with exhaust fans to take 
all shavings and dust from the cutterheads, and feed 
directly to the fire-boxes under the boilers. 

The entire mechanical equipment would be kept up to 
its maximum working efficiency, and produce work re- 
quiring the minimum amount of hand-labor in assembling. 


Product. 


I would keep in close touch with the buyer for the 
establishment. I would know his buying sources and con- 
nections, the prices he pays, the qualities he gets, and 
all the details of transportation with which he has to 
deal. By advising with him constantly I would help him 
to anticipate the needs of the plant. I would make stock 
items in large quantities in the dull seasons and store 
them in dark warehouses. 

{ would require from the manufacturing department 
products a little better in quality of material and in 
excellence of workmanship than competing houses could 


produce. I would advise the buyer of the needs of the 
market and of the plant far enough in advance to enable 
him to secure the stock without being compelled to buy 
for ‘‘rush delivery,’’ and thus place himself at the merey 
ot the markets. Stipulating the kinds and quantities of 
goods to be manufactured, | would be able to assist him 
in taking advantage of market conditions at any season 
ot the year. Having all these ideal elements of pro- 
duction behind me there would be at least one other 
important essential which is vital to any manufacturer 
who wishes to stay in business and make it profitable. 
The management must provide me as sales manager 
with an accurate minimum cost of product. This is a 





D. M. ROBBINS, OF CINCINNATI, OHIO; 
Salesman Hyde Park Lumber Co. 


large question in itself, and as I am not now discussing 
cost systems I will not go into this matter extensively. 
The management must furnish me with a reliable cost, 
either by units, aggregates, averages or approximates, 
and [ must not be held responsible for the accuracy ot 
any cost data so supplied. 

This cost must include raw material, 
freights, traveling expenses, labor, rentals, insurance. 
power, packing, depreciation of tools and machinery, as 
well as all other items of expense that a manufacturer 
can not escape, and which might be designated as fixed 
expenses. To all the above must be added shrinkage and 
profits before an accurate cost could be submitted. 

I would emphasize the fact again that any sales man- 
ager would be working in the dark without a known basis 
of cost of product, no matter how it might be secured. 
My business as a sales manager would be to produce a 
profit over the given cost. 


necessarily 





My reader might charge me here with having outlined 
an ideal plant and impossible elements of perfection, 
rather than going into an exposition of my policy as sales 
manager. It might also be declared that such a col- 
lection of ideal conditions could not be found anywhere, 
under one management. My answer would be that there 
are several such ideal plants in operation in different 
parts of the country, and if the particular plant where 
I was trying to work out my business salvation as a 
sales manager did not come up to all these specifications 
I would inaugurate such a forceful selling campaign 
and show such good profits that I could demand of the 
management the ideal conditions, equipment and appur- 
tenances that I have herein attempted to describe. The 
acquisition of all of these essentials would be a part of 
my policy as a sales manager. 

Then I would organize my selling force. My estimat- 
ing department would have some dependable estimators, 
trained for accuracy and reliability in taking quantities 
from plans, and figuring the items from the known cost 
I would check all their estimates, and none would 
be mailed out with the O. K. of myself or an assistant 
who would be authorized to act for me in my absence. 

I would graduate my «assistant sales manager from the 
estimating department, after giving him some experience 
on the road as a salesman. As the business grew I 
would have several assistant sales managers; one for 


basis. 


city sales, another for country sales, another for offic 
sales, mail orders, ete. ; 

I would have some good men in the drafting room, 
which also would be under my supervision. These me? 
would be competent to detail all classes of work, eithe: 
in stock or odd items. 

1 would require them to familiarize themselves with 
all the principal machines of the plant and know what 
each was capable of producing, so they could make thei: 
drawings intelligently and use at all times the most 
economical construction. Their work would be so out 
lined that economy of material and labor would result. 
1 would check and O. K. all special or stock details 
before they were blue-printed, and if the drawings cov 
ered anything complicated or unusual L would require 
that a blue print be sent to the customer for approval. 
1 would divide my draftsmen according to ability, assign 
ing stair work to one, stock work to another, ete., with a 
good general draftsman to oversee all. Then 1 would not 
sit in the office and expect plans and inquiries to come 
in unsolicited. I would go after them and dig them up, 
and thus originate business. | would create opportunity 
rather than wait for it. 

“All things come to him who waits” 
As a rule won't stand the test. 

The man who waits for things to come 
Will have a nice, long, easy rest, 

Don't wait for something to turn up 
While you sigh and groan and weep, 

Or when it does turn up, you'll find 
You're at the bottom of the heap 


| would go or send a representative anywhere that a 
good job might be secured, provided, of course, it was a 
job my plant needed, and was of sufficient proportions 
to justify a special effort to secure it. 

1 would have all old or prospective customers to know 
that if they could not get the plans to us the railroads 
would get us to the plans. I would have had such train 
ing and experience myself (and would not consider 
myself competent until | possessed it) that I could go 
out on jobs requiring special knowledge, diplomacy or 
salesmanship, and be able to figure them there on the 
ground, make contracts, and close up deals without being 
compelled to consult and get instructions from the 
manager about every little detail of the transaction. 

I would consult and seek the advice of the manager 
only when necessary and not bother him with all the 
petty details of my oftice. I would remember that he 
has responsibilities and obligations and troubles and 
details of his own, and I would not add mine unneces 
sarily to his aggregate. I would have some push and 
initiative of my own and always try to align these with 
good judgment, tact and common sense. 


Would Advertise. 

I would place well-worded and attractive advertise 
ments in the AMERICAN LUMBERMAN and other good 
trade journals which covered the field I wished to culti 
vate. 1 would not advertise promiscuously in every 
medium that offered a cheap space rate, but as wisely 
and as sanely as I knew how. I would use a few judi 
ciously placed advertisements, and have them ‘‘keyed’’ 
so | could note the results. 

| would think myself in a degree incompetent if ! 
could not write an attractive advertisement, compile an 
up-to-date catalog or dictate a business-pulling letter. 1 
would always insist on having good cuts and the very 
best press work obtainable. No cheap, smeared or 
shabby-looking printing would be tolerated. 

1 would use all my influence to have the company let 
terhead (that is, all of the company that some customers 
see) well printed on good paper and made a continuous 
standing advertisement of the company business. It 
would carry the names of all the officers of the company. 
I would sign all my dictated letters as sales manager, 
giving them the distinct individuality of my depart 
ment. I would eliminate from ell my dictated letters 
all the old time-worn phrases. No ‘‘beg to state’’ or 
‘*beg leave to reply’’ monstrosities of last century letter 
writing would appear in any of my correspondence. The 
letters would be short, pointed, yet always courteous, 
without too many large words and no paragraphical puz 
zles or hidden-meaning sentences. 

I would print envelope slips advertising some leader, 
and let these go out in the general daily mail—I would 
not, however, detract from the force of an important 
business letter, or cheapen it by enclosing with it a lot 
of advertising. Important letters would be mailed in an 
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envelope by themselves, so that the propositions or 
expressions they conveyed would stand out as solitary 
jmpresslons on the mind of the recipient uncontaminated 
py any mind-diverting advertising or literature. 


“{ vould issue a monthly letter to regular customers 
and wnother to prospective customers, advising them of 


mark t conditions ete., and perhaps advertising some 
articiy on Which we might happen to have an over-supply. 
This monthly letter might take the form of a small 
attruviively-printed magazine such as some houses in 
various branches of business are now using. 


Traveling Salesmen. 


| would discover, create, train or in some manner 
acquire and try to hold a competent force of traveling 
salesmen. They would be business men, alive to their 
opportunities, and attentive to every detail of their pro- 
fessiun (no boozers, dudes, or woman chasers need 
apply). They must be courteous, clean in dress and 
habits, and be able to hold their temper under the most 
trying conditions. They must have tact, a winning per- 
sonility and a thorough knowledge of their line from 
raw material to finished product. They must know also 
that one of the primal factors of successful salesmanship 
lies in knowing when to refuse an order and go away 
without it. J would announce the calls of my traveling 
men on their customers by some attractive, well printed 
form of introduction—not a mere card or letter but 
something so out of the ordinary that the recipient 
would be prompted co hold the announcement on his desk 
and watch for the coming of my mah. 

My representative would then have a good advance 
introduction and should be able to take advantage of 
the opportunity thus afforded. He would get a welcome 
and a chair and ought then to be able to talk straight, 
convincing, entertaining business with any buyer. My 
traveling salesmen must not make promises, prices or 
conditions which they feel confident 1 would not indorse 
and approve. 

| would consider my traveling men my most valuable 
selling asset. J would be liberal with them in salary, 
expense accounts and vacations. If they were able to 
‘‘make good’’ they would be indispensable to my own 
success as sales manager. 

| would look upon my traveling man as an investment. 
I would not expect a new man in a new territory, even 
with an old line of goods, to sell out the house the first 
six months. I would not look for anything from him in 
the way of profit for at least a year. If he was made 
of the right kind of mud, and was above everything else 
aman, | would give him a long and patient try-out. If 
he was earnest, energetic and really made an honest and 
conscientious effort to succeed I wonld hold and encour 
age him. If he did not sell a bill of goods for six 
months, but had the faculty of making and_ holding 
friends, | would train him in the arts of salesmanship, 
and give him every possible chance to make good. f 
would realize that I could not hope to get business in 
any territory by changing men too frequently. 

[ would hold frequent consultations with my traveling 
salesmen and always treat them like men. I might hand 
out to them occasionally some philosophical brain lodgers 
that they could not well forget, possibly something like 
the following, same to be administered in broken doses, 
as occasion might show to be necessary: 

Don't talk too much, 

Listen some times, observe always. 

Cocktails and business won't amalgamate. 

Create opportunity ; don’t merely wait for it. 

Have more backbone than wish-bone. 

If you find you are wrong, back up and start over. 

Always seek, never ignore, the advice of experience. 

Poker at midnight cripples at daylight. 

Get a room with bath sometimes and clean up. 

All profanity is crime, and all crime is profanity. 

hg ia you know about your line, the better you can 
yush ‘ 

‘Don't think that a good mixer must have storage facilities 
for all kinds of mixed drinks. 

Cigarettes create skull vacuums. 

Sapheads, pinheads and bigheads are all deadheads. 

ooze puts your brains at the mercy of the market, 

— be merely a price-list toter; we can mail those from 
{ o ce 

It on do more than a postage stamp would 4 
off the road. 

Furn in an honest expense account 

Shipments. 

As sales manager I would hold the general manager 
or the superintendent responsible for prompt shipments. 
A promise to ship would be as binding as a written con- 
tiact. If I could not ship at a certain time demanded, I 
would lose the order rather than promise and fail to 
execute. All important shipments would be followed by 
a rigid tracer. 


», Fert 


Customers. 


! would invite our old customers, or prospective ones, 
from time to time to visit the plant at company expense, 
ud would entertain them during their stay in the city. 
! would pay their hotel bills and make them feel that the 
‘ompany really appreciated their patronage. I would 
remember them at Christmas-time and on all other prin- 
pal holidays, with a neatly engraved ecard, or some 
‘imilar recognition, and these would not in any sense 
ke the form of a business advertisement. 
Finally. 
| would not permit myself to believe that I knew it all, 
that the whole works would go to the sheriff if I 
ould go to the undertaker. I would treat all the office 
rce, from messenger boy to corporation president, 
‘h respect at all times. I would not become so familiar 
ith them during business hours that a visiting customer 
ld be led to believe that we had a social club in our 
lice instead of an intense business organization. I 
vould not permit gossip or telephone flirtations during 
‘siness hours. 
Yo Summarize. 
My policy if I were sales manager would be to exert 
very legitimate effort to secure— 


1. A convenient location. 

2. An up-to-the-minute equipment. 

A salable product. 

!. A known producing cost. 

5. An aggressive selling organization. 





Having all these even in crude or half-developed form 
| would make good or ask the management to reduce 
me to the ranks. 


ARP rrnne 


SEEKING TO BUY WINDOW FRAMES. 

An eastern millwork dealer writes the AMERICAN LUM 
BERMAN that he desires the names and addresses of 
manufacturers who are interested in the manufacture 
of window frames in the k. d. in white pine, fir, yellow 
pine or cypress. 

The AMERICAN LUMBERMAN will be glad to forward 
to the subscriber any letter from any manufacturer who 
desires to open communication with the inquirer. 


SASH AND DOOR TRADE | 


While a few distributers say they are not getting 
as many inquiries as they were a week or so ago, the 
volume of demand for sash, doors and millwork gener 
aily speaking continues strong. Traveling men report 
that retailers are sorting up their stocks more liberally 
than they have been and the ratio of stock goods 
to the total number of orders received at wholesale 
points is increasing. Orders for special work, how- 
ever, are still much in evidence and the factories and 
jobbers catering to this class of work are exceedingly 
husy. Demand for carload lots of stock sizes is gradu- 
ally assuming larger proportions, and this class of 
business is called normal by many of the manufac- 
turers. Stocks in warehouses are well assorted, but 
the surplus is not considered large. This is especially 
true in the better grades of doors. Veneered doors 
are wanted to the limit of the ability of the factories 
to supply them. Red birch and oak continue the 
favorites. Prices are well maintained. Some uneven+ 
ness was shown last month in certain territory, but 
most of this trouble has been done away with. There 
is some talk of a revision of values upward. 

Trade in Chicago and vicinity is still of a character 
to afford satisfaction to manufacturers and jobbers. 
Numerous orders are being developed by the activity 
in building and the factories are running full time. 
Some increase is noted in the number of orders re- 
ceived for stock goods from the country dealers, and 
every indication promises a healthy condition of 
demand for regular sizes hereafter. Orders for odd 
work are about of the usual heavy proportions, and 
the volume shows no symptoms of a decline. 

The feature of the Minneapolis and St. Paul market 
is the demand for storm sash and doors. Other made- 
up stock is quiet, but all the factories are busy getting 
out special work, and building operations are going 
forward under highly favorable weather conditions, 
so that there is a rush for millwork. 

The door mills at Buffalo, N. Y., report an excellent 
demand so far this month and very little let-up from 
the busy conditions of the previous month, when 
building permits ran ahead very largely of the same 
month a year ago. Some of ‘the mills are getting 
about as much business as they have ever had at this 
season. Full time is being put in at most or all of 
the factories. Some hardwood veneer doors are being 
made in the local trade, although yellow and Idaho 
pine are in largest demand. 

The sash, door and blind trade at Baltimore, Md., 
is in the main satisfactory. There is every indication 
of a continuance of large requirements, as numerous 
building projects are being advanced to a tangible 
form, so that plenty of work is assured to builders. 
The progress of suburban development is uninter- 
rupted, and some important contracts have been placed 
of late. The sash and door factories as a rule have 
heen running full time and there is every indication 
that they will get enough work to keep them going. 
In view of this outlook and in consequence of the 
advance in the price of lumber, it is inevitable that 
the price of factory products also should go up, the 
gain being commensurate with the increased cost of 
the raw material. The margin of profit, it may be 
said, is generaily widening. 

The very brisk business of the last several weeks 
in sash, doors and blinds at Cincinnati continues with- 
out any interruption. Weather conditions remain so 
favorable to outside building operations that builders 
are simply doing their utmost to get as much new 
work under roof as they possibly can, and there is 
no question regarding a very busy winter in that 
section on interior finish. Planing mills are still run- 
ning overtime and are doing a rushing business, finding 
it difficult, as has been the case all year, to keep the 
builders busy. There have been some delays, but the 
way the volume of business has been handled with so 
little delay is remarkable, as it has been difficult for 
the retailers to secure stock sizes in all kinds of mill- 
work from the large out-of-town plants, while their 
own mills have been going to capacity on special work 
all year. Prices remain the highest in years, due 
not alone to the big demand but mainly on account 
of the high cost of rough lumber. Many artistic 
results have been obtained this season in interior 
finish with some of the newer woods being used for 
that purpose. Red gum from all accounts has come 
to stay and will surely be a factor in future finishing 
in this section. It has been found not only to produce 











a good effect and to finish well, but has been proved 
to stay where it is put and not shrink or pull away, 
They are 


as many architects claimed it would do. 




















































































































now convinced, and a big future is in store for the 
red gum finish here. 

Satisfactory conditions prevail in the St. Louis sash, 
door and millwork industry. Although all the mills 
could do more business, they are not making many 
complaints. Country dealers are coming in for stock 
goods freely. Most orders of this class are for less 
than carload lots and of the mixed kind. The carlot 
trade, however, is expected to come later. Special 
work is fairly satisfactory and most of the mills have 
their order books well filled. 

At Kansas City, Mo., the volume of sash, doors and 
millwork that is offered the millwork people is 
highly satisfactory, the call for special work remains 
active and steady, much new work has been started 
lately, as the builders were encouraged by the very 
fine fall weather, and the prospects are that the mill 
people will be working to capacity for some time, as 
they already have well-filled order files. 

Demand for sash and doors is keeping up well, 
according to Tacoma (Wash.) manufacturers, and they 
see no signs that point to a falling off. With election 
out of the way and the people having something else 
to think about besides politics, a good spring trade 
is looked for, especially in fir doors and fir veneer 
work, 

There is a moderate amount of business in 
millwork at San Francisco plants. A large amount of 
new building work is in plan. Door manufacturing 
in this city and surrounding territory is fair with no 
improvement in prices in the local market. Production 
of white pine doors at most of the big plants in the: 
mountains is about normal for the season. Regular 
shipments are being made to the eastern market, where 
prices are unchanged. 

Window glass jobbers report inquiries and orders as 
more numerous than for some time. They are under 
the impression that a brisk trade will be done from 
now on. Manufacturers as a whole are optimistic 
concerning the outlook. 


sash and 





HARDWOOD ASSOCIATION ACTIVITY. 


In his monthly letter to the membership of the Na- 
tional Hardwood Lumber Association President Charles 
H. Barnaby announces that 7 applications for member- 
ship have been received, bringing the total number of 
members admitted since the annual meeting to 51. 

Inspections in October totalled 19,489,975 feet, an 
increase of 4,343,500 feet over October, 1911. Inspee- 
tions during August, September and October, 1912, 
totalled 58,171,517 feet, an increase over the corre- 
sponding period of last year of 18,619,027 feet, an ay- 
erage monthly increase of over 6,000,000 feet. Earnings 
for October exceeded the actual expense of maintaining 
the inspection bureau by approximately $300. The fol- 
lowing is a detailed report of the inspections in October: 


Salaried Inspectors— Feet. 


Frank R. Buck, Chicago.............. 
John J. Lorden, Chicago.................. 
ES. TN. SOOO, CMON oo 6. 6555 webbed dc a vincdiece 
J. J. Shepard, Milwaukee, Wis 

W._E. Robinson, St. Louis, Mo 
C. D. Bosd, St. Loule, Mo. < 6. ccccccscccee 
U. E. Gray, Chattanooga, Tenn 
W. H. Beckner, Bristol, Tenn 
W. T. North, Memphis, Tenn 
A. B. Baker, Memphis, Tenn 
oO. 2 Faust, Memphis, Tenn.... 
J. Lee Brannon, Nashville, Te nn. 
W. J. McBride, Cairo, Ill...... 
Cc. E. McSmith, New Orleans, 
J. L. Benson, New Orleans, La 
C, C. Ferguson, Louisville, Ky............. 
H. W. Miller, Cincinnati, Ohio... 
D. E. Buchanan, Cincinnati, Ohio 
Ed Horn, Cincinnati, Ohio.......... 
H. H. Roberts, Huntington, W. Va........ 
Jos. Patterson, New York City 
J. J. Miller, Toronto, Ont. 

J. L. Stewart, Buffalo, N. A ie RaW eter 
H. F. Thompson, Philadelphia, Pa 
N. W. Rice, Pittsburgh, Pa... ...ccsccccces 
George R. Dunn, Boston, Mass. 
A Gi. Langeluttig, Baltimore, Md 
T. A. Hall, Detroit. Mich. 
Ed Borgeson, Minneapolis, Minn. 
J. L. Faske, Dermott, Ark...........0.005 
H. A. Hoover, Chief Inspector 


266,767 





races -avach o:':0.05e <a 371,960 

- 239,185 
156,504 
441, 509 








8,719,117 


Fee Inspectors— 


J. E. Byrns, Escanaba, Mich.............. 
Charles Christianson, Manistee, } 
P. Collier, Boyne City, Mich... 
J. S. Coman, Menominee, Mich 
W. M. Clemens, Trout Lake, Mich........ 
Warde L. Hagadorn, Cheboy gan, Mich 
Grant Harrison, Petoskey, Mich........... 
George A. Hobler, Pellston, Mich 
Peterson & Upton, Manistee, Mich 
F. J. Potter, Traverse City, Mich.......... 

Scott & Rieckhoff, Ludington, Mich....... 

Walter Tillitson, Grand Rapids, Mich...... : 

JS. VWaighan, Moblie, Ales soc csccsseuces 7, ‘414- 10,770,858 


19,489,975 
It has been decided to call a meeting of the inspection 
rules committee to be held shortly after January 1 so 
that the final recommendations of the committee can be 
placed in the hands of the membership well in advance 
of the sixteenth annual convention. The by-laws, as 
amended at the last annual, require 30 days’ notice to 
all the members of any changes, but it is the plan to give 
the membership some additional time to consider pro- 
posed alterations. 





FARM EXPORTS IN 1912. 


The volume of exports of farm products will show 
little change this year, although wheat exports prob- 
ably will exceed 100,000,000 bushels. A falling off in 
exports of corn and meats sceves to balance the increase 
in wheat. Factory products will make an unusual 
export record this year, exceeding last year by con- 
siderably more than $100,000,000 and aggregating in 
value over $1,000,000,000, or about one-fourth of the 
country’s total exports for the year. 













































































42 


AMERICAN LUMBERMAN 











NOVEMBER 23, 1919, 
VOICE OF THE NATION’S RETAIL W. D. Murphy, of Terre Haute, Ind., spoke of ‘‘ The — 
Retailer and the Traveling man.’’ 
MERCHANTS. The federation listened ‘to reports of the committee LATE ASSOCIATION NEWS 
(Concluded from Page 37.) on resolutions, which handed in resolutions concerning 
: : ie : : the Sherman anti-trust law, an honest advertising Jaw, 
Mr. Hole, after a few preliminary remarks, in which a 


he said the introduction by the president took his breath 
away, proceeded to speak on ‘* The Future of the Retailer 
and the Small Town,’’ and the need of Community Devel 
opment. |Mr. Hole’s address in part appears on page 
35. | 

‘*The Retail Merchant and the Country Newspaper’’ 
was the theme of the next speaker, W. H. Miller, editor 
of the Ottawa (lll.) Free Trader. | Mr. Miller’s address 
appears on pages 35 and 34.]| 

When Mr. Miller had concluded Secretary Moorehead 
announced that newspaper men in attendance at the con 
vention and the officers of the association were invited 
to be guests of the St. Louis Trade Press Association at 
a luncheon to follow the Thursday morning session. 

The morning session then adjourned to meet at 2:30 
}. Mm. 


WEDNESDAY AFTERNOON. 


The first speaker at the afternoon session was Roy T. 
Soule, of New York, manager of Jron Age Hardware, 
who read a paper on ‘‘ The Relation of the Trade Press 
to the Dealer.’’ He said in part: 

You have tackled well the great problems that have 
confronted you. You have discarded the monitor of mer- 
cenary motives and extended your endeavors from store 
to town, from town to State, and from State to Nation. 
This is reason enough for thanksgiving, and as a repre- 
sentative of the American Trade Press Association I 
consider it a great privilege to extend to you greetings 
of the season. 

The commercial supremacy of the 
acknowledged by the world. You have come a long way 
but you still have a long way to go, and out of your 
necessity your very apparent needs and your short- 
comings have sprung the trade papers of America. 

Truly this is a day of specialization. Each special 
business is the result of some man’s love for that par- 
ticular work, and those who love it most have gone 
into the trade paper business. In most business houses 
are specialists who devote all their energies to one par- 
ticular phase of that business, and in the employ of 
trade papers in this country you will find topnotchers 
still specializing. It is the business of these men to aid 
you in the conduct of your business wherever you may 
be. If you do not find in your trade paper the thing 
you want when you want it a 2-cent stamp will couple 
you up to a “live wire’’ in a hurry. 

In every issue of the trade paper that goes to that 
dealer are illustrated sling tips on special items of 
merchandise in his store. From that trade paper he can 
trim his windows, he can learn to write his showcards, 
build his simple store fixtures, learn where to buy his 
goods, and throw enthusiasm into his selling force. 
It shows him the new goods, enthuses him to stock them 
before they are common property, tells. him where to 
buy, what prices to pay and how to sell. 

Salesmanship has been described as a one-stringed 
instrument, but you and I have known musicians trained 
to the part who have played upon that one string. and 
they have brought forth weird music to which we have 
fallen; and a price department is not common in many 
trade papers that you on the firing line may know 
just what’s doing farther up the line. 

What is the relationship of the trade paper to the mer- 


United States is 








chant? It's a _ partnership. It cant be figured any 
other way. We couldn't do without you, you can’t do 
as well without us. A merchant selling goods through 





the usual channe 
environment. He come 





of necessity live in a limited 
in contact with comparatively 
few people who are working in the same field. Those 
few are generally his direct local competitors and he 
wouldn't steal their ideas if he could. 

Through your business partnership with your trade 
paper you are brought in direct contact with thousands 
of live wires who are doing the same things you want 
to do. Are you getting the spark that awakes the 
contact or are you asleep at the switch? 

English newspapers say that the honors of the Olym- 








pic games this year went to the Stars and Stripes 
because our athletes specialized. A runner was 4a 
runner, a jumper was a jumper, a weight man was a 


weight man. 

Commercial supremacy has crowned our efforts for 
the same reasons. Advantages are yours that belong 
to the merchants of no other country on the face of the 
earth. We who are putting our very life’s blood into 
trade papers concentrated on any one ,field know that 
our efforts are being appreciated and from that appre- 
ciation comes the inspiration for better and bigger work 

The next speaker was B, F. Biliter, managing editor 
of the Farmer’s Guide, Huntington, Ind., who delivered 
an address on ‘‘Rural Community Cooperation and Im 
provement.’’ Mr. Biliter’s address will appear in a 
later number of the AMERICAN LUMBERMAN. Mr. Biliter 
was followed by R. V. Holland, of the Farm and Ranch, 
of Dallas, Tex. He spoke along the same lines as those 
of Mr. Biliter. 

W. H. Ingersoll, of New York, followed with a paper 
on ‘‘Retail Price Regulation a Curb to Restraint of 
Trade and Unfair Competition.’’ 

The closing paper of the afternoon session was by 
H. D. Robbins, on ‘‘ Retail Merchant’s Need of an Hon- 
st Advertising Law—How It Could Be Secured and 
Enforeed.’’ 

At the banquet given to the delegates following the 
afternoon session by the St. Louis Sales Managers’ Asso- 
ciation the following gentlemen spoke. 
set speeches: Charles Crone, St. Louis; Martin J. 
Maloney, president of the federation; J. R. Moorehead, 
secretary of the federation; W. H. Miller, editor of the 
Ottawa (TIll.) Free Trader; E. C. Hole, manager AMEr- 
ICAN LUMBERMAN; W. H. Ingersoll, Ingersoll Watch Co., 
New York; President Sweetland, of the National Trade 
Press Association, and C. G. Phillips, vice president 
United Publishers’ Association, 


There were no 


THURSDAY AFTERNOON. 
[Special telegram to AMERICAN LUMBERMAN. ] 

Sr. Louis, Mo., Nov. 21.—The National 
adjourned immediately after election of 
afternoon, 

EK. M. Trowern, of Toronto, Ont., dominion’ secretary 
of the Retail Merchants’ Association of Canada, brought 
from the retailers of that country a message which he 
gave in an address. 


Federation 
officers this 


“Towa: 


parcel post, Oldfield bill, appreciation of the founder 
of the federation, Arthur L. Holmes, of the committee’s 
daily Press, the St. Louis Sales Managers’ Association, 
the speakers, the hotel and the federation’s officers, all 
of which was adopted. 

The report of the committee on constitution and by 
laws, Which made a few changes, was adopted, as were 
the reports of the auditing and credentials committees. 


The New Officers. 


The officers elected for the ensuing vear were: 
President M. J. Maloney, Detroit, Mich 
Vice President—A. H. Nelson, Ottumwa, 
Second Vice President—J. T 
Third Vice President—-W. A 
Treasurer Arthur L. Holmes 


lowa. 
Russell, Chicago 

Decker, Grand Rapids 
Detroit, Mich 


Mich 


The secretary will be elected by the board of directors. 


The directors are: G. W. Sawkins, Toledo, Ohio; 
Richard Kind, Toledo, Ohio; H. L. Laird, Minneapolis, 
Minn.; G. W. Greig, Wheeling, W. Va.; H. J. Hodge, 
Abilene, Kans.; Henry Riechel, Grand Rapids, Mieh.; 


Simon A. Kline, Meridian, Miss. ; K. Dysart, Ottumwa, 
Allen W. Clark, St. Louis, Mo.; L. J. Ring, St. 
Charles, Mo.; Frank Wilson, Washington, Mo.; O. W. 
Johnson, Marshall, Mo.; Herman Mauch, St. Louis, Mo. 


Lumbermen in Attendance. 


J. R. Moorehead, Lexington, Mo secretary National Fed 
eration of Retail Merchants 

G. W. Dulany, Jr., Clinton, Iowa.; vice president National 
Federation of Retail Merchants 
thur L. Holmes, Detroit, Mich Arthur L. Holmes Lumber 


Fuel Co. 

H. A. Gorsuch, Kansas City, Mo 
Lumbermen’s Association 

E. E. Hall, Lincoln, Nebr.; 
ers’ Association. 

W H. Harrison, Grand Island, Nebr.; president 
Lumber Dealers’ Association 

K. C. Evarts, Rochester, N. Y. (and Mrs 





secretary Southwestern 
secretary Nebraska Lumber Ds: 


Nebraska 


secretary 








Retail Lumber Dealers’ Association of te of New 
York. 
James Costel Liberty, Mo.; James Costello Lumber Co 
George W. iss, Chicago; secretary emeritus L[llinois 
Lumber & Supply Dealers’ Association 
Julius Seidel Louis, Mo 
L.. Porter, Spokane, Wash.; secretary Western Retail wim 


bermen’'s 


Association 








E. J. MeErlain, South Bend, Ind 

H. C. Scearce, South Bend, Ind.; secretary Retail Lumber 
Dealers’ Association of Indiana 

W M. Stephenson, St. Louis, Mo secretary Concatenated 
Order of Hoo-Hoo. 

F. E. Robbin, Ritzville, Wash 

Elmer C, Hole, Chicago; American Lumberma 

Cc. L. Sehwartz, Naperville, Il 

John W. Barry, Cedar Rapids, lowa 
Crow Taylor yuisville, Ky.:; secretary Kentucky Reta 


Lumber Dealers’ Association 


E. H. Lingo, Dallas, Tex 

L. C. Boyle, Kansas City, Mo.; Rogers Lumber Co 

G. P. Thompson, Minneapolis, Minn 

John B. Kessler, St. Louis, Mo.; secretary Lumbermen’s Asst 
ciation of St. Louis. 

H. Harrington, North English, lowa; secretary Southeastern 
lowa Lumbermen’s Association 

( M. Porter, Oskaloosa, Iowa 


Robert L 





Jones, Rockford, Ill. 
-orge Wilson Jones, Chicago, Ill.; secretary Hlinois Lumbe 
& Builders’ Supply Dealers’ Association 
E. O. Bevers, St. Louis, Mo 





QUARANTINED CHRISTMAS TREES 


The United States Department of Agriculture, an 
ticipating the usual movement of ‘‘Christmas trees’’ 
from the forests of Maine, New Hampshire, Massachu- 
setts, Connecticut, Vermont and Rhode Island, has 
quarantined the area in those States that are infested 
by the brown-tail and gipsy moths. This action has been 
taken under authority given by the plant quarantine 
act, approved August 20, 1912. The act permits the 
Secretary of Agriculture to forbid ‘‘the interstate 
movement of coniferous trees such as spruce, fir, hem- 
lock, pine, juniper (cedar), and arbor-vite (white 
cedar), known and described as Christmas trees, and 
parts thereof, and decorative plants such as_ holly 
and laurel, known and described as Christmas greens 
or greenery, and forest plant products, including logs, 
tan bark, posts, poles, railroad ties, cordwood, and 
lumber, and field-grown florist’s stock, trees, shrubs, 
vines, cuttings, and other plants and plant products 
for planting or propagation, excepting buds, fruit pits, 
seeds of fruit, and ornamental trees and shrubs, field, 
vegetable and flower seeds, bedding plants and other 
herbaceous plants and roots, from any point in the 
areas’’ quarantined to any point not located in the 
quarantined areas, except when made in accordance 
with the rules and regulations prescribed by the 
same act. 

The gipsy moth regulations provide that coniferous 
trees, as already mentioned, ‘‘shall not be moved or 
allowed to move interstate to points outside the quar- 
antined area;’’ and that forest plant products of the 
area quarantined for the gipsy moth, including logs, 
tan bark, etc., already mentioned ‘‘shall not be moved 
or allowed to move interstate to any point outside the 
quarantined area unless’’ they have been inspected 
by the department and pronounced free from the 
gipsy moth. 

The brown-tail moth regulations provide that de- 
ciduous trees or shrubs, ete., of the area quarantined 
for the brown-tail moth ‘‘shall not be moved or 
allowed to move interstate to points outside the quar 
antined area until they have been inspected by the 
department and pronounced free.’’ 

General regulations provide for the marking ‘of the 
cars, etc. Notice of this quarantine, which is known 
as No. 4, domestic, is contained in a bulletin issued 
November 13, the order becoming effective November 
25. Blanks on which to make application for inspec- 
tion or for permits will be furnished upon request by 
the Department of Agriculture, Bureau of Etymology, 
6 Beacon Street, Boston, Mass. 





ANNUAL OF MICHIGAN FORESTRY 
ASSOCIATION. 
[Special telegram to AMERICAN LUMBERMAN, | 

SAGINAW, Micu., Noy. 21.—The annual meeting of the 
Michigan Forestry Association was opened in this «ity 
last night with an illustrated lecture by Prof. PL s, 
Lovejoy, of Michigan University, on ‘* With the Forest 
Rangers in the West.’’ Professor 
considerable practical experience in 
spent five years in the Government Forest Service in 
work on the national The speaker emphasized 
the importance to the publie in general of the prese:yva 
tion of the vast forests in the West which form a large 
part of the public domain. He declared that there are 
over 200,000,000 acres of natural forests in the United 
States and argued that it is the duty of the people 
through their representatives to protect these forests 
Continuing, the speaker gave an interesting story of 
the life and work of forest 
est fires. 

Another address on the program which excited a gieat 
deal of interest was that of Prof. J, Fred Baker, of 


Lovejoy has had 
forestry, haying 
: g 


forests. 


rangers in preventing tor 


Michigan Agricultural College, on ‘‘ Teaching Forestry 
in the Forest.’’ Professor Baker illustrated his lectir 
with stereopticon views and presented his subject in a 


most graphic and instructive manner. He opened with 
a brief history of education in forestry in America, re 
ferring to the opening of the Biltmore School in North 
Carolina in 1897, since which time more than 20 tech 
nieal schools and 40 colleges have organized schools or 
courses of instruction in forestry. 

This morning’s session was opened at 10 o'clock with 
an introduetory address by President Paul W. Garfield, 
ot Grand Rapids. At the conclusion of the president's 
address Mrs. L. L. Mantner, of Saginaw, chairman of 
the forestry committee of the State Federation of 
Women’s Clubs, delivered a very interesting and in 
structive address on ‘* Work of Women’s Clubs.’’ 

‘*The Present Status of Forestry ’’ 
a very valuable address delivered by 
Roth, of the forestry 
versity. 


was the subject of 
lilibert 
Miehigan Uni 


Professor 
department of 





SLACK COOPERAGE MEN MEET. 

The National Slack Cooperage Manufacturers’ As 
sociation met at the Auditorium Hotel, in Chie: 
Tuesday, Wednesday and Thursday of this week. 
President A. B. Struthers of Mich., Was ill 
the ehair. His address called special attention to 
the need for individual cooperation to preserve the 
life of the association and called attention also to the 
program. The secretary's report suggested the need 
for making a protest against the railroads’ attitude 
on not keeping up their equipment and allowing the 
present unfortunate car shortage to be as serious as 
it is, and he urged the need for conservation in the 
utilization of timber for cooperage, the necessity for 
a standard barrel, and suggested that the delegates’ 
committee on standardization should cooperate with 
a like committee of the Government and the railroads 
to insure the perpetuation of the wooden barrel. 

The committee on grades suggested an amendment 
to the recent change on graded butter tub stock which, 
as amended, will mean 85 per cent white ash. St. 
Louis was selected as the place of the next meeting. 
The committee on railroads protested to the Interstate 
Commerce Commission on the proposed advances of 
rates that will be made effective December 1 unless 
the protests now in the hands of the commission secure 
a suspension. A further resolution to the commission 
urged that it insist on the railroads showing a reason 
for the advances in rates by giving the base cost of 
handling freight, so that the commission might decide 
whether or not the railroads were justly entitled to 
advances. The committee also recommended that the 
business interests of this country secure legislation 
that will put the administrative and financial branches 
of the railroads under their jurisdiction, that car 
shortages may be averted in the future. 

Sixty members were present and they were enter 
tained with a dinner at the Auditorium and a theater 
party at the Majestic on Wednesday night. 
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ANNUAL DINNER OF CHICAGO ASSOCIATION OF 
COMMERCE. 

At the eighth annual dinner of the Chicago Associa 
tion of Commerce the officers and directors of the 
Chamber of Commerce of the United States were en 
tertained at the Gold room at the Congress Hotel, in 
Chicago, Tuesday, November 19. The dinner was pre 
sided over by Eugene Kimbark, the retiring president 
of the association. Talks were made by John Il. 
Fahey, chairman of the executive committee of the 
Chamber of Commerce of the United States; Harry A. 
Wheeler, president of the Chamber of Commerce of 
the United States, and Homer Johnson, president of 
the Cleveland Chamber of Commerce. 

The keynote of the talks in behalf of the chamber 
was to get together the business men of the country 
to secure their advice on legislation, appointments and 
other matters for the best interest of the whole peo- 
ple, as covered by the administration at Washington 
and at State capitals, as well as to influence if possible 
better representation abroad for the benefit of the 
export trade, and to bring about cooperation between 
the laboring man, the farmer and the business inter 
ests generally in an endeavor to improve the condi 
tions of the whole people. Among the delegates were 
several lumbermen from abroad. 
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A SOUTHERN PIONEER GONE TO HIS REST. 


ie yellow pine industry in Mississippi as a com- 


mie ilized factor had its genesis long after the raw 
material had reached a stage of available growth. In 
other words, until the installation in a local way of 
the commercial sawmill shortly before the Civil War 
the vellow pine forests of the State in unused silence 
had served no tangible purpose, industrial or otherwise, 


ot notable moment. Throughout the period of growth 
that had attained to very large proportions the woods 
had largely been appraised and deplored as an un 
fortunate impediment to the chief industry of the 
State farming. The huge forests served as nature’s 
for various wild dwellers and were interspersed 
at rather infrequent intervals with small clearings oc 


cupied by primitive settlers and under cultivation. In 
ot! respects for centuries their depths had largely 
been destitute of human presence and were the abode 


chiefly of gloom and silence. The trees standing there 
and as yet strangers to the logger’s ax were, however, 
destined to impart and since have imparted to the 
rank as only to Louisiana among 
the vellow pine producing States of the South. 

One of the earliest shipments of a carload of yellow 
pine lumber cut on the line of the Illinois Central 
Railroad was consigned to Chicago in 1882. Prior to 
that time the industry had largely, almost wholly, 
restricted to a few primitive sawmills 
the products of which, similarly crude, 
went entirely into local consumption and 


State its second 


been 


henee were unknown outside of the 

initv. These operations naturally 
were those of persons to the manor 
horn, or if not natives of this then of 
some other Southern State. Some—a 
vood many—of these home folk whose 
operations dated from this early period 
drifted into the later commercial tide 
and in due course became permanent 


factors in the development of Missis 
sippi forests on a large scale. From its 
commercial beginning in 1882, or there- 
abouts, the industry in 1890 had so far 
advanced as to justify its organization 
New Orleans, La., into what was 
originally known as the Southern Lum 
her Manufacturers’ Association, later 
the Yellow Pine Manufacturers’ Asso 
ciation, an organization directly repre- 
senting today a larger output of lumber 
than any other of its character in 
existence. 


These antecedent fragments of yel 
low pine history form a background for 
a biographical sketch of one of its pio 
personnel, a lamented citizen of 
the South, Capt. John J. White, of 
McComb, Miss., who died at Whites- 
town, Miss., November 16. Capt. White 
founded the J. J. White Lumber Co., 
and throughout its career directed its 


heer 


affairs and molded its destinies. He 
was born in South Carolina in 1830; 
his father, William Moore White, a 
native of Ireland, had been resident 
there at that time nine vears. Educated 
for the sea, the elder White on his 
arrival at Charleston during 1821 


abandoned navigation and worked seven 
a carpenter. In 1828 he mar 


vears as 


ried Miss Elizabeth MeMurray; John 
J. White was the first born of their 
seven children. In 18388 the family 
migrated to Madison County, Missis 


sippi, where the senior took up the man 
ufucture of lumber. This was at Can 
ton, the houses of that early 
period were built out of the output of 
his water power sawmill. Somewhat 
later the mill was abandoned and the 
White family thereafter engaged in 
farming until the death of its head in 
his eighty-ninth year. Capt. White’s 
rrival in Mississippi was at the age of 
‘ vears and in that State he received his 


where 


early schooling and later became a 
teacher. Emulating his father’s ex 


wmple he later learned the carpenter’s trade and fol 


wed it many years. In 1859, with his brother, 
Robert Emmett White, for a partner, he established 
a sawmill at Summit, Pike County, Miss. With the 
breaking out of the Civil War in 1861, although 


hot 


n sympathy with the secession propaganda, he, 
ke many other Southerners, enlisted in the Confeder 
ite army because his State had elected to quit the 
(nion. His military career embraced an active period 
service in the field or until, as a lieutenant, he was 
aptured and as a prisoner of war confined with thou- 
ids of other commissioned officers of the Confed- 
ite service on Johnson’s Island in Lake Erie off 

idusky, Ohio. When released at the close of the 
ar he returned to Mississippi and at once resumed his 
vnill business at or near Summit. 

"he plant at MeComb was founded in 1873 following 
establishment there of the Illinois Central car shops 
tinuously operated in that now thriving city. The 

Was on a tract of land lying a mile south of Me- 
nh and known later as Whitestown. Here the White 


‘rests, including logging railroad and other operat- 
facilities, all modernized with the advance of time 
‘on a constantly increasing seale, have continuously 
In 1881 the plant was destroyed 
One 


ice been operated. 
fire, but the resultant interruption was slight. 


\ 


of Capt. White’s advance enterprises was that of build- 
ing the logging railroad referred to, the first to be 
operated by steam power in the State and later known 
as the Liberty White road. Since then the line from 
time to time has been extended until, reaching 25 miles 
in length, it also was equipped for the freight and 
passenger service of a common carrier. 

Capt. White in his time was president of both the 
original Alabama, Georgia & Florida Yellow Pine and 


Southern Lumber Manufacturers’ associations, the 
latter now the Yellow Pine Manufacturers’ Associa- 
tion. The first mass meeting of the latter body—a 


large assemblage—was held in New Orleans in 1890 
and throughout its history Captain White was a de- 
voted, active member and a practically unfailing par 
ticipant in its deliberations. He was noted for his 
extremely quiet and unassuming demeanor and his 
counsels were valued for their conservative frankness 
and sound judgment and as such they also were in 
demand. 

Such a man, with exalted ideals of honor and hon- 
esty and fertility of resources, would logically com- 
mand a position of prominence and leadership in the 
community where he lived. He was long and actively 
identified with the civic, educational, social and 
advancement of 


busi- 
McComb as well as financially 


ness 





CAPT: 
jorn April 1, 1830; Died November 16, 


JOHN J. WHITE, OF McCOMB CITY, MISS. 


1912. 


and responsibly connected with various corporate in- 
terests outside of his lumber business. These included 
the presidency of the McComb City Female College, 
stockholdings in the McComb City Cotton Mill, the 
Pike County Bank and other financial enterprises of 
the section. He also owned and operated an electric 
lighting plant and was heavily interested in New Or- 
leans real estate. With an ideal atmosphere of hospi 
tality, his home was naturally a social center of attrac- 
tion. 

The AMERICAN LUMBERMAN knew him more or less 
intimately from and after 1890 until the last, and 
throughout that eventful period of his activities never 
heard an act or saying of Captain White’s criticized 
adversely. On the contrary, the expressions of cordial 


approval, respect and affection bestowed upon his 
personality, methods and graces generally were as 


countless as they were unstinted and sineere. The 
very large number of lumbermen especially to and by 
whom he thus was long known and revered will be 


* saddened by his absence—he will profoundly be long 


missed and regretted. His career, while personally 
and substantially ‘successful in a business way, was 
even more notable for the incidental good he sought 
always to do and steadily and inealeulably did his 
State, his city and his fellow men. 








Following a long illness the end came at 7:15 on the 
evening of Saturday, November 16. At his home and 
in the presence of the members of his devoted house 
hold Capt. White joined the host of his fellow pio 


neers already gone. He is survived by his widow 
three sons—William M. White, John J. White, jr., and 


Hugh L. White; two daughters—Mrs. A. B. Sanders, 
of North Carolina, Mrs. James Blair Alford, of Me 


Comb, and two 
of New Orleans, 
McComb. 


Mrs. J. H. 
John W. 


step daughters 
La., and Mrs. 


Hinton, 
Johnson, of 





Martin House. 


CLEVELAND, OH10., Nov. 20.—Martin House, for 35 years 








au member of the lumber firm House & Davidson, died sud 
denly of heart disease November 7, at his late residence 
at the age of 81. Owing to heart trouble he retired from 
active business two years ago. His widow and three chil 
dren survive him. 

Arthur B. Long. 

FRESNO, CAL., Nov. 18.—Arthur B. Long, vice president 
of the Fresno Flume & Lumber Co., with headquarters in 
this city and mills at Clovis and Shaver, died “«t his 
home here November 9, after an illness of several months. 
Services under the auspices of the Christian Science 
Church were held yesterday. Mr. Long was born in 
Grand Rapids, Mich., 36 years ago and graduated at 
Andover in 1896, going from college to Fresno, where he 
has since been connected with the Fresno Flume & Lum 

ber Co., in which his father, George H 
Long, a coal and timber dealer, of Grand 
Rapids, has been interested since the prop 


erty was acquired by the late C. B. Shaver, 
the late L. P. Swift, Harvey Swift. the 
present head of the concern and Mr. Long 
in that year. He was an Elk, a Hoo-Hoo 
and a member of the Sunnyside Country 
Club and the Sequoia Club, of this city He 
leaves a widow, his father and five sisters 
in the East. The remains were cremated in 
Oakland 
PPT LM 


Samuel P. Large. 


DENVER, COoLO., Nov. 20.—Samuel P 
Large, 78 years old, lumberman, boatbuilde1 
and mine owner, for 25 years a resident of 
Denver, died at his late residence November 
3. From 1860 until removing to this city 


Mr. Large was engaged in the wholesal 
lumber business and in boatbuilding at 
Elizabeth, Pa., being associated with his 


brother, I. N. Large, 
now of Los Angeles, 
a member of the 
largest individual 


formerly of Denver, 
Cal., and he was also 
firm of O'Neil & Co., the 
miners and shippers of 


bituminous coal supplying the Ohio and 
Missisippi River trade. Mr. Large retired 


from active business 25 years ago, locating 


here. His widow, two sons—Samuel 5S. 
Large, an attorney here, Newton Large, 
cashier of Florence State Bank, Florence, 
Colo., and one daughter, Mrs. Craig McCul 
loch, of this city, survive. 
errr 
Arthur H. Whitcomb. 
Boston, MAss., Nov. 21.—<Arthur H 


Whitcomb, a lumber dealer here and for 
many years a New Hampshire box manufac 
turer, died at his late home, 187 Hunting 
ton Avenue, November 12. Mr. Whitcomb 
was head of the Whitcomb Manufacturing 
Co., of Swanzey, N. ., before he sold his 
interests and came here. A widow and on 
son survive him, 
BADD LO 


John J. Bergen. 


SOMERVILLE, N. J., Nov. 21.—John J 
sergen, 89 years old, formerly engaged in 
the lumber business, died recently from a 


stroke of apoplexy at the home of his son, 
Justice James J. Bergen, this city His 
first lumber connection was with the lat« 
Eugene S. Doughty. When this partnership 
was dissolved he started in business for 
himself, later being succeeded by D. K. 
Craig, now succeeded by Sargeant Bros. 
ee 


Ledra W. Haring. 
Ledra W. Haring, lumberman of Chicago 
retired for 20 years but having maintained 
aun Office at 112 North LaSalle Street, died 
November 20 at his late home, 111 Thirty 
fourth Street, Berwyn. He engaged in the 
lumbering industry here in 1855. Mrs. Har 
ing and one son, George L., of Berwyn, sur 








vive. 
Thomas T. Reid. 
NEW YorK, Nov. 21.—Thomas T. Reid, 
of Montclair, N. J., and president of the 
Dunbar Box & Lumber Co., of this city, 
who was seriously injured November 11! 
when his automobile struck an _ electric 
_ light pole in Eagle Rock Park, committed 
suicide November 18 by shooting himself. His rash act 


was attributed to insanity caused by intense pain from 
injuries received in the accident. He was 58 years old and 
had lived in Montclair for many years. He was a member 
of the Baltusrol Golf Club and the Montclair Golf Club 
Mrs. Reid and a daughter, Mrs. Allan Hirsch, of Montclair, 
survive him. 





D. W. Walker. 


ENGLAND, ARK., Noy. 21.—D. W. Walker, of the D. W 
Walker Lumber Co., dealer in general lumber merchandise 
committed suicide in an office building here November 15 
The remains were shipped to Vandalia, Ill., the old fam 
ily home, for interment. Mrs. Walker survives him 








Joseph Knowland. 





ALAMEDA, CAL., Noy. 21.—Joseph Knowland, pioneer lum 
berman and father of Congressman Joseph R. Knowland, 
died at his home here November 13. He was largely inte 
ested in lumbering, shipping, mining and banking. Born 
in Southampton, L. I, 79 years ago, Mr. Knowland came 
to California in 1857. In 1862 he entered the lumber busi 
ness with Benjamin Dore, later becoming affiliated with 
Blythe and Weatherbee. In 1867 the lumber firm of Know 
land & Springer was formed and within a year it was 


changed to the firm of Knowland & Doe. In 1882 Mr. Know- 
land became managing owner of the Gardiner Mill Co., with 
a large plant at Gardiner, Ore. He continued actively to 
manage the affairs of the company until failing health 
caused him to retire several years ago. He was associated 
with Talbots & Hoopers, lumber merchants; the Southern 


(Concluded on Page 76.) 
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THE PARISH TRAIL -- AND -- HOW 
I HIT IT. 


[Continued from the First Page. ] 


covered the hills and valleys toward Keweenaw Bay 
made bad going for the stage. The dinner at old Steve 
Geltner’s cabin which sat in the clearing encircled by 
the everlasting verdure of the pines had been eaten 
eight hours before, and had settled down so far as to 
be entirely forgotten. 1 was, therefore, quite ready 
for any kind of cordiality. My hopes were building 
strong on the magic influence of a letter of introduction 
from a mission man I never knew to a local deacon in 
high authority who never heard of me. I elimbed the 
wooden steps from the sidewalk near where I had been 
dropped, and rang the door bell of this leading towns 
man that I might present my letter and announce the 
impending good fortune about to befall the church 
for whose weltare he was reputed to be responsible. — It 
shocked me considerably to hear the lonely echoing of 
the bell. My second ring was more of a knell to my 
hopes for hospitality than the first. 

A kindly citizen in the darkened doorway of a lighted 
saloon opposite had apparently been watching my move- 
ments since McMurray dropped me at the near crossing, 
and seeing my distress, shouted, ‘‘Say, you guy over 
there! It vou want to sell any of your dope to any ot 
them folks, why don’t you go to the back door?’’ 

It was the first word of welcome to the parish. It 
was a hearty, good-natured offer of advice, and | ‘ook 
it; but the back door was as dead as the other, and | 
returned to my mud-covered valise on the sidewalk and 
stood by the lamp post to reconnoitre for a moment. 
I certainly was not expected this spring; at any rate 
my reception had surely slipped a cog. 

A big man wearing a mackinaw smelling strongly of 
the cook’s shanty passed me while I was thinking what 
to do next. ‘‘Excuse me,’’ I said. ‘‘What’s that, 
pard?’’ ‘*Can you tell me where 


he replied quickly. 

















“Come on in and have somethin’ on me.” 


Capt. Beaser is? I have a letter to him.’’ ‘‘Why, say, 
pard, he don’t live here no more. He’s gone to Silver 
Creek, 45 miles down the lake. 
. guess he’s struck it up there.’’ 
‘‘where’s his wife; is she in town?’’ ‘‘Nope; she’s 
down in Texas,’’ was the reply. ‘‘Gone down there for 
her health; she’s been there all winter; influenzy; just 
sneezes like a cat all the time; hot weather knocks it, 
they say.’’ Groping for another straw I said hesitat 


‘<Weil.’? gaid I, 


ingly, ‘‘ Well, say, do you know anything about the 
Presbyterian church here?’’ ‘‘ Well, there ain’t much 
to know, stranger,’’ was the chuckling reply; ‘‘they 


ain’t runnin’ here 
about frost. Guess it deacon here 
didn’t have the dough. It certainly wasn’t because this 
old town was saved, yuh bet! You’re a stranger here, 
eh? Well, if you’re looking for chureles better go to 
some other place. We ain’t in a position to accommo- 
date you. But just the same the boys will be glad to 
see you,’’ and he swung an open gesture toward the 
long line of lighted saloons casting a yellow glare upon 
the walk and welcoming the spring crowd now coming 
off of the drives with big rolls of greenbacks. And as 
I turned after following his gesture he had gone. 

Just as he left me, the sputtering street lamp that 
was working hard to live in the fierce lake wind went 
out, leaving me in the dark, while for the first time the 
deep note of the surf rolling across a long bar struck my 
ear and sounded like a dirge. This was not just what 
| had anticipated as the possible welcome to my first 
parish. I had heard of committees that went out on 
the way to meet the preacher and delivered an address 
to him, giving him the keys to the town. I had read 
how Queen Eudoxia hung the Bosphorus with lanterns 
when Chrysostom came to his pulpit in Constantinople 
in one of the royal barges. My situation seemed un- 
favorable by contrast. These people certainly did not 
realize who I was. They did not know that I had in 
my valise a couple of essays of which my teachers had 
spoken well, one on ‘‘The Call of the Hour’’ and the 
other on ‘‘The Seriousness of Choosing a Profession,’’ 
besides two diplomas and a couple of sermons that the 
professors said were stilted and unnatural but had 


now. They shet down 


was because the old 


last fall just 


Been gone three months. 


splendid texts. But here I stood, without a friend or a 
chance to show my goods, and with my cash account 
reduced to $2.12. I had taken both the town and the 
chureh and myself wholly by surprise. 

Stumbling into a stere where the men bought their 
smoking tebaceco and navy plug and the children their 
lead pencils and chewing gum, L£ besought a kindly man 
with reddish whiskers to tell me of someone interested 
in the little white church. ‘‘Why,’’ said he, ‘‘ I’m yer 


man. I’m on the job when there’s anything doing over 
there. What can 1 do for yub?’’ ‘‘ Well,’’ said I, ‘‘I 


have come to preach for you.’’ ‘‘You don’t say! Well, 
how are you anyway?’’ and he gave me a rough, warm 
grip that was as good as a meal to a hungry man. ‘* We 
need preaching awful bad up here. Where’s yer turkey 

| mean yer valise? I?ll just shut up this here store 
and get you fixed quick enough. We aren’t much on 
style up here in the timber, but we might be worse, I 
reckon. If some one of ’em had known you was eal 
culatin’ to come, we would have been on the lookout. 
Come across with Mac, did you?) Say, but ain’t that 
Sturgeon River a sight these days? Swum yer horses, 


[’ll bet? Sure. Did the corduroy road get under yer 
ribs?’’?) And he laughed in a wheezy way as he gathered 
up my mud-covered valise, blew out the lamp on the 


show case, and led me out of the tiny store whieh was 
set in the front of his unpainted dwelling. The key 
Was turned on trade till the new parish preacher had 
been honored. 

We went single file down the middle of the street as 
though we were on a pack trail to the camp. Following 
my new-found friend who had my baggage on his shoul- 
der, I passed the unscreened bar rooms that filled the 
street and found at last the welcome otf the inn. The 
little hotel was brim full of the noisy hospitality of the 
forest land. Everybody played the host. The men at 
the card table watched me write my name in the register 
and every fellow prevented the cther fellow from the 
temptations likely in such an interval in the game by 
holding his eards face down for the while. The fellows 
at the stove pretended to be entirely oblivious to my 
entrance, but they saw every motion. ‘* Windy’’ Adams 
did the honors of host while his family did the work; 
nor was I ever in a better position to play the part of 
star boarder than when after a short delay 1 sat down 
in the long, lonely dining room before a late supper 
under the hanging lamp. 

While absorbed in the business immediately before me 
and thinking of the serious possibilities of my proposi- 
tion outside, the kitchen door swung open and a young 
woman entered and passed through the dining room. 
She was dressed daintily and had a bit of spring flower 
in her hair, while her face was radiant with the joys 
of young womanhood. She moved so sylphlike and 
seemed such an unexpected feature in the lonely land 
scape that I could not help turning to see her disappear 
at the other end of the room. I was sorry in a way 
that I did. We were both a little disturbed to find that 
the gaze of one met the gaze of the other, for both had 
turned to take in the new situation a little better. Her 
eyes sparkled with a fine light that would thrill any 
man, but especially one who had been cooped for a 
year in a theological seminary. They were certainly 
interesting eyes and a humor was there that could not 
be easily restrained. That was why she smiled as she 
closed the door. 

{ felt better and more at home in my new surround 
ings immediately and lost my resentment toward Capt. 
Beaser and the rest of the town for their unintentional 
Things certainly were looking up. 

Later, turning to my room, I was greeted by what 
seemed like the breath from some angel’s visit at the 
doorway. On the little birch bark table had been placed 
a vase of trailing arbutus gathered from the yet snowy 
edges of the town. It was my first vision of the sweetest 
flower that grows. Someone had remembered. It ex- 
haled its perfume from the doorway of that bedroom 
like the ineense from some shrine. Its and 
woodsy freshness were like the voice of a new-found 
friend in this strange land. The shining green and rusty 
leaves rimmed a mass of tiny rose-colored petals that 
looked as though the snow crystals still lay within them. 
And the redolence was something that yet lives in my 
memory after 25 years of hard work that has dulled the 
edge of many of my perceptions. J] went to my _ bed 
after that rough day with the arbutus bloom rolling 
its perfume over me in delicious waves, feeling that 
after all there were kind hearts everywhere, at least 
everywhere that one found such sparkling eyes as acci- 
dentally met mine an hour before. Perhaps after all the 
parish would look different in the daylight And so 
it did. 


* x + ~* - a . 


coldness. 


sweetness 


The old Jesuits creeping along the wild coasts of the 


Great Lakes found Ontonagon three centuries ago. 
Pierre Allouez, with Dablon, was there in 1672, and the 
oldest coast map of the section is in the national 
archives of Paris. It belongs with the other souvenirs 
of the remarkable achievements of these fathers who 


were as brave and hardy a company of adventurers as 
the world ever saw. Lake Superior ebbs and flows with 
an ocean tide of its own and lies deep down in a bed of 
rock whose history antedates the cradle of the other 
fresh water lakes. Its sweet waters have been tinged 
at the margins by the blood of warring red men for 
generations. Great fleets of birch canoes have gone 
like swift, silent Armada to the bloody werk of Indian 
warfare along these coasts. Not elsewhere in tke West 
were such fish and game to be found as around this inland 
sea. The story of its winter storms always made hard- 
ened sailors of the seas afraid, while the summer charms 
of its color and the beauty of its shore lines lying in an 
atmosphere of story and legend have thrilled the hearts 


of poets. The little white church came late into his- 
tory. In 1844 men found that the long finger called 
Keweenaw Point and the land behind it had vast 





— 
deposits of pure copper. It was a mass copper jy 
great veins that called Ontonagon into being. But when 
the wonderful discoveries of pebbles cemented together 
by copper were found at Calumet the uncertainty of 
these veins of mass copper near Ontonagon killed the 
town. The adjoining mining villages of Greenland anq 
Rockland stood boarded and silent, while a great wealth 
of copper lay beneath them. The dreams of a railroad 
entcring the village had so often cheered and then dis. 
couraged the people that now its coming had ceased to 
interest the folk. The long stage run from Baragz was 
the only artery of transportation and mail service «fter 
the last vessel sailed out past the old pier light and dis 
appeared toward winter quarters at Duluth. The decay 
of copper mining was death to business, and the iner. 
chants that had come in the sixties either quit and fled oy 
lived on amidst a dullness that meant a final doom of 
fortunes. 

But the lumberjack saved the day, even thoug!: he 
spoiled the peace and morals of the quiet that had for 
decades filled the souls of men with distress. The 
Ontonagon River drained the hills rolling back toward 
the Wisconsin forests under which lay the unprofitable 
mass copper and the yet undiscovered millions of iron 
ore. It poured down out of great forests of pine and 
hemlock and tapped spring swamps of tamarack, coming 
swift, deep and amber-hued into Lake Superior at the 
edge of the town. Lumbermen willing to take the chances 
gave the high sign of possible fortune and two vreat 
mills with vast smoking stacks and noisy whanging cir. 
culars and gangs with planers and edgers and burners 
that made the air thick, together with hundreds of men, 
took possession of the river’s quiet mouth and made 
over again the face of the earth. A new town ful! of 
summer life and winter calm arrived. The streets, empty 
one hour, were filled the next. After the end of months 
of peace came weeks of unbridled orgies which passed 
only when the money brought down by the spendthrift 
woodsmen was gone. Fourteen saloons with gambling 
accessories within easy reach of everybody and stockades 














sticks 


to me like a sand burr.” 


full of women kicked from the slums of civilization and 
barely hidden in the forest’s edge, with greed and lust 
unchecked by home ties or the ordinary restraints of 
society, told the story of the possibilities in the village 
of a thousand souls upon which T looked next morning 
as I walked out to view my _ parish. 
¥ ~ * * ~ * * 

Strange to say, I found Dave Bruce’s saloon before I 
found my parish pulpit, but this is easy of explanation, 
for the low, shanty-like building where Dave set out the 
drinks to his boys was next to my little arbutus hotel, and 
the big warm hand of Dave met me as [ stepped from 
the doorway next morning and weleomed me to a seat on 
the whittling bench in front of his ‘‘store’’ as he apolo- 
getically called his place of business. He was the typical 
saloon keeper of the town, full of Trish wit and tender- 
ness and wide-awake to business while trying to do a lot 
of good to make up for the bad consequences of his 
prosperity. ‘‘ Well, stranger,’’ he said, ‘*What d’yuh 
think of the burg? Make yuh think of Broadway? 
Them’s the mills of the Diamond Match over there,’’ 
pointing to the great red sheds and yellow piles of 
lumber and the smoking chimneys. ‘‘ We like the tune of 
that old circular over there that yuh hear. It’s just like 
a song bird to us fellows in the spring. Y’know we set 
around here all winter just waitin’ for John Bell to pull 
that whistle cord and wake the old town up. Are ye 
lookin’ up timber or are ye after that Rockland copper! 
By George, I wish ye were a railroad fellow coming to 
tell us that somethin’s doin’. Come on in and _ have 
somethin’ on me,’’ he said cordially. ‘‘No, Bruce,’’ I 
said, ‘‘I want to thank you for your information about 
the town. I am very much interested, but I don’t drink, 
never did. I have come here to preach at the little white 
church.’’ ‘The devil ye are!’’ he said, ‘‘ Well, well! | 
didn’t think about that. Of course yuh ain’t a drinkin’ 
man. Well, neither am I, for that matter; but say, [’m 
for this town right from the boots up. Ye ean count on 
me boosting the little white church if the fellows over 
there want me,’’ and he sat a little nearer me and said: 
“<7 never expected to be in the gin business. My old dad 
was an elder in a Presbyterian church in Coleraine, but 
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cross-ways with a lot of trouble at home and skipped 
he old country. And then I.tried to hide myself in the 
ils and live the thing down. Say, come on in here; I 
wut to show yuh somethin’.’? 
\Ve went into the saloon across a sloping floor to a 
at behind the bar and from a drawer Dave took a box 
iil of heirlooms. Digging down to the bottom he lifted 
yt asmall package, unwrapped it and laid it down on the 
hur. It was a copy of the New Testament. ‘‘That is 
thing that sticks to me like a sand burr. I never saw 
ythin’ like it. I have been everywhere, done every- 
ng; I have lost my money and my friends and my char- 
acter, but [ have never lost that book. It certainly beats 

Dutch. I haven’t read a page in it for 10 years, but, 
‘ve got this old green rag around it that my mother 

apped it in the mornin’ I cut the country, and the 
jing always smells like the heather on the village hill 

were we buried my father. And sometimes when busi- 

ness is bum and I’m dead lonesome I just get this thing 
ut and smell it, and if no one’s around I can’t keep the 
ol tears back. It’s an Irishman for tears and smiles, 
v’know,’’ and he reverently returned the book to its 
place and closed the drawer. 

We sat in the morning sun for half an hour and I 
earned much, but nothing more interesting that the things 
| saw in the deep places of old Dave Bruce’s big human 
heart. He took me to the corner and pointed out the 
hurch, ‘*There’s yer kirk, dominie. I’m glad ye’ve got 
the nerve to tackle it, and [’ll tip it off to the boys and 
well stay with yuh, depend on that,’’ and he went back 
to his shop. He was truly a part of the parish, and had 
put me under deep personal debt to him. 

The air swept in from the vast expanse of the lake, 
fresh and sweet, and the low ridge of hills that encircled 
the town wore a greenness never seen in latitudes where 
the white pine has ceased to flourish. The sun fell white 
and warm across the village and touched the scattered and 
desultory place with a peculiar attractiveness that I could 
not explain. The sky seemed a million miles high. The 
lake was piling crested rollers on the long sand beach and 
the parallel combers driving in, roaring and charging the 
wide shoals, looked in the bright light like the flying 
columns of some white horse guard with tangled manes 
tossing in the air, 

| struck a road into the green second growth to the 
Northeast and walked in aisles of silent beauty where it 
seemed to my soul every holy thing might be thought 
near. A trout stream sang beneath a log culvert over 
which I passed, and the feeding time had arrived for the 
speckled beauties, and they were busy underneath the 
bursting buds of the tag alders. The wintergreen and 
the ground pine and trailing arbutus made the path be- 
neath the trees brilliant and beautiful. The quietude, the 
odors of the woods, the song birds of new springtime, 
the solemnity of the business for which I had come to the 
village, made the woods like a shrine where I felt as 
though God might reveal himself in an unusual way. And 
so He did. Nor could it have surprised me more. 

As I walked in this quiet beauty I heard to the left of 
my path a coquettish call which rippled off into strange 
hard laughter. It was a woman’s voice and had in it an 
unfeminine note that shocked me. I turned and to my un- 
speakable surprise looked into a woman’s face, peering 
through the nearby bushes. It was a face out of which 
every line of pure and gentle womanhood had gone. The 


= 9 


suddenness and incongruity of the scene in these green 
paths of God’s out of doors hurt my heart. Here stood 
the child of some loving home in the shameless garments 
of sin, in this brutal wilderness where nothing protected 
her from the cruelty and beastiality of rude men. I saw 
at once that before me was a derelict cast up on this re- 
mote shore and going to wreck body, mind and soul amid 
awful storms. I was speechless with surprise. Every bit 
of manhood in me rose to cry out against the degradation 
and the bondage of this poor slave galled by chains she 
would have broken. <A tragedy sharper than that where 
sword and rapier pierce the core of men’s hearts was here 
being enacted before me by one who seemed not to realize 
the part she played. The great log house I saw beyond 
her within the woods told to me the most sickening story 
known to civilization and appalled my heart at the mean- 
ing of the task which I had given myself, for this was a 
portion of my parish. 

As I stood there for a moment a big fair-haired fellow 
of 20 came walking unsteadily from the evil doorway, the 
gateway of hell. He wore the marks of wickedness on 
his face. He muttered something as he rudely pushed 
the brazen-faced girl to one side and came on toward my 
path. The brawling night had evidently wounded him 
and a gash on his forehead corresponded with the stains 
that had marred his soul. I was rapidly taking the meas- 
ure of my task as the shepherd of a new flock and was 
measuring my own incapacity before it. Turning around, 
the fellow shouted, ‘‘Say, Maggie! Who’s the sport 
you’re stringin’ now? You’d better get to the house. 
I see the constable down the trail and he’ll pull you 
with them red clothes on.’’ And the poor degraded 
thing, with a heartless laughter that pierced my soul 
like iron, fled to the cabin, 

The brawny lad was as fine a specimen of physical 
manhood as one could imagine. He looked as though he 
had run a dozen Marathons. His features were clean- 
cut and out from them shone lines of refinement 
and gentleness. He looked ashamed that he had been 
met. Walking together toward the town his reticence 
gradually passed and I found another human bond tying 
me to my parish, the pulpit of which I had not yet seen. 
He quickly knew me for a decent man without asking 
questions and, strikingly enough, seemed anxious to 
straighten things out. Said he, ‘‘ You know I feel like 
the dickens to have anybody see me out this road. I 
know exactly what this whole business means, and I 
wish to God I could cut it out. I came off from the 
drive on Tuesday with $94 in my pocket and here it is 
Saturday and I haven’t got a cent to my name. Not a 
dollar has gone for anything but this hell-fire life. It’s 
got me going straight to ruin. When I got through the 
sophomore year at college I was on the toboggan and 
there wasn’t anything in the moral law I hadn’t tramped 
on. I was simply done for, that was all, and I couldn’t 
face the folks at home and in my town, and so I got out 
between two days, leaving no address for anybody. It 
killed my folks, for all I know, for that was more than 
five years ago. Say, I have gone clear to the bottom and 
while I try to bluff it out with the fellows I feel as 
though I was in hell every minute that I am running 
this gait. I wish I had gotten killed in the fight last 
night and had ended this whole horrible disgrace of try- 
ing to live. Say, man! You don’t know anything about 
this life,’? and in a downpour of tears and with sup- 


pressed sobs that almost startled me the big-hearted 
prodigal, in the pangs of repentance after his debauch, 
sat down on a log and wept as though his heart was 
broken. Remorse was at work. His sorrow sobered him 
and as we walked slowly down the trail in the fresh 
morning air I realized that another new and. surprising 
parish responsibility had come to me and that possibly a 
friendship had been formed that was to help save a soul. 
At any rate, [ hurried to Dave Bruce’s for couasel and 
found the old philanthropist on his sunny bench with a 
ready ear and a willing response.to the plans for rescu 
ing Maggie. 

When | walked into the pulpit of the little white 
church the next morning I had not really been properly 
advertised. True, an editor of the local paper came to 
see me on Saturday. He had long, sweeping mutton-chop 
whiskers and an urbanity that made me incredulous of 
his being, according to his own story, the only man who 
had ever been in the private bedroom of the Khedive of 
Egypt and on His Royal Majesty’s bed with his boots 
on. He interviewed me as he would have done a copper 
king and made more brilliant use of biographical mate- 
rial than the world has ever been willing to do since. 
But all this was too late to advise the public that the 
white church was to be opened. 

Consequently I was greeted by an audience of only 
seven, Dave Bruce and my fair-haired prodigal being 
among the number. The high white-walled pulpit with 
lamps on either end fenced me off from the emptiness of 
the room and added to the lonely aspect of the wor 
shippers and the timidity of the preacher. There was an 
organ but it was mute. Dave Bruce could not play or 
he would have made good. He could sing, he said, be- 
fore he stopped drinking, but he had lost his voice since 
reformation, so there was no singing. Of course things 
went poorly. I felt as though 1 stood alone in a cold 
ecclesiastical world when I arose shaking at the knees 
and announced my text. The echoing room made my 
voice sepulchral. I gulped hard two or three times after 
I had said ‘‘ Let us pray,’’ and saw old Dave Bruce bow 
his head on the pine bench in front of him. I was 
wholly wrong about there being no sympathy in the 
hearts of the audience present. I have my doubts whether 
it ever will be my lot to speak to a more sympathetic 
and sensitive company of men and women in all my life. 
When I told my story of the Good Shepherd who left the 
ninety and nine safely in the fold and went out into the 
wilds to find a lamb that was lost I felt that every heart 
was beating sympathetically with the spirit of the mes- 
sage. As I told of how the Shepherd walked footsore 
and weary far into the night across the fields and rugged 
hills with the damp valleys echoing to the cry of his lov- 
ing heart for that lost lamb a sweet tenderness settled 
down on all of us, and Dave Bruce blew his nose. In 
fact, as I spoke of the yearning love of the Shepherd’s 
heart toward every lost lamb there seemed to come 
across the stillness of that Sabbath forest the agonizing 
ery of poor lost Maggie in the tangled wilderness of sin, 
and the work of my first parish that was to plant precious 
and unforgetable memories into my soul had at last 
opened. 

Some day we will go farther together in the endless 
variety of sad and glad things that came into the life of 
that parish in the pines. 





QUEEN OF “NO-TSU-OH.” 


Houston, TEx., Nov. 20.—One of the features of the 
Notsu-Oh carnival held in Houston each year is the 
secret selection of a carnival queen from among the most 
popular society debutants, who reigns as queen of the 
carnival, her identity, as well as that of King Nottoe, 
remaining a mystery until the night of the grand coro- 
nation ball, at which, with impressive ceremonies, the 
king is unmasked and he then places upon the brow of 
the queen the costly crown of her rank. 

This year Miss Garland Bonner, daughter of Col. and 
Mrs. B. EF. Bonner, was selected as the queen. Her 
father is general manager of the Kirby Lumber Co. and 
a lieutenant colonel on Gov. Colquit’s staff. Nine years 
ago Col. Bonner was chosen king of the carnival and his 
reign was accorded one of the merriest and most mag- 
nificent in the history of the No-tsu-Oh up to that time. 
The beautiful young queen of this year has been the 
recipient of many special courtesies during the week and 
her coronation was witnessed by Gov. and Mrs. Colquitt, 
the governor’s staff and many notable men and women. 

The week was devoted almost exclusively by every 
citizen of Houston—lumberman, lawyer, merchant and 
doctor—to the festivities incident to the carnival, which 
Was attended by people from al! over the State, and 
business was somewhat at a standstill for a time. This 
annual event is patronized and fostered very largely by 
the lumbermen of Houston, and among those prominently 
connected with the carnival this year were John H. 
Kirby, president, and B. F. Bonner, general manager of 
the Kirby Lumber Co.; J. M. West, president of the 
West Lumber Co.; S. F. Carter, president the Lumber- 
man’s National Bank; J. P. Carter, president the Car- 
ter Lumber Co.; Lyneh Davidson, president the Conti- 
iental Lumber Co.; R. W. Wier, president the R. W. 
Wier Lumber Co.; E. K. Dillingham, president the Big 
"ree Lumber Co., and others more or less prominently 
connected with the lumber trade. ‘J. W. Link, formerly 
president of the Miller-Link Lumber Co., of Orange, 
Was president of the No-tsu-Oh Carnival Association and 
it was through his splendid executive ability that the 


carnival this year was made such a pronounced success. 


Photo by Campbell Studio, N. Y. 


MISS GARLAND BONNER, OF HOUSTON, TEX, ; 
Queen of the No-tsu-Oh Carnival. 





THE ALABAMA IRON CENTER. 


BIRMINGHAM, ALA., Nov. 19.—Local lumber dealers 
say: 

We are just sitting still and holding our hands this week 
on account of the scarcity of cars, which, in spite of the 
many encouraging promises of the railroad companies, is 
worse than ever known in this district. Orders continue to 
come in and prices are sky-high but it is almost impossible 
to obtain cars. 

Railroad car timbers and tréstle timbers are greatest 
in demand and very scarce. The export mills are receiv- 
ing fancy prices for heart timber and it is up to the 
interior mills to supply the trade. 

Wholesalers say they moved less lumber last week than 
during any other week in the last three months. 

B grade flooring is in demand and very scarce. Three- 
inch flooring of this grade is selling for $32 a thousand 
and dealers expect the price te go higher still. 

Local building activity continues to boom and good 
grades of inside finish material are being sold at excel- 
lent prices. 

The enormous lumber plant of the Kaul Lumber Co., 
at Tuscaloosa, is rapidly nearing completion. The saw- 
mill machinery has been tested and found satisfactory. 
The mill is turning out all the material to be used in 
building dwelling houses for the employees of the plant. 
The Kaul company, with headquarters in Birmingham, 
has purchased large tracts of long-leaf yellow pine tim- 
ber in Bibb, Perry, Hale and Tuscaloosa Counties. 

Birmingham’s wood block paving muddle has been 
cleared at last, but the city loses $110 in the deal. At 
the request of the property owners involved the contract 
has been let for work both on Twentieth Street and on 
First Avenue. The whole matter has now been put in 
the shape of an ordinance and closed. 


PAP LL LILI I IDI I 


The Wisconsin Railroad Commission recently ordered 
the Chicago & North Western Railway to reduce its 
rate on excelsior between Marshfield and Sheboygan from 
10% cents to 10 cents a hundred pounds, 
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INTERSTATE COMMERCE 











MISCELLANEOUS INTERSTATE COMMERCE 
NEWS. 

WASHINGTON, D. C., Nov. 18.—The Cornie Stave Co., 
of Junction City, Ark., operator of a large stave factory, 
has filed complaint against excessive freight rates and 
Rock Island & Pacifie Rail 
The company says it buys in Louisiana bo]ts and 
(oak and gum) on the line of that road 
and ships to Junction City for manufacture into finished 
staves for reshipment to interstate destination. 

The complaint points out that the railroad applies net 
rates on oak and gum bolts, oak and gum rough staves 
to local or noncompetitive points, and to competitive 
points net rates to mills with which it had contracts. 
The railroad canceled the rates on rough forest products 
between points in Arkansas and Louisiana. The new 
rates and tariff make rates, rules and regulations, accord 
ing to the petition, that are prohibitory, unjust and un 
reasonable and discriminatory to the complainant as to 
manufacturers located in Arkansas or Louisiana and do 
not do an interstate business with rough forest products 
for remanufacture. It is averred that the complainant 
is compelled to surrender inbound expense bills on rough 
products and attach the claim for refund, the railroad 
thereby collecting and using large sums of complainant ’s 
money while shipments are manufactured and 
claims investigated. 


regulations of the Chicago, 
way. 


rough staves 





being 


The Interstate Commerce Commission has suspended 
from November 15, 1912, until March 15, 1913, certain 
schedules in supplement 28 to Galveston, Harrisburg & 
San Antonio Railway tariff I. C. C. 708. The schedules 
suspended advance rates on lumber from various points 
in Texas and Louisiana to Des Moines, Iowa, from 25 
cents to 2645 cents per 100 pounds. Similar advances 
by other lines were suspended from August 1 until No 
vember 29, 1912, by previous order. 

Rates on pulpwood from points in Minnesota to 
Superior, Wis., attacked in a complaint against 
the Great Northern Railway by Curry & Whyte Co., 
Duluth Timber Supply Co., Duluth Log Co., Zenith 
Cedar Co., Coolidge-Sehussler Co., Martin Bros., Finch 
Bros., P. H. Martin, and I. P. Liend. The complain 


are 


ants are in business at Duluth, Minneapolis and Hib- 
bing, Minn., and Superior, Wis. They are engaged 
in shipping, buying and selling pulpwood. The peti- 
tion says the railroad transports in cars” from 


points in Minnesota to Superior pulpwood the rates 
on which are higher and greater than on logs, wood 
for fuel and lumber and its products between these 
points. The rates on pulpwood are declared to be 
greater than it demands for like under sim 
ilar circumstances and conditions. The rates on pulp- 
wood are attacked as unjust, unreasonable, diserim 
and unlawful, and as subjecting complainants 
to undue and unreasonable prejudice and 
tage. 


service 


matory 
disadvan- 
They have suffered great loss and damage as 
a result, the complainants say, and ask the commission 
to compel the railroads to establish reasonable and 
just rates on pulpwood in carloads. 


In a complaint against the Goodrich Transit Co. 
and the Chicago, Burlington & Quincy Railroad, the 


Brunswick-Balke-Collender Co., of Chicago, asks for 
a refund of $26 on a shipment of 536 bundles of lum 
ber from Muskegon, Mich., alleging that an unreason- 


able rate was applied. 





CONFERENCE RULINGS. 


D. C., Nov. 18.—The Interstate 
merce Commission in conference voted: 


WASHINGTON, Com- 









That conference ruling No. 294, reading as follows, be 
withdrawn 

Transportation fron oreign countries not adjacent throug! 

United 5 s ul foreign country Upon 

inquiry, held, that the property rom fo 

g ountries not adja the United States to an 
adjacent fo int ss to the act, and tariffs 
covering such movements must be tiled 


That shipments destined from points in the United States 
to Porto Rico, the Canal Zone, or the Philippine Islands are 
coastwise shipments 





Phat conference ruling No, 554. reading as follows 
h shipments via nei rail Lpen inquiry, and 
to water carriers as defined in section 1 oi he 












a rail ca I a water carrier separately 
} their rates ap able to through shipments 
t route ma ully be transported unde 
t lading, eve though the rates are not joint 
n ates 

I i a wate carrie ma ot lawfully accept shipments 
for transportatio1 hrough bills o issued by a tail 
irrier unless ater al has ] published and 





water carrier of through tratfic 
issued by a rail carrier is an 
for continuous carriage which 
provisions and jurisdiction of ont 


1 rail carrier to issue throust 


with a water carrier 
carrier has no rates 





to such transportation 














10 rstood as conflicting with 
IS-A 

be amended to read as follows 
Through shipments via Wate and rail uiry, and 
t vater ca s as defined in sect the act 
1 rai arriet 1 a water carrier separately 
file their rates a » to through shipments, 
I out ma t l be transported under 
of lading, even though the rates are not joint 
irrier 1 ? lawfully accept shipments 
for transportation on throu bills of lading issued by a rail 
irrier unless the water has lawfully published and 

d 3 applicable thereto 

TI acceptance by a water carrier of through traffic 
bills of lading issued by a rail carrier is an 
an arrangement for continuous carriage which 
traffic to the provisions and jurisdiction of out 
‘I s iW re 1il carrier to issue through 
s 0 iding under at rangement with a water carrier 


for continuous carriage when the Water carrier 
lawfully published and filed applicable to such transportation, 

These holdings shall not be construed so as to conflict 
With rule 71 of IS-A, which covers export and 
import traffic 


RAIL RATE PROTESTS. 


Advances on Hardwood Opposed by Ten- 
nessee, Missouri and Other Shippers. 


has no rates 





tariff circular 





STILL UNDER CONSIDERATION. 
[Special telegram to AMERICAN LU>:BERMAN. | 
WASHINGTON, D. C., Nov. 21.—The advances on cot 
tonwood and gum and other hardwoods are now under 
consideration by the Interstate Commerce Commission. 
No decision as to suspension has been announced. 





ST. LOUIS ASKS FOR SUSPENSION. 


{Special telegram to AMERICAN LUMBERMAN. ] 


Sr. Louis, Mo., Nov, 21.—At a dinner and business 
meeting of the Lumbermen’s Exchange, held Tuesday 


night at the Missouri Athletic Club, on a motion made by 
Charles T. Thomas, chairman of the traffic committee, 
and carried the exchange decided to fight the recent 
advance of rates made on hardwood lumber from points 
in Arkansas and Louisiana to Mississippi River cross 
ings, including St. Louis, Cairo and Memphis. It was 
also decided to seek the cooperation of- Memphis and 
Cairo lumbermen in carrying on the fight. 

The Lumberinen’s Exchange has already wired the 
Interstate Commerce Commission asking a suspension of 
these tariffs in order that the advance may be fought. 





TWO ADDITIONAL RESPONDENTS. 
[Special telegram to AMURICAN LUMBERMAN, | 
WasHINnGron, D. C., Dee. 21.—On 


motion of the 


Hodge Lumber Co. and the Summit Lunrber Co. the 
commission has ordered that the North Louisiana & 
Gulf Railroad and the Arkansas Southeastern Railroad 


be made additional parties respondent to the proceedings 
in the matter of southern and southwestern advances in 


lumber rates. 





MEMPHIS LUMBERMEN IN PROTEST. 
MEMPHIS, TENN., Nov. 20.—J. 
ot the Lumbermen’s Traffic Bureau, is just in receipt of 
official irom the Interstate Commerce Commission 
that all the railroads operating between Memphis and 
New Orleans have filed notice with that body increasing 
rates on all hardwood lumber shipments from Memphis 
to New Orleans 2 cents a hundred pounds. 
rate is 10 cents and the new rate will be 12 
latter is to become effective December 20. The 
was filed by M. P. Washburn, agent of the Southeastern 
Mississippi Valley Freight Association. 

Mr. Townsend has already asked the commission to 
suspend this advance until the lumbermen here have had 
an opportunity of presenting their side of the case and 
he believes that this action will he taken in 
with the usual custonr of that body. 

The Illinois Central and the Yazoo & Mississippi Vailey 
Railroad Co. have filed with the 
of an advance of 1 cent a hundred pounds on cottonwood 
and gum shipments from all points on their lines in 
Mississippi to New Orleans with the exception of several 
places where flat rates have been withdrawn and class 
have substituted. The latter action princi- 
pally affects points in the Leland, Helm and Vicksburg 
distriets and amounts, in effect, to an advance of 5 to 6 
a hundred pounds 


H. Townsend, manager 


notice 


The present 
he 


notice 


cents, 


accordance 


also notice COMMISSION 


rates been 


eents 





NASHVILLE TAKES COGNIZANCE. 

NASHVILLE, TENN., Nov. 19.—Discussion of the 
pending before the Interstate Commerce Commission, in 
volving overweights on carlot shipments of lumber, oc 
cupied much time at the meeting of the Nashville Lum 
bermen’s Club. It was decided that the traffic committee, 
composed of A. B. Ransom, chairman; G. A. Washington 
and Charles M. Morford, represent the club at Memphis 
December 18, when the case will be taken up by the 
commission. This case is of more interest to the lumber 
men of this section than any that has been up in some 
Time. 


case 





CONFERENCE IN ST. LOUIS. 


Sr. Louts, Mo., Nov. 20.—A conference was held Mon 
between the traffic officers of the St. Louis-south 
western lines and representatives of the lumber interests 
regarding the advance in hardwood lumber from the terri 
tory south of the Arkansas river to St. Louis, to become 
effective December 1. 

The conference was attended by, W. B. Biddle, J. A. 
Middleton, H. E. Farrell, J. W. Allen, J. D. Watson 
and E. H. Calef, representing the railroads, and H. A. 
Boeckeler, W. W. Dings, George McBlair, Ingram Gray- 
son, Aleee Stewart, C. Thomas, E. Kauffman, Thomas 
T. Cottrill and Thomas EF. Powe, representing the lumber 
interests. 

The lumber representatives outlined to the railroads 
that if the latter were going to advance the rates gen- 
erally the old basis which existed prior to January, 1911, 
hetween Cairo, Thebes and St. Louis should be re- 
established. The reason of the advance having beei: 
made at that time, so it was claimed by the railroads, 
was that the low rates on lumber rendered that service 
unprofitable. Now that the railroads were to get higher 
rates they should be willing to give St. Louis its just 
dues. The railroad officials took the matter 
visement. 
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WASHINGTON NEWS 4 


FINAL COURT OF PATENT APPEALS. 

WASHINGTON, D. C., Nov. 19.—Varied business ints 
ests of the country are preparing to urge Congress 
strongly to pass the bill of Rep. William Sulzer, gove 
nor-elect of New York,‘ to create a final court of patent 
appeals to which appeals from the district courts evn 
be immediately taken. The New York Board of Trade 
& Transportation is sending out appeals in behalf of the 
measure, and the .bill has been indorsed by the 
National Manufacturers’ Association, the Manufacturers’ 
Association of New York, the American Bar Associatio 
the Bar Association of New York City, the Patent B 
Association of Washington, the Bar Association of Cl 
cago, the bar associations of several States, and vario 
other organizations. 

The Sulzer bill is not to be confused with the Oldfield 
bill proposed by the Patent Committee. The Sulzer bill, 
Which is before the Judiciary Committee, in no w: 
attempts to regulate or limit patent rights, as the Ok 
field bill does. The New York Board of Trade & Trai 
portation says that neither the present patent law nor thi 
Oldfield bill meets the situation to which the Sulzer b 
applies. ‘‘It is immaterial,’’ the board *“what 
the patent law may provide, if the owner of a patent 
required to establish his rights in all the circuit courts. 
The board has also issued a statement pointing out wh 
a United States court of patent appeals should |i 
created, and efforts will be made to have Congress pass 
the measure this session. 


also 


says, 





AN INTERNATIONAL DIFFICULTY. 

WASHINGTON, D, C., Nov. 18.-At a meeting of thi 
International Joint Commission in Washington on Tues 
day George Watson, of Toronto, and R. W. Powell. ot 
Minneapolis, representing the Rainy River Lumber Co 
and the Shevlin-Clark Lumber opposed granting 
to the Rainy River Improvement Co., a power develop 
ment concern, the right to construct a danr across Rainy 
River at Cattle Falls. They that the con 
mission had no jurisdiction, Such permission could only 
be given by the two Governments jointly. 
the placing of the dam because it would 
operations in getting logs to the markets. 

John Thompson, representing the attorney general 
of Canada, also opposed the granting of the dam. He 
thought the commission bad jurisdiction but opposed thi 
application. He pointed out that Canada has not grant: 
consent for the dam. The commission would have juris 
diction if the two Governments granted the right. Thi 
Canadian Government filed a brief with the commission 
objecting to the granting of the application for the dam 
The commission will permit the applicant to reply to 
these objections before deciding the matter. It 


contended 


They opposed 
affect then 


is under 
stood that because of Canada’s objection the commission 
will refuse the grant, deciding that it has no jurisdietior 





LUMBER NEEDS OF THE NAVY. 
The Bureau of Supplies and Accounts of the 
Department will open at Washington, D. C., 
1, bids on the 


Navy 
on December 
following requisition of lumber: 


Delivery at Schedule. 











Article. Quantity. Navy Yard. 
Lignum-vitae 1,200 pounds (Charleston, S. C $ONN 
Oak, white 94,000 feet Washington, D. (. 4982 
Oak white 12.500 feet “Charl se 1006 
Oak, white 4,000 feet Charl Ss ( $O9NS 
Pine vellow long 
leat Miscellaneous Nortolk, Va 40S] 
Pine vellow long 
WoO feet (Charleston Ss Oe O06 
Pi white 1500) feet ‘harleston, S. c $ONS 
Pine, North Carolina 
Nooring 7 Miscellaneous Norfolk, Va ON] 
Pine, North Carolina 
‘ wei ie 2,000 pieces Washington, D. ¢ HS2 
Poles. juniper fo 
dock shores low Norfolk, Va 4098S 
Spruce, stage, plank 
ing ; 5,000 feet Charleston, S. ¢ 4988 





ASK FOR REHEARING. 


BALTIMORE, Mb., Nov. 20.—The National Lumber Ex 
porters’ Association will ask for a rehearing of its cast 
against the Kansas City Southern and other railroads 
for an equalization of the freight rate from points in 
Louisiana to New Orleans on export lumber and 
and on shipments intended for the domestic market. 
Under the ruling of the Louisiana Railroad Commission 
the rate shall not exceed 10 cents and this is the rate 
charged on domestic shipments, while the rate on export 
lumber and logs has been fixed by the railroads at 12 
cents per 100 pounds. The matter was taken before the 
Interstate Commerce Commission, which decided that 
the difference was not discriminatory as the export stocks 
must be switched to the docks where they are loaded on 
steamers. The fact that lumber for the domestic trade 
is switched to any place in the city desired, and the 
further point that the exporters are willing to pay for 
extra switching and have always done so, seem to hav 
escaped attention. This and other facts will be brought 
to the notice of the commission in the petition for a 
rehearing. The exporters contend that to put export 
shipments on a dock is no different in the essential! 
character of the service than to deliver a shipment at a 
point desired by the domestic buyer, and that therefore 
the rate should be the same in each instance, 


logs 





NEW RAILROAD GETS CHARTER. 
MILWAUKEE, WIS., Nov. 18.—A charter has been issued 
to the Marinette, Tomahawk & Western Railroad Com 
pany, operating 60 miles of road in the lumber countr) 
in LineolIn County. The company is capitalized at 
$250,000, 
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NEWS OF THE ASSOCIATIONS. 


COMING CONVENTIONS. 


December 2——Baltimore Lumber Exchange, Merchants’ Club, 
Baltimore, Md. Annual meeting. 

December 2-3—Forest protective associations of the Pacific 
Northwest, Seattle, Wash. Annual meeting. 

December 8—Northwestern Hardwood Lumbermen’s Asso- 
ciation, Minneapolis, Minn. Annual meeting. 

December 4-6—National Rivers & Harbors Congress, New 
Willard Hotel, Washington, D. C. Annual meeting. 

December 7—North Central Missouri Retail Lumber Deal- 
ers’ Association, Moberly, Mo. Annual meeting. 

December 11-18—Indiana Better Roads’ Convention, In- 
dianapolis, Ind. 

December 12—North Carolina Pine Association, Norfolk, 
Va. Monthly meeting. 

December 18—Lumber Manufacturers’ Association of South- 
ern New England, Willimantic, Conn. Monthly meeting. 
juary 8-9—Retail Lumber Dealers’ Association of In- 
, Claypool Hotel, Indianapolis, Ind. Annual meeting. 
january 18—Idaho Cedarmen’s Association, Spokane, Wash. 








January 14-16—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Nebr. Annual meeting. 
january 14-16—Northwestern Lumbermen’s Association, 


Minneapolis, Minn. Annual meeting. 

January 21-23—Ohio Association of Retail Lumber Dealers, 
Cleveland, Ohio. Annual meeting. 

January 21-23—Union Association of Lumber & Sash & Door 
Salesmen, Cleveland, Ohio. Annual meeting. 

January 21-283—American Wood Preservers’ 
Hote] Sherman, Chicago, II. 

January 21-283—Colorado & Wyoming Lumber Dealers’ Asso- 
ciation, Denver, Colo. Annual meeting. 

January 22-24—Southwestern Lumbermen’s 
Kansas City, Mo. Annual meeting. 

january 28, 24—National Lumber Exporters’ Association, 
Chattanooga, Tenn. Annual meeting. 

January 29-30—Retail Lumber Dealers’ Association of the 
State of New York, Hotel Utica, Utica, N. Y. Annual meet- 
ing 

January 29-30— Pennsylvania Lumbermen’s Association, 
Hotel Walton, Philadelphia, Pa. Annual meeting. 

February 4—Canadian Lumbermen’s Association, Ottawa, 
Ont. Annual meeting. 

‘ebruary 5—Canadian Forestry Association, Ottawa, Ont. 
Annual business meeting. 

february 11-18—Illinois Lumber & Builders’ Supply Deal- 

s' Association, Hotel Sherman, Chicago, Ill. Annual meet- 


Association, 


Association, 





ing 
February 13-15—Western Retail Lumbermen’s Association, 
Masonic Temple, Spokane, Wash. Annual meeting. 

\pril 8-10—Lumbermen’s Association of Texas, Beaumont, 
Tex Annual meeting. 


INDIANA RETAILERS’ ANNUAL. 

January 8 and 9 and Indianapolis, Ind., have been 
selected by its board of directors as the dates and place 
of the twenty-ninth annual meeting of the Retail Lum- 
ber Dealers’ Association of Indiana. Headquarters will 
be at the Claypool Hotel. Care was exercised in choosing 
dates that would not conflict with those selected for other 
retail lumber organizations’ annual meetings, in regard 
to which an announcement of the Indiana association 


Suys: 








We have always had at our meetings a splendid repre- 
sentation of manufacturers, wholesalers, traveling salesmen 
and representatives of the trade papers, due to the fact that 
there was no conflict with other conventions, and the board 
of directors desired so to arrange our dates as to make it 
possible for them to be again with us in large numbers. 

Among other addresses to be submitted at the coming 
annual will be papers on ‘‘ Office System for Retail Lum- 
ber Yards’’ and ‘‘ Mail Order Competition,’’ by lumber- 
men well qualified by experience to handle those’ subjects. 
The complete program will be announced at an early date. 
According to the association’s announcement, ‘‘ Work 
has already begun upon the program and enough is now 
known to assure everyone that it will be full of interest.’’ 
Invitation to the annual is extended not only to the 
members but to ‘‘all of the retail lumbermen of the 
State and to representatives of all branches of the lum- 
ber trade.’’ 


ARRANGEMENT COMMITTEE FOR ANNUAL 
MEETING APPOINTED. 

PHILADELPHIA, PA., Nov. 18.—The Pennsylvania Lum- 
hbermen’s Association has appointed the following com- 
mittee in charge of the arrangements for the annual 
meeting in January: George M. Hamel, of Luken Bros., 
Philadelphia, chairman; George R. Bayle, also of this 
city, and Fred. S. Pyfer, of the B. B. Martin Co., of 
Lancaster. 








THE ILLINOIS STATE ANNUAL. 


Dates and place for the next annual meeting of the 
\linois Lumber & Builders’ Supply Dealers’ Associa- 
tion have been announced from the association’s head- 
quarters as, respectively, February 11, 12 and 13, and 
the Hotel Sherman, Chicago. Plans for the coming an- 
uual are fairly well under way; announcement of. the 
rogranr is expected in the not distant future. 


—_—_—_—r oon 


NATIONAL LUMBER EXPORTERS’ ANNUAL. 
January 23 and 24 and Chattanooga, Tenn., have 
heen chosen as, respectively, the dates and place of 
‘he aunual meeting of the National Lumber Exporters’ 
‘ssociation. Plans for the convention are under con- 
-\deration at the office of Secretary J. MeD. Price, 
Haltimore, Md., and will be announced later. 





DATE FOR COLORADO-WYOMING LUMBER 
DEALERS’ CONVENTION MAY BE 
CHANGED. 
_ DENVER, CoLo., Nov. 19.—Conflicting dates for the 
solding of the Denver and Kansas City conventions in 
January are causing some adverse criticism among dealers 
Jere. ‘There are several who feel that they are bound 
by choice and for other reasons to attend the Denver 
gathering but they also wish to be present at the Kansas 


City convention. It is also argued that any one speaker 
selected for one meeting could hardly arrange to be 
present at the other, no matter how urgent the invita- 
tion. Officials of the Colorado & Wyoming association 
have had their attention called to the matter, and it is 
believed they may change the date for the Denver con- 
vention. 





NORTH CAROLINA PINE MEETING. 

Call has been issued for a monthly meeting of the 
North Carolina Pine Association, to. be held at Norfolk, 
Va., December 12. A large attendance is expected at the 
last monthly meeting of the association for the year, 
especially in view of the fact that the organization held 
no regular monthly meeting in November. 





WESTERN FORESTRY & CONSERVATION 
MEETING. 


The program for the annual meeting of the Western 
. : arr 
Forestry & Conservation Association, to be held Decem- 
ber 2 and 3 at Seattle, Wash., has been formulated, as 
follows: 

MONDAY MORNING, DECEMBER 2. 

co —Call to order and opening address, President A. L. Fle- 
welling. 

10.10—Treasurer’s report. 

10.15—Report on work of association and summary of sea- 
son's private fire effort, losses, etc., on Pacific coast, Forester 
E. T. Allen. 

10.30—Six-to-8-minute reviews of 1912 experiences of pri- 
vate owners, and lessons taught, by States: 

Montana—W. E. Wells, vice president Northern Mon- 
tana Forestry Association. 

Idaho—A. W. Laird, president North Idaho Forestry 
Association. 

Washington—George S. Long, president Washington 
Forest Fire Association. 

Oregon—Charles G. Briggs, vice president Oregon 
Forest Fire Association. 

California—R. D. Swales, manager 
Protective Association. 

11 15—Similar reviews of State and Federal experience: 

l S. District Foresters F. A. Silcox, Montana and 
Idaho; G. A. Cecil, Oregon and Washington; Coert 
DuBois, California. 

State Foresters C. W. Jungberg, Montana; J. R. 
Welty, Washington; F. A, Elliott, Oregon. 

sritish Columbia—H. R. McMillan, chief forester. 

2.15—Adjourn for lunch. 
MONDAY AFTERNOON 
Removing Fire Risks. 
1.30—Safeguarding Logging Operations. Reducing engine 
risks, rules of the camp, responsibility of foremen, ete. 

J. J. Donovan, Lake Whatcom Logging Co. 

Douglas Rodman, C. A. Smith Lumber Co 

General discussion of topic. 

2.25—Slash Disposal: Logging, right-of-way and settlers’ 
slashings; systematic burning; fire-line and snag cutting; the 
lessons of the year: 

F. A. Elliott, State forester of Oregon. 

J. L. Bridge, Washington Forest Fire Association. 

General discussion of topic. 

3.20—Railroad Cooperation: How to get it; railroad in- 
terest from traffic and passenger standpoint; progress in safe- 
guarding engines, burning oil, cleaning rights-of-way; in- 
structing train crews; systematic agreements with protective 
agencies, etc.: 

M. J. Buckley, Oregon-Washington Railroad & Navi- 
gation Co. 

T. J. Humbird, Clearwater Fire Protective Associa- 
tion. 

General discussion. 

4.15—Suggestions, committte appointments, etc. 
4.30—Adjourn for day. 
MONDAY EVENING. 
7—Banquet by Seattle lumbermen, Washington Hotel. 
TUESDAY MORNING. 
Fire Fighting and Patrol. 
9.30—Trail and Telephone Building: Methods, material and 
cost; special devices for fire use, etc.: 

W. E. Herring, Engineer U. S. Forest Service. 

Carl Bush, Western Electric Co. 

General discussion, 

10.25—Possibilities of Wireless in Fire Work. 

R. H. Sawler, Marconi Wireless Telegraph Co. of 
America.. - 

Discussion. ‘ 

10.50—Men, Tools and Supplies in Fire Fighting: Trans- 
portation, Supply depots, handling large crews; timekeeping, 
tools and rations; general management of large fires: 

Coert DuBois, U. S. District Forester. , 

F. J. Davies, Coeur d’Alene Timber Protective Asso- 
ciation. : 

General discussion. 

11.45—Adjourn for lunch. 

TUESDAY AFTERNOON. 
Fire Fighting and Patrol (Continued). 

1.30—Developments in Patrol Efficiency: Selection, equip- 
ments, and supervision of men; instructions and reports; tres- 
pass work; individual v. association patrol; systematizing co- 
operation between State, Federal and Private agencies; Weeks 
law, etc.: 

D. P. Simons, California Forest Protective Association. 

R. E. Benedict, British Columbia Forest Service. 

Discussion. 


Redwood Fire & 


Legislation. 

2.25—Proved Principles in Framing, Passing and Inforcing 
Forest Laws: How to use the laws we have and the changes 
needed; tax laws: 

c. S. Chapman, Oregon Forest Fire Association. 
E. G. Ames, Washington Forest Fire Association. 
Discussion. i 4 

Publicity Work. 

3.20—-Modern Advertising Methods in Promoting Forest 
Protection and Forest Industry: 

F. C. Knapp, Western Forestry & Conservation Asso- 
ciation, President Portland Chamber of Commerce. 
Discussion. 
The Work We Must Do Together. 
3.55—Address: : 
George S. Long, president Washington Forest Fire 
Association. 
Practical Forestry Education. 
4.10—Prof. C. H. Shattuck, University of Idaho. 
Discussion. < 
Concluding Business. 

4.835—Action on committee reports, election of officers, sug- 
gestions, etc. 

5—Adjournment. 

Expectation is of a largely attended meeting, espe- 
cially of British Columbia lumbermen and timbermen, 
who will participate in the meeting actively for the 
first time. A radical departure from all former meet- 


ings will be the banquet to be given by Seattle lumber- 
men at the Washington Hotel on the evening of De- 
eember 2. 


TO DECIDE ON NEW NAME. 

SPOKANE, WASH., Nov. 18.—The annual meeting of the 
North Idaho .Cedarmen’s Association will be held Jan- 
uary 13 in the office of C. P. Lindsley in the Peyton 
Block. ,.Officers will be elected and general business 
transacted. No special program will be provided, ac- 
cording to Secretary Bayne, but it is stated the associa- 
tion. will change its name to the Western Cedarmen’s 
Association. It is expected that a number of cedar 
dealers outside the association will be in attendance. 





ANNUAL OF THE TEXAS ASSOCIATION. 

President George C. Vaughan, Vice President John 
E. Quarles and Secretary J. C. Dionne, of the Lumber- 
men’s Association of Texas, have announced the time 
and place of the twenty-seventh annual meeting of that 
organization as respectively April 8, 9 and 10, 1913, 
and Beaumont, Tex. They state that ‘‘we aim to make 
it the greatest practical lumber meeting in the history 
of this country. Every speaker will discuss practical 
lumber topics. The list of topics will be made from 
suggestions by the members.’’ The program for the 
annual of the Texas association will be awaited with 
eagerness. 





SEEK FUNDS TO CLEAR LOGGED-OFF LANDS. 

SPOKANE, WASH., Nov. 18.—At*a meeting of the Inland 
Empire Federation of Commercial Clubs held in the 
chamber of commerce headquarters last week, a resolu- 
tion was passed calling for the clubs to bring pressure 
to bear upon various congressmen for the passage of a 
bill allowing the formation of bonding districts to raise 
funds with which to clear the logged-off lands for im- 
mediate availability for the settler’s plow. P. R. Parks, 
of Colville, was reelected president. 





BALTIMORE EXCHANGE TICKET NAMED. 

The annual meeting of the Baltimore Lumber Ex 
change will be held on the evening of December 2 at the 
Merchants’ Club, which has become a sort of headquarters 
for the lumbermen. Officers will be elected, the yearly 
reports of the president, secretary, the inspection com- 
mittee and other officers will be read, and such general 
business will be disposed of as may have accumulated 
since the last. quarterly meeting. A banquet will follow 
the business session. The following ticket has been 
named and there is every prospect that it will be elected: 

President—Theodore Mottu, of Theodore Mottu & Co., re- 
nominated. 

Vice President—Ridgaway Merryman. 

Treasurer—Luther H. Gwaltney, of the American Lumber 
Co., renominated. 

Managing committee—William M. Burgan; Henry C. Mat- 








Commissary 
Buyers:— 


1 Do you intend laying in a 
stock of 


Jewelry 


THIS FALL? 


Let us hear from you at once. 





Our line is now complete. 


We carry everything in 
Watches, Jewelry, 


In Gold and Gold filled and Diamonds. 











Jewelry for you to Retail for 25c and 50c and up. 


Headquarters for Watches to Retail for $1.00, 
$3,00, $5.00 and up. 


Great assortment of Lockets, Bracelets, Chains, 
Necklaces, etc. Everything new and up-to-date. 
Prices Lowest. Terms Liberal. 


Selection package sent on request or our traveling 
salesman will call on you. Address 


Joseph M. Plaut, 


Wholesale Jewelry, Watches, Diamonds, Etc. 
320 W. 5th Street, CINCINNATI, OHIO 
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Mack 3 ton lumber truck in service of W. H. Saylor, Potts- 


town, Pa. Price of body complete with hoisting device $500. 
Hoisting device is hand operated. This body can be built with 
long carrying space of design. Length of platform back of 
cab 16 ft. width between stakes 5 ft. at front and 5 ft.2 in. at 
rear of body. 


Mack Saurer Hewitt 


Proved by 12 years = Proved by 17 years Proved by 10 years 


of real service of real service of real service 


“Leading gasoline trucks of the world” 


What motor trucks will do for you. 

Would you like to know what motor 
trucks have done for other lumber con- 
cerns—how they use trucks? What size 
and kind of body? What is the differ- 
between motor trucks 


ence and_horse- 


drawn vehicles in the lumber business 
under exactly the same conditions? What 
the saving is, in time and money, the in- 
creased area of business operation, etc.? 
Ask our Engineering Department to 
furnish you data, without obligation on 
your part, showing what motor trucks 
Or let us make 


an analysis of your requirements—what 


have done in your line. 


truck equipment, the cost and what it 
would do for you. 

The international line of trucks have 
records of proof of long life and economi- 
cal service for 10 to 18 years. No other 
truck can give you such proof. 

Sizes :—1, 1%, 2, 3, 4, 5,6%, 7% and 
10 tons. Bodies to suit every require- 
ment. 


Shall we send you data regarding trucks 
in use in the lumber industry. 


International Motor Co. 


General Offices, Broadway & 57thSt., New York 
Works, Allentown, Pa., Plainfield, N. J. 


Sales and Service Stations 
New York, Chicago, Philadelphia, Boston, Cleveland, 
Cincinnati, Buffalo, Newark, Pittsburgh, , Baltimore, 
Atlanta, St. Louis, Kansas City, Denver, 
Los Angeles, San Francisco and other large cities. 























, GAKYVILLE 
RED CYPRESS 


GARYVILLE, LA. 








White Oak Flitches, 


Will pay cash F.O.B. your station 
for Quartered White Oak Flitches. 


Correspondence solicited. 


Putnam Veneer & Lumber Co. 
ROACHDALE, INDIANA 











thews, of Thomas Matthews & Son; Joseph D. Virdin, of the 


Canton Lumber Co.; Ridgaway Merryman; Lewis Dill, of 
Lewis Dill & Co.; Parker D. Dix, of the Surry Lumber Co.; 


E. P. Gill, of William D. Gill & Son; Rufus K. Goodenow, of 
the Canton Box Co.; John L, Alcock, of John L. Alcock & 
Co.; John H. Geis, of John H. Geis & Co.; George E. Waters, 
of George E. Waters & Co. and George B. Hunting, of the 
N. W. James Lumber Co. 

The secretary is elected later by the managing commit- 
tee, and there is every reason to assume that the duties of 
this office will again fall upon Mr. Gwaltney. 





IMPORTATION OF AMERICAN DOORS INTO 
CANADA DISCUSSED. 

Toronto, ONtT., Nov. i8.—At a recent meeting of the 
Ontario Sash & Door Manufacturers’ Association the 
question of the increasing importation of American doors 
into Canada was discussed at length. Complaints were 
made that doors were dumped by American manufac- 
turers on the Canadian market at prices below the cost 
of manufacture. A committee was appointed to con- 
sider the matter and if deemed advisable to urge further 
protection upon the Government and report at a future 
meeting. 





ANNUAL MEETING OF THE CHAMBER OF COM- 
MERCE OF THE UNITED STATES OF AMERICA. 

A eall has been issued for the first annual meeting 
of this body, to be held at Washington, D. C., begin 
ning on Tuesday, January 21, 1913. Among the lumber 
organizations thus far affiliated with this national 
body are the National Association of Box Manufac- 
turers, National Hardwood Lumber Association, Na- 
tional Wholesale Lumber Dealers’ Association, North 


Carolina Pine Association and West Coast Lumber 
Manufacturers’ Association. T. L. L. Temple, the 
well-known lumberman of Texarkana, Ark., is also 


one of the counsellors of the association, representing 
the Board of Trade of Texarkana, Ark. 





NEW EASTERN REPRESENTATIVE. 

SEATTLE, WasH., Nov. 18.—The Red Cedar Shingle 
Manufacturers’ Association, of Seattle, announces that 
Franklin Greenwood has been appointed eastern repre 
sentative and will have headquarters at Indianapolis, 
Ind. Mr. Greenwood well known in lumber circles. 
He was head of the Louisiana Red Cypress Co., of New 
Orleans, for three years. He was also connected with 
the Great Southern Lumber Co., at Chicago, handling 
yellow pine products. For the last year and a half Mr. 
Greenwood has been in business for himself at Chicago 
and Indianapolis. With an organization behind him 
like the Red Cedar Shingle Manufacturers’ eAssociation, 
which handles the output of over 200 shingle mills, Mr. 
Greenwood will undoubtedly become a force in the shingle 
circles of the Middle West and East. 


is 





SEASON’S FOREST FIRE LOSSES IN WESTERN 
WASHINGTON. 

SEATTLE, WASH., Nov. 18.—Chief Fire Warden J. L. 

Bridge, of the Washington Forest Fire Association, has 


issued a report covering losses from forest fires in 
western Washington during last season. The report 


shows losses in each county, and covering cut-over lands, 
young growth not yet merchantable and merchantable 
timber destroyed. Weather conditions of the !ast season 
have been favorable, and less timber has been destroyed 
by fire than in any other season in recent years. The 
aggregate loss represents about one-seventh of one per 
cent of the total standing timber of Washington. 

A remarkable feature of the season’s fires is that with 
the exception of one fire which occurred early in Sep 
tember all damage to timber was done within a few 
hours, early in May. In explaining this Mr. Bridge in 
his report says: 

Beginning with the 10th of May western Washington expe 
rienced a period of three or four days of unusually hot 
weather when the thermometer registered a maximum of 90°, 
This was followed by a heavy east wind and wind coming 
from this direction is very dangerous and in this particular 
instance followed a period of warm weather and carried the 
fire into the tree tops resulting in considerable damage. 

Mr. Bridge is firmly convinced that the best way to 
lessen fire risk is slash burning. In this connection he 


states: 
Every year the loggers of western Washington cut between 
75,000 and 100,000 acres of timber, leaving the tree tops, 


broken logs and other debris on the ground. If this material 


is left to accumulate for any length of time it creates a 
fire risk which is most serious. Slash burning is the only 


practical method of reducing this risk and the association 

















slashings by fire whenever weather conditions permit of the 
work being done with comparative safety. 

In the first column of the complete statistical report 
of the association, under the heading ‘‘ Accidental Fires,’? 
is shown the acreage of logged-off lands burned over acei- 
dentally. In the second column headed ‘‘ Purposetul 
Fall Slash Burning’’ is shown the number of acres 
purposefully burned during September, when conditions 
were ideal for disposal of slashings with little risk to 
green standing timber, and there was no loss from 
burning. 
Green 


nis 
In the double column headed ‘‘ Merchantatle 
Timber’’ and in the subeolumn headed ‘‘ Killed 
or Destroyed’? is shown the approximate acreage of 
green standing timber killed. In the second subeoluinn 
is shown the approximate acreage of timber standing 
within the fire zone which was not killed by the fire, Hut 
it will be necessary to log this entire 13,175 acres when 
the killed timber is taken out. In the last two colunins 
is indicated the amount of timber killed or destroyed 
in board measure feet and the location of these m re 
serious fires is indicated on the right. All this killed 
timber is near transportation with the exception of timber 
killed in Pacific and Chehalis Counties and can conse- 
quently be cut and marketed before any material depre 
ciation occurs, 





CYPRESS MANUFACTURERS’ SEMIANNUAL. 


[Special telegram to AMERICAN LUMBERMAN. ] 


Nov. 20.—The Southern Cypress 
Association in semiannual session here 
to-day handled a good deal of routine business, dis- 
cussed the car shortage, listened to a t&lk on advertis 
ing and adjourned in the shortest time on record. C 
trary to custom, only one session was held. 

President Wilbert rapped for order at 11 o’elock 
and three hours later declared the meeting adjourned. 
The cypress tolk found they had little to do and de- 
cided ’twere best done quickly. At the roll call 26,000, 
000 feet annual output was represented. 

Treasurer KE. G. 


NEW ORLEANS, 
Manufacturers’ 


LA., 


on- 


Swartz’s report showed a comfort 
able balance in the several association funds. For 
the committee on legislation Chairman R. H. Down 
man reported that the legislature .-had created a com 
mittee, to be appointed by Gov. Hall, to draft and 
submit at its next session an employers’ liability law. 
Yellow pine and cypress manufacturers had retained 
counsel to gather data regarding the laws of other 
States and prepare a bill for submission in Louisiana, 
They recognized, Chairman Downman said, the need 
ct legislation on this subject and were interested only 
in seeing that a bill was passed fair and just to employ- 
ers and employees alike. 

The transportation committee, of which also Mr. 
Downman is chairman, reported upon the ‘‘alleged’’ 
car shortage, recommending that members keep careful 
record of their car requisitions and receipts in order 
that documentary evidence could be supplied if the 
matter were taken before the Interstate Commerce 
Commission. 

Chairman Dodge, of the market conditions commit 
tee, reported that there had been no accumulation of 
unsold stocks during the last six months and con- 
sidered the outlook for next year exceptionally good. 
He called attention to the fact that some grades of 
yellow pine are selling at higher prices than the cor- 
responding grades of cypress, an unusual condition. 

For the committee on the utilization of cut-over 
iands Chairman Hewes reported that there was no rea- 
son to revise the previous conclusions that reforesta 
tion of cypress tracts was impracticable and that the 
only use to which this land could be put was to 
drain and devote it to agriculture. 

The grades committee, through Chairman Gerrans, 
recommended the following change, which 


was 
cepted: 


ac- 


Minimum width first and second clears changed from 8 to 
6 inches; same action on selects, 12-inch shingles to be al 
lowed shipped in clipper grades but to be at least one grade 
higher. 

Other changes were discussed but were not acted 
upon, 

Chairman Swartz. of the advertising committee, 
introduced Mr. Crosby, who delivered a concise talk 
on advertising. 

Repeated calls for the entertainment committee 
failed to bring response and a motion to adjourn was 
accordingly put and carried. 

Among the guests and interested bystanders were 
Secretaries Lewis Doster, of the Hardwood Manufae 
turers’ Association of the United States, and J. C. 








feels it can not urge too strongly the disposal of these Dionne, of the Lumbermen’s Association of Texas. 
CUT-OVER LAND MERCHANTABLE GREEN MERCHANTABLE 
TIMBER TIMBER BURNED 
n e 
= = tw a] = 4 » A be 
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; & & 5¢ One $3 & : 
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Chehalis 1,740 2,970 300 150 3 10,000 T. 16 N. R. 7 and 8 W. 
Caliam ass. 1,600 3,600 3 
ee ee 480 3,180 3, 
Cowlitz 700 5,500 2,000 175 7 45,000 1,000 T.9N. R. 4 W. 
Island . 250 j 
Jefferson 480 1,480 150 1,630 5,000 500 =T. 24 N. R. 12 and 13 W. 
“ree 1,280 15,955 500 450 80 16,905 *11,300 71,220 {1,000 M. logs 24-7 & T. 24 N. 8 E. 10 
8 600 1,200 1,200 million. 
Lewis 1,000 3,650 
MERBON 2.05258 1,400 3,500 50,500 ~- 2,500 T. 14 & 15 N. R. 6 W. 50 million K&D. 
Pacific ..<6.s. 2,100 6,100 1,100 1,740 200 3,500 300 T. ISN. R.F& 8 W. 
eer 3,970 97 
a 1,220 7,900 4,100 750 8325 12,750 252,000 7,965 T. 35 N. R. 7 E. 250 million Killed, 4 
Snohomish 4,500 18,740 100 300 50 19,140 3,000 *1,500 Million Destroyed 33-5 Logs. 
Thurston ven 450 2,685 2,685 
Wahkiakum .. 2,006 1,000 30 5,000 30,000 750 T. ON, R. 6 W. 
Whatcom 130 20 40 190 500 250 
65,260 17,550 82,810 9,270 3,905 1,010 96,995 410,800 16,485 


* Permits for burning issued, 2,903. 
+ No loss from Purposeful Burning. 
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“NEW ORLEANS MEETING. 


President of Dock Board Smooths Over Ex- 
porters’ Objections—Resolutions. 








New ORLEANS, La., Nov. 18.—The Lumbermen’s 
Association of New Orleans held its regular November 
session last Tuesday night at ‘‘Old Twenty-seven,’’ in 
Carondelet Street, with a fair attendance, President 
Lucus E. Moore presiding. A feature of the meeting 
was a talk by William A, Kernaghan, president of the 
New Orleans Dock Board, a body with which local 
luuber exporters have not had satisfactory dealings. 
Mr. Kernaghan’s address was of a conciliatory tone. 
He explained that the board recognized the value of 
the lumber interest to New Orleans, and was desirous 
of helping and developing it in every way. There 
were, he pointed out, many other interests to be cared 
for. The dock board was the servant of the public. 
Its revenues were limited, many costly improvements 
were demanded and it was necessary to take them up 
in the order of their relative importance. He recapitu- 
jated the expenditures for improvement of the wharf 
system and declared that the only reason the requests 
of the lumber people for machinery and better facili- 
ties had not been complied with as yet was because 
of lack of money enough to do, all at once, all that was 
needed. Some of the criticisms leveled against it he 
considered unjust. He asked the lumbermen present 
if they were not at times to blame for some of the 
things that ‘‘went wrong.’’ Other complaints, he 
thought, should be directed against the law under 
which the board operated, instead of the board, which 
merely carried out the provisions of law. Touching 
upon the alleged discrimination against tramp steam- 
ships, he declared that the board was not opposed to 
‘‘tramps’’ and was not seeking to shut them out or 
discriminate against them. He defended the grant of 
preferential rights to the regular lines, on the ground 
that it would be poor business policy not to recognize 
and encourage the lines which established and main- 
tained regular and frequent sailings the year round, 
and upon which the port’s commerce was in large de- 
gree dependent. Mr. Kernaghan’s address, which came 
toward the evening’s close, was well received and he 
was tendered a vote of thanks. Thereafter spirited 
general discussion of his remarks was staged. 

Following the usual excellent dinner, President Moore 
called upon the members scheduled to deliver ‘‘shop 
tulks.’? Secretary George E. Watson of the Southern 
Cypress Manufacturers’ Association discussed lumber 
advertising, laying emphasis upon cooperation in pub- 
licity campaigns and illustrating his suggestions by 
references to the advertising propaganda of his own 
association. Max Lowy, lately returned from a trip 
to Europe, discussed market conditions and prospects 
on the other side. The Balkan controversy, he found, 
had rendered European dealers cautious and reluctant 
to commit themselves in the way of heavy orders for 
future delivery. The excessive ocean rates were also 
having a bad effect upon the export lumber market. 
H. R. Loranger, of the Genesee Lumber Co., discussed 
the domestic market for yellow pine, reporting excel- 
lent demand but a good deal of trouble about ship- 
ments, due of course to car shortage. He considered 
the prevailing prices not too high by any means, but 
expressed the opinion that it would be a mistake to try 
to advance them at this juncture. John G. Oriol con- 
tributed some optimistic comment upon the hardwood 
market, which he found in better shape than for some 
time. 

During the business session next in order, R. Bartel, 
of the Tropical Trading Co., was elected to membership. 
Secretary Palmer was requested to notify all members 
of the approaching hearing on the weighing question, 
scheduled to be held by the Interstate Commerce Com- 
mission in New Orleans December 16 and 17, and to 
urge all members having complaints to be present at 
the hearing. The transportation committee submitted 
the following self-explanatory petition, which was ap 
proved and authorized to be filed: 


fhe Honorable Railroad Commission of Louisiana, 
Baton Rouge, La. 
Gentlemen: 


We understand that the Texas & Pacific Railway has pend- 
is before your honorable body an application for authority 
to advance its rate on lumber and other forest products 
taking same rate, from Alexandria to New Orleans, from 
t present figures of 7 cents to 9 cents a hundred pounds. 
respectfully protest against this advance, and take occa- 
to suggest that the voluntary reduction of the rate to 7 
' is an admission of its correctness and reasonableness 
Which the railway company should not be allowed at this 
time to deny. It is a matter of history that the rates from 
vicinity of Alexandria to New Orleans have for a long 
‘ime been the subject of fast and loose treatment, especially 
So Tar as the export rate is concerned, and to a less extent 
the domestic rate, being raised and lowered as suited the 
convenience of the interested carriers; and we believe that 
' ls proper at this time to make the lower rate a permanent 
ne so far as the domestic rate is concerned. 7.3 


It makes 7.2 
niils per ton per mile via Texas & Pacific distance, or 7.6 
n Louisiana Railway & Navigation short-line mileage, which 
is certainly a reasonable rate. The 9 cent rate makes 9.3 
mills per ton per mile Texas & Pacific mileage, or practically 
cent short line, which we believe is an exorbitant rate. 
In this connection we would call your attention to the 
an of 10 cents fixed by your honorable body from all Iron 
Tountain and Kansas City Southern stations in Louisiana, 
uke the same rate voluntarily fixed and steadily maintained 
vi the Vicksburg, Shreveport & Pacific from ail its stations 
‘o New Orleans. In comparison with this rate we are unable 
Al ace how any higher rate than 7 cents can be justified from 
Alexandria, with its highly competitive situation; and in 
addition to the inherent reasonableness of the 7 cent rate, 
ious Suggest that as we understand it the reduction to that 
rt a was made on account of competitive conditions. It is 
ogical to leave the carriers at liberty to keep the rate 


‘luctuating according to the varyi é i 
“en é he var x y : y 
conditions, g e€ varying potency of competitive 








Lumbermen’s Association Of New Orleans. 
" = . 
"hese resolutions on the death of §. J. Sutherland 
were reported by a special committee and adopted: 


in nerens, It has pleased the Supreme Ruler of the Universe, 
S infinite wisdom, to remove from the scene of his 


earthly activities our friend S. J. Sutherland, who by reason 
of his long connection with the lumber trade and his promi- 
nence as an exporter, was justly regarded as the dean of 
this branch of the lumber industry; and 

Whereas, The high position of Mr. Sutherland in the trade, 
and the peculiar esteem in which he was held among lum- 
bermen, were such as to make his death an occasion spe- 
cially appropriate to be fittingly commemorated by this asso- 
ciation, now, therefore, be it 

Resolved, By the Lumbermen’s Association of New Orleans, 
that in the death of S. J. Sutherland the lumber trade of 
this city has lost one of its most valuable and able repre- 
sentatives, who has done more perhaps than any one man to 
develop and extend the industry in this section, and by the 
especial degree to which he has impressed upon it the stamp 
of his personality and high principle, has exerted a marked 
influence in establishing it upon a high plane, and by his 
connection with it has lent it an added degree of dignity 
and importance. 

Resolved, That we, his associates, have lost a loved and 
valued friend, who took pleasure in giving us freely the 
benefit of his superior experience, and whose wise counsels 
and good judgment were of invaluable assistance in solving 
our common problems. His breadth of mind, which recog- 
nized the common good rather than his individual interest 
has had a great influence in creating a spirit of harmony 
and fraternity among lumbermen, and has received recogni- 
tion by promotion to leadership in organization, where his 
ability has been efficiently directed in the interest of his 
fellows. His indomitable courage and cheerfulness under 
physical disability won our profound admiration, and added 
to the respect and affection in which he was held by us. 

Resolved, That we extend our heartfelt sympathy to his 
bereaved family in the loss of their devoted father, and 
express the hope their sorrow may be in some small measure 
alleviated in the knowledge of his honorable and well-spent 
life, and the recognition of his high character and good deeds 
by us who knew him best, and who sorrow with them. 

Resolved, That a copy of these resolutions be forwarded 
to his family, and to the company of which he was the head 


LUMBERMEN’S CLUBS. 


Banquet at Evansville—Election at Denver 
—Standing Committees Appointed. 








EVANSVILLE, INp., Nov. 20.—The regular monthly meet- 
ing of the Evansville Lumbermen’s Club was held at the 
Acme Hotel Tuesday night and there was a large attend- 
ance. A banquet was served and after the ‘‘eats’’ the 
regular monthly meeting was held at which several im- 
portant business matters were discussed. Several mem- 
bers discussed the value of organization and it was 
pointed out that since the Evansville Lumbermen’s Club 
was organized much good for the lumber industry in 
Evansville had been accomplished. The membership of 
the club is growing rapidly and practically every lumber 
concern in this vicinity is represented. The next monthly 
meeting of the club will be held on the second Tuesday 
in December. New officers for the club will be elected the 
first of the year. 





DENVER KNOT HOLE CLUB MEETS. 

DENVER, COLO., Nov. 19.—The annual election of 
officers of the Denver Knot Hole Club followed the con- 
clusion of the weekly luncheon at the Traffic Club last 
Saturday. There was a very encouraging attendance, 
and much enthusiasm and good feeling were manifested 
both as to the selection of officers and the informal dis- 
cussion of plans for the entertainment of the lumbermen 
who will attend the convention of the Colorado & Wyo- 
ming Lumber Dealers’ Association in January. 

The officers for the coming year are: Dwight H. Elder, 
president; Howard W. Hanna, vice president; Dan G. 
Lilley, secretary; James G. Noll, treasurer. The four 
also constitute the board of directors. 

Announcement was made that arrangements have been 
concluded with the association officials whereby dealers 
in attendance at the January meeting will be the guests 
of the Knot Hole Club on the second evening of the 
convention. 

The plans suggested for the entertainment will very 
likely assume definite shape following the appointment 
of committees for the ensuing year at the meeting this 
week. 





LOUISVILLE CLUB STANDING COMMITTEES. 

LovuISvVILLE, Ky., Nov. 20.—President Edward L. Davis, 
of the Louisville Hardwood Club, has announced the ap- 
pointment of the following standing committees: 

Finance—T. M. Brown, of W. P. Brown & Sons, chairman; 


D. E. Kline, Louisville Veneer Mills, and C. M. Sears, of the 
Edward L. Davis Lumber Co. 

Advertising—D. E. Kline, chairman; G. D. Crain, jr., and 
T. M. Brown. 

Membership—P. G. Booker, of the Booker-Cecil Lumber 
Co., chairman; and R. F. Smith, of the Ohio River Sawmill 
Co. 

Entertainment—Stuart R. Cecil, of the Booker-Cecil Lum- 
ber Co., chairman; G. D. Crain, jr., and C. M. Sears. 

Constitution and by-laws—D. E. Kline, chairman; P. G. 
Booker, and Smith Milton, of the Louisville Point Lumber 
Co. 

Transportation—A. E. Norman, chairman; and E. B. Nor- 
man, both of the Norman Lumber Co. 

Logs—H. E. Kline, of the Louisville Veneer Mills, chair- 
man; and Edward S. Shippen, of the Louisville Point Lumber 
co. 

PAAR 


TRAFFIC BUREAU FORMED. 

Wausau, WIs., Nov. 18.—The Wausau Advancement 
Association has started a traffic bureau which will supply 
information to both shippers and receivers of freight. 
The purposes of the bureau in brief are as follows: 

1. To supply information to all shippers and receivers of 
freight in Wausau, as to rates, classifications, routings, etc. 


2. To prepare and prosecute cases which show discrimina- 
tions against Wausau, on both inbound and outbound traffic. 


38. To audit freight bills for Wausau shippers and collect 
overcharges on the basis of one-half of the amount so col- 
lected. 


4. To represent the united interests of Wausau in all 
traffic matters of common concern. 

A. E. Solie, who is well known to all local parties in- 
terested, is to be traffic manager for the association, the 
recommendations of the committee having been adopted. 


n 
= 
Upturn 


Prosperity in the United States 
comes in recurring waves which 
rise in obedience to the dynamic 
force of an energetic people and 
carry property values 
heights. 


to new 


This is especially true of their 
effect on timber values. 


It is remarkable, also, that tim- 
ber values remain at the high 
point to which the waves of pros- 
perity carry them. The tempor- 
ary exhaustion of the force that 
moves values leaves them station- 
ary until the next tide. 


Those who do not own timber 
are not benefitted by this force. 
The waves have nothing to carry 
for their account. 


This oversight on your part 
may be remedied very easily. 
Timber may be bought on good 
terms now. The tide will carry 
any load. 


The force of the next tidal 
wave of prosperity is now being 
felt. 


Secure particulars of some of 
the attractive bargains we are 
offering in western lands and let 
the next wave of prosperity work 
for you. 


James D. Lacey & Co. 


Timber Land Factors 
Chicago 
1215 Old Colony Bldg. 


Portland | 
1001-2 Spalding Bldg. 





Seattle 
1009 White Bldg. 
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We are constantly 
in the market for 


TIMBER LAND BONDS 


IN AMOUNTS OF 
$100,000 to $10,000,000 


During the past nine years we have loaned over 
$50,000,000 to large lumber and timber interests of 
the United States. We are bankers specializing 


in this field and shall be glad to advise with you. 


CLARK L.POOLE & CO. 


600 Commercial National Bank Bldg., 
CHICAGO, ILLINOIS. 














This House Makes an Exclusive Specialty of a 


Loans to Lumbermen 


Timber Lands 


Its management has for many years engaged 
in the timber land bond business, is thoroughly 
familiar with the needs of lumbermen. 

Companies desiring financial assistance will 
find it to their advantage to have council 
with us. 


Loans from $100,000.00 upwards. 


F. A. BREWER & CO. 


Timber Land Bonds 


CHICAGO 











| Com. Nat’l Bank Bldg., 

















ATTENTION 


RETAIL 
LUMBERMEN 
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F you wish to become financially inter- 
ested in a large lumber manufacturing 
corporation, thereby securing stockholders 
special purchasing advantages and increased 
profits, for full information, address 


D. B. LESTER & CO. 


McCormick Building, 
CHICAGO 


























Caused through giving credit to un- 
reliable customers by using our 


RED BOOK SERVICE 


It keeps you posted regarding the financial standing 
of parties engaged in either the manufacturing, sell- 
ing or buying of lumber products. 

We also have a well organized 


Law and Collection Department 


at your service every time a customer fails to settle 
his account. We've had over 32 years’ experience. 


LUMBERMEN’S CREDIT 
ASSOCIATION, 
Established 1876. 
608 Dearborn Street, 
CHICAGO. 
55 John Street, 
NEW YORK CITY. 















DOMINION TRANSPORTATION FACILITIES CRITICIZED. 


MONTREAL, QUE., Nov. 18.—At a recent’meeting of the 
Montreal Timber Merchants’ Association the entire ses- 
sion was devoted to a criticism of the transportation 
facilities with which the lumbermten have had to contend 
with during the last year. A deputation was appointed 
to approach the different railway companies with a view 
of obtaining better conditions. The lumbermen declared 
that the railroads were giving a very inferior service, 
some of them charging that the conditions arose from 
‘negligence or worse.’’ The men complained of car 
shortage, scarcity of locomotives and insufficient men to 
handle the freight. 

The question of amending the law so as to afford more 
protection to the lumber merchant in his dealings with 
contractors, was also taken under consideration. The 
lumbermen also complained about the excessive freight 
rates charged for lumber shipped to Great Britain. In 
this connection it is interesting to point out that the 
Lumbermen’s Association of Great Britain is taking up 
the question of insurance rates on the St. Lawrence and 
is endeavoring to cooperate with Canadian shippers of 
lumber as well as with other business men of the 
Dominion in securing lower insurance rates. Montreal 
has been handicapped through the high insurance rates 
which prevail on the St. Lawrence. Lloyds apparently 
discriminate against this route, as during the last 10 
years over $38,000,000 has been expended in deepening, 
straightening, lighting and buoying the channel. Despite 
this large expenditure, insurance rates are the same today 
as they were 10 years ago, although at the present time 
there is a 30-foot channel from Montreal to the sea and 
boats of 15,000 tons navigate the channel. Unfor- 


tunately, there have been a number of accidents on the 
route this year due to carelessness of pilots and other 
causes, which will all tend toward confirming Lloyds in 
their attitude to maintain their present high rates of in. 
surance on the St. Lawrence. 

The Quebec Legislature convened this week. While 
several important measures were discussed, there was 
nothing to indicate that there would be any drastic 
changes made in the laws regarding the export of pulp. 
wood cut from Crown lands nor legislation in any way 
connected with the forestry policy of the Government, 
The premier gave notice that the formal taking over of 
Ungava would be accomplished this year, and that the 
district would be known as New Quebec. In brief, he is 
continuing his policy of developing the newer sections 
of the Province through the opening of roadways, the 
subsidizing of railroads and giving all possible needed 
encouragement to lumbermen, pulp and paper men and 
those interested in the development of water powers. 

Recently published statistics show the amount of ecapi- 
tal invested in timber and lumber, and in the remanufac- 
ture thereof in Canada. According to the census of 1910 
this was $259,889,715. ‘Ten years previously the figures 
were $89,959,336, and for the year 1890 they were $74 
263,668. These figures show the following increases: 

From 1890 to 1900, 21.13 per cent; from 1900 to 1910, 
188.90 per cent; from 1890 to 1910, 263.49 per cent. 

During 1910 the amount paid in salaries and wages 
totaled $46,035,618. In 1900 the total was $23,473,558, 
and in 1890, $18,658,719. The increases during these 
years were as follows: 


From 1890 to 1900, 25.80 per cent; from 1900 to 1910, 
96.12 per cent; from 1890 to 1910, 146.72 per cent. 





HOUSE OF HOO-HOO PLANNED FOR 1915 EXPOSITION. 


San Francisco, Nov. 18.—Hoo-Hoo throughout the 
country will be interested in learning that tentative plans 
have been under way for the last nine months for a 
Hoo-Hoo House at the Panama-Pacifie International Ex- 
position, in San Francisco, in 1915, similar to the popu- 
lar clubhouse for Hoo-Hoo of the same name at the 
Alaska-Yukon Pacific Exposition in Seattle in 1909, and 
the House of Hoo-Hoo that made such a great hit at the 
St. Louis exposition. 

Early last February Snark of the Universe Frank W. 
Trower, of San Francisco, then a member of the Supreme 
Nine, applied to the board of governors of the Hoo-Hoo 
House at Seattle for data regarding the plan of organiza- 





KF. W. 


TROWER, OF SAN FRANCISCO; 
Snark of the Universe. 


tion, raising of funds, cost of construction, operation, etc., 
of the Seattle house, and this data was furnished Mr. 
Trower, and was presented by him to a member of 
energetic Hoo-Hoo of San Francisco, at which plans 
for the future of the order in California were discussed. 
Copies of all the printed matter, membership application, 
membership cards, plans of the house, house rules and 
regulations, etc., were furnished by Hoo-Hoo of Seattle, 
who had conducted the clubhouse so successfully through 
their exposition. These were all discussed by San Fran- 
cisco Hoo-Hoo last winter, and it was decided that, as 
the exposition was so far away, it would be unnecessary 
to take any definite action so early, but to work toward 
getting the 1915 Annual of the order in San Francisco 
and later on take up the clubhouse matter. 

Meantime Mr. Trower put in application to the proper 
officials of the exposition for a site for the Hoo-Hoo 
house and this application is still on file, and sometime 
next year when the exposition officials are ready to set 
aside to fraternal orders locations for their structures, 
the Hoo-Hoo house site will be selected, and officially 
located. So far, only State and foreign Nations have 
been assigned locations for their buildings by the exposi- 
tion authorities. That San Francisco will have a Hoo- 
Hoo house of some sort, one that will compare favorably 
with those of St. Louis and Seattle, there seems little 
doubt. The Seattle house was not decided upon until 
the middle of December, 1908, and the plans were not 
completed until February following, but the building was 
ready when the exposition opened on May 15. With 


over two years’ time Hoo-Hoo of San Francisco will 
have plenty of opportunity to plan something unique 
and, with the assistance of Hoo-Hoo and lumbermen of 
the whole Coast, build for the San Francisco fair a 
Hoo-Hoo clubhouse that will be the headquarters of the 
social life of lumbermen from all over the United States 
and in fact from all over the world, who will be brought 
together by the greatest of expositions. 

It is suggested that the St. Louis and Seattle ideas 
be carried out in having the different rooms finished 
in the different Coast woods, and in this way these rooms 
be exhibits of the finish in these woods. In this connee- 
tion, when the ideas have been worked out the National 
Lumber Manufacturers’ Association will be consulted, as 
it is likely this organization will have a building at the 
San Francisco exposition in which will be shown all the 
woods made by the organizations belonging to it, as well 
as to illustrate what is being done along the lines of 
conservation by the lumbermen of the country, and the 
Hoo-Hoo house would not want to duplicate the work 
of the National association, or vice versa, but both could 
work together, one to furnish a lumber and wood exhibit 
along instructive lines, and the other provide the social 
headquarters that have been so popular at previous expo- 
sitions, and so unique in that the lumber trade was the 
only line of business having a clubhouse within the 
grounds. 

J. E. Rhodes, of Tacoma, who is to be manager of 
the National association after the first of the year, and 
who is now traveling to get in touch with association 
conditions and matters that are likely to be handled 
by the National association, was in San Francisco a 
few days last week, and while here consulted with officials 
of the exposition relative to an exhibit by the National 
association showing wood and lumber products of the 
country, and of course the exposition people welcomed 
the idea. It is also likely there will be excellent exhibits 
of redwood lumber and probably California white and 
sugar pine, the chief lumber products of California, inde- 
pendent of any national exhibit, as the California lum- 
bermen feel that it is up to them to do the proper thing 
in this respect. 

Lumbermen and Hoo-Hoo of Oregon, Washington, 
Idaho, Montana and British Columbia will, it is believed, 
gladly aid the financing of the proposed Hoo-Hoo house 
by the purchasing of memberships good during the expo- 
sition season, as everyone west of the Rocky Mountains 
feels that the San Francisco exposition is a personal 
affair and will take pride in its success. Support for 
the St. Louis house was obtained in this way from all 
parts of the United States, and the Seattle house was 
financed in a similar manner from the sale of member- 
ship cards largely to Hoo-Hoo of the Pacific coast, and 
it is the idea of those who favor the Hoo-Hoo house 
here to ask Hoo-Hoo and lumbermen of the western 
country to come through with assistance, and there is 
no doubt but that it will be generously accorded. 

A big local Hoo-Hoo get-together meeting is to he 
held in San Francisco December 7. It is termed a 
‘‘Gynx’’ and will consist of an informal smoker with 
entertainment by Hoo-Hoo talent. At this affair the 
proposed Hoo-Hoo house will be talked over, and no doubt 
committees appointed to work out details. 


SPOKANE, WasH., Nov. 18.—Local members of Hoo- 
Hoo are lending aid in the project to establish a building 
at the Panama-Pacifie International Exposition in San 
Francisco in 1915, to be used exclusively for Hoo-Hoo 
members. Owing to the success of similar ventures 11 
Seattle and St. Louis, the project is meeting with much 
encouragement throughout the Inland Empire. J. H. 
Ehrmanntraut, Vicegerent Snark of the eastern district 
of Washington, has announced himself heartily in favor 
of the movement. 
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LUMBERMEN’S ASSOCIATION OF CHICAGO. 


Its First Fall Meeting Largely Attended—Hardwood Freight Rate Advance and Work- 
men’s Compensation Law Discussed. 


the Lumbermen’s Association of Chicago held its first 
luncheon and business meeting of the fall season in the 
erystal room of the Hotel Sherman last Tuesday, Novem- 
per 19. About 130 members were in attendance. During 
the dinner the lumbermen listened to several vocal num- 
bers rendered by six members of the famous Mendels- 
ohn Club, headed by Lou Rollo. After a sumptuous 
repast President Brown called the meeting to order at 
1:20 p.m. He briefly outlined the work the association 
; and has been doing and said the time seemed ripe for 
further expansion; the entire lumber trade had reached 
the stage for marked development. He said the associa- 
tion had so broadened that the lumbermen and allied in- 
terests were on a basis of equality, which was bound to 
make for more general interest. He said that topics were 
constantly coming up which were of vital import to the 
lumber industry. The entertainment committee, he stated, 
vould provide entertainment for the lumbermen during 
the winter as far as the finances of the association would 
permit, Among important topics for discussion at the 
meeting were the proposed increase of freight rates on 
hardwoods in the South and matters of insurance. 

The Chair called on Walter Williams, traffic manager 
for the Paepeke-Leicht Lumber Co., Chicago, for his views 
on the rate advance. Mr. Williams stated that he had 
no statistics or data with him concerning the proposed 
advance, but his understanding of it was that some of the 
railroads have filed notice with the Interstate Commerce 
Commission of an advance of 2 cents per 100 pounds on 
cottonwood and gum and an advance of about 1 cent per 
100 pounds on all hardwoods, which would bring the 
former items on the same basis with the other items on 
the hardwood list. He said that formerly the carriers 
granted a lower rate on cottonwood and gum. This 
heing done so a market might be creatéd for these woods, 
and change in conditions had led the railroads to believe 





Ir. L. BROWN, OF CHICAGO: E. E. 
President. 


HOOPER, OF CHICAGO; 
Secretary. 


On July 17 the Northwestern Box Shook Association, 
together with the Northern Hemlock & Hardwood Manufac- 
turers’ Association, had a hearing before the commissioners 
at Louisville, Ky. Mr. Ernest L. Ewing, of Grand Rapids, 
Mich., handled the case and prepared the brief. Later on 
the subject of transit privileges was attacked from the Coast 
and in the matter of storage of shingles, etc., was proposed 
to be withdrawn. In fact a ruling was made by the Inter- 
state Commerce Commission on this matter, covered by 
tariffs Nos. SR 1000 and SR 1005 etc. The rule was sus- 
pended on petition of wholesalers of Pacific coast lumber and 
shingles ete., with the cooperation of other associations in 
the Middle West. 

It is practically certain that the abuse of transit priv- 
ileges has brought much of this matter before the Interstate 
Commerce Commission by the railroads themselves. It is 
certain, also, that the commission will make some rulings 
that will be objected to by the shippers. It is too early 
to make any predictions, and it is likewise futile, but it 
behooves associations in any way interested in transit priv- 
ileges thoroughly to awaken to the situation and to cooperate 
with each other in an effort to retain such privileges as are 
natural and right and that have been enjoyed for many 
years. 

The statement of fact in argument by Ernest L. Ewing 
will show one phase of the transit privilege question having 
particular reference to box shook manufacturer. The advance 
in rate from the South to Cairo is a matter that to some 
degree concerns the wholesalers and retailers of this city. 
Our association should combine with the Association of 
Commerce and thus present a solid front after they have 
decided what their needs may be. 

Workmen’s Compensation. 

President Brown next called on James S. Kemper, 
manager of the Lumbermen’s Casualty Co., for a brief 
talk on the objects and aims of this organization. 

Mr. Kemper said the Illinois workmen’s compensation 
law, which went into effect May 1, 1912, was responsible 
for the organization of the Lumbermen’s Casualty Co., 
and that the company was controlled by the policy holders 
and offered protection at cost against the liability im- 
posed by compensation laws and would necessarily save 
the policy holders a big part of the premiums they have 
been paying to the regular casualty companies. He said 
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that this has been accomplished. He understood that 
several associations had asked the commission to suspend 
the rule, which would probably allow those who had con- 
tracts to get out from under. He thought this situation 
should be viewed broadly. 

Elmer H. Adams, lawyer and lumberman, next gave his 
views on the situation. He said the railroads were en- 
titled to an advance if they were in the right, about 
which he had his doubts, as according to the arrangements 
that roads had with some of the tap lines they allowed 
them from 3 to 7 cents per 100 pounds, which, if the tap- 
line decision is upheld by the Supreme Court, would swell 
their revenue correspondingly. He said if the association 
was going to go into the matter at all it should go into 
it right; not only in protesting to the commission, but 
ilso by asking for reparation. 

Considerable discussion ensued, participated in by 
Messrs. Hettler, -McMullen, Agler and Adams. Mr. 
Hettler moved the entire matter be referred to the 
board of directors for immediate action. 

In the absence of E. A. Thornton, executive chairman 
of Division D, Harvey S. Hayden reported on what the 
pine wholesalers had accomplished with reference to the 
suspension of the transit privilege on west coast products. 
He stated that the Division filed with the Interstate Com- 
merce Commission a protest which resulted in the suspen- 
sion of the rule until January 30, 1913. 


Milling in Transit. 


_ He also read the report of Mr. Thornton on the sub- 
ject of ‘* Milling in Transit,’’ which follows: 


The subject of milling-in-transit privileges has been under 

consideration before the Interstate Commerce Commission for 
the last year. The privilege was attacked at Buffalo and the 
so-called “reconsigning points” in Michigan. The Interstate 
Commerce Commission has not as yet rendered a decision, 
hor given an opinion as to what its ruling will be. 
_ Later in the spring, when it appeared that the whole sub- 
ject all over the United States was being thoroughly discussed 
and considered by the railroads and brought to the attention 
of the Interstate Commerce Commission, it was apparent 
that some ruling would likely be made in a sense favorable 
to the railroads. 


more than enough insurance demanded by the law had 
been subscribed; that the organization would be run on 
the basis of 25 per cent. He presented a comparative 
statement on the strength of fire insurance companies, 
showing cash assets to each thousand dollars of insurance 
in force, with dividends paid last year. The Lum- 
ber Mutuals showed three times the amount of cash 
assets a thousand over the old-line companies and that 
the dividends instead of going to the stockholders re- 
turned to the policy holders. He brought out the fact 
that the German manufacturers have demonstrated that 
mutual companies are the only ones that have success- 
fully solved the problems brought out by compensation 
laws and that practically the entire insurance of this 
character in Germany is carried by mutual companies. 
Mr. Kemper contended that the casualty company, 
specializing as it did in lumber risks, would be in 
position to supply policy holders with much better service 
than the casualty company which took in all kinds of 
risks. A complete record of all accidents will be kept 
and the information so gained will be distributed 
periodically to the policyholders. This work is under the 
supervision of the inspection department and he said 
that particular attention would be given to the medical 
and legal departments, the services of all branches being 
at the disposal of every policyholder. 

Mr. Kemper’s remarks were received with considerable 
applause. The meeting then adjourned. 


Those in Attendance. 


Collins, C. C.; Barr & Collins, 

Allen, Edmund A, Oak Park, IIl. 

Agler, O. O.; Upham & Agler. Cook, BE. C.; E. C. Cook Co. 

Bennett, S. C.; Hardwood Corson, Louis; Louis Corson 
Mills Lbr. Co. Cc 

Biggers, J. C.; Lumbermen’s 
& Mfrs’ Ins. Agency. 

Bradford, A.; International 
Harvester Co. 

Braun, J. A.; W. O. King & 


Co, 

Casebeer, C. H.; Sterling Lbr. 
& Supply Co. 

Claney, John; Thornton-Cla- 
ney Lbr. Co. 


Adams, H. L. 


0. 

Darlington, H. B.; American 
Lumberman, 

Daughaday, Hamilton; O. H. 
Sample Lbr, Co. 

Defebaugh, E. H.; American 
Lumberman. 

Dietsch, Arthur; A. Dietsch 


Yo. 
DeVries, S. J.; S. J. DeVries 
Co. 
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We are prepared to make loans a 

in amounts of $200,000 and j 
upwards secured by first mort- 

gage on high grade accessible 4 
standing timber owned by estab- 

lished, going lumber companies. i 

4 

4 
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Correspondence and personal interviews invited. 


: Devitt, Tremble & Co. 


BANKERS 


4 First National Bank Buildng, CHICAGO. 
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| WE WILL LOAN 


well grouped and accessible virgin timber 
lands owned in fee in amounts of 


$200,000 to $5,000,000 


Successful lumbermen desiring to acquire 
additional tracts of timber, extend their 
mill capacity, or provide increased work- 
ing capital are invited to correspond with 
or call upon us. 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 
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NEW YORK PHILADELPHIA BOSTON 
STH Er 
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LOANS 


We will make loans in amounts 
from $100,000 up, to well 
established Operating Lumber 
Companies to be secured by 
First Mortgage on high-grade 
accessible standing timbes. 


American Bond & Mortgage Co. 


BANK FLOORS 
156-160 W. Jackson Blvd.. ~« CHICAGO, ILL. 

















BUY TREES AND GET RICH 


W. I. EWAIRT 


TIMBER LAND 
INVESTMENT BROKER 


826-7 Henry Building, SEATTLE, WASH. 























Read R. E. Danaher Company Ad 
- Page 76. 
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Loans on 


Timber Lands 


FOR LONG PERIODS OF TIME IN 
AMOUNTS FROM $100,000 UP. 





We have been in the lumber business for 
over thirty years. 


We now control and operate a number of 
mills. 


We have been loaning money to lumbermen 
for many years. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


LYON, GARY & CO. 


140 South Dearborn Street 
CHICAGO 


George H. Burr & Co. 
r-—> Bankers <——~ 


Bonds 


We finance lumber companies by the 
outright purchase of timber bond is- 
sues and of straight six months notes. 








Commercial Paper 


We are always glad to advise with 
you as to the best and cheapest 
method of borrowing. 


The Rookery, Chicago, 
14 Wall St., New York, 
Third Nat. Bank Bldg., St. Louis, 
Kohl Bldg., San Francisco. 











Reliable Insurance 





is the kind you want when you 
have a fire—any old kind will do 
at other times. Unless you are sure 
about when your fire will occur 


Why Not Get Insured Now 


in our Mutual Company, conservatively 
and carefully managed for lumbermen by 
men experienced in the lumber business. 


Write Today for Particulars. 


THE LUMBERMEN’S MUTUAL INS. CO. 


SHREVEPORT, LA. 














Geo. L. & J. A. Mc Pherson 


LEND MONEY 


UMBERMEN 
OGGING COMPANIES 


PORTLAND, Spalding Bldg. SAN FRANCISCO, Fife Bldg. 














THE WALCH LAND CO. | 
se 

LANDS TOWNSITES REAL ESTATE INVESTMENTS. 

Head Office, Northern Crown Bank Bidg.,Winnipeg, Canada 

Branch Offices: —Confederation Life Bldg., Toronto, 
Ont., Cadogan Block, Calgary, Alta., Walter Scott 
Bidg., Moose Jaw, Sask.,Central Chambers, Saskatoon, 
Sask., 123 Pender St., West, Vancouver, B.C. 

Our extensive connections and experience enables us to 











handle your business with safety, economy and dispatch, 












Dial, Morris 
Lbr. Co 
Dierssen, Ewald W.; Chicago 
Sash, Door & Blind Mfg 

Co 





R.; Pike-Dial Hubbard, C. C.; George D. 
Griffith & Co. 

Hutchison, H. M.; Lumber- 
men’s & Mfrs’ Ins. Agency. 

‘ ’ Jacob, C. W.; John Bader 

Dion, J. H.; Maisey & Dion. Lumber Co. 

Dodd, L. H.; Sterling Lum- Johnsen, C. W 
ber & Supply Co. Co. 

Dreiske, A. E.; William D. Johnson, F. L.; F. L. 
Dreiske & Co. son, Jr. 

Dreiske, Herman A.; William Kehoe, W. B.; Gillis & Co. 
D. Dreiske & Co. Knight, J. S.; C. E. Peter- 

Duee, Chas.; Lumbermen's son Co. 
Mutual Casualty Co. Knox, George T.; 

Duthie, J. R.; Mears Slayton Knox. 


; Pioneer Lbr. 


John- 








George T. 


Lbr. ¢ 0. ; Lane, J. L.; J. L. Lane & Co. 
Dwyer, T J.; Empire Lbr. Larson, G. A.; Estabrook- 
Co 


Skeele Lbr. Co. 
Lindquist, A. D.; A. D. Lin- 


Fink, J. J.; Fink-Heidler Co. 
ee S. Pate quist & Co. 


Fletcher, P. S.; 


Lbr. Co. Luce, G. P.; Lord Lbr. Co., 
Gamet, C. E.; Mears-Slayton La Grange, Ill. 
_Ubr. Co. { : Maisey, R.; Maisey & Dion. 
ae, W. W.; American Manrose, E. F.; Belmont Mill 
abr. Co, 


(Ine.). 

Marggraf, Irving C.; Union 
Moulding Co. 

Marsh, A. Fletcher; Marsh & 
Truman Lbr. Co. 

Marsh, J.; Huddleston-Marsh 


Griffith, George D.; George D. 
Griffith & Co. 
Hand, N. T.; N. T. Hand & 


Co. 
Hansen, John T.; John Han- 


sen Lbr. Co. Lbr. Co. 

Hattery, Wilber, jr.; George Mashek, V. F.; Pilsen Lbr. 
T. Mickle Lbr. Co. Co. 

Hayden, Harvey S.; Hayden, Masten, F. R.; White Lake 


Westcott Lbr. Co Lbr. Co. 
Heaglin, R. L.; American Meeker, E. W.. 

Compound Door Co. Merrill, J. S.; Soper Lbr. Co. 
Herrins, W. J.; Lord Lbr. Mickle, George T.; George T. 
Co., La Grange, III. Mickle Lbr. Co. 
Hettler, H. H.; Herman H. Miller, George A.: 
Hettler Lbr. Co. ~ Pie” Go, = hs 
Hooper, E. E. Lumbermen’s ee : 


Kemler 






Association of Chicago. Minhinnick, W. J.; O. H 
Hospes, G. W.; O. H. Sample Sample Lbr. Co. 


Lbr. Co. Moore, N.; O. F. Stokely Lbr 
Heatier, SS. PP. Cc; B.. PP. C Co. 

Hostler. Moore, Tom A. 
Hurd, J. &.; Red Cypress Co. 


Louisiana 
John S. Hurd. 


McMullen F. B.; MecMullen- 
Powell Lbr. Co. 

McDonnell, John; M. W. Mc- 
Donnell & Sons. 

McDonnell, Sumner; M. W. 
McDonnell & Sons. 

McLean, C. E.; D. K. Jeffris 
& Co. ton Lbr. Co, 

McGinnis, Thomas J.; Union Smith, Ferdinand; Builders’ 
Interior Finish Co. Mfg. Co. ; 

McParland, James P.; Mce- Smith, Louis A.; McMullen & 
Parland Hardwood Lbr. Co. Powell Lbr. Co. 

Nicholson, E. B.; Commercial Starr, Lewis E.; The Starr 


Schreiber, William C.; Wi). 
liam C, Schreiber & Co. 
Shaw, T. C.; D. 8S. Pate Lbr, 
Co. 

Sibley, C. H.; American Com. 
pound Door Co, 

Slayton, R. R.; Mears-Slay- 


Sash & Door Co. Lbr. Co. 

Nourse, J. A.; J. A. Nourse Stuart, A. T.; A. T. Stuart 
& Co. Lbr, Co, 

O'Malley, T.; Crandall & Stevens, George; Sterling 
Browne. 


Lbr. & Supply Co. 

Osgood, George B.; Stevenson, Frank; Frat 

& Richardson. Beidler. 

Pantzer, E. E.; Pantzer Lbr. Stokely, O. F.; O. F. Stokely 
Co., Sheboygan, Wis. Lbr. Co. : 

Peterson, P.; Bader, Peter- Struthers, S. J. 
son & Co. Mill Co. 

Pike, F. J.; Pike-Dial Lbr. Stubler, I. A.; Builders’ Mig, 
Co. 

Swec, T. J.; William 
Schreiber & Co. 

Traeger, H. D.; Von Platen 
& Dick Co. 

Trainer, J. S. 


Osgood is 


; Struthers 


Co. 

Preetorius, T. W.; Osgood & 
Richardson. 

Richmond, Park; Park Rich- 
mond & Co. 

Rietz, Alexander; H. A. Rietz 


; Trainer Bros, 
Lbr. Co. 


>; oe eee Lbr. Co 

ae ee M.A. ee Ulrich, J. C.; Chicago Car 
J Cc . > Lbr. Co. 

Robbins, W. R.; ¢ A. Palt- s te eens 
zer Lbr, Co. Van Norstrand, F. C.;United 


States Lbr. & Cotton Co 
Wiedemann, Charles F.; Chi 


cago Mill & Lbr. Co. 


Rohe, A. C.; Rohe Lbr. Co., 
Blue Island, Ill. 
Rudderham, F. m.: 


Soper 


Lbr. Co. Welch, H. D.; Chicago Lbr. 
Ruth, A. H.; George Jones & Coal Co. 
Lbr. Co. Wentworth, O. C.; Berwyn 


Lbr. & Coal Co. 

Williams, Walter; Paepcke- 
Leicht Lbr. Co. 

Wilson, S. M.; Blue Island 


Schmechel, AY R 
Schmechel, Paul 
Schoof, Edw. W.; 
Chatfield Lbr. Co 
Serrell, W. L.; W. L. Serrell Lbr. Co. 


Street 





LUMBER MANUFACTURERS 


HARTFORD, CONN., Nov. 18.—The members of the Lum- 
ber Manufacturers’ Association of Southern New Eng- 
land, held an important special meeting at the Hotel 
Garde November 13, as provided for at the annual meet- 
ing of the organization in September. The purpose of 
the meeting was to listen to a report of the committee 
on conference appointed at the annual meeting to confer 
with the officials of the New York, New Haven & Hart- 
ford Railroad Co. regarding the manner of inspecting 
railroad ties; the future regulation of freight rates and 
yard facilities to be afforded the producers. The reports 
indicated that at the hearing, held at the offices of the 
railroad company in New Haven, October 5, it was set 
forth in detail by the committee that the producers had 
experienced great inconvenience at the railroad yards 
within the territory because they were not allowed the 
necessary privileges of leaving the lumber in the yards 
until it could be passed upon by the agents of the rail- 
road and that there had been discrimination in the 
freight rates against the local producers of lumber. 

Up to September of the present year the prices for 
ties had been 62, 50 and 30 cents. Since that time the 
prices have been increased by the railroad to 70, 55 
and 35 cents per tie, but larger, better and more perfect 
ties have been demanded of the producers and a more 
rigid course of inspection was required by railroads. 
The prices, although apparently increased, the pro- 
ducers allege are out of proportion to the increased 
quality of material dentanded and the rigidity of the 
inspection planned, making the conditions more difficult 
to meet. 

Various members of the association testified at the 
meeting that most of the inspections were being con- 
ducted along the lines formerly in vogue and in most 
cases the inspections were no more rigid than formerly, 
but it was given out that the agents were to strictly en- 
force the new rules relating to inspection 

In reporting upon the relative quantity of ties now 
being furnished by the different points in southern New 
England, the committee on markets said that with few ex- 
ceptions there was a shortage all along the line. At some 
points no ties were being received from the producers, 
while at other points from 5 to 25 per cent less were being 
received from them. The opinion was expressed by the 
manufacturers that this shortage was the result of the 
attitude taken by the New York, New Haven & Hartford 
Railroad Co. toward the producers. 

The committee appointed by the association to cast 
about for outside markets for the forest products of 
southern New England, handled by the members of the 
association, reported that several corporations have in- 
dicated that it is their desire to purchase ties from the 
association as they would greatly prefer ties manu- 
factured from New England chestnut or oak to south- 
ern pine or chestnut on account of durability. 

The committee on conference consisted of President 
C. A. Child, of Putnam; Secretary C. J. Tillinghast, of 
Danielson; C. M. Ely, F. M. Tyler and F, A. Rockwood, 
of Manchester. The committee met, with Vice Presidents 
Campbell and Horne, General Freight Agent Kempfield, Con- 
tract Agent Van Benscholen and General Superintendent 
Pollock, of the New York, New Haven & Hartford Rail- 
road Co. The committee on conference reported that the 
railroad officials assured them the company desired 
to grant the manufacturers of lumber a reasonable op- 
portunity to draw into the company’s yards the va- 
rious products of the forests and to assemble them for 
shipment as long as the accumulations did not in- 
terfere with the other shippers and receivers of freight. 
It was reported that many of the lumber manufacturers 
had been seriously inconvenienced by the refusal of the 
railroad agents to allow the shippers to place telegraph 
and telephone poles, cord wood, ties and other products of 
the trade near sidings, and that it was evident to those 
conversant with the lumber business that the attitude 
of the railroad in not permitting the yards to be blocked 
to the exclusion of other shippers was a reasonable one. 
The new rules relative to these matters are expected to 


DISCUSS TIE INSPECTION. 


be sent to the agents of the railroad within a short time. 

The conference committee reported that it had ex 
plained to the officials of the railroad the circumstances 
relative to existing discrimination in the matter of 
freight rates against the local producers and as an il- 
lustration pointed out that there is a 15-cent rate exist- 
ing on poles shipped from Waterbury, Conn., to Lowell, 
Mass., and that the same rate applied to poles shipped 
from Harrisburg, Pa., to the same point in Massachu 
setts. The committee cited that this condition of rates 
existed in other sections of the territory covered by the 
New York, New Haven & Hartford Railroad Co. The 
report said the railroad officials agreed to investigate the 
reported discrimination of freight rates and later to re- 
port to the committee on conference representing the 
producers. This report bad not been received up to the 
time of the special meeting, although a letter from Vice 
President Campbell was read stating he expected to for 
ward the letter of advice in a short time. 

I’. W. Griswold, of Hartford, said he considered 43 
cents each a fair average price for ties in his section, 
while John McLaughlin, of Cumberland Hill, R. I., said 
he had averaged 45 cents for ties loaded on the cars at 
the shipping points for the Bay State Electric Co. and 
they had paid 47 cents. For the benefit of the pro- 
ducers Mr. MeLaughlin, who is a member of the com- 
mittee on markets, advocated seeking other markets for 
the sale of products handled by the association members. 

The situation regarding telegraph and telephone poles 
was informally reviewed with some feeling, and many 
of the members expressed the opinion that they had been 
treated unfairly, in that they had poles stamped by 
agents of the Western Electric Co. which had not been 
accepted and which were left at the owners’ risk and 
expense awaiting the purchasers’ orders. It was pointed 
out that they lay about for a year or a year and a half 
or more in some cases. It was said to be the custom 
of the purchasers in violation of the agreement to cull 
out the straight poles for city use and leave the balance 
on the hands of the producers. 

To seek some solution of this problem will be a feature 
of the work to be undertaken at the next meeting of the 
association to be held at the board of trade rooms at 
Willimantic, Conn., December 18, 1912. The secretary 
was instructed to write Vice President Campbell, of the 
New York, New Haven & Hartford Railroad Co., request- 
ing the decision of the company regarding freight rates 
and yard facilities. 





DEVELOPMENT BUREAU NEW FEATURE OF 
HARDWOOD ASSOCIATION, 


CINCINNATI, OHIO, Nov. 19.—Under the progressive 
administration of President DeLaney, of the Hardwood 
Manufacturers’ Association of the United States, an 
other department has been added called the development 
bureau. This new work is in charge of Edwin E. Myers, 
a trained newspaper man. Plans have been formulated 
by which through this department the association expects 
a much enlarged membership. H. C. Hoover, assistant 
secretary, is to be in charge of general office affairs and 
Secretary Doster will spend practically all his time on 
the road. Mr. Doster is now visiting association mills 
in the Mississippi Valley and will meet President 
DeLaney, who has also been in southern territory during 
the last week on association business, at New Orleans, 
where they will attend the meeting of the Southern 
Cypress Manufacturers’ Association Wednesday, Novem 
ber 20. 

The association has just issued a report on conditions 
as reported by members covering transactions for Octo 
ber. It is to be considered a supplement to ‘‘ Market 
Conditions’ issued in October and covering September 
conditions. The new report condensed is a verification 
of the last issue, as very few changes are noted regarding 
either prices or demand, all mills reporting either fair 
or good demand and in many cases list prices are being 
obtained. 
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FORESTRY MEN HOLD SEVENTH ANNUAL. 


Empire State Meeting Teems with Enthusiasm Relative to Conservation and 
Utilization of Forests—Many Problems Discussed. 


\WATERTOWN, N. Y., Nov. 18.—With representatives 
fyom nearly every large lumbering and paper mill of the 
“inte in attendance, the seventh annual convention of 
X Kmpire State Forest Products Association was held 
here last Thursday. The business sessions held in the 

rernoon and evening and the banquet at the Hotel Le 
Ruy were grand successes, and able addresses made by 
auihorities on forest conservation and utilization fur- 
yished much valuable information to the association mem- 


hers. 
Vrank LL. Moore, president of the association, presided 

the two sessions and, despite his request that his name 
be not mentioned for any office, he was unanimously 
reclected president for the coming year. After Ferris J. 
\leigs declined to be renominated for vice president, K. 
J. Jones, of Bradford, Pa., a representative of the Em- 
porium Lumber Co., was unanimously elected and H. J. 
Cadwell, of Carthage, N. Y., was reelected as secretary 
and treasurer. 

This year’s meeting opened the way for active steps to 
be taken by the association toward securing favorable 
islation for forest conservation and utilization. 


The Morning Session. 


President Moore, in his annual address, touched on the 
fairness of the State in dealing with lumbermen and 
recommendations for forest legislation. This met with 
the approval of the members and a resolution was adopted 
rving that the suggestions be carried out. Mr. Moore, 
after calling the roll at 10 o’clock, read telegrams of re- 
vret from Hon. Charles S. Ferris, State superintendent 
ai forests, and from John IL. Curtis, of the General 
Electric Co. Mr. Ferris was to have spoken on State 
forests at the morning session and Mr. Curtis was to 
have delivered an address on ‘‘ Hydro-Electric Develop- 
ment and Water Storage.’’ 


The President’s Address. 


President Moore’s annual report and address follow: 


We are assembled here to-day for our seventh annual meet- 
ing. As I look back upon problems that confronted us when 
first organized, I do not believe one of us dreamed that in a 
few short years we would become the strongest recognized 
organization with the State, exclusively in the interests of 
conservation. Our members being largely from the very sec 
tions of the State where conservation must be practiced ; 
our motives were first looked upon as purely selfish. These 
prejudices I am glad to say have been overcome, and we are 
to-day looked upon as an organization honest and sincere in 
its convictions, and whose judgment is being accepted in 
the moulding of our present day policies of conservation. 

Nevertheless, I believe our real work has just begun. 
During the last year we were invited to meet a number of 
times with a committee from the Camp Fire Club of Amer- 
ict to consider changes in our forestry laws. These confer 
ences resulted in our agreeing upon many things on which 
we formerly had disagreed. The spirit of fairness and co 
operation was plainly shown. Many of your members were 
in Albany a number of times attending hearings on various 
bills, and had it not been for their watchfulness many of 
vour rights and the rights of the people would have been 
imperiled, 

Theory v. Practical Knowledge. 


There has been too much theory and too little practical 
knowledge applied in the administration of the vast forest 
areas that are the property of the people. This property, 
which has been purchased by levying taxes, of which you 
and | have paid our proportion, is of inestimable value, but 
under the constitution of the State we are prevented from 
deriving any revenue from a matured and decaying crop. 
That same constitution says we must not use any of the 
people’s property to create storage reservoirs for the benefit 
of all of the people of the State. 

I say this advisably because wherever power can be 
created, manufacturing industries spring up, population of 
towns increase and the ever alert assessor places your prop- 
erty on the assessment roll of the State, and then taxes, 
from which only death can separate you. if you and I 
managed our business in this way we would be classed among 
the unsuccessful. 

It is evident that the people, the real owners of this vast 
estate, would rather pay a direct tax and allow a maturing 
and ripe crop to rot, than to say that we will amend the 
constitution, pick out someone to manage this property and 
put it upon a revenue-producing and self-sustaining basis. 
When that is done a direct tax will be unheard of and the 
natural beauty of the forests will be increased by a careful 
and systematic method of lumbering. 


An Interesting Phase of Forest Management. 


\nother phase of our forest management that is causing 
ious thought by those directly responsible, is, shall we 
ontinue to make annual appropriations for further pur- 
hases under our present constitution, or shall a way be 
ound where this money may be expended for the perpetua- 
‘ion of our forests, and at the same time produce a revenue 
to the State? I do not believe in any investment that will 
not produce some return. The people of the State, the real 
owners of this property, should arise en masse and demand 
in income from their investment which should be applied to 
lessen their taxes. Further appropriations for the purchase 
of forest lands under our present constitution should be 
stopped. Until our constitution can be amended we should 
ask our legislature to pass a law permitting the people to 
‘equire larger interests in our forest lands, the investment 
to be on a revenue-producing basis. I believe a law could 
’ so drawn as to be constitutional that would permit the 
state to reforest private lands under the following conditions : 

First, an individual or corporation to make application to 
he conservation department to reforest certain lands. 
ond, this growing crop to be exempted from taxation. 
Third, the trees when matured to be cut under State super- 
‘sion and a stumpage paid to the State. 

Fourth, the stumpage to be a lien against the growing crop. 

Fifth, the amount of stumpage to be agreed upon by the 
‘whers and the commission in charge. In case of disagree- 
ment, the two to select a third and his decision to be final. 
: Sixth, the trees to be considered matured when they have 
reached a diameter of 12 inches on the stump. 

Seventh, careful surveys and records of all parcels planted 
shall be filed with the owners and the commission. 


Se 





Law Would Promote Continuous Reforestation. 


ik believe a law framed something along the above lines 
would promote continuous reforesting along our rivers and 


streams. The intermittent planting of to-day will never 
produce the deep forest cover that is essential for the per- 
petuation of our forests and the preservation of our rivers. 

Do not lose sight of the fact that the fundamental idea 
of this suggestion is a plan whereby the people can obtain 
a much larger interest in what has been said to be the 
greatest health resort in the world, with the assured knowl- 
edge that in a few years the annual revenue from this crop 
will go far toward paying the expenses of our State govern- 
nent. 

1 believe the constitution should be so amended as to per- 
mit the cutting of matured trees upon State lands under 
the direct control of the State department, and the proceeds 
of the sale of the stumpage to be applied either to further 
purchases, reforesting, or to help defray the expenses of our 
vovernment. 

The Bird amendment was the result of the initiative taken 
by your officers. The strongest kind of opposition was over- 
come, and to-day we can point with pride to the loyal sup- 
port it has from all associations interested in the permanent 
growth of our commonwealth. 

Its adoption means water storage, a continuous power, 
and, therefore, continuous employment of labor, new indus- 
tries, and above all else an increased assessment roll. From 
this alone the people would derive a large tax income. 


A Complex Problem. 


I want to emphasize the importance of perfecting and en- 
larging the forest fire service. Reforestation will accomplish 
but little unless fires are kept out of the forests. This to 
iny mind is one of the most complex problems the State has 
to solve. We should lend every possible assistance, and I 
want to congratulate the State officials on the excellent or- 
ganization they have perfected in a few short years. 

Had we the time for it to-day I would have had here an 
exhibit showing how beautiful are our Adirondack woods 
when treated with the different kinds of preservatives that 
are being used. It would have been instructive but to do 
it we need more than a one-day session. 

We have been working for years to accomplish something 
definite, not only for the present but for the generations to 
come, 

I have the personal assurances of the governor-elect that 
we will be welcome at all times at the executive chamber. 
1 believe that when the finger of public criticism points to 





FRANK L. MOORE, OF WATERTOWN, N. Y.; 
President Empire State Forest Products Association. 


the achievements of Governor Sulzer, it will inscribe upon 
the tablet of record more constructive legislation, relating 
to our natural resources, than has been accomplished by all 
previous legislatures. 


The Secretary’s Report. 


Harry J. Cadwell, secretary and treasurer, submitted 
his annual report which showed the membership to be 56, 
a slight increase over former years. During the year a 
total of $507.06 was disbursed, leaving a treasury bal- 
ance of $222. Mr. Cadwell recommended a $5 increase 
in the annual dues, making them $15 instead of $10, so 
that an ample amount would be available at all times to 
carry out the immediate needs of the association. 

Virgil K. Kellogg, chairman of the legislative commit- 
tee, reported that the only work performed by that body 
last year was the cooperation with other State organi- 
zations in securing the enactment of the forest taxation 
bill introduced by Assemblyman John G. Jones. 

President Moore appointed George C. Sherman, chair- 
man; John D. White and Ferris J. Meigs as a committee 
on nominations, and Ferris J. Meigs, chairman, Spencer 
Kellogg, George N. Ostrander, Charles F. Moore, Rufus 
L. Sisson, Virgil K. Kellogg and E. J. Jones as a com- 
mittee on resolutions, both to report at the afternoon 
session, 

The Problem of Forest Utilization. 


Prof. Nelson C. Brown, of the State College of For- 
estry at Syracuse University, delivered an interesting 
address on ‘‘The Problem of Forest Utilization.’? He 
compared the American wooded areas to the forestry of 
Germany and England and recommended many needed 
changes in the utilization of America’s timberland. He 
said in part: 

It has been estimated that in this country only about 40 
per cent of all the wood that is produced is actually con- 
sumed in a legitimate way. Contrasted to this it has been 
estimated that 96 per cent of all the wood that is produced 
in some countries of Europe as in Germany and France is 
utilized. In Europe, even the twigs and leaves are used for 
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Timber Estimates! 


We make accurate cruises of standing 

timber, topographical maps, and advise 

as to forest management for— 
TIMBER OWNERS 
BONDING HOUSES 
MILL OPERATORS 


Munson-Whitaker Co. 


Consulting Forest Engineers. 
Chicago New York Boston 
512 Commercial Bank Bldg. 822 Fourth Ave. Bldg. 622 Tremont Bldg. 











The J.H. Tucker Co. 
TIMBER EXPERTS 
PORTLAND, OREGON. 


If you wish to know the exact 
quantity of timber on your 
land, the quantity and qual- 
ity of each species, and what 
it wiil cost to log it, we can tell you. Our contour 
maps save logging railroad engineers’ expenses. 
Owners lose money by not knowing what is on their 
land before selling. 


Address: Portland Hotel. 











JASPER LEMIEUX 


1319-20 Whitney Bank Bldg 


FREDERICK LEMIEUX F. H. DAY 

LEMIEUX BROTHERS & COMPANY 
TIMBER ESTIMATORS 

NEW ORLEANS 


Phone Main 2479 











J.H.Stewat STEWART AND LEWIS W.£.tewis 


TIMBER CRUISERS AND TOPOGRAPHERS OF LANDS 


311 Masonic Temple, JACKSONVILLE, FLA. 








British Columbia Timber Lands 











EXCLUSIVELY 


All properties offered have first been examined 
by my own men. Willact as agent for purchasers. 








Correspondence solicited from bonafide investors only. 


W. L. KEATE 
Crowe and Wilson Bldg., 441 Seymour St., VANCOUVER, B. C. 




















JAMES W.SEWALL, | 
Forester and Surveyor 


Mapping and Surveying of Wild Lands, 
Estimation of Timber and Working Plans. 


(Formerly forestry manager of the Appleton & Sewall Co.) 
22 Centge Street, OLD TOWN, MAINE, U.S.A. 
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Will cruise and map in detail 








Any Timber Tract Anywhere. 
Explorations and Appraisals. 


JOHN P. HARPER 


Southern Trust Bldg., LITTLE ROCK, ARK. 
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Arrange Now To Have 
Your Accounts Audited 


We compile fi 
Government for 











gures for reports to Federal 
Corporation Excise Tax; also 
devise systems for office accounts and factory 
and make special investigations and 
periodical audits. We advise making arrange- 
ments at this time to avoid delay at close of 
fiscal year. 

Reports prepared by a firm of Certified Pub- 
lie Accountants showing the financial condition 
and operative results of your business in a com- 
prehensive, concise and impartial manner will 
be of much value. It saves you much anxiety 
since you thereby ascertain your exact financial 
standing from independent and reliable sources. 


costs, 


It embraces suggestions for the improvement 
of any weak points in your accountancy system 
which in many instances cause leaks. Such a 
report is also a most efficient method of securing 
support from banks and to interest investors in 


an established business. 


Our service will interest you 
and the cost is only nominal. 


Wsa.W. THOMPSON & Co. 
Oertified Public Accontants 


SUITE 855-6-7 FIRST NATIONAL BANK BLOG. 
Established 1894 CHICAGO Phone Randolph 665 








ASSETS 
REALIZATION 
COMPANY 


CAPITAL . $10,000,000 
Through its highly specialized 


organization, financeslargeenter- 
prises under conditions requiring 
special investigation or close 
supervision. No formative or 
speculative projects considered. 


CORRESPONDENCE INVITED 


NEW YORK PHILADELPHIA 
25 Broad Street Lafayette Building 
CHICAGO 
First National Bank Building 











Auditors and Appraisers 


INCORPORATED 
170 Broadway at Maiden Lane, NEW YORKCITY 
Telephone, Cortlandt 1174-1175. 
JOHN HARKER, President. 
G. E. COLLINS, Vice-Pres. and Gen. Mgr. 
J. D. SWEET, Treasurer. 
R. H. DILLINGHAM, C. P. A., Secretary. 


General Audits, Investigations, Systems for the 
Office and Factory, Appraisals of Plants and 
Property, Bank Examinations and Auditing. 

Committee Work a Specialty. 


Write for our 


“Details from the Prospective Borrower” 
CORRESPONDENCE INVITED. 








ASK THE CURIOSITY SHOP 
It is a reference work containing hundreds of practical 
questions about the lumber business, with full and appropri- 
ate answers, which, in many cases, embody illustrations. 
$2 a copy, postpaid. Index to contents on request. 
AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, II], 





kindling and all the branches and waste material are utilized 
in some profitable way. It will be some time before we can 
practice such intensive utilization in this country, yet with 
the rapid depletion of our forest resources we are coming 
to it rapidly and with only a remaining cut of 15 to 26 
years, at our present rate of consumption, the rise in stump- 
age and wood values will make possible the close utilization 
that is practiced in Europe. The fact that only 40 per cent 
of all the wood that is produced in this country is used 
may be attributed to two broad reasons—first, the common 
prevalence of forest tires is so well known that they hardly 
need further discussion here; suffice it to say that forest 
fires destroy as much timber, valued in dollars and cents, 
as is ultimately used on the markets. Tire protection is not 
directly associated with wood utilization, but efficient fire 
protection means closer utilization and therefore better con- 
servation and profits to the timber owners. The second 
reason for the wide discrepancy between what is grown and 
actually utilized is the tremendous waste both in the woods 
and in the mill. 


Substitutes for Wood Supplies. 


Opponents of the conservation policy have insisted that 
substitutes are coming in so rapidly for our wood supplies 
that in a short time we will need but very little timber. 
The best argument against this is that in spite of the in- 
creased use of iron, steel, concrete, brick, ete., the annual 
consumption of wood per capita is increasing in rapid 
strides from year to year. To-day we are using practically 
twice as much timber per capita as we did 50 years ago. 
We are using over five times as much timber per capita as 
they do in Germany. Even in Germany with its continued 
practice of forestry for over 300 years, they still have to 
rely upon outside sources for a portion of their wood sup- 
plies and they are planting land formerly used for agri- 
culture to supply the great and increasing demand for tim- 
ber. 

The problem of forest utilization, therefore, is and will be 
the most important one in forest conservation until our 
present timber supply is exhausted. Up to that time our 
stumpage values and lumber prices on the market will grad- 
ually increase until lumber will bring on the markets just 
what it costs to produce it, either by planting new timber 
or by caring for natural reproduction by efficient fire pro- 
tection and other methods in forestry practice. 

The question naturally arises how utilization may be in- 
creased. In the woods, utilization may be increased by the 
cutting of low stumps and by the use of small logs into the 
tops as well as by taking everything that is merchantable 
out of the woods. On the national forests in the West they 
commonly make a practice of taking everything down to 25 
per cent of merchantability. That is, a log that contains 
75 per cent of defective or worthless material is hauled to 
the mill and utilized. 


The Afternoon Session. 


The afternoon session convened shortly after 2 o’clock, 
President Moore announcing that P. S. Ridsdale, execu- 
tive secretary of the American Forestry Association, 
would deliver the opening address, taking for his subject, 
‘*Cooperation of Lumbermen with the American For 
estry Association.’’ Mr. Ridsdale gave an interesting 
talk on the past work of the association and outlined the 
work of the special committee that is at present investi- 
gating forestry conditions and will report to the Na- 
tional Conservation Congress in 1913. Mr. Ridsdale’s 
address appeared in last week’s issue of the AMERICAN 
LUMBERMAN, which contained a partial report of the 
meeting. 

Forest Taxation. 


Owing to a severe cold, Assemblyman John G. Jones 
was forced to have a substitute read his paper on ‘‘ For- 
est Taxation.’’ Archie C. Ryder, an attorney of Water- 
town, was called upon and ably handled the speech of the 
legislator, which follows: 


Upon three essentials depends to a large extent the com- 
mercial importance of any nation—climate, fertility of soil 
and abundance of natural resources. 

In these important essentials the United States stands 
preeminent, if not unexcelled, by any Nation on earth. Per- 
haps I should have said, once stood preeminent, for to-day 
thinking men are awakening to the serious fact that those 
blessings with which nature so richly endowed our fair land 
are in danger of disappearing unless quick and effective 
action is taken to assist her in restoring our land to some- 
thing like primitive conditions, especially so in regard to 
soil and certain of our most important natural resources. 

Upon both climate and soil depend to a very great degree 
the health and prosperity of millions of people throughout 
our land. 

Both go hand in hand. Uniform climatic conditions, to- 
gether with fertile soil, mean health and abundant crops 
provided that man always does his share in assisting nature 
to build up as fast as the necessities of life require him 
to tear down. 

Certainly no body of men could better understand the 
great need of forest preservation than you who are so vitally 
interested. For many years little or no thought was given 
to this important subject. The supply of all kinds of timber 
was deemed to be adequate for all purposes and for all time. 
Water supply for power purposes was constant. The sun 
shone and rain fell and everyone was content to let the 
future take care of itself. 

Never a thought that man could possibly destroy faster 
than nature could produce and so the work of destruction 
went merrily on until suddenly farseeing men awoke to the 
fact that the forests were rapidly disappearing, that water 
supply for power purposes was growing less each succeeding 
year. 

“ They awoke to the fact that economy must take the place 
of wastefulness if present requirements were to be met, to 
say nothing of the future. 


A Perplexing Problem. 


How best to encourage both the individual and the cor- 
poration is and has been a perplexing problem and much 
study has been given to this subject by men of prominence 
throughout the Nation. Some have advocated a system of 
bounties to be deducted from the property tax; other that 
prizes and rebates be given by the State to encourage forest 
growth while the majority have advocated either a reduc- 
tion in the property tax or an entire exemption of taxes on 
lands covered by forest growth. 

Much time and thought was given to the preparation of 
laws, but whether the result will be the much hoped for 
promotion of forest growth throughout our State time alone 
will tell. I sometimes feel that owing to the present high 
cost of reforesting an acre of land; that no matter how lib- 
eral an exemption or concession may be made by the State 
to individuals or owners of large tracts of waste and de- 
nuded land still the investment will appear too large, 
the risk too great for the scheme as outlined in any of the 
bills introduced. It may be that to obtain the desired re- 
sults the State, counties and towns will have to take on 
the burden of carrying an investment for so many years 
before reaping any benefit. We can only hope for the best 
and should the present laws prove of little or no good in 
encouraging reforestation, then it will remain for the State 
to make laws carrying more liberal concessions, or to have 
laws passed empowering not only the State but counties 
and towns as well to purchase waste lands and reforest 
the same. 

By this method the tax burden would be uniformly borne 
by all the taxpayers of the State and when the return is 
made in after years at the time of the cutting of the ma- 


tured trees by State, county or town, then each and eyery 
taxpayer would receive his share of the benefits derived. jt 
appears to me to be in a way the most equitable and joer. 
haps the most feasible way to secure a proper and quick 
reforestation of the thousands and thousands of acres of 
the waste lands in our State. The need is imperative. \ve 
have already waited too long and further delay but adds ry 
the already dangerous condition which not only confronts 
the people of the State of New York at this time but the 
people of the Nation as well. 


‘*Cooperation and Conservation.’’ 


A. S. Houghton, the representative of the Camp Fire 
Club of America, gave an enthusiastic talk on ‘‘ Coopera- 
tion and Conservation,’’ recommending that the lumber- 
ing interests and the State and Federal authorities work 
together in promoting the welfare of our country’s wealth 
and natural resources. His address follows: 


The Camp Fire Club, composed mainly of big game hunt- 
ers, some years ago realized that the wild life of the coun. 
try was rapidly disappearing, due in a large measure to the 
increase of population, the improvement in and very gen. 
eral sale of firearms, and last, but far from least, to tie 
annually decreasing area of our forests. Realizing this, it 
appointed a committee to take up the work of game pr 
servation, 

It was found that one of the means of preserving { 
gume was to preserve its haunts. This is why the Camp 
lire Club started last year the agitation upon the Adiron 
dack forest question. The diminishing forest area in this 
State interests you as well as the Camp Fire Club. Jie 
cause of this mutual interest, I have entitled this address 
“Cooperation in Conservation.” 

The Adirondack preserve includes about 8,300,000 acres, 
Of this the State owns 1,500,000, private clubs, associations 
and individuals about 675,000, and the balance, the lumber 
companies and corporations. 


Preservation Sounds Easy. 

The preservation of the Adirondacks sounded easy, but 
when the committee took up the problem, it was imn 
diately impressed by the many different and difficult phas:s 
that the subject presented. The preservation of the gan 
which had been of first importance with the committee } 
came almost secondary. There loomed up the question of 
water storage, the interests of the small land owner and his 
right to cut timber or lease the stumpage, those of the 
larger owners and corporations and those of the State in 
its relation to the rights of and benefits to accrue to thi 
people. 

Realizing that no one body of men alone could success 
fully carry out such an undertaking, and desiring to get 
the best results with due regard for the interests referred 
to, the Camp Fire Club sought the assistance and advice ot 
men trained in forestry, scientific as well as practical. It 
sought the cooperation of the Conservation Commission and 
of Mr. Pettus of that office, of Gifford Pinchot and Overton 
W. Price, both late of the United States Forestry Servi 
and of lumbermen in and out of your association, as well 
as of associations interested in the Adirondacks. 


Meetings Well Attended. 


Those of you who attended the meetings called in New 
York by the Camp Fire Club—and these meetings were well 
attended—can testify to the interest that was awakened hy 
this undertaking. You there learned that the Camp Fire 
Club was not desirous of harming any one of you or your 
business, 

It is the duty of every one so to conduct himself and 
his business, not for what he can get out of it for himself, 
but for what he can get out of it with due regard for the 
rights and interests of others. 

The preservation of our forests is as much for you lum- 
bermen as for the camper or for any other person who de- 
sires to and can enjoy them. 

How this may be brought about is what you are seeking 
and what the Camp Fire Club is seeking and I come here 
asking your cooperation and offering you ours in arriving at 
this goal. Y 


W. L. Sykes, president of the Emporium Lumber Co. 
of Buffalo, was called upon by President Moore and he 
gave an informal talk on the general subject forestry. 
Mr. Sykes has had extensive experiences in the forests of 
Pennsylvania and New York and his talk was highly ap 
preciated. 


Resolutions Adopted. 


Virgil K. Kellogg, chairman of the committee on ‘reso 
lutions, reported the following resolutions which were 
unanimously adopted: 


Resolved, That the Empire State Forest Products Associa 
tion reaffirms its desire to confer with the Camp Fire Club 
the Association for the Protection of the Adirondacks, th: 
New York Board of Trade & Transportation, and any other 
association or individuals, for the purpose of harmonizing th: 
several interests in the Adirondacks, and we hereby pledg: 
our cooperation in support of any reasonable improvement in 
establishing rational scientific forest management, with duc 
consideration to vested rights, to the end that the forests in 
the State of New York may be operated and maintained for 
the greatest good to the greatest number. 





Resolved, That our association, composed of men of ali 
shades of public opinion and engaged in the management anid 
development of forest lands as well as in the various branches 
of manufacture requiring forest products, does hereby de- 
nounce the so-called Canadian reciprocity treaty (otherwis: 
called the McCall bill) and urges its immediate repeal. It is 
(1) class legislation pure and simple, and (2) it opens the 
American market to a product which under existing condi 
tions can be produced more cheaply in Canada and elsewhere 
than in the United States, and it thereby singles out for as 
sault an industry which needs protection from competition by 
the cheaper products and labor of foreign countries, without 
resulting in any benefit to the American consumer. 

And we further represent to the Congress of the United 
States, upon our honor as American business men, that unless 
such a course be pursued, the result will be disastrous to the 
paper and pulp manufacturing trades and will produce a seri 
ous effect upon general business conditions in this country. 


Resolved, That we heartily commend the action of the last 
Legislature in passing the Burd-Merritt amendment for an 
adequate system of water storage in the Adirondacks to regu- 
late the flow of streams so as to provide for the health and 
safety of the communities upon their banks and give improved 
power for manufactures, thus giving promise of increased 
prosperity to our State. And, as a step in the right direction, 
this association further specially requests the next legisla- 
ture to adopt the same proposed amendment. 





Resolved, That we approve, as a step in the right direction, 
the laws, known as the Jones bills, being Chapters 249 and 
710 of the Laws of 1912, relating to the taxation of forest 
lands and enacted by the last legislature, and we hereby re 
spectfully urge the incoming legislature to extend this policy 
so that it shall apply to all forest lands within the State. 

Whereas, The State of New York has embarked on an ex 
tensive plan of improving its internal waterways with a view 
to providing an adequate water route between the Great Lakes 
and tide water along which freight can be moved at a mini- 
mum cost for transportation; and 

Whereas, The State asks for authority from the people for 
obtaining ways and means for providing proper terminal facil- 
ities for said waterway in the various towns and cities along 
said route; therefore be it fi 

Resolved, That we, as an organization composed of many 0! 
the State’s largest shippers, hereby express our hearty ap- 
proval of the policy of the State towards its navigable water- 
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ways and pledge our support towards obtaining proper and 
adequate terminals for said waterways, 


Whereas, The experience of practical lumbermen proves 
conclusively that the prevention of forest fires will do more 
to conserve our forest wealth, both present and prospective, 
than any other one thing; therefore, be it 

Resolved, That we favor the strengthening, extending and 
,orfecting of the laws relating to the prevention of forest 
jircs and the protection and patrol of our forests, and we 
heartily approve of and commend the Conservation Commis- 
cion of this.State in its efforts along these lines. 


Whereas, Frequent or repeated changes in the field force of 
istrict fire rangers and others is detrimental to the greatest 
ficiency in preventing and fighting fires in the forests of the 

e; therefore, be it 

Resolved, That it is the sentiment of this association that 

iriet fire rangers, fire wardens and other officers employed 

the above purpose, should be classified under the civil 
ice law of the State and the passage of a law to bring 
about is strongly urged. 





Whereas, Statistics show that a large percentage of the 
State of New York is better suited to the growth of forest 
trees than any other crop; and they further show that centers 
importation are sending many millions of dollars out of 
the State each year for wood used in the industries of the 
ite, while investigations made show that proper use of 
forest lands will mean the retention of millions of dol- 
irs in the State; therefore, be it 
Resolved, That we commend the efficient educational work 
The New York State College of Forestry in training pro- 
ssional foresters and practical woodsmen in its ranger 
school, and the study which the college is making of the 
wood-using industries of the State in cooperation with the 
Forest Service, to the end that the proper use of our forest 
lands will be more generally and better known. It commends 
especially the state-wide work which the college is doing in 
taking forestry to the high schools, granges and other organi- 
itions as well as its work along experimental lines. 








Resolved, That we commend the very efficient services ren- 
ed to this association by its present officers, and recom- 
1 for careful consideration by the proper tribunals the 
egestions contained in the annual report of President Moore 
this session. 
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Chairman George C. Sherman, of the nominations com- 
mittee, then read the list of officers for the vote of the 
members. Loud cheering was given Mr. Moore when he 
arose to acknowledge his renomination. He said: 


I appreciate the honor that has been conferred upon me 
and thank the members heartily for their cooperation in 
making this convention and the work of the association a 
success. I trust as time goes on we will still enjoy the co- 
operation of the societies of the State and with a deter- 
mined effort on the part of all we can make the next annual 
meeting even a greater success, 


R. L. Sisson, of Potsdam; G. H. P. Gould, of Lyons 
alls; Charles F. Moore and Ferris J. Meigs, of New 
York; E. J. Jones, of Bradford, Pa., and Morris Hooper, 
of Glens Falls, were elected members of the board of 
directors. 

Ferris J. Meigs, of New York, was selected as chair- 
man of the legislative committee, with George N. Ostran- 
der of Albany, George C. Sherman of Watertown, J. G. 
Hoffman of Utica, Charles F. Moore of New York, E. J. 
Jones of Bradford, Virgil K. Kellogg of Watertown and 
Charles 8. Sisson of Potsdam as associate members. 

John D. White, of Utica, was named as chairman of 
the transportation committee, with John N. MacDonald 
of Brandeith, Charles Griffen of New York, Frederick 
Cleveland of Albany and C. H. Tiffany of New York as 
members. 

On the forestry committee W. L. Sykes, of Buffalo, was 
named chairman, with George A. McCoy of Forest, K. 
W. Higley of New York, F. P. Wilder of Carthage, Prof. 
Nelson C, Brown of Syracuse and Isaac Kenwell of In- 
dian Lake as associate members. 

The nominees of the committee were unanimously 
elected by the members, after which a motion of ad- 
journment was made, terminating the business session of 
the annual meeting. 


The Banquet. 


rhe banquet held in the evening at the Hotel Le Ray 
was replete with good things to eat and every speaker 
held the interest of those present, many perplexing prob- 
lems of forest legislation being threshed out. After the 
inner man had been amply satisfied, President Moore in- 
troduced Hon. M. H. Hoover, a member of the conserva- 
tion commission. Mr. Hoover spoke in part as follows: 

* * * At present five trees are being cut down to 
every tree planted; but at the present rate of gain in refor- 
estation, within three years it is expected there will be 
planted at least one tree to every one destroyed or cut down. 

Of the State’s total area of 30,498,560 acres, 12,000,000 
\cres, or 40 per cent, are wooded. But only half of the 
wooded area contains merchantable timber, with 3,500,000 
‘acres now ready for cutting in the great forest regions and 
~.000,000 acres in the farm woodlots. There are 4,500,000 
acres with more or less valuable growth, but not merchant- 
able; and 1,500,000 acres with no valuable growth. Be- 
sides, there are 800,000 acres of unimproved farm lands 
which are best adapted to growing trees. 

_ Let_us face the facts. While we may properly boast that 
New York is leading her sister States in reforestation, yet 
we must redouble our efforts all along the line, for in the 
State to-day we have 2,300,000 acres producing no valuable 
crowth—8 per cent of the State’s total area and about 
three times the area occupied by the cities, villages and 
toads of the State, all a virtual waste of land. Germany 
permits no such waste, having one-fourth of its area planted 
to forests, which the frugal people of that thickly populated 
lund long ago found to be a most profitable crop. 

The forest products of New York are showing a falling 
oy * * * In 1908 New York produced 1,226,754,000 
feet of lumber and the output dropped to 927,000,000 feet 
in 1910. We no longer read the totals in the billion column. 
It is apparent to the most casual observer that the removal 
of 1,000,000,000 feet of wood material cannot go on forever 
without reforestation on a scale which shall enable the 
srowth to at least balance the cutting of trees. The timber 
cut in 1910, if reduced to boards one inch thick, would 
cover 22,950 acres, or 36 square miles. 

Our foresters estimate that the 12,000,000 acres of wooded 
sre in the State are not producing more than 25 board 
feet per acre per i= or 300,000,000 board feet per year, 
as against about 1,000,000,000 board feet cut annually, in 
‘iddition to the immense amount of cord wood harvested. So 
it seems that we are cutting out wood lots about five times 
as fast as they are growing. 

Reforestation can make no progress without effective fire 
protection. Since the present fire law was enacted four 
years ago, the protection of forests from fire has steadily 
aemenaen in efficiency. During the last year only about 
3,500 acres were burned over, of which but a few hundred 
acres contained valuable growth. The total damage was 
reduced to about $10,000. When it is remembered that the 


State is patrolling both its own forest property of about 
1,600,000 acres, and other forest lands in the State, which 
increases the total area guarded to over 7,000,000 acres, the 
year’s fire loss represents by comparison almost an incon- 
siderable amount. 


State Senator T. Harvey Ferris, of Utica, chairman of 
the State water storage committee, was given a tremen- 
dous ovation when he was called upon to speak. The 
extensive work and exhaustive research of the committee 
of which he is chairman have been appreciated by the 
lumbermen and his speech on his favorite topic—water 
storage— was a rare treat. He explained the advantages 
to be obtained if water storage reservoirs are established 
at the headquarters of the Black River. 

James lL. Hutchins, general manager of the Rochester 
Railway & Lighting Co., followed Senator Ferris on the 
toast list, his topic being ‘‘ Hydraulic Development of the 
State through Conservation. ’’ 

Mr. Hutchins said that a grave misunderstanding exists 
between power owners and nonpower owners. Power 
owners feel their importance to a community and think 
entire growth and wealth of a city are due to themselves, 
while nonpower owners are ever jealous of water rights. 
Mr. Hutchins argued that real estate usually develops ten 
times as rapidly as does adjoining water power, yet de- 
spite that fact, taxation on water power is raised as rap- 
idly as is taxation on real estate. He voiced the opinion 
that hydraulic development should be under State regula- 
tion. He also argued that water power users should not 
expect the State to build dams and turn them over to 
the people without pay for improvements. He urged that 
the big power users and the State cooperate and set a 
fair price on State water power developed. 

Dean Hugh P. Baker, of the Syracuse Forestry School, 
concluded the toast list of the evening by giving an 
illustrated lecture on waste land problems in New York 
State. Dean Baker used over fifty slides and gave a very 
interesting talk on conservation and utilization of forest 
products. 

Before the meeting adjourned a rising vote of thanks 
was tendered the honorary guests of the association. 


Those Present. 
The following concerns were represented at the con- 
vention: 
A. Sherman Lumber Co. 
Potsdam, N. Y. Brownville, } a 
E. Hanover & Co., Water- Champion Paper Co., Carth- 
town, N. Y. age, N. Y. 
Peter Yousey, Aldrich, N. Y De Grasse Paper Co., Carth- 
New York Air Brake Co., ae 


3rownville Paper Co., 
N. ¥ 


age, N. 5 
New York. West End Paper Co., Carth- 
Cc. Kellogg & Son Co., age, N. Y. 
Utica, N. Y. Mac-a-Mac Lumber Ce. 
Diana Bissell, Cranberry Brandeth, N. Y. 
Lake, N. Y. Santa Clara Lumber Co., 
Finch, Pryn & Co. Glen Tupper Lake, N. Y 


3 Mary L. Fisher, Lyons Falls, 
Hannawa Falls Water Power N. ¥ 

Co., Potsdam, N. Y. 
F. A. Cutting, Boston, Mass. 
W. L. Sykes, Buffalo, N. Y. 


Newton Falls Paper Co., 
Watertown, N. Y. 
R. W. Higbie Co., New York 


John D. White, Utica, N. Y. Cc. L. J. Azer, Lyonsdale, N. 
St. Regis Paper Co., Water- 4 
town, N. Y Water- 


Taggert Paper Co., 
town, N. Y. 
Invited Guests— 

Hon. T. Harvey Ferris, Utica, 


Diana Paper Co., Hainsville, 
Champion Realty Co., Faust, 
ma 5. 


P. S. Ridsdale, American 
Forestry Association. 
Prof. N. C. Brown, Syracuse 
“ap a University, Syracuse, N. Y. 
Gould Paper Co., Lyons Hon. M. H. Hoover, Conser- 
Falls, N. Y. vation Commission. 
Brown Track Lumber Co., Prof. Samuel N. Spring of 
Fulton Chain, N. Y. Cornell Forestry School. 
Horseshoe Forestry Co., John L. Curtis. 
Horseshoe, N. Y. Dr. H. P. Baker, Syracuse 
Watertown Light & Power University, Syracuse, N. Y. 
Co., Watertown, N. Y. J. C. Jones, member New 
Marcy, Buck & Riley, Water- York legislature. 
town, N. Y. E. Hageman Hall. 
A. C. Houghton, Camp Fire J. WL. Hutchins, Rochester 
Club. Light & Power Co. 


Emporium Lumber Co., Buf- 
Me 4 


falo, N. Y. 
Aldrich Paper Co., Souvern- 
ino, Be 





WHERE WOOD HAS NO SUBSTITUTE. 

The metropolitan Beau Brummel on his boulevard 
strolls invariably carries a walking stick; just now it is 
the Malacca, and as the Malacca comes from a rare piece 
of wood and in the finished product of a cane is very 
expensive, a little information is given. 

This cane par excellence, properly tapered and with 
a crooked handle, may bring as high as $125, while a 
simple Malacca may be had at $50. Like diamonds, 
canes have experts and the Chicago cane expert, Alfred 
Linton, of Spaulding & Co., jewelers, has this to say of 
the Malacca: 

The birth place of the Malacca is not in Malacca but in 
Siak on the opposite coast of Sumatra. The tree affording 
the wood from which the canes are made is a slender climb- 
ing palm known as Calamus scipionum. The piece that is 
essential to make this walking stick is found between the 
joints of the palm stock and to find one perfect stock meas- 
uring 40 inches between two joints, 50,000 to 100,000 lengths 
must be sorted over, so rare is the perfect stick. The ordinary 
Malacca is made by cutting off the required length for a cane, 
joints and all, sandpapering and then painting it in imitation 
of the perfect stick. The all-bark or genuine Malacca is in 
the cane world what the wonderful pearl or diamond is to 
the gem world. That is why the genuine Malacca is called 
“the gem of all canes.” 


SAPP PPP PE 

PREPARATION OF SEED FROM CONIFEROUS 

“ TREES. 

Circular 208 of the Forest Service gives practical 
instructions for saving the cones of pine and other 
coniferous trees, drying them until they open and then 
shaking or tumbling them in order to shake out the 
seeds from the open cones. Where the climate is suit- 
able, drying in the open air is best, but often it is 
necessary to provide artificial drying arrangements 
which are described, and the cones are previously 
superficially wet in order to promote their opening. 
While it is desirable to extract most of the seed from 
the cones, it should not be attempted to work too close 
in this respect, as the seeds which come out with the 
greatest difficulty are usually light and of weak ger- 
minating power. The seed, after having been removed 
and cleaned, should be stored in air-tight receptacles. 









PROTECTION 


all the year around. 


The Safety 
Fire Bucket Tank 


contains six buckets and 40 gal- 
lons of a powerful fire extinguish- 
ing solution that 


Will Not Freeze 
30 Degrees 


Below Zero 


Send for Illustrated Booklet and 
Sample Tank on trial. 


SAFETY FIRE EXTINGUISHER CO. 


291-293 Seventh Ave., NEW YORK 




















A Good Side Line For Saw Mills 
and Retail Lumber Yards 


For the small sawmill it means added 
output for your engine; and for retail 
yards, it means turn- 
ing a favor for your 
farmer customers, 
thereby aiding in 
holding their trade 
at home,and making 
good profits for you. 
This is all accom- 
plished with a 


Monarch Meal and Feed Mill 


The machine shown herewith is especially suited for grinding and bolt- 
ing corn meal, buckwheat, rye and graham flour. We have other mills 
to fit all conditions. Let us teil you how you can use one to good profit. 









Catalog free upon request. 


SPROUT, WALDRON & CO., POSE 28: 


TS 


















cts. BENJAMIN | 
Balin, _ INDUSTRIAL FIXTURES 
. ® Lighting Results | 


If you are looking for prac- 
tically constructed, inexpen- 
sive fixtures, read what we 
have to say. It will prove of 
interest and profit to you. 





Write for Complete Catalog and Discounts. 


Benjamin Electric Mfg. Co. 


NEW YORK CHICAGO, 120-128 So. Sangamon St. SAN FRANCISCO 





de of post anchored 4 
so will not pull out,- Guaranteed 
not to break or bend out game. 

Will not freeze_or get out of alignmen 
Permanent,- Cheap as wood. 





Delta Bldg., Los Angeles, Cal. 
80 Church Street, New York. 








Member American Chemical Society. Society of Chemical Industry. 
THOS. W. PRITCHARD 
Chemical Engineer 
WILMINGTON, NORTH CAROLINA. 
Wood Distillation. Wood Preservation. 
Estimates Furnished, and Inspections, Tests, and Investigations made, 














Saw Mills Designed and Built. 


Plans and specifications prepared. Construction supervised. 
First class heavy millwright work. Entire plants surveyed. Mas 


chin ry for complete mills. Fire loss adjustments. Practical 
sa llengineer. Can save you money. Highest testimonials. 


C. M. STEINMETZ, 5:93, Washington, D.C. 
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Christmas 


Is only a few weeks away, and most 
of us are trying to think of suitable 
gifts for our friends. 


Here’s a suggestion: 


When making up your list of 
friends to be remembered, bear in mind 
that the AMERICAN LUMBERMAN 
is a most acceptable gift for anyone 
interested in the lumber, logging or tim- 
ber business. 


It would remind your friends of 
you 52 times duming the year. 


What better gift for a lumberman 
than the 


American Dumberman ? 


It has solved the Christmas problem 
for many. 


We will mail the paper so the first 
issue is received the day before Christ- 
mas, and we will also wnte a personal 
letter advising the recipient that the 
subscription is a gift from you. 

Four dollars will not buy a better 
or more practical gift for a lumberman. 

If you think your friend may already 
be a subscriber, advise us his name and 
address and we will let you know by 
return mail whether or not he is. 


AMERICAN LUMBERMAN. 





Special Order Form. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, 


Please find enclosed $4.00 for one year’s subscription to the 
AMERICAN LUMBERMAN for: 


Nam 





Town State 





Send paper so first copy is received at Christmas time and 
a'so write a personal letter advising that subscription is a gift from 


Name 





State 


Town 


























































ANALYSIS OF EXPENSE OF MOTOR TRUCK AND 
HORSE EQUIPMENT. 
[By RoLuin W. 


Mistaken economy is making many business men refuse to 
take advantage of the profits of motor vehicle transportation. 
They continue to stick to their ancient delivery methods 
because they allow the larger initial investment required for 
the mechanical wagon to outweigh the big possibilities of 
business expansion that in nearly every case (where the 
power vehicle is rightfully installed) is the logical sequence 
of the installation of machine delivery. The main issue 
the reason for the appearance of the mechanical wagon in 
the arena of new institutions—is likely to be overlooked. 
It is not a question of cost but the larger benefits that are 


HUTCHINSON gR., M. E.] 


to be gained that should be the determining factor to a 
business man replacing his horses with trucks. Without 
these inherent benefits which so greatly overbalance its 


greater first cost over horses the motor 
have come into existence. 

An attempt to quote exact figures on the cost of operating 
a motor truck and guarantee that these figures will be iden 
tically borne out in the actual service of the machine is an 
absurdity which every business man can clearly see if he 
will but analyze his individual requirements in comparison 
with the conditions of the ideal or theoretical conditions. 
One lumber merchant will sometimes employ his truck for 
heavy load hauls and again use it for days for carrying one- 
third or one-half of its rated load for very short hauls dur- 
ing which service it is not in motion for two hours of its 
rightful working day, due to waiting to be loaded or unloaded 
or to making many stops. Another me rehant will work his 
motor truck far into the night; another at times for 24 
hours a day during periods of great activity in building 
industries when contracts must be met to the day or bonuses 
paid foy failure. 

Every user of a motor 
business employs his vehicle under individual conditions 
which deviate from ideal conditions and which differences 
make it dangerous for any company which expects to stay in 
business to specify cither fixed charges or operating expenses 
on a motor truck. There are standards of comparison in 
that one can ascertain the kind of results attained by con- 
cerns in similar lines of business which will serve as a 
safe guide in deciding whether it is a practical thing for 
him to install a truck. Again the financial problems with 
which he must deal can be readily foretold by the motor 
truck user who intends putting his transportation system on 
a scientific cost-accounting basis. 


truck would never 


truck even in the same kind of 





Investment in Two Classes. 


The outlay will consist of two kinds—fixed charges and 
operating expenses. Of fixed charges two of the factors are 
easily determined. These are insurance and interest on the 
investment. The lumberman knows what the interest on the 
money the truck cost him would amount to, and the aggre 
gate of the fire, accident or liability insurance he should 
carry on it is a fixed sum. The third factor in the fixed 
charges, depreciation or “amortization” as it should properly 
be called, is very difficult to determine. Devoid of technique 
“amortization” means simply the wear and tear of usage 
and the approach of that period when the machine has 
served its useful or economic life and must be replaced with 
some other vehicle. Thus if a 5-ton truck costs $4,500 and 
gave eight years of service the amortization should be fig- 
ured as $562.50 a year. Amortization is a factor in truck 
experience which can be reduced to a minimum when the 
truck has been properly cared for and driven with intelli- 
gence. Disregard of sane methods will wear out a truck 
much quicker than the average 10-year period of usefulness 
which a well-built machine will give and the amortization 
factor will be correspondingly increased. 

Motor truck operating expenses are divided into four main 
items—power, either gasoline or electricity, lubricants, re- 
placements of wearing “parts, the wages of the driver and the 
cost of the garage. Of these four items there is not one 
which is absolutely fixed, for the large user of gasoline or oil 
may and does obtain price concessions over the single truck 
user; and a large lumberman whose delivery business is made 
up of such short hauls for which he can more economically 
employ electrics may be warranted in installing his own bat- 
tery charging plant and thus get his power cheaper than the 
man who charges his electrics from a public battery charging 
station. The cost of lubricants while the smallest item in 
the running of a power truck is subject to comparatively 
wide differences in individual cases, as the driver may be 
careful or extravagant. Renewal of parts is a problem that 
has its parallels in the case of every other mechanical insti- 
tution—the care of maintenance of the vehicle by inspection 
frequently, renewing in time one small part to save nine 
and the proverbial ‘‘ounce of prevention.” 


Wages of Drivers Vary. 


Drivers’ wages are the largest item in the operating 
cost of a power truck and there is not only wide divergence 
in drivers’ wages in different localities but differences due 
to the fact that some lumber merchants require the drivers 
to be business men, soliciting business, keeping customers 
pleased and making collections. In addition the drivers must 
be skilled in mechanics; hence their responsibilities enable 
them to command larger salaries than the type of driver who 
has nothing to do but get the machine to the delivery point, 
throw the material on the ground and leave the handling to 
the consignee. 

searing these facts in mind it will be clear to every 
reasonable business man that it is unfair to ask the truck 
manufacturer to predetermine an accurate figure on the cost 
per year, per mile, per trip, per 1,000 feet of material or 
any other unit in the cost of power delivery. 

The business man can facilitate his researches by finding 
out exactly what his horse and wagon system costs him, in 
which investigation every item of fixed and operating 
expenses Should be analyzed in identically the same manner 
as the power wagon delivery system is analyzed —facts w hich 
for the first time in 75 per cent of cases he did not know. 
This comparison will enable him as the next calculation to 
find out how much greater radius of delivery could be 
obtained for the handling of a given tonnage and number of 
deliveries by the substitution of the power truck for his 
horses. To be absolutely fair to the machine these com- 
parisons must be made for trucks and horses operating over 
the same routes and under the same conditions. 

When these data are arrived at, the merchant is in pos- 
session of facts upon which his decision must hinge. How- 
ever, if the figures do show, as they rarely will, economy in 
sticking to horses, the argument is still in favor of machine 
delivery because of the enlarged service practicable with 





motors. Expansion is primarily the greatest benefit of the 
motor. With it, new territory can be cultivated for business 


that was outside of the horse zone. 
reach 
before. 

An analogy can be made with the principles of advertising. 
For example if this journal has a circulation of 15,000 and 
reaches the cream of the industry at a cost of 50 cents a 
line, no sensible man would hesitate between putting his 
advertising in this medium in preference to another medium 
with but 5,000 circulation whose rate might be 35 cents a 
line. He will willingly pay 15 cents extra to get the larger 


le The merchant can now 
10 or 15 customers where only 5 were procurable 


audience for his “copy.” It is likewise with the power 
truck. Its circulation is so much greater as to make a 
larger outlay or operating cost of no consequence compared 
to the greater benefits to be obtained. 





EXPERIENCE OF A BUFFALO CONCERN. 
The Blanchard Lumber Co., of 587 Winslow Avenue, 
Buffalo, N. Y., some time ago bought a light delivery 
truck as an experiment. The truck in question w: 


8 
found to be too light to stand the strain of handling 
lumber and after careful experiment the company re- 
cently dismantled it and is rebuilding the light truck 


as a platform. T. H. Blanchard, president of the com- 
pany, says from his experience he is satisfied that with : 
well-built truck and a competent man lumber deliveries 
can be handled at less cost than with horses. 


eee 


RECORD OF A KISSEL TRUCK. 

Henry Frerk Sons, dealers in building materials at 
3101 Belmont Avenue, Chicago, some time ago bought 
a Kissel truck and from the day it went into operation 
have kept careful record of its performance. The follow- 
ing statement of the work done with this truck was com- 
piled Oetober 30, 1912: 

Total number of days in service. . 
Total tonnage carried...... 
TOUAL MHUICRRS.... 0 6s sv ccccees rank 
Average weight per load. ......<..06.<0. 
Average mileage per trip.... 

Average mileage per day..... 

1 gallon gasoline used for every 

1 gallon oil used for every 
Tire expense per mile.......... va’ 
Cost for every day in service............ $14 

Otto Frerk, ot this firm, says the truck will take care 
of the work of two and one-half 2-horse teams, which 
makes the cost of operation about the samte as the cost 
of maintaining teams, figuring in the cost of maintenance, 
liability insurance, depreciation, ete. The truck has the 
advantage of enabling the firm to make quick deliveries, 
particularly for customers located some distance from the 
yard. Mr. Frerk says the tires are the greatest source 
of expense, and he has found it pays to use extra heavy 
tires. He is now using 6-inch dual tires on the rear 
wheels and 4-inch solid tires on the front wheels. The 
capacity of his truck is 4 tons. Mr, Frerk says a truck 
should be constructed that the bulk of the load is on 
the rear wheels, hence the differences in the tires. 


pounds 
miles 
pounds 
} miles 
miles 
miles 
’ miles 
5 cents 














AUTOMOBILE STATISTICS. 

CADILLAC, Micu., Nov. 20.—The automobile industries 
ot Michigan are being taxed to their limit to get out a 
sufficient number of cars for their 1913 orders. Pontiac 
parties have contracted for furnishing the Ford Motor 
Co., of Detroit, with 150,000 ear bodies; 200,000 sets of 
springs; and 50,000 tops and envelopes. The Ford Mo- 
tor Co. expects to double its last year’s output. Auto- 
mobile statistics indicate the general trend of the in- 
dustry for 1915 over 1912 is 100 per cent; the increase 
since 1905 is more than 1,000 per cent. It is estimated 
that the output of 29 manufacturers in the United States 
will be 499,100 automobiles and of this number 380,300, 
or 78 per cent of the total, will be manufactured in 
Detroit. 


GAUGING STEAM FLOW. 


The final investigation which has been undertaken by 
the Geological Survey and which was started two years 
ago in the White Mountain National Forest area has 
been finished. The survey has been investigating whether 
there is any difference in stream flow between cut-over 
lands and those that are virgin or not cut-over. 

The Forest Service attempted to explain that there was 
a vast difference as had already been proved in Germany 
and France under their forest service bureaus, and that 
those streams which depended on denuded and cut-over 
mountains to supply them with water gave a much in- 
creased and more irregular flow than the streams which 
had a good, regular stand of forest growth on them, 

Carl Walker, who has been in charge of the field work, 
states that this difference in increased efficiency of a 
protected stream watershed is about 50 per cent, as 
determined by careful steam gauge measurements, melt- 
ing snows and amount of rainfall. The Geological 
Survey contended from the outset that there was no 
difference. The Weeks law, making the White Mountain 
and southern Appalachian Mountain regions national 
forest areas for the protection of stream flow and navi- 
gation, has been involved in this contention between the 
Forest Service and the Geological Survey. And now, 
since a complete understanding has been made of the real 
status of forest growth in its relation to stream flow, 
the work of purchasing timber land in the White Moun- 
tains under the Weeks law can go on uninterrupted. 

Forest assistants have been engaged in forest examina- 
tion since spring, reporting on the stand, its amount and 
value preparatory to making final negotiations on the 
titles and sale of land to be included in this region. 
About 40,000 acres has been examined, making a total 
of about 130,000 acres since forest examination work 
was begun in 1911. This field work will close this week 
and the members of the service will go south to resume 
work in the Appalachian region. In all there are 600,000 
acres to be examined and purchased in this way ‘and 
their examination will require about three years more to 
complete. 
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There is an easy way 
io make all the money 
you want— 








DIMENSION 





—Don’t want so much. 














INSPIRATIONS OF AN OFFICE BOY. 
COMPENSATION. 

At four the office gets so dim 

| have to go and light the glim. 


And, when it’s time for home to hike, 
The whole outdoors is midnight-like. 


And yet, although the days are short, 
They aren’t such an awful sort— 


Though not like summer days we had, 
They have their good as well as bad. 


Last night, for instance, in the gloam, 
Just when I started out for home, 


I met a little friend of mine 
Who works across in 89. 


The elevator mar was slow, 
The day was dark, the lights were low; 


And, though the boss was in the hall, 
He never seen us two at all. 


He never seen me put my arm 
Around her waist. (And what’s the harm?) 


He never seen the smack I slips 
The little dame upon the lips. 


And so, although the days are short, 
They aren’t such an awful sort. 





TO BE THANKFUL FOR. 

The best reply to the question ‘‘ What Have You to Be 
Thankful For?’’ was received from W. E. Thomas, of 
Kansas City, Mo., of the W. E. Thomas Lumber Co., who 
thus sumnrarized his blessings: 

The good Creator; good parents; a family, and ability to 
care for it in the best country on earth. 

The prize, a copy of Resawed Fables, has been sent to 
Mr. Thomas with the compliments of the AMERICAN 
LLUMBERMAN,. 


Notice. 

There was no connection between the two articles 
which appeared in this department last week respect- 
ively entitled: ‘‘What Have You to Be Thankful 
Hor?’’ and ‘‘For the Office Boy.’’ 





There is a commission salesman named Rath who 
comes in here once in a while who says he is getting 
tired of always getting a soft answer. 





If you are one of those chaps who feel sorry for the 
old man, you are probably not alone in that: regard; 
there may be others who feel the same way when they 
see you. 

When a man gives you a price ’way below the mar- 
ket that may be the very time you need a tally-rule. 





There are two things for which our retiring President 
ought especially to be remembered—his dimensions and 
his peace stuff. 





It is stated that one razorback hog can prevent the re- 
forestation of 10 acres of land. In other words, put a 
hog on the land if you want to put the land on the hog. 





The great thing now, of course, for Mr. Teal’s friends 
to do is to make President-elect Wilson realize the kind 
of a duck Teal is. 

The Nebraska Lumber Dealers’ Association is going 
on an excursion to Panama, which is famous as the 
place Panama hats don’t come from. 

A retail lumber dealer recently was badly hurt by 
falling into an open account. 








MATCH FIGURES DON’T MATCH. 


_ Last week the Greatest Lumber Journal on Earth pub- 
lished an article which said: 


By the end of the brief minute taken to read these para- 
erapbs the nations of the civilized world will have struck 
000,000 matches. This is the average for every minute 
of the 24 hours of the day. Seven billion is the enormous 
number for the entire year. 


Now comes J. S, Goldie, Lumber, Lath and Timber, 


independent ’Phone 107, Cadillac, Mich., and says in a 
letter: 


Under the caption “Three Million Matches Struck a Min- 
in the issue of the 16th inst, page 27, you had a very 
cadable and interesting article. Aside from this, however, 
't stated that three million was the average for every min- 
‘te of the 24 hours of the day and seven billion the enor- 
‘nous number for the entire year. 
_, some matches, all right; but, if not asking too much, 
kindly have your mathematician work his pencil and see if 
ie can not bring the total for the year to a few Dillion 
‘nore, say to 1,567,800,000,000. 


Well, it’s on us. The trouble is that a newspaper man 
has no business monkeying with millions or billions in 
the first place. He can figure up to a certain point; 
but when he gets beyond $4.75 he is liable to err. 


Down 


Grade. 


Yes, boy, | know—you do not think; 
You only hear the glasses clink 
And feel the bogus joy of drink. 


Life looks all summer through a glass ; 
The whisky road is green with grass— 
But hfe and summer both will pass. 


It’s easy now to drink or not, 
To drink a little or a lot; 
But after all your drinking, what? 


May it not happen ere the grave 
The thing you laugh at you will crave ?— 
The master will become the slave? 


God! I have seen them: Boys like you, 
The frolickers of fighting crew, 
Who never thought and never knew, 


Who took the road that dips and gleams, 
That runs ahead of singing streams, 
Yet somehow never downward seems, 


With this same foolish passion played, 
The same old merry journey made, 
Who took the road of easy grade— 


Till night came on, till sank the sun, 
Till shadows gathered one by one 
Around the path, and day was done. 


’T was then they turned; but now the hill 
Was high behind them, and the rill 
Within the valley dark and still— 


Around, the level of the plain; 
Above, a rocky path of pain 
To climb, if they should rise again. 


I am no preacher called to preach ; 
I am no teacher fit to teach 
You younger men of better speech. 


Yet I have walked the merry road 
Where laughing rivers downward flowed, 
And climbed again with all the load, 


With all the load a man acquires 
Who follows after his desires 
Until he finds his lusts are liars, 


Until he finds, as find he will, 
The peace, the joy, his age to fill 
He left behind him on the hill. 


My preaching is not perfect, Jack; 
Yet truth, at least, it does not lack— 
For I have been there, boy, and back. 
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| Have a daily | 


capacity of 


1,500,000 | 


feet of | 
Fir 
~ Lumber 


Cit output of 14 
Mo 


r — 


dern Mills 


and can fill orders 
of any size without 
delay and as specified. 


Rail shipments over any 
Trans-continental Railroad. 


— SALES AGENTS — \ 


701-703 Colorado Building, 
DENVER, COLORADO. 





910 Chamber of Commerce Building, 
CHICAGO, ILLINOIS. 


COMMONWEALTH 


LUMBER CO. | 
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SEATTLE. WASHINGTON | 
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ME PACIFIC COAST. “2am, 


IRR FLOORING: 


FINISH DIMENSION 
= SIDING SHIPLAP 
CEILING TOWER 
MOULDINGS STOCK 
TIMBERS LATH i 


CEDAR 


We are fully equipped for h 
mixed orders. 


Wagner & Wilson 


(Incorporated) 
MONROE, WASHINGTON i 


California White Pine 


California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber 


Ask LOUIS WUICHET 


Room 708-712 Railway Exchange, 
Tel. Harrison 1295 CHICAGO, ILLINOIS 
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| Northern California ) His Altitude Soft 
Southern Oregon White Pine 
SHOP AND BETTER. 


The best in quality, width and texture for 
factory, shop and planing mill. 


1,000,000 feet Shop and Better 
Mixed Cars a Specialty. 


Savidge Brothers Lumber Co. 


KLAMATH FALLS, OREGON. 


























What to Buy for 


CHRISTMAS 


Is a question that always stumps a man. 
If it’s for a lumberman, or a lumberman’s 
family, or a lumberman’s friend, nothing 
could be better than one of ‘“The Lumber- 
man Poet’s’’ books. 


Resawed Fables 


is a prose book, the funniest book ever written about 
the lumber business, or any business, an investment 
paying steady dividends of laughter. Price $1, 


postpaid. 
In Forest Land 


is now in its third edition and has been enthusiastic- 
ally praised by thousands of men who in the woods, 


on the drive and in the mill and yard have lived the. 


life it describes. It isa gift book, bound in silk cloth, 
stamped in gold and illustrated in tint. Price $1.25, 


postpaid. 
SPECIAL OFFER 


Both books should be in every lumberman’s library. 
Both will be send postpaid to one or separate ad- 
dresses for $2—an exceptional opportunity to solve 
the Christmas problem. 


AMERICAN LUMBERMAN 
431 South Dearborn Street, CHICAGO 


( Descriptive matter on request.) 














THE COMMISSION SALESMAN. 


A veteran northern salesman of southern lumber and a 
well-known southern hardwood man this week contribute 
interesting letters to the symposium on the commission 
salesman. 


Is Here to Stay. 


Derroir, MICH. _ 
Is there a the lumber business for 


: S legitimate 
him?” 


place in 

_As far back as the memory of statistics go, the commis- 
sion salesman has been the subject of discussion and he 
probably will be as long as the lumber industry continues. 
Whenever a new or unknown wood has sought a market 
about the first person appealed to is the commission sales- 
man because the wood is unknown to the buyer and con 
sumer, therefore it will not pay to send out salaried repre- 
sentatives as they can not sell it fast enough to earn their 
salaries and expenses, so the commission salesman is given 
the job of educating the trade and I am sorry to have to 
say it, but in a great number of cases, as soon as he has 
created a demand, salaried men are put out to take the 
trade away from him, thereby depriving him of the fruits 
of his hard labor. The very best proof that there is a legiti- 
mate place for him is borne out by the fact that most of 
the leading commodities of the industrial world are mar 
keted by the commission salesman method. For instance, 
iron, steel, coal, grain, ete, we are told, are sold almost 
exclusively by the commission method. ‘The house that sells 
its product through the commission method knows almost 
exactly what it costs to market its output and the broad- 
minded lumberman invariably adopts this method. The lum- 
ber manufacturer who is getting the best results today is 
the one who is employing this method. 

“What should be the attitude of the commission sales- 
man towards the producer or wholesaler ?” 

The salesman who expects to succeed either as a commis- 
sion or salaried salesman, must be honest, broad-minded 
enough to overlook petty annoyances, have the courage of 
his convictions, and know his business. He must at all 


times be ready to fight for his house when it is in the 
right and just as ready to tell it when it is in the 
wrong. In other words, he must be absolutely square with 


both his house and his customer but thoroughly impartial. 
He should know the different grades of lumber as well as 
any inspector, so that when brought face to face with an 
unreasonable or annoying complaint he can settle it on the 
spot and settle it so it will stay settled. At the same time 
he should be diplomatic enough to show the party making 
the complaint why he is wrong, for the majority of com- 
plaints can be traced more to ignorance than to crookedness. 

“What should be the duty of the producer or wholesaler 
towards the commission salesman?” 

The Bible says: “Whom the Lord loveth He chasteneth,” 
and as most of the lumber manufacturers are good Christian 
men, how they must love the commission salesman, for they 
never fail to take a punch at him. Of course the foregoing 
must not be taken literally, for there are, as I said before 
in this article, a number of broad-minded, big-hearted lum- 
bermen, both manufacturers and wholesalers, who are far- 
sighted enough to realize that the commission salesman has 
a perfect right to live on this earth, and that more real 
good can be realized through a spirit of cooperation than 
by continually trying to hide their own mistakes and short- 
comings by blaming the commission salesman for them. Of 
course there are a lot of unprincipled salesmen, both com- 
mission and salaried, just as there are a whole lot of black 
sheep among the other branches of the trade, but that is 
no excuse for blaming him for all the ills that exist and 
are continually arising. A farmer does not blame his seed 
as being all bad because some weeds happen to grow up 
with the grain but instead he devotes his energies to 
eliminating the weeds and thistles so that the crop may in- 
crease and thereby enrich himself. 

“Should a commission salesman favor his selling accounts 
or his buying accounts?’ 

I have answered this in the first part of this article by 
stating that in my belief he should favor neither one at the 
expense of the other, but should be thoroughly impartial 
and fair to both. No man can expect to obtain or hold 
good accounts unless he be ready and willing at all times to 
protect the customer’s interests while at the same time he 
can not expect to hold good buying trade if he does not in- 
sist that they get what they are willing to pay for, and to 
which they are entitled. 

“Is it best to confine his efforts to a small territory, 
working that territory in person, or circularize a broad terri 
tory?” 

The answer to this must necessarily depend upon condi- 
tions but generally speaking he can get much better results 
by confining his efforts to thoroughly working a small terri- 
tory, thereby becoming more familiar with the requirements 
of his customers and by becoming more intimately acquainted 
with them he can demonstrate that he has their interests 
and welfare at heart, thereby gaining their confidence and 
respect and if he be absolutely honest he will gradually force 
them to realize that it will benefit them to rely upon him. 


“What would be a fair compensation for services rendered 
by a commission salesman?’ 


We now come to the most delicate part of the whole 
story and the one that has caused the most grief. The aver- 
age manufacturer always wants the very best man he can 
find but is unwilling to ry him any more than he is asked 
to pay the most unprincipled scalper in the business. The 
whole system of compensation, generally speaking, is wrong. 
For instance the average yellow pine manufacturer insists 
that the pay shall be $5 a car regardless of whether the 
stock is sold for $12 or $20 at the mill and makes no dis- 
tinction between the order taker and salesman. The mere 
fact that stock is sold to reliable people at a profit makes 
no difference to him nor is he willing to pay any more for 
selling a car containing 35,000 feet than for one that con- 
tains 12,000 feet to 15,000 feet. This is so thoroughly and 
absolutely unjust that it will not permit of any argument 
whatever. Another argument in favor of the commission 
salesman is that the manufacturer or wholesaler, especially 
the former, does not hesitate to refuse any order written 
by the commission salesman at any time and on the most 
ridiculous technicalities at times, whereas they will accept 
orders that are much less desirable if taken by a salaried 
representative. Of course they sometimes write him and 
give him a “calling” for having taken it, but the order 
sticks and the mischief is done. 

To sum up, I meng d believe the best results can be 
obtained by employing the very best commission salesmen to 
be found; give them exclusive handling of your stocks in 
their territory and pay them on the percentage basis, so 
that they may have an incentive to get results, and be per- 
mitted to share the fruits that are bound to be found in 
prosperous times. 

Strange as it may sound, it is an indisputable fact that 
the leanest times for the manufacturer of lumber produce 
the fattest times for the commission salesman under the 
present system of compensating him. In plain English the 
commission man, good, bad or otherwise, will thrive on a 











buyer's market while he will find the going mighty hard on 
au market like the present unless he is fortunate enoug! to 
be connected with a good manufacturer who is a Christian 
not only on Sundays, but who is willing at all times to “do 
unto others as he would be done by.” 

_ The commission man is here to stay and it will be better 
for all concerned if all hands will get together and try to 
cooperate for the good of the best business on earth. [f 
the commission man is dishonest or unprincipled eliminate 
him, if he is only incompetent, educate him or at least re. 
fuse to let him represent you for you will certainly be 
judged by the class of people who represent or misrepresent 
you. If he is honest, capable and faithful, take him by 
the hand, aid and assist him as far as your ability will 
permit and let him share in your prosperous seasons. Yoy 
will find him ready and willing to share your burdens with 
you no matter what the cost may be to himself. Of one 
thing we may be certain, the commission salesman is here 
to stay, and as long as Mr. Manufacturer is ready to use 
him whenever he can do so to his own material benefit just 
so long will he have to do the best he can himself at other 
times. P. A. Gorpo 





Compensation Should Be Reasonable. 


- MEMPHIS, TENN. 

Unquestionably the commission salesman has been gener. 
ally misjudged by the wholesaler and producer of lumber 
for whom he usually sells. However, I believe no other in- 
dustry offers such great opportunities for the real commis- 
sion salesman as does the lumber industry. 

I use the term “real commission salesman” advisedly and 
do not refer to that percentage who are unable to distin. 
guish one species of wood from the other, nor yet able to 
class a firsts-and-seconds from a No. 2 common. 

At the door of the latter class of salesmanship may be 
laid the vast amount of dissension which seems to be very 
prevalent between the producer and the commission sales- 
man. To be a success one choosing this vocation should 
be familiar with the grading of lumber in all its details, 
No_ preference should be shown to either buyer or seller 
and each transaction should be entered into by him on the 
basic principle of equal rights to all concerned. 

He should endeavor to contine his shippers to as few firms 
as possible, thereby simplifying his efforts to thoroughly 
familarize himself with the minutest details connected with 
the manufacture of the lumber which he proposes to sell. 
This accomplished, he can boldly place his proposition be- 
fore the consumer knowing fully whereof he speaks. 

On the other hand the shipper should protect the salesman 
by shipping absolutely the kind and quality of lumber which 
he requested the salesman to sell for his account. He should 
also agree to stand ready to make any adjustment necessary 
when, after proper investigation, an adjustment is justifiable. 

Compensation should be reasonable, a fair basis from 
38 to 5 per cent of the f. o. b. value of the lumber. In the 
case of low-grade stock, however, this would be inadequate, 
therefore a special arrangement could be made covering this 
class of lumber. 

In conclusion, I feel the commission salesman has @ legiti 
mate place in the lumber industry as the wholesaier but he 
must feel the responsibility of his position to the extent 
of always dealing justly with all concerned, which will make 
his position a permanent one and one for the best interests 
of the lumber industry. *. B. DuDLey. 





SILO SALESMEN IN SESSION. 

OmAHA, NEsR., Nov. 11.—The sales force of the Crow: 
Lumber & Silo Co. held a very successful convention 
here recently. The meeting was held in the main offices 
and was followed by a banquet at the Millard Hotel. 

If enthusiasm is any indication of results to be 
obtained by salesmen it is a certainty that every retail 
lumber dealer in the country soon will be handling Crown 
silos. The product of this new and progressive concern 
is a stave silo of an up-to-date pattern and sold exclu- 
sively through retail lumber dealers. The principal points 
of distinction this silo has compared with the ordinary 
tongue and groove type are as follows: 

First, it only requires one pattern to build a silo of any 
diameter. 

Second, there are no tongues to split off in handling. 
The stave is crowned to make a perfect circle and the hoop 
pressure is evenly distributed. 

Third, each stave takes care of its own shrinkage. 
oo the method of construction doubles the life of the 
s1l0, 

The manufacturer guarantees to rebuild any silo which 
may collapse within three years, free of cost. It also 
makes a practice of selling to only one dealer in a town. 
The silo stave is patented and the designer applied the 
same mechanical principles in construction that he would 
apply in the erection of a sky-scraper or a suspension 
bridge. 

Each salesman present at the meeting was required to 
respond to a toast bearing on the superiority of the 
firm’s product, as well as the general policy to be pur- 
sued by the firm. Among these was one in verse by 
A. T. Swift, sales manager, entitled ‘‘If I Were Boss,’ 
which was exceptionally clever. 





SEEKING COMMISSION SALESMEN. 

A well-known yellow pine manufacturer writes to the 
AMERICAN LUMBERMAN: 

Perhaps you could put us into touch with 20 or 25 live 
commission salesmen in different sections of the country, 
preferably in territory west of the Pennsylvania line, as far 
south as Tennessee and including western States bordering 
on the Mississippi River. 

We are planning to broaden our field of action and can 
give some ambitious commission men an opportunity to make 
some money. 

The AMERICAN LUMBERMAN will be glad to forward to 
this manufacturer any letter from any commission sales- 
man who desires to open negotiations with the company. 

OPA PB DPD DDD DDE 


J. W. Goss & Co., dealers in lumber and building ma- 
terial, at Geneseo, Ill., advise the AMERICAN LUMBERMAN 
that Geneseo expects to put in considerable paving during 
the next year and that they are anxious to secure all 
possible information regarding the merit of ereosoted 
wood blocks. 
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CRESCENT CITY NEWS. 

New ORLEANS, LA., Nov. 18.—Indications of a season- 
uble slackening of demand are multiplied. Cypress 
manufacturers, as noted in earlier correspondence, ac- 
cept it philosophically. Yellow piners feel some uneasi- 
ness lest some among them undertake to stimulate sales 
and keep demand up to concert pitch and volume by the 
old and dangerous device of ‘‘concessions.’’ Rumors of 
‘consignment’? shipments have been floating about for 
some weeks. At first they were stoutly denied, but there 
appears just now to be a disposition to take them 
seriously. Shrewd and experienced judges pronounced 
the outlook for next year’s business excellent—if the 
mills avoid mistakes during the critical period of season- 
able slackness just ahead. Too much night-running is an 
attempt to coax orders by shading quotations and the 
shipping of stock on consignment are in their opinion 
things to be avoided like the pestilence if the yeilow 
pine manufacturers desire to keep their industry on a 
healthy and satisfactory basis for 1913. 

lor the present yellow pine quotations are said to be 
well maintained, and while there has been some shrinkage 
in the volume of new business the mills are said to be 
well bgoked, with millstocks below normal volume of 
unsold stocks. Cypress prices are pronounced firm as 
usual, with the advances noted in last week’s letter main- 
tained. Car supply, taking the territory as a whole does 
not seem to be improving, but it varies a good deal in 
degree of severity, with location. Reports from indi- 
vidual mills as'to car supply for the week range from 
‘‘nearly normal’’ to ‘‘60 per cent short.’’ In the 
Louisiana ¢ypress belt there is tentative promise of 
earlier relief than usual, because of the short cane crop. 
Much equipment is engaged in the cane movement, but 
the crop is so abbreviated that a good deal of it may 
he released, it is said, before December 1. Some folks 
take no stock in the theory, it may be noted in passing. 

It is announced today that an arrangement has been 
completed whereby the Frisco Railway will advance to 
the New Orleans Dock Board $500,000 for construction 
of a 1,500-foot wharf, from Louisa to Lesseps Street. 
The wharf is to be one of the best in the port, with 
fireproof sheds and labor-saving handling machinery. 
[ts construction is to begin very soon, according to the 
announcement, and it is understood that the Frisco in- 
terests will be granted certain preferential rights in con- 
sideration for their advance of the necessary funds. 
B. F. Yoakum, of the Frisco, has been here for several 
days, presumably to close the deal, which has been under 
negotiation for several weeks. 

While no official announcement has been made, and 
one of the commissioners is quoted as denying that final 
decision in the matter has been reached, the report comes 
on what seems to be excellent authority that the 
Louisiana Conservation Commission will adopt the valu- 
‘tions proposed by the recent conference of lumbermen 
here as the basis of assessment and collection of the 
timber privilege tax. These valuations were fixed by 
the lumber conferees by methods described in the report 
of that meeting at $1.60 a thousand feet for pine, $1.75 
for cypress and 75 cents for hardwood. The current 
understanding here is that a majority of the comniis- 
sion favors adopting these values, but will wait the de- 
cision of Governor Hall, Auditor Capdevielle and Attor- 
ney General Pleasants before taking final and official 
action, 

Recent Lumber News in Brief. 

Reorganization of the Alexandria Box Co. under the name 
of the H. D. Williams Stave Co., was reported last week. 
The Alexandria company went into a receivership in April 
last, J. W. Bolton, L. J. Hakenjos and Alfred Mead being 
appointed receivers. It is understood that the discharge 
was granted November 13, and that under the reorganiza- 
tion the old company’s liabilities were settled. H. D. Wil- 
liams is president of the new company and Alfred Mead 
secretary-treasurer. It will operate plants, according to 
the report, at Alexandria, Cotton Valley and one other point. 

A dispatch from Bogalusa, La., states that the newly 
organized St. Tammany Lumber Co. will shortly begin th 
overhauling and repair of the old Greenlaw Lumber Co.’s 
plant at Ramsey, and expects to have it in operation by 
January 1, At the time of the company’s organization it 


was nae to be considering the acquisition of the Green- 
law plant, 

Reports from Natchez, Miss., are of a deal for the pur- 
hase by a northern syndicate of the timberlands held by 
Charles P. Taft and associates in Concordia Parish, opposite 
Natchez. A representative of the prospective purchasers is 
‘id to have visited Natchez last week. 

Rk. H. Downman, appointed to the Orleans Levee Board 
by Goy. Hall some months ago, and subsequently elected 
president of the board, has resigned that post, assigning as 
is reason that his own business affairs necessitate his 
‘requent absences from the city and that he finds himself 
unable to give the levee work the requisite time and atten- 
tion. Mr. Downman’s resignation was accepted by Gov. 
(lall with regret, but at the former’s request his successor 
Was appointed and inducted into office promptly. 

James D. Lacey and Wood Beal, of J. D. Lacey & Co., 
arrived in New Orleans yesterday to look after the com- 
pany’s interests in this section. Mr. Lacey probably will 
remain here for some time, while Mr. Beal expects to stay 
or only a few days. 





IN NORTHWESTERN LOUISIANA. 
SureEveport, LA., Nov. 18.—Though the ear shortage is 
still severe at many points, there is undoubtedly some 
improvement in the situation and cars during the last 
week or two were more plentiful than at any other time 
within the iast two or three months. Though the cur- 
tailment is still heavy the prospects are growing brighter 
each week, ; Some mills are not complaining at all; others 
are expecting improvement, but declare they are not 

being helped as yet. i 
Expecting a large fall trade the mills have kept 
steadily running, some operating at night. As a result 
there has been considerable accumulation. This may 





cause a decline in prices, but as yet there has been no 
material weakening. An effect of the car shortage is a 
number of cancellations of orders. Some of the mills 
report as much as 15 per cent in this respect, due to the 
inability of the mills to ship the orders filed some time 
ago, the unwillingness of the retailers to accumulate 
stocks at inventory time, and the expectation of some of 
the buyers that the accumulation at the mills may bring 
out reduced prices. 

Accompanied by repr&sentatives of the Shreveport 
Chamber of Commerce and the Caddo Parish Levee 
Board, Congressman Morris Sheppard, of Texarkana, 
Tex., yesterday visited the scene of the proposed dam at 
the mouth of Twelve Mile Bayou, north of Shreveport, 
and made an investigation of other conditions, also, per- 
taining to navigation and land reclanration in this sec- 
tion. The closing of the mouth of this bayou has been 
opposed by Mr. Sheppard and other Texans, who thought 
that probably the Jefferson-Shreveport waterway develop- 
ment might be injured, but Shreveport citizens have been 
urging the dam, thinking that it would mean the reclama- 
tion of many thousands of acres of land. Mr. Sheppard 
is enthusiastic over plans for restoring navigation between 
here and east Texas points, which would undoubtedly 
mean lower freight rates. 

Reports from Texarkana state that E. Kirby Smith, 
Shreveport banker and lumber factor, who was operated on 
there a few days ago for appendicitis, is getting along as 
well as could be expected. He is a man naturally of fine 
physical condition, and his recovery seems certain. 

A report from St. Benedict is that arrangements are being 
completed for repairs on the St. Tammany Lumber Manufac- 
turing Co.’s sawmill at Ramsay. ‘The mill will begin operat- 
ing about the first of the year using 300 men and cutting 
150,000,000 feet of timber. 

A. J. Peavy, president of the Peavy-Byrns Lumber Co., 
recently returned from the company’s mill at Kinder, with 
good reports about conditions generally. Mr. Peavy recently 
heard from W. B. Arnold, the company’s sales manager, who 
was operated on some months ago for kidney trouble and 
who is still in a weakened condition at Hope, Ark. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, LA., Nov. 18.—It seems to be the 
general opinion of the leading yellow pine operators in 
southwestern Louisiana and southeastern Texas lumber 
belt that the present demand for yellow pine will be well 
maintained throughout the winter months. Almost every 
large mill in this section has an abundance of orders 
at advance prices, yet comparatively few have deemed 
it necessary to inaugurate a double shift. Most all of 
the larger operators rentember only too well the experi- 
ence of five years ago when a splendid demand was com- 
pletely ruined and the most notable depression in prices 
in 12 years felt as a result of an overproduction due to 
a glutted market as the termination of the 24-hour run. 
Experience is always the best teacher and no one recog- 
nizes this fact more thoroughly than the large lumber 
operator in the yellow pine belt. 

The present demand is confined to no particular sec- 
tion. All of the western markets, including Chicago, 
Omaha, Kansas City, Wichita and St. Louis, are buying 
heavily, many of them for future delivery. The impres- 
sion prevails that the present scale of prices will be 
elevated before any great length of time. 

Western capital has been interested at Thibodeaux 
for some time with the view of securing sufficient options 
on timbered lands to establish a sawmill at or near that 
point, also a gristmill. A large number of people have 
offered options on the lands, but unless 1,000,000 or 
more feet of timber can be secured as a starter the 
proposition will fall through. 

On motion of counsel that has been defending alleged 
timber depredators in district court at Franklinton to 
quash indictments against 23 defendants because an act 
of the legislature of 1912 repealed the act of 1910 mak- 
ing the offense a misdemeanor, Judge Burns sustained 
the motion. The district attorney will appeal the case. 
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ON MISSISSIPPI SOUND. 

GuLFpPorT, Miss., Nov. 18.—A feature of the sawn 
timber market last week being greater activity in trans- 
actions, shippers may expect a rise in values within the 
next 30 days. Foreign timber buyers are anxious to 
cover their early 1913 requirements as quickly as possible. 
This move doubtless anticipates a further increase in 
freight rates as well as a steady rise in rate of consumption, 
due to excessive demand upon timber stocks at the chief 
United Kingdom and Continental timber ports. Viewed 
from a comparative standpoint, the increased volume of 
closures also evidences the desire of the buyers to prepare 
themselves for the usual good demand at the closing-year 
period, leaving themselves more free to attend to their 
annual stock-taking and auditing without the possibility 
of losing business by reason of shortage in stocks. 

Little increase is noted in the manufacture of timbers, 
manufacturers seeming satisfied to continue marketing 
their output under the more favorable conditions result- 
ant from under-production. This attitude will, without 
doubt, redound to the benefit of the trade particularly in 
the case of sawn and hewn timbers, the area for disposal 
of this class of stock being far more limited than that of 
any other and the necessity of maintenance of values 
in this market being greater. A few transactions were 
made last week at from 44 to % of a cent per cubic 
foot higher than the previous week and one or two 
closures for advanced delivery at 1 cent to 1144 cents 
above late figures. 

An appreciable quantity of sawn stocks are being ac- 
cumulated for early December shipment while there are 
good quantities scheduled for movement during the latter 
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We've proved to a good many 
skeptical eastern buyers that our 
talk about quality and service was 
based on ‘‘ability to make good.”’ 
Wewant to convince you. Briefly 
we have 18 mills accessible to 
all the transcontinental railroads, 
coupled up with an organization 
of men full of the spirit that 
“does things.’’ Try us on— 


FLOORING OLD GROWTH FACTORY 
— ™ LYELLOW FIR) ™* 














-asr|SPRUCE/: 


Red Cedar Siding and Finish, 
Premium Brand Red Cedar 
Shingles, Spars, Piling, Timbers, 


| Silo and Tank Material, Sash and 


Door Cut Stock, Box Shooks, 


= Veneered Products, Turned 


Stock, Lath and Mouldings. 





Sales Agents for Associated 
Mills of Grays and Willapa 
Harbors, Washington, of 
Combined Annual Capacity: 
1,000,000,000 Feet Lumber. 
225,000,000 Pieces Lath. 
300,000,000 Shingles. 


GENERAL SALES OFFICE:— 


Aberdeen, Wash. 
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DISTRICT REPRESENTATIVES: 
CHICAGO, ILL.—1351 Marquette Bldg— , 
A, J. Sine, Dist. Mgr.; W. H. Bigbee, Dist. Salesman, 
MINNEAPOLIS, MINN—530 Lumber Exchange— 


OMAHA, NEB.—664 Brandeis Bldg — 
J. A. Shaw, Dist. Mgr. 
DENVER, COLO.—428 First Nat’] Bank Bldg— 
T. P. White, Dist. Magy. 
SALT LAKE CITY, UTAH.—307 Main St.— 
J.J. Stewart, Dist. Salesman. 
NEW YORK CITY, N. Y.—2789 Valentine Ave.— 
C. E. Littell, Dist. Salesman. 
TACOMA, WASH.—P. O. Box 267— 
} T. W. Tebb, Dist. Mgr. 
INLAND EMPIRE and DAKOTAS— 
O. Roesner, Trav. Salesman. 
CANADIAN NORTHWEST TER.-— 
F. M. Belden, Dist. Salesman. 
STM 


IAAT 


M. T. Owens, Dist. Mgr.; G. O. Wyatt, Dist. Salesman. 
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Fir 
Spruce and 


Cedar 


Western Pine 

Idaho White Pine 
Cal. W. & Sugar Pine 
Redwood 

Factory Plank 
















Pacific Coast Lumber 


"1 


Prompt Shipments 


W-I-MCKEE LUMBER CO. 


ANVFACTURERS ; 
. AND WHOLESALERS 






Western Offices : 
Seattle, Wash., Grant’s Pass, Ore., 
Priest River, Idaho. 


General Office: 
uincy, Illinois 
Q y; a 








Long Fir Timbers 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers :: :: 


ROGERS-RUGER LUMBER CO. 


Telecode SUPERIOR, WISCONSIN Long Distance 

















Washington Fir _— California Redwood 
Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipment or from our 


MINNESOTA TRANSFER WAREHOUSE 


H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 




















Mites “ White Pine 


White and Western Pine, Larch and Cedar Lumber. 


secfrah Address, DOVER LUMBER CO., Dover, Idaho 
Ceiling, 


FIR < CEDAR 


Siding and Finish, Bevel Siding, 
Long Timbers, Joists, Finish and 
Dimension, etc. Shingles, 








Flooring, 























We have the following stock on hand:— 


1,000,000 feet— Western Pine 1” Selects and better 
1 000, OOO feet 6-4 Shop No.3 and better 
O00 feet 5-4 Shop No. 3 and better 
350. OOO teet 8-4 Shop No.3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 














H. J. Anderson Lumber Company 
Manufacturers and Wholesalers of Lumber Products 
— OUR SPECIALTY— 


RAILROAD TIMBERS, TIES AND PILING 


804 Main Ave., 
SPOKANE, WASH. 





311 Lewis Building, 
PORTLAND, OREGON. 


In Western Pine, Coast 
Shop Lumber 223: 
Western PineYard Stock 
Shipments via all Transcontinental Railroads. 


Canadian-American Lumber Company 
Paulsen Building, SPOKANE, WASH. 














part of November. Most stock moving and to be moved 
yet this year is being handled in parcel lots, comprising 
shipme nts from all the larger export concerns. 





SOUTHEASTERN MISSISSIPPI NEWS. 

HAtriespurG, Miss., Nov. 18.—Business is still offering 
freely, though not much of it can be accepted as most 
of the mills are blocked out with lumber already sold. 
Considerable lumber was shipped from this territory 
last month but all the mills cut more than they shipped. 

This month so far not as many cars have been re- 
ceived as during October and the mills expect to ship 
less this month than they did last. Labor has been 
plentiful and the weather fine for making lumber for 
the last G0 days. There is so change in demand or 
prices though if a shipper can send a car off promptly 
a premium is paid. 

The Georgetown Manufacturing Co., of Georgetown, 
has resumed operation after being closed for the last 
three months. At present it is running its spoke de- 
partment only, but next week will start the box factory. 

The H. B. Blanks Lumber Co., of Vicksburg, Miss., 
has bought the band mill belonging to William Drews, 
ot Walker, La., and millwrights are now tearing it down 
and preparing it for shipment to Vicksburg. 

W. G. Seavor, promoter of the Mississippi North- 
western Railroad, in Biloxi, en route from Vicksburg to 
Pascagoula, stated that the right of way for his road 
had been secured through Vicksburg and Warren County. 

J. W. Gay, southern manager for the American Lum- 
ber & Manufacturing Co., left last Saturday for Pitts- 
burgh, Pa., on business. 





A MISSISSIPPI LUMBER CENTER. 

MERIDIAN, Miss., Nov. 20.—The ear shortage, accord- 
ing to reports from lumbermen of this territory, con- 
tinues to improve slightly, except on the Gulf & Ship 
Island, Illinois Central and New Orleans, Mobile & 
Chicago Railroads. On these lines cars can not be ob- 
tained at all, only one now and then being placed. 

Demand continues brisk for all grades of lumber, 
buyers seemingly anxious to get orders delivered before 
the bad weather sets in in the North and West. The 
demand centers on car material, sills, decking, framing 
and lining. Mills are running on full time, but are 
working on advance orders. All night runs have been 
abandoned for the time being. 

All yard stocks remain badly broken from the heavy 
demand during the last few months and the mills have 
had very little opportunity to restock. 

Some good orders were accepted for car material last 
week, while other offers were rejected because prices were 
too low. 


THE SOUTHWEST 














IN THE MIDDLE MISSISSIPPI VALLEY. 


Sr. Louts, Mo., Nov. 18.—A fair volume of business 
is reported. Inquiries are numerous. Car material con- 
tinues to be in good demand. The scarcity of cars in the 
producing territory continues to interfere with shipments 
and this condition shows no prospect of becoming any 
better for some time. The mills can not get the equip- 
ment they need, so shipments are few and far between, 
except from mills with more than one railroad connec- 
tion. Even mills so situated find it hard to get more than 
half the equipment necessary. Prices, meanwhile, con- 
tinue firm. 

Yellow Pine Trade Gossip. 


A fairly good run of business is reported by Hendrik 
Folonie, sales manager for the Hogg-Harris Lumber Co. 
Inquiries, says Mr. Folonie, are numerous and shipments are 
somewhat better than they have been. 

J. A. Meyer, sales manager for the Consolidated S 
Co., states that his company is having 
yellow pine and that inquiries are coming in better than 
they have been for some time. Mr. Meyer expects the car 
shortage will soon recede and that lumber can be shipped 
more promptly. 

A. Hl. Beardsley, sales manager for the Antrim Lum- 
ber Co., states that the demand for general yard stock seems 
to be dropping off a little, but this condition can only be 
expected at this time of year as there will be very little 
stock bought by the retailers between now and the first of 
the year, inasmuch as they do not care to carry over inven- 
tory any more stock than is absolutely necessary. Also 
they do not want to place orders now and run a risk of 
having the lumber arrive in the midst of heavy winter 
weather. There is very little change in prices as it is an 
acknowledged fact that reduced prices at this time will not 
increase the demand. Car material of all description seems 
to be in good demand and the prices prevailing are about 
as firm on this class of stock as they have been for some 
ame 


Saw Mills 
a fair de mand for 


A. Goodrich, president of the Consolidated Saw Mills 

Co., returned from a visit to the mills of the company Mon- 

day morning. He found conditions satisfactory but the car 
shortage severe, 

nn 


IN THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., Nov. 19.—Yard trade demands 
were possibly a shade better last week and the encourag- 
ing feature was the increased call from the city yards. 
Weather conditions have been ideal for building opera- 
tions and hardly a day has been unfit for work up to 
this late date. The continued demand, while not heavy, 
is having a telling effect on the stocks. This same con- 
dition exists in the country districts. Several of the 
line-yard concerns as well as individual dealers have had 
an unusually heavy late fall trade and will go into the 
new year with light stocks. It seems to be the.‘‘ order of 
the day’’ with the retailers to put off placing orders for 
their requirements other than for immediate needs until 
after invoicing time and it is thought that an unusually 
heavy volume of business will be placed after inventories 
have been taken. 





As a result of the heavy crops throughout the country 
an urgent demand for all yard-stock items for the first 
half of next year is expected. 

The building inspector for Kansas City reports a sub- 
stantial gain up to the present time over last year with 
an encouraging outlook for building as long as the favor- 
able weather conditions continue. Last month showed a 
nice gain both as to number of permits issued as well as 
to valuation, over October, 1911. Many of the country 
dealers have expressed themselves as being encouraged 
over the outlook for early spring building. 

An encouraging feature of trade last week was tlie 
heavy call for red cedar shingles. The dealers seemed to 
feel that the market had reached the low stage conse 
quently there was some heavy buying, which caused a 
quick rise in prices. Mill representatives and jobbers 
report they are forced to return some big orders on ac- 
count of prices which would have been very acceptable 
last week. Reports are that shingle stocks are badly 
depleted in this territory and the movement should be 
heavy for some time. 

The call for railroad construction material is not 
heavy but the fact that some of the roads have had 
schedules out the last week calling for 1913 delivery 
show they have faith in the prevailing prices and are cou 
vineed that higher prices will obtain during the coming 
year. 

Another industry that has unlimited faith in the 
present price situation is the car manufacturers. There 
is no let up to the deniand for car material. The eal] 
for car siding and decking has justified a price never 
before attained in the history of the yellow pine business. 
Sales managers representing concerns that cater to the 
export and coastwise business all say that the call for 
these materials are highly satisfactory. 

R. A. Long, president and general manager, and C. B. 
Sweet, vice president and assistant general manager of the 
Long-Bell Lumber Co,, left last week on their annual trip 
to inspect their manufacturing plants and other interests in 
the South. It will take two or three weeks to complete the 
trip. 

J. IF. Gressley, of J. F. Gressley & Co., Omaha, spent a 
day in Kansas City on his return from a trip through the 
South. Mr. Gressley reports that the different millmen 
whom he visited are well satisfied regarding future business 

I. D. Treckle, of the F. D. Treckle Lumber Co., has gone 
to Denver for a week to look after business interests there, 

W. F. Ingham, president and general manager of the Ing- 
ham Lumber Co., has returned from a trip to the company’s 
different mills, and reports finding stocks in about normal 
condition. Also that the car situation has shown a marked 
improvement. Mr. Ingham expressed himself as being highly 
pleased with the outlook for the coming year. 

. N. Baird, sales manager for the C. J. Carter Lumber 
Co., says that while the demand for yard stock is compara 
tively light, prices are holding firm and he is looking for 
ward to heavy buying after invoicing time. 

A. L. Porter, of Spokane, Wash., secretary of the Western 
Retail Lumbermen’s Association, spent Monday of this week 
with Harry A. Gorsuch. sjoth went to St. Louis to attend 
the National Federation of Retail Merchants’ first annual 
meeting. 

J. H. Morrison, eapertntentent of the Neame and C arson 
plants of the Central Coal & Coke Co., is at the company’s 
office here. 

Ben S. Deatherage, assistant secretary of the Southwest 
ern Lumbermen's Association, has gone on a two weeks’ trip 
among the retail dealers in Arkansas. 

Among out-of-town dealers in Kansas City last 
were R. F. Riggle, of West Plaines; B. F. 
Knobnoster, and James Costello, of Liberty. 
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A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Nov. 18.—The continued demand for 
building material, railroad and car building stuff is 
depleting lumber supplies considerably. The farmers are 
figuring on doing considerable building, and a good 
rural trade is expected. The export trade is good, mills 
catering to this trade having no trouble in getting all 
the business they ean handle. Logging operations have 
been successfully carried on during the last few weeks. 
Values of lumber are being well maintained. 

Tuesday, the 26th, will be lumbermen’s day at the 
Southeast Texas Fair, as well as Port Arthur and 
Orange day, and lumbermen from this State and Louisi 
ana are expected to attend. Work on the fair build- 
ings started last Monday. 

If. S. Filson, general manager of the Alexander Gilmer 
Lumber Co., of Remlig, was a sonra visitor as were B. M. 
Temple, a lumberman of Bon Ami; H. Aldridge, president 
of the Aldridge Lumber Co., of aidvidee, and John Thomas, 
connected with the Tyler County Lumber Co. 

D. K. Newsum, a well-known lumberman, was a recent 
arrival, coming from San Antonio. Mr. Newsum recently 
resigned as agent for the Beaumont Lumber Co., and is 
now agent for the A. B. Spencer Lumber Co., with head 
quarters at San Antonio. 





FROM THE SABINE RIVER MILLS. 

ORANGE, TEX., Noy. 19.—The slight relaxation in the 
demand for lumber from the retail yards, and the gradual 
improvement of the car shortage, constitute the principal 
changes in the lumber situation in this section. The 
above condition, according to the lumbermen, is entirely 
satisfactory, because stocks are far below normal and 
assortments are badly broken. Dry lumber of any kind 
is very scarce. All the plants in this city and its vicinity 
are in steady operation. 

The labor troubles occurring in nearby sections have 
failed to echo in this section. The holdings of the 
Lutcher & Moore Lumber Co. (of this city) at Fields, 
La., about 16 miles from Merryville, La., which seems 
to be the hot bed of labor unionism, are free from labor 
troubles. The town of Fields, which has a population of 
about 500, occupying about 130 hoases, is enclosed by 
a legal fence with well- -guarded entrances. A labor union 
orator advertised a speaking date at that place, but took 
cognizance of a warning not to do so. 





FROM THE TEXAS CAPITAL. 

AustIN, Tex., Nov. 18.—An increase of activity in all 
lines of building trades throughout the State is noted. 
According to the records of building permits issued in 
the principal cities during October there was a con- 
siderable increase in the values of the buildings over 
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tose of the previous month. The total amount in- 
ed in Houston, Dallas, San Antonio, El Paso, Fort 
Worth, Waco, Galveston, Beaumont and Austin for Oc- 
tober was $1,257,459, as compared with $1,109,721 for 
the preceding month. The value of permits issued for 
each of these towns during October was as follows: 
fouston, $314,330 ; Dallas, $274,875 ; San Antonio, $229,- 
841 El Paso, $114,1 Go: Bort Worth, $101,450; Waco, 
Galveston, $63,837 ; Beaumont, $37,876; Austin, 






$SS.355 5 ’ 


$3".730. : 7 ; 
jndications point to a still greater increase in the 
total value of permits for these cities during November. 


Owing to the mild climate in Texas during the winter 
outside construction work is continued without inter- 
ruption. In faet many contractors much prefer to carry 
op their work during the winter months to that of the 
hot summer period. They find they are able to obtain 
better services from their laborers and that more rapid 
progress may be made in construction operations. 


| SOUTH ATLANTIC COAST | 


FROM THE GEORGIA CAPITAL. 

\TLANTA, GA., Nov. 19.—Plans are being made by 
the convention bureau of the chamber of commerce to 
have the principal lumbermen of the South and East 
meet here in connection with the southern merchants’ 
convention which will be held here probably the latter 
part of January. The bureau proposes to transform the 
merchants’ convention into a gigantic commercial con- 
eress in which all branches of commercial life will be 
represented, More definite plans will be made when the 
Panama Canal conference is held here next month. At 
that time many southern business leaders will meet and 
the proposition for the proposed commercial congress 
will be laid before them. 

Probably on account of weather conditions last week 
. slight decrease in the number of building permits was 
noted and unless building picks up rapidly November 
will show the smallest monthly record in the vear so far 
nstead of being a record breaker, as it was expected 
to be. 

Prices in general are holding up well. 

The mills continue operating with unabated activity 
and a number of large orders are reported. There 
seems to be a general demand for flooring and unusual 
activity among the manufacturers of wood block paving. 

The opening of a big area of timberland in Tift 
County by Capt. W. H. Tift, founder of the Georgia- 
Florida Sawmill Association, it is thought will boom 
the market in southern Georgia. Capt. Tift will sell the 
timberland at low prices in order to develop the section. 














SOUTHEASTERN COASTWISE TRADE. 

SAVANNAH, GA., Nov. 18.—With a total of more than 
20,000,000 feet of lumber shipped from Savannah since 
September 1, dealers are inclined to be optimistic over 
the situation in spite of the continued shortage of cars 
on the railroads. Over 2,000,000 feet was sent out by 
steam and sail last week. Five and a half million repre- 
sents the operations for the month. 

The year about to close will show an unprecedented 
12 months’ building activity in Savannah. Office build- 
ings, hotels, banks, business houses of all sorts and resi- 
dences by the hundreds are going up, in spite of the late- 
ness of the season. As nearly all the buildings in 
Savannah are constructed of lumber, there is no dearth 
of business activity in the trade. The year will be a 
record breaker for the city in this respect. 

The wrecking of the plant of the Milltown Lumber 
Co., of Milltown, near Vidalia, by an explosion early in 
the week, is the only casualty recorded in a period of 
unusual business activity. One man was killed, another 
was fatally injured and died later, and eight others were 
slightly injured. The middle boiler exploded, wrecking 
the other two. One of these was blown to the top of the 
mill building. Much of the milling machinery and a 
considerable portion of the milling plant was badly 
damaged. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLa., Nov. 18.—The yellow pine market 
lias been active, considerable business being placed in the 
way of yard stock, factory plank and special jobs, with 
delivery from 30 to 90 days. The average mill cut for 
November is expected to be much higher than it has 
heen for some months as the weather has been favorable 
fo manufacturers and the woods are getting in better 

pe than they have been this year. Although the supply 
may be inereased the price is not affected and millmen 
ee receiving higher prices for their product than since 
906, 

The car situation is very bad and from all the mills 
cone complaint of car shortage, both flat and box car 
equipment. Lumber is accumulating on the skids. This 
condition makes it even harder for the brokers to place 
“ «k delivery schedules as the millmen are unable to 

iarantee delivery when they can not get cars to move 

’ lumber. 

The Ansley Lumber & Tie Co., of Kissimmee, is shut 
down for 30 days undergoing repairs and making some 
‘lterations in the mill. Mr. Ansley says the company has 
ccunen a large tract of timber which it will saw when 
he mill begins operation again. The company is offering 
its log carts and mules for sale as future logging will 
he done with a skidder. 





aa 


IN CENTRAL VIRGINIA. 

: LYNCHBURG, Va., Nov. 19.—Millmen in this section of 
Virginia and in the Carolinas where local lumbermen have 
interests still complain of the car shortage. It is believed 
that the situation has improved slightly, but the difficulty 


in securing cars at some of the mills is hindering ship- 
ments to a serious degree. At the same time the car 
shortage is not interfering greatly with some lines as 
stocks are so low and broken that the delays are wel- 
comed. This, however, is true of only a few lines, and 
some mills are reported actually turning down orders 
because they are unable to feel any degree of certainty 
as to the car supply. 

The yellow pine trade continues to grow more active. 
Lumbermen here say they are experiencing a better trade 
than they have had for several years. From every point 
of view business is good, as the demand is well dis- 
tributed. Prices are firm in roofers, box boards, factory 
flooring and all small dimension stock, and there is no 
weakening of the higher quotations noted in these reports 
during the last few weeks. The price situation is very 
encouraging, and Jumbermen here will not be surprised 
to see some other advances in certain lines in yellow 
pine. The market is active in directions heretofore 
proverbially dull, so far as this center is concerned, this 
being especially true of the Northeastern Atlantic States. 

The trade in longleaf continues to be strong. Inquiries 
are brisk, and there are no indications of any weakening 
m prices. 





OLD DOMINION LUMBER NEWS. 

NORFOLK, VA., Nov. 18.—The trading in North Caro- 
lina pine during the last week was not so active as dur- 
ing the first part of the month, but this lull has caused 
no appreciable change in the market prices. The buying 
this month has been somewhat peculiar. One week 4/4 
edge box and culls will receive the larger part of atten- 
tion while another week the stocks widths of box wili 
be active sellers. Last week box bark strips received the 
larger share of attention at a price considerably higher 
than the market values heretofore obtained. Several 
large contracts were made for delivery at interior points 
covering a period of output of from 60 days and longer. 
During this period of ups and downs in rough stock, 
however (which by the way is the center of interest in 
North Carolina pine circles because of the fact that most 
ot the output at the present time is low-grade lumber), 
the demand for flooring, ceiling, partition and roofers 
has been steady and the market prices held firm. 

Thus far this month, by reason of the good weather, 
the mills have been able to increase their output to some 
extent, but very few cases of night work being resorted 
to have been reported. This increase will be very easily 
taken care of by the steady demand and could be cleaned 
up from the sheds and yards but for the car shortage 
whiclr is hampering its movement. Many mills are near- 
ing the capacity of their storage room and unless some 
relief is afforded them, will have to suspend operations. 

The railroads in this territory are having their hands 
full trying to keep the mills from using water transpor- 
tation wherever possible and are bending every energy 
to secure cars from their northern connections with the 
result, as deduced from the reports of traffic officials in 
this city, that the situation was slightly improved last 
week and the carriers are hopeful of being able to secure 
more equipment this week. 

Building reports throughout this territory and from 
the North and East show increased activities and this is 
also the case in cotton mill building, which is keeping 
the long- and short-leaf dimension mills busy all the time 
and they are getting attractive prices for their lumber. 
Southwestern yellow pine and hemlock woods coming 
into direct competition with North Carolina pine in the 
North and East, are still advancing in prices and this 
fact is taken by the North Carolina pine millmen as a 
good barometer that the present prices asked by them 
can be obtained with advances wherever justifiable in 
view of the wide variation in the comparative market 
prices of the woods. 


FROM THE MARYLAND METROPOLIS. 

BALTIMORE, MpD., Noy. 18.—There is a race on to the 
Plate River country in South America between the 
Italian ship Po and the Norwegian bark Samoa, which 
sailed from here within a few days of each other with 
full cargoes of West Virginia spruce cleared by the 
McCall-Dinning Co., ship brokers, for the American Ex- 
port Co., of New York. The Po, which is 277 feet long 
and registers 2,042 gross tons, loaded with 1,533,515 
feet of spruce, which is said to be the largest cargo 
taken out. The Samoa, 21414 feet long, with a capacity 
of 1,138 gross tons, carries 1,024,079 feet of spruce, and 
will go direct to Rosario, while the destination of the Po 
is Buenos Aires. The cargoes have an appraised value 
of $40,000 and $30,000, respectively, and are two of a 
number of shipments that have been made from this 
port. 


John H. Burrell, of the well-known Liverpool firm of 
John H. Burrell & Co., who arrived at Montreal, Que., about 
10 days ago from his home, reached Baltimore last week 
on his travels and saw some of the hardwood exporters here. 
He stated that he was on a protracted trip of the lumbering 
States and that he desired to give business conditions here 
close attention. 

Cc. F. Treadway, of Sanford & Treadway, New Haven, 
Conn., was also a visitor here several days ago. He stopped 
in Baltimore on his way back from the South. He reported 
that all of the hardwood plants he saw were busy on orders; 
that there was a marked scarcity of stocks and that prices 
were still on the upward trend. 

.. kK. Peregoy, with the R. B. Homer Lumber Co., has 
just returned from a trip as far south as Georgia in search 
of stocks. He said that he could not find any considerable 
accumulations, but he ascertained that a marked shortage 
exists all along the line, and that the millmen do not care 
to take orders even at the prevailing figures. Hemlock and 
spruce were as high as North Carolina pine, as much as 
$23 a thousand feet being asked at the mills for No. 2 hem- 
lock. Mr. Peregoy is of the opinion that if there should 
be much interference with the operations of the mills this 
winter on account of the weather, a lumber famine such as 
has" not been experienced in a long time will be felt. 

A. Edwards, jr., of Wehr & Edwards (Inc.), has re- 
turned from a_ trip in the South. Mr. Edwards visited 
many of the mills in the Norfolk section and further south, 
and everywhere he found the prices very stiff with a rising 
tendency and lumber difficult to get. William F. Wehr, of 
the same corporation, has also been away. 
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Long Fir Timbers, Ties, 
Railway, Mine and 
Car Material. 


Special Bills—Yard Stock 


Cedar Siding 
and Shingles 


Reliable Service on Straight or Mixed Cars. 














Your Inquiries Solicited. 


A. W. Miller Saw Mill Co. 


1108-1109 White Bldg, SEATTLE, WASH. 








When You Open an Office 


IN THE 


Pacific Northwest 


We would like to rent it to you. 


We own and operate the follow- 

ing buildings in Seattle: 
White Building 
Henry Building 
Cobb Building 

The White and Henry buildings are the 

headquarters for more than a hundred 

lumber, timber, logging and machinery 

concerns If you open an office on 


the North Coast, it should be in the 
White or Henry Building, Seattle. 


For further information write to the 


Metropolitan Building Co. 


White Building, SEATTLE, WASH. 











Specials For Quick Shipment:— 


Wide Clear Spruce Finish. 
Spruce Factory Lumber. 
Fir Silo Staves. 





We are Manufacturers and Wholesalers of 


Pacific Coast Forest Products. 


FIR, SPRUCE, HEMLOCK and RED CEDAR. 
“California Sugar and White Pine” 








Factory Lumber, Silo Staves, 
Flume Stock, Railroad and Car Material, 
Heavy Timbers, Soft Yellow Fir Uppers. 


Pioneer Lumber Co., Inc. 
1037-1038 Henry Bldg., SEATTLE, WASH. 


EDW. H. SCHAFER, Vice-Pres’t. MILLS: 
Eastern Sales Office, Grays Harbor, Wash. 
( 1632 Monadnock Bldg., CHICAGO. Willipa Harbor, Wash. 
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HARDWOOD LUMBERME 


of the “Climax Tally Book.” 


will find it to their advantage 
to send for free sample pages 
AMERICAN LUMBERMAN, Chicago, Ut. 
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NEWS FROM THE HARDWOOD FIELD 
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Salling Hanson Company 
GRAYLING, MICH. 


— MANUFACTURERS OF — 


WHITE PINE 
HEMLOCK 


— AND — 


HARDWOODS 












Johannesburg Mfg. Co. 















We Have in Stock— 


11,000 ft. 4-4 1st and 2ds Bassw 
50,000 ft.5-4 “ . ” 
80,000 ft. 5-4 No. 1 Common “ 
30,000 ft. 4-4 Log Run Basswood 

150,000 ft.5-4 “ . ag 

120,000 ft. 8-4 “ ms a 


Write for Prices. 
































_ Here You Need? 


250,000 ft. 300,000 ft. 
5-4 5-4 

= No.1 Com.and || No.2 Com.and 

Btr. Basswood Better Beech 


Any Items 





ny 











We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN. 
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We Can Ship Mixed Orders 


without unnecessary delay as we own and 
operate our own mills, and by carrying 
well assorted stocks can ship in addition to 
White Pine Lumber, 
Dimension, Shingles, 
Worked Mouldings, 
Maple Flooring, K. D. 
Frames, Box Shooks. 


Prices on Request 


E. B. Foss & Company 


MANUFACTURERS 
Bay City, Michigan 


Established 1877 Telecode Used. 

















WITH THE MEMPHIS TRADE. 


Weather Conditions Favorable for Logging Opera- 
tions—Box Manufacturers Doing Good Business— 
Appropriation for Flood Protection to Be Asked. 
MEMPHIS, TENN., Nov. 19.— Weather conditions 

throughout this territory during the last week have been 

highly favorable for work in the woods as well as for 
the handling of timber, and excellent progress has been 
made in both lines. The amount of timber in sight 
promises well for the winter season particularly if the 
present open weather continues a while longer. Some of 
the manufacturers in this section say they have brought 
out all the timber they expect to cut this season, declar- 
ing that they are through with logging operations, 

There are others, however, and the latter are in the 

majority, who are still pushing logging work as rapidly 

as possible in order that the supply may be adequate 
for their needs. 

The relations between supply and demand are still 
such that a good business is being done at satisfactory 
prices. The searecest item for sale here is low-grade 
cottonwood, which is in very active request and which 
is bringing excellent values. There is scarcely a manu- 
facturer of box shooks who is able to secure all the 
cottonwood needed and efforts to buy in the open market 
are meeting with but limited success. Shipments of 
lumber of practically all kinds have been on a liberal 
scale during the last two or three months and, while 
production has been above the average for the last few 
years, there has been no accumulation of stock. In 
fact it is a matter of comment that there is a scarcity 
rather than an excess of any hardwood lumber and that 
this is one of the reasons why the market shows such a 
firm tone. Wholesalers are having some difficulty in 
securing all the stock they need and it is easier to secure 
orders at remunerative prices than it is to go out and 
buy the lumber for immediate shipment. 

The box manufacturers of Memphis are doing a splen- 
did business. In fact it is unusually active for this time 
of year. The demand is general, though some of the 
leading manufacturers are devoting a great deal of time 
to filling orders for egg cases. A notable feature of the 
box situation is the increased amount of gum being used. 
A prominent manufacturer here, who a few years ago 
used cottonwood almost exclusively, says that he is using 
about 60 per cent gum and about 40 per cent cottonwood. 
The scarcity of cottonwood in the lower grades is in some 
measure responsible for this substitution, though there 
has been a growing popularity of gum as a box material 
during the last year or two which has also been a factor 
in the increase. 

Charles A. Prouty, chairman of the Interstate Com- 
merce Commission, will be in Memphis, December 16, 
to hear the bills-of-lading cases brought by Memphis 
shippers against the common carriers. The suit is brought 
in the name of the Anderson-Tully Co. and involves the 
right of shippers to through bills of lading from the 
United States to foreign ports. The railroads entering 
New Orleans a short time ago refused to issue through 
bills of lading, claiming that the steamship lines at New 
Orleans charged them demurrage. The suit is aimed 
directly against the roads entering New Orleans from 
the West. The roads east of the Mississippi are still 
issuing through bills. Lumbermen claim that the failure 
of the railroad companies to issue through bills of lading 
entails untold hardships and it is for this reason that 
they have taken the matter before the Interstate Com- 
merce Commission. As recently stated in the AMERICAN 
LUMBERMAN, one of the western roads, the Vicksburg, 
Shreveport & Pacific, has decided to grant through bills 
of lading on somewhat the same basis as the Illinois Cen- 
tral; namely, that sufficient notice of export shipments 
be given to enable the completion of steamship arrange- 
ments. It remains to be seen what effect the action of 
this single road will have upon the other lines west of 
the Mississippi. The Lumbermen’s Traffic Bureau has 
written to the commission at Washington intimating that 
the plan pursued by the Illinois Central is satisfactory 
and suggesting that it issue an order requiring the 
western roads to grant through bills of lading on some- 
what the same terms. 

R. J. Darnell, R. H. Darnell, Elliott Lang, R. J. 
Wiggs, and H. H. Darnell are the incorporators of the 
Batesville Gravel & Material Co. which has made appli- 
eation for a charter. The capital stock is placed at 
$5,000. R. J. Darnell (Inc.), is engaged in the building 
of a railway, the Batesville Southwestern, from the 
Illinois Central to its timberland holdings. This new 
company has been formed in connection with this enter- 
prise. The firm owns extensive timber lands near Bates- 
ville and preparations are being made rapidly for the 
development of the timber thereon. 

Announcement is made that the Rock Island system 
has placed Memphis and Hopefield, Ark., on the same 
basis so far as freight rates to western points are con- 
cerned. When the Rock Island system secured the old 
Choctaw road the latter had a contract providing for 
equal rates between Memphis and Hopefield on west- 
bound shipments. The Rock Island system, however, had 
persistently refused to abide by this agreement of the 
Choctaw until it announced its decision a few days ago. 
The City of Memphis, the Memphis Freight Bureau, the 
Lumbermen’s Club and various other business organiza- 
tions here have been active in the effort to secure a 
fulfillment of the Choctaw agreement by the Rock Island 
system. 

It is said that efforts will be made next month .to 
secure at least $35,000,000 from the United States 


aovernment for protection against floods. This is to be 
sought on the basis of $5,000,000 a year for a period of 
seven years. O. N. Killough, of the Interstate Levee 
Board, is one of the active spirits in the movement for 
the appropriation. This board has charge of the revet- 
ment work which is now being done to prevent a recur 
rence of the severe flood damage experienced in the 
Mississippi Valley last spring. Lumbermen here have 
extensive holdings of timber as well as manufacturing 
plants and other interests in the area subject to over. 
flow and they are naturally very much pleased with the 
movement which is being made to prevent a recurrence 
of last year’s disastrous experience. 

Lumber firms here and elsewhere in the Memphis tervi- 
tory are greatly interested in the ruling cf the supreme 
court in the case of the Lamb-Fish Lumber Co. to the 
effect that the town council of Charleston, Miss., was 
entirely within its rights in granting this firm exemption 
from taxation for a period of years. It would seem that 
the State revenue agent brought suit against the company 
for collection of taxes on the theory that the exemption 
which had been granted by the town council of Charles. 
ton was void. The ruling of the supreme court is based 
on the principle that the constitution of Mississippi in- 
tended to give encouragement to new industries even if 
it were necessary to grant them exemption from taxation 
within certain limits. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Noy. 19.—Demand continues brisk. 
There has been great activity in local building, and the 
retailers have done a thriving business, which continues 
to hold up in a satisfactory manner. The official build 
ing record in Nashville for the first 10 months of 1912 
shows aggregate permits for improvements amounting 
to $1,005,466 against $1,113,754 for the same period of 
1911. This does not include important suburban opera 
tion outside of the city limits. 

Local dealers have difficulty in securing adequate 
supplies of southern pines to meet demands on account 
ot the car shortage. The supply of cars is entirely 
inadequate to move the logs and lumber that have been 
brought to the country stations on the railroads in this 
section, though a considerable amount is being brought 
to this market. Shippers complain of the great shortage, 
and railroad officials complain of shippers not loading 
and unloading promptly. By handling business promptly 
railroad men say that it is in the power of shippers 
to do much to relieve the situation, while they are doing 
all they can with all of the available equipment. Indi- 
cations are that the movement of logs from the upper 
Cumberland River will be late this season on account of 
lack of water. 

Vice President H. B. Chamberlain, of the Tennessee 
Central Railroad, has issued an appeal to shippers call- 
ing attention to the serious shortage of cars, which it 
is stated may extend into 1913, and urging shippers to 
help improve the situation by prompt loading and un 
loading as well as not to order more cars than can be 
loaded with reasonable promptness. 

Lumbermen of Tennessee, Alabama and Georgia were 
much interested in the meeting of the Tennessee River 
Improvement Association, held at South Pittsburg No- 
vember 15, and a number were in attendance. The 
improvements that are being urged will be of importance 
in the transportation of lumber in a large territory. 

The North Fork Lumber & Timber Co. has_ been 
organized at Jackson, Ky., by S. J. Young and W. L. 
Eversole. The company owns timberlands in the vicinity 
of Yerkes, Ky., and has started mills there. Mr. Young 
will be active manager of the company. 





IN THE SHADOW OF OLD LOOKOUT. 

CHATTANOOGA, TENN., Noy. 18.—Aside from a short- 
age of cars the market is moving on even lines with a 
good demand for both hard and soft woods. The de- 
mand for oak and poplar is particularly satisfactory in 
this market. Dimension stock, pole stock, cedar and 
walnut all figure in the present movement. 

H. Robinson, a sawmill operator of New Hebron, 
Miss., spent several days in Chattanooga recently and 
purchased a band saw for his mill and closed a contract 
with the G. H. Evans Lumber Co. for 5,000,000 feet of 
hardwood lumber, oak, gum and poplar, to be delivered 
within the next 12 months. 

Freight rates on lumber shipped to Jonesboro were, 
by order of the Interstate Commerce Commission a few 
days ago, placed on a parity with Johnson City rates. 
In two decisions handed down the commission holds that 
2 cents a hundred pounds is an excessive transit charge 
on lumber and has ordered the Southern Railway to cut 
the tariff to 144 cents. That is the transit charge fixed 
for Newport, Johnson City, Bristol and all similar sta- 
tions in the spring of 1911. The road advanced thie 
rate from 1 to 2 cents. 

Congressman Sam R. Sells expects to introduce a bill 
in Congress seeking an appropriation for the building 
of a Government road leading from the timberlands in 
Johnson County, which the Government is about to pur- 
chase for the Appalachian Forest Reserve, to Bristol. 

Chattanooga is well represented on the Tennessee Ad- 
visory Board of the general forestry committee of the 
Southern Commercial Congress. The members appointed 
for Chattanooga are J. M. Card, of the J. M. Card Lum- 
ber Co., and G. H. Evans, of the G. H. Evans Lumber 
Co. The other members of the Tennessee Advisory 
Board are as follows: 

S. B. Anderson, Anderson-Tully Co., Memphis; A. B. Ran- 
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eom. J. B, Ransom & Co., Nashville; Park Vestal, Vestal 
Lumber & Manufacturing Co., Knoxville; J. M. Overton, Bon 
{jr Coal & Iron Co., Nashville; George L. Carter, Tennessee 
Lumber & Veneer Corporation, Johnson City; H. A, Batchelor, 
ve nessee Oak Flooring Co., Nashville, and E. E. Barthell, 
Nishville. 

ipt. A. J. Gahagan, of the Loomis-Hart Manufac- 
tu: ug Co., Chattanooga, and identified with the lumber 
business here for 25 years, gives the following expression 
on market conditions: 


roe the last four months demand for lumber, all grades, 
pot: for manufacturing and building purposes, has been 
unosual. The planing mills in Chattanooga and vicinity 
have had an unusual run of orders for pine and other kinds 
of ‘umber used in house-building. The woodworking fac- 
tors, particularly those manufacturing furniture, have per- 
hay~ used more lumber during the present year than during 
th same length of time any other year since 1900. The 
dewand, especially north of the Ohio River, has been unusu- 
ally active and on account of the continued growing scarcity 
of cood merchantable sawlog timber, necessarily, lumber of 
shipping quality is getting scarcer. Few mills anywhere 
are starting up new, and many of the old mills that have 
» running months or even years in the past are gradually 
‘ing down on account of the scarcity of good timber. 
There is nearly all the time an abundance of low-grade 
lumber. High-grade lumber _ is in active demand and will 
continue so, The mills and lumberyards in the Chattanooga 
disirict have in stock less lumber for shipping and manufac- 
turing purposes than at any other time in the last 20 years. 
Buyers are plentiful and any good shipping stocks, either 
building material or lumber for manufacturing or railroad 
purposes, that are offered find ready buyers. Pine, oak, 
poplar and chestnut are in greatest demand. Walnut is 
almost out of the market, nearly all the good walnut timber 
having already been cut and used. There is no real good 
timber territory that has not already been cut over one or 
more times, and logs that would have been rejected a few 
years ago now readily find a market. 












VALLEY METROPOLIS HARDWOOD NOTES. 

Sr. Louis, Mo., Nov. 18.—Feeling is stronger than for 
some time and business has been satisfactory. The car 
shortage is still causing a great dea! of trouble and re- 
ceipts are few but better than they have been. The 
dealers here are awaiting anxiously the end of the cotton 
movement, which it is thought will be within a month 
or six weeks. Oak is the best item in demand of any 
of the hardwoods. Poplar is selling well but is not as 
much in demand as it was a short time ago. Gum is 
much in favor. The request for ash remains about the 
same as it has been. Cypress conditions show no change. 
A fair and increasing volume of business is reported. 
Shipments from the South are hard to get in because of 
the car shortage and many of the yards here, except 
those which make a specialty of cypress, find their stock 
getting low. 

The Lothman Cypress Co. is having a nice seasonable 
trade on cypress. Orders came in better last week than 
they did the week before and with its well-selected stocks 
on hand the company has been able to give prompt ship- 
ments on nearly every item. 

The C. F. Liebke Hardwood Mill & Lumber Co. con- 
tinues to have a satisfactory trade. It is operating its 
mill full time on oak and ash and is well supplied with 
logs. Business is reported good. 

A good run of business is reported by E. W. Luehr- 
mann, of the Charles F. Luehrmann Hardwood Lumber 
Co. It has a good stock of nearly every item in the 
hardwood line in its yards and can therefore take care 
of all the orders coming its way and can ship from its 
local yard with little or no delay. The call for St. 
Francis Basin gum, one of its specialties, is good. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Nov. 19.—So far this fall results 
have been much better than the most optimistic dealers 
expected. The gradual increase in business has been 
very encouraging to dealers and manufacturers and while 
some were skeptical as to the continuation of the unusual 
demand for all kinds of lumber at present all agree that 
business is on a firm foundation and there appears to be 
nothing on the horizon that would indicate any inter- 
ruption whatever. All wood-consuming factories in this 
section and in all territory that looks to this market as 
a source of supply of this nature, are very busy, espe- 
cially the furniture trade, which is holding up very well. 
The box factories are having a lot of trouble securing 
enough stock to keep going. The implement business is 
in first-class shape and the carriage woodworking plants 
are doing a capacity business. The automobile industry 
has been exceptionally good all season and there is every 
indication of a very brisk winter in this line. The 
planing mills are doing more business than ever before 
and the late building season has kept them right on edge 
With no time to spare for the making up of stock sizes, 
most of the work being on special sizes. 

Pav able weather conditions are responsible for con- 

iued activity among the building contractors who are 
getting more buildings under way than they expected, 
consequently the millwork men are kept busy later than 
ever this season and there will be more winter work for 
the interior finishers than for several years. Many 
buildings are now under roof that were not expected 
to he started before next season and the advancement 
'n t's line will be of much benefit to real estate trans- 
actions in the early spring. 

'. A. Carrier, dealing mostly in cypress and yellow 
pine, says he has been doing a splendid business, finding 
more difficulty in getting prompt shipments than selling 
a ck. During the last couple of weeks shipments have 
‘cen coming in faster and he looks for better service 
‘rom the mills in the future. 

Duhlmeier Bros. are doing a big business and are 

idling more red and sap gum this year than ever 
‘evore. Will Duhlmeier is a firm believer in the future 
on ted gum for interior finish and is pushing the wood 

= for that purpose. He claims that a number of 
chiteets whom he has requested to try out the wood 

“2 done so and the results have been in every case 
ore than satisfactory. They are doing a big business 


aa hardwoods catering especially to the furniture 
de, 


Edward Bradley, of the E. C. Bradley Lumber Co., 
states that his firm is doing a larger volume of business 
than ever before and after just going over his territory 
and finding business booming in all branches of the 
industry he does not hesitate to say that while this has 
been a big year for the lumber business the coming sea- 
son will far outreach it. All factories that he came in 
contact with are booked ahead well into next season. 

Weaver Haas, of the W. E. Heyser Lumber Co., has 
returned from a trip to New Orleans, where he closed a 
contract for the output of a big band mill in that vicinity 
for the next six months. 

Charles McCall, manager of the William H. Perry 
Lumber Co., states that his company is getting its share 
of the excellent business that is to be had by any one in 
a position to furnish quick shipments. He reports ex- 
cellent shipping facilities all season and says there is 
bound to be a continuation of present demand for all 
hardwoods. 

Harry R. Browne says it has been several years since 
business has been on such a firm footing as at the present 
time. While stocks have been hard to get all summer 
he has been able to supply the trade in most cases and 
while he has had to let a great deal of business pass on 
account of the scarcity of yellow pine, he luoks for a 
very healthy season to follow the present one. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLuMBUS, OHIO, Nov. 19.—Prices rule firm and con- 
tinuation of present values is expected. The demand for 
both hardwoods and yellow pines is good notwithstand- 
ing the fact that colder weather is expected. A strong 
feature of the trade is the buying of hardwood stocks 
by factories. The yard trade seems to be purchasing 
only what is necessary for immediate use. The building 
operations are still active. 

R. W. Horton, sales manager for the W. M. Ritter 
Lumber Co., says prices are firm with good demands for 
oak, especially the plain and quartered. Ash is strong 
and also spruce and hemlock. Dry stocks continue scarce 
and this means a continuation of the good prices. 

John R. Gobey, of John R. Gobey & Co., says trade 
is satisfactory in every respect and prices are holding up 
well, The car shortage is still bad but shows an int 
provement over last week. 

W. L. Whitacre, of the Whitacre Lumber Co., says 
trade is slow but prices are holding up well and the 
outlook for the future is bright. 

F. Everson Powell, of the Powell Lumber Co., says 
trade conditions are good with a fair demand for hard- 
wood but that the yellow pine market is a little slow. 





AT THE HOOSIER METROPOLIS. 

INDIANAPOLIS, IND., Nov. 19.—About 7,000 invitations 
have been sent out for the Indiana Better Roads’ Con- 
vention to be held in this city December 11 to 13, in- 
elusive. Among the speakers will be Logan W. Page, 
director of the United States Bureau of Public Roads; 
Joshua Strange, president of the Indiana Farmers’ Asso- 
ciation; Jesse Taylor, president Ohio Good Roads’ Fed- 
eration; Gov. Thomas R. Marshall, recently elected vice 
president of the United States; J. M. Lowe, Kansas City, 
president Old Trails Ocean-to-Ocean Highway Associa- 
tion, and Samuel Ralston, recently elected governor of 
Indiana. 

Representatives of kitchen cabinet manufacturing con- 
cerns met in this city last Tuesday to discuss plans for 
organizing a national association of kitchen cabinet 
manufacturers. Several Indiana and Michigan factories 
were represented. Another meeting will be held next 
month, at which it is thought an organization will be 
perfected. The meeting ,was called by L. D. Waters, of 
the Hastings Cabinet Co., Hastings, Mich. 

Retail lumber dealers report that business continues 
good and that they are still doing a large amount of 
estimating. Excellent weather is allowing the building 
season to continue much longer than usual. Lumber 
prices are still stiff and show no signs of any decline in 
the near future, although shingles are weak. 

The high price of coal is causing manufacturing con- 
cerns and private consumers of the State much concern. 
About 2,500 employees of the Studebaker Corporation 
at South Bend have formed an organization to fight high 
coal prices. They expect to buy in carload lots through 
a wholesale coal concern in Chicago. 





IN SOUTHWESTERN INDIANA. 

EVANSVILLE, IND., Nov. 19.—Last week was very ac- 
tive for hardwood lumber manufacturers and all the large 
mills have been operated on time. Inquiries are good 
and indications point to a fine winter trade. Prices on 
the best grades of hardwood remain firm and there is 
a strong demand for quartered oak. Poplar still lags 
some. Collections are good. 

Local planing mills are being operated on full time. 
Both local and out-of-town trade is good. Prices are 
steady. Local millmen say the building operations in 
Evansville have helped their business wonderfully this 
season. A great deal of building has been done and 
many large contracts have been let this fall that will 
keep the contractors busy for several months. The out- 
look for future business is good. Yellow pine dealers 
are also rushed with orders and are looking for a nice 
winter trade. 

Many manufacturers express the opinion that the next 
session of the Indiana legislature will pass a working- 
men’s compensation law. Benjamin Bosse, head of the 
Globe-Bosse-World Furniture Co. and president of the 
Evansville Business Association, was at Indianapolis 
a few days ago and had a conference with Gov. Marshall 
on the subject. Mr. Bosse personally is in favor of a 
liberal workingmen’s compensation act and thinks most 
























A Capacity of 
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Lumber 
Yearly 


enables us to fill all orders promptly and 
satisfactorily. 


TELL US YOUR NEEDS 





We make a Specialty of 


Thin Oak and Red Gum 


for the Export Trade. 








| Lamb-Fish Lumber Company 


CHARLESTON, MISS. 


(C )) 
For Quick Shipment: 


5 cars 4-4’? Sap and Select Poplar. 

5 cars 6-4’? No. 1 Common Poplar. 

4 cars 4-4”? 1s and 2s Plain White Oak. 
4 cars 5-4”’ 1s and 2s Plain White Oak. 
lcar 6-4’ 1s and 2s Plain White Oak. 

5 cars 4-4’”’ No. 1 Com. Plain White Oak. 
4 cars 5-4”? No. 1 Com. Plain White Oak. 
2 cars 6-4’’ No. 1 Com. Plain White Oak. 
lear 8-4’’ No. 1 Com. Plain White Oak. 


All the above stock thoroughly 
dry band sawn and equalized. 











Get our prices. 


Kentucky Lumber Co. 


a CINCINNATI, OHIO. 
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John B. Ransom & Co. 


NASHVILLE, TENN. 


20,000,000 ft. Dry Hardwoods on Sticks. 


A few specials on which we will name attractive prices. 
200,000 ft. 1” to 5” 1s and 2s Poplar. 
175,000 ft. 5-4 to 10-4” No. 1 Com. Poplar. 
100,009 ft. 1x13 to 17” Poplar Box Boards. 
100,000 ft. 1” 1s and 2s Basswood. 
475,000 ft. 1” to 3” 1s and 2s Qtd. White Oak. 
300,000 ft. 1”’ to 2” No. 1 Com. Qtd. Whi. Oak. 
125,000 ft. 1” to 2” No.1 Com. Qtd. Red Oak. 
100,000 ft. 6-4 and 10-4” 1s and 2s Hickory. 
250,000 ft. 1” to 3” No. 1 Com. Hickory. 
300,000 ft. 1” to 2” 1s and 2s Chestnut. 
200,000 ft. 1” to 2”. No. 1 Com. Chestnut. 











Write to the 
Nashville Hardwood Flooring Company for prices 
on Acorn Brand Oak and Beech Flooring. 
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n spite of heavy demands for 
Tennessee Valley Hardwoods 
we have a few items left: 


2 cars 4-4 Is and 2s Plain Red Oak 10°—wider 
4 cars 4 4.No. 1 Common Plain Red Oak 10°°—wider 
2 cars 8-4 Is and 2s Plain Red Oak 6°°—wider 
I car 8-4 No. | Common Plain Red Oak 10°—wider 
% car5-4 Is and 2s Plain Red Oak 6”°—934" 
% car 6-4 Is and 2s Plain Red Oak 6°—934” 
4 cars 4-4 No. | Common Plain White Oak 4°—914" 
3 cars 4-4 No. | Common Plain White Oak 10°—wider 
I car 6-4 Is and 2s Plain White Oak 6”°—9%”" 
| car 6-4 Is and 2s Plain White Oak 10° —wider 
l car 8-4 Isand 2s Plain White Oak 6'—wider 
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H. H. Hitt Lumber Company 

















\a DECATUR, ALABAMA. 
We Have 


The Field 


where trade seldom lags and we 


J 





have a selling organization that 
should be able to turn a big lot of 


Oak, Chestnut, 
Poplar and Gum 









Our operations cover New York State, from 
our N.Y. office; and New England from our 
Springfield office. If you’ve the lumber we 
want to talk to you. Will buy stock out- 
right or handle on commission. 


Geo. Webster Lumber Co. 


SPRINGFIELD, MASS. 


IelEaID) SPECIALISTS 
cum == 


HIMMELBERGER-HARRISON 
LUMBER COMPANY 


MILLS AT 
| MOREHOUSE, MO. 











SALES OFFICE 
CAPE GIRARDEAU, MO. 


















Basswood 


And Elm Lumber and Crating Stock 
We want to reach retail yards and sell them Kiln Dried 
BASSWOOD Trim Mouldings, Siding, Ceiling or 
anything in Basswood, from our own Basswood Mill. 
Your orders will be filled promptly and faithfully. Let us hear from you. 


Sanford & Treadway, 


Menominee, 
Michigan. 


{ You can always get from us a choice 
THICK YELLOW POPLAR (All Grades.) 
We make this our specialty and carry a large stock of 


2/4" and 3' Poplar 


We also have on hand a good supply of 
RED AND WHITE QUARTERED OAK. 


Write us for Quotations, 


Faust Bros. Lumber Company 


We Have Thick Poplar Te. 
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of the manufacturers of the State look at the question 
as he does. 

Furniture manufacturers say trade in the Southwest 
has opened up since the election and they expect a good 
business during the next few months. Some of the 
plants here have been working night shifts because of 
the rush in orders. Box factories are running full time 
and many orders are being received. 

A good many timbermen are now at work along Green 
and Pond Rivers in Kentucky getting out logs. The logs 
are being rafted and will be floated here on the first rise 
in the Ohio River. Many of the river mills expect to 
have enough logs by the first of the year to keep the 
plants running until spring. 

Fred Bergman, mill owner and lumber dealer at Chrisney, 
who was a recent visitor in Evansville, reported trade in 
his community coming along satisfactorily. : 

Paul W. Luhring, of the Wolflin-Luhring Lumber Co., 
has returned from a business trip to Terre Haute. 

Ilarry Massie, of the Evansville Sash & Door Co., has 
returned from a business trip from Tennessee and Kentucky. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Nov. 20.—The mild and open fall 
weather which has prevailed throughout Kentucky up to 
this date has been unusually favorable to operations in 
the woods and at the mills, not only by reason of the 
facility with which actual work could be done, but on 
account of the fact that the farmers have been able 
to finish up their fall work rapidly, thus freeing them 
and their teams much earlier than usual for lumber 
work. This has resulted in large quantities of logs being 
brought into the various shipping points where the pre- 
vailing car shortage has in most cases left them stranded. 
This is especially unfortunate at this time, when supplies 
of logs for cutting would be particularly appreciated by 
the mills on the railroads, which were compelled to 
curtail spring and summer operations on account of flood 
conditions. With relief in the way of an adequate car 
supply it may be expected that immense quantities of 
lumber will be manufactured and placed on the market 
early in the season. 

W. P. Brown, of the W. P. Brown & Sons Lumber 
Co., Louisville, has succeeded M. A. St. John as president 
of the Robe Lake Lumber Co., and J. G. Brown, T. M. 
Brown and Leroy Alcott, of the same company, have 
been made vice president, treasurer and secretary, re- 
spectively, of the Robe Lake company. The company’s 
headquarters are at Memphis, Tenn., from which point 
it controls properties of 12,300 acres, located near 
Monroe, Ark. The new management contemplates no 
immediate development of the property. 

The Bourbon Lumber Co., of Paris, has received at its 
yards within the last 40 days 53 carloads of lumber and 
building material to be used in construction work in that 
vicinity, indicating a very lively building boom in Paris 
and its neighborhood. 

The citizens of Hickman took advantage of a session 
of the Mississippi River Commission at that point in 
considering levee conditions to call the commission’s at- 
tention to the need for a $50,000 appropriation for the 
reinforcement of the levee protecting that city and its 
vicinity from the Mississippi, which has become a greater 
menace to Hickman by reason of the building and 
strengthening of levees elsewhere. The Mengel Box Co. 
has a large plant at Hickman. 

It is reported from Greensburg that such advantage 
has been taken of the fine weather that from 25 to 30 
cars of logs are moving from that point every week, and 
that the railroad company has been unable to furnish 
sufficient cars for the logs presented for shipment. 





IN NORTHEASTERN TENNESSEE. 

BRISTOL, VA.-TENN., Nov. 20.—Bristol lumbermen re- 
port business brisk and prices characterized by an up- 
ward tendency. Lumbermen here are unanimous in the 
opinion that the outlook for business is nmch better 
than it has been in a long time. While there is a 
searcity of stock, shipments during the last month have 
been heavy and it has been more a question of where 
to get the stock than one of where to sell it. 

The East Carolina Lumber Co., recently incorporated at 
James City, N. C., with a capital stock of $1,000,000, has 
acquired the property of the Mills-Campbell Lumber Co. The 
new company will locate a mill at James City, with offices 
at Newbern, N. C., and 200 Fifth Avenue, New York. 

George M. Speigle, of George M. Speigle & Co., of Phila- 
delphia, came to Bristol last week to join J. H. Barrell, a 
prominent importer of London, who is interested with Mr. 
Speigle in lumber operations in this section. Mr. Speigle is 
operating on a large scale near Newport, Tenn., on the Ten- 
nessee-North Carolina State line. 





IN CENTRAL ARKANSAS. 

LirrtLe Rock, ARK., Nov. 19.—From reports coming 
in from the lumber sections of the State about the only 
trouble is the difficulty in securing cars for consignments. 
Mills are running well up to the limit. The hardwood 
industry is particularly active. There has been promise 
of relief from the car shortage by the railroads, but 
little relief is expected before December 1, as the cotton 
movement is still strong. 

Forest fires which have been raging for some time in 
the Ozark National Reserve in the vicinity of Calico 
Rock and farther west have been brought under control. 

The Hub Manufacturing Co., of Texarkana, will shortly 
begin the construction of its factory at that point to 
utilize the ash and hickory timber on 16,000 acres of 
land recently purchased from the Mann Land & Improve- 
ment Co. 

The Western Tie & Timber Co. and the Erwin Lumber 
Co., of Kansas City, have purchased a large tract of land 
near Floral, and it is announced they will erect four 
large sawmills on the tract. The timbered body includes 
several thousand acres. 

Traveling in the private car of C. B. Sweet, vice _presi- 
dent and general manager of the Long-Bell Lumber Co., of 


Kansas City, a party of prominent lumbermen paid a visit 
to this section and Tuisiana last week, In the party were 


R. A. Long, C. B. Sweet, R. S. Davis, J. D. Tennant ang 
others. ‘They will visit practically all of the 11 big mills 
controlled by this syndicate in this State, Louisiana anq 
Texas. They expressed much satisfaction at the outlook 
for the lumber industry. 





WESTERN NEW YORK TRADE. 

BuFFaLo, N. Y., Nov. 20.—The Standard Hardwuvq 
Lumber Co. is adding to its new yard stocks with a num- 
ber of southern hardwoods and reports trade as in fair 
shape. 

The Buffalo Hardwood Lunber Co. is carrying a laryer 
stock than a year ago, having brought in a large amount 
of lumber both by lake and rail. Lake shipments sre 
about finished for this year. 

The National Lumber Co. reports good sales of hard- 
woods recently. It is stated that oak and maple flooring 
are bringing unusually strong prices and are in good 
demand. 

The Hugh McLean Lumber Co, is carrying about dou- 
ble the stock of hardwoods in its local yard that it did 
a year ago, owing to the fact that the logging season 
was a much better one than that of 1911. 

Blakeslee, Perrin & Darling regard the outlook for 
hardwoods in the near future as very favorable. A 
large and generally assorted stock is being carried nd 
trade is called good. 

Anthony Miller’s yard is busy handling shipments of 
incoming hardwoods and arranging stocks for winter, 
Business so far for November is said to be satisfactory, 





NORTHWESTERN MICHIGAN NOTES. 

Boyne City, Micu., Nov. 19.—The steamer Bucs ley 
took on cargo of lumber at the East Jordan Lumber 
Co.’s docks for Chicago last week. 

The East Jordan Lumber Co. is making extensive re 
pairs on its mill A this week. The company is also in 
stalling an edger and trimmer. 

The A. M. Haight Cooperage Co., one of East Jor 
dan’s industries for the last few years, has begun to 
move its plant to a location near Charlotte, N. C., where 
the company has secured a favorable site for its opera 
tions. 

Last week was a busy one along the lake front, still 
there is much timber to be moved before navigation 
closes. 

The Boyne City, Gaylord & Alpena Railroad is rapidly 
extending its lines into the big tracts of timber east of 
Gaylord and will have that part of the new line com 
pleted by the time cold weather sets in. 


NORTH ATLANTIC COAST 


NEW ENGLAND TRADE NOTES. 

Boston, Mass., Nov. 18.—The building contracts 
awarded in New England since the first of the year 
have amounted to $168,328,000 as compared with $152., 
291,000 for the corresponding period last year and 
$140,795,000 for the corresponding period in 1910. 

Several weeks ago it was announced that Mayor 
Fitzgerald, of Boston, was making plans to bring a bill 
before the State legislature to extend the fire limits 
of Boston. It looks now as if he was more determined 
than ever to have these lines extended and he blames 
the lumber interests of Boston for checking his plans 
of the past. October 9 was known as fire prevention 
day in Boston and in connection with this the mayor 
made a statement to the city council in which he said 
that he hoped the lumber interests would see the neces- 
sity of better fire protection in Boston. 

The annual meeting of the stockholders of the Cook 
Lumber Co., Laconia, N. H., resulted in the following 
being elected officers for the next year: Presideni— 
E. D. Cook, Nashua; vice president—Lucy M. Sargent, 
Concord; treasurer and manager—Walter H. Sargent, 
Concord; directors—Lucy M. Sargent, Walter H. Sar 
gent, F, D. Cook, George J. Sargent and A. C. Wyatt. 

James E. Byrne, of Bellows Falls, Vt., was recently 
elected president of the North American Spruce Lum- 
ber Co., which was organized a few years ago under the 
laws of Maine with a capital stock of $100,000. The old 
officers of the company were not reelected at the annual 
meeting. The company owns about 2,200 acres of tim- 
berlands in Maine as well as large tracts in New Hamp 
shire and Vermont. The new management is said to be 
planning to develop the property in a systematic way. 

Harold A. Skinner, Frank N. Nay and C. J. French 
have been appointed receivers for the Interstate Lumber 
Co., of Malden, by Judge Morton in the United States 
district court. The bond was fixed at $29,000 jointly. 
The liabilities were placed at $70,000 and the amount 
of the bond fully covers the assets. 














A LUMBER CENTER OF NEW JERSEY. 

NEwaRK, N. J., Nov. 19.—The building permits issued 
last week aggregate a total,amount of, $153,185. This 
is $64,800 less than the aggregate sum of the corre 
sponding week a year ago. The list of permits granted 
by the State board of tenement house supervision last 
week was $234,900, an increase over the week previous 
of $111,900. 

At its annual meeting held last week the Trafic 
Club, of this city, discussed at length the car shortage 
problem which affects shipments of all sorts into New 
ark, but no action was taken on the matter. The ele¢ 
tion of officers was held, resulting as follows: President, 
John T. Rogers, traffic manager for the Thomas A. 
Edison Co. (Inc.); first vice president, R. Alan Turnet, 
local freight solicitor for the Pennsylvania Railroad; 
second vice president, Christian W. Feiganspan; treas 
urer, R. E. McHugh, of the Murphy Varnish Co.; see 
retary, J. R. Cooke, of the Wright & Cobb Lighteragé 
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Co.; and assistant secretary, H. K. Hartman, of the 
Chicago Great Western Railroad. Several of the local 
lumber concerns are represented in the club. 

Contracts were let last week by the National Box & 
[umber Co., of this city, on alterations and additions 
io its plant at 344 South Street. The work proposed 
is estimated to cost $5,000, 





THE PENOBSCOT RIVER DISTRICT, 

BaNnGor, Mg., Nov. 18.—Snow has fallen within the 
last few days in many parts of Maine, the depth in places 
}eing as much as 8 to 12 inches, but the weather is warm 

| no sledding is expected for some weeks yet, The 
»ort of Bangor is still free from ice, and the manufac- 
‘ue and shipping of lumber continues as usual, although 
the shut-down must come within a week or two as stocks 
of Jogs are nearly gone. Rafting continues at the Bangor 
wom, there being about 40,000 pieces yet to sort and 
end to the mills. Thus far this season about 600,000 
ous, or approximately 50,000,000 feet, have been rafted. 

was originally planned to complete operations two 
veeks ago but work has been delayed by two high 
reshets this fall, and, with favorable weather it has 
wen possible to work beyond the usual limit, 

rhe heavy rains of the last six weeks have filled all 
iter courses of eastern and northern Maine to the brim, 
ind this winter the lumbermen cannot complain, as in 
“11, of lack of water in the lakes and streams, 

I'he three-masted schooner Rk. H. White, 411 tons net, 
vas launched on November 9 from the yard of Sawyer 
tros., Milbridge. It is intended for the southern lumber 
trade and will hail from Baltimore, where it is prin- 

pally owned. 


ON THE KENNEBEC RIVER. 


\VATERVILLE, ME., Nov. 18.—In connection with the 

state land sale of November 26, there will also be for- 
feited for non-payment of 1910 taxes portions of six 
publie lots. Unless the taxes upon these lots are paid 
hefore the date of sale, all rights of the owners to cut 
timber and grass will be forfeited to the State, These 
publie lots are all in Aroostook County, From present 
indications it appears there will be more lands in the 
main townships sold by the State treasurer than last 
year, 
’ The session of the International St. John River Com- 
mission which was to Have been held in Bangor last 
week has been postponed on account of the illness of 
S. J. Chapleau, of the department of public works of 
Canada. 





LAKE ERIE PORTS 











FROM WESTERN NEW YORK. 

BuFFALO, N. Y., Nov. 20.—George W. Stevens, who 
left Buffalo for the Pacifie coast in 1899 and went into 
the lumbering business there, has returned to Buffalo 
and located in Ellicott Square, under the firm name 
Stevens & Hoag. During the 13 years he has. been away 
lie has formed connections with 127 sawmills in eastern 
Washington and northern Idaho, chiefly for the sale of 
the whole or part of their cut of Idaho and western 
pine. He will also handle redwood, especially in the form 
of siding, and other Pacifie coast woods. The principal 
effort will be made to show that this pine will take the 
place of Michigan white pine in all the branches of the 
trade and at the same time considerably undersell it. 
The Idaho pine is now largely used for making matches 
but is suitable for ordinary yard trade. Fred Blumen- 
stein has handled this lumber for a year or more in 
Buffalo, and has now joined forces with Mr. Stevens 
us Buffalo sales agent. 

Building permits last week numbered 62, with 32 
frame dwellings, the cost aggregating $225,800, which is 
much in excess of the previous week. 

Receipts of lumber by lake last week were up to the 

recent averages and amounted to 4,110,000 feet. Re- 
ceipts of shingles have been growing smaller recently 
vid last week’s receipts were only 6,140,000. 
\. J. Elias has been named by O. E. Yeager, president of 
« chamber of commerce, as one of the five delegates from 
‘his city to attend the annual Rivers & Harbors Congress. 
la held at Washington, December 4 to 6. The congress 
W aaa a plan for improving the waterways of the 
ounter. 

Alfred Swanson, of J. M. Briggs & Co., will return this 
week from Pennsylvania, where he has been loading chestnut 
it owk for which a good demand is reported. 

‘, A, Corson, president of the A. A. Engle Lumber Co., is 
‘larriman and New River, Tenn., where he expects to 
id most of the present month. The company has a large 


| of timber in Tennessee and is sawing a large quantity 

dwoods. j 
rhe R. Laidlaw Lumber Co. has received a number of lake 
cirsoes of white pine recently. Trade is reported fair and 
imber will continue to come in until near the close of 
navigation. 

he Goodyear Lumber Co. reports a strong demand for 
Yellow pine, with continued shortage of cars at most of the 
mils. Owing to the heavy demand another raise has been 
tide in hemlock prices by Pennsylvania mills. 


t 





FOREST CITY TRADE NOTES. 


‘LEVELAND, OHIO, Noy. 19.—Trade continues brisk, 
specially so for this season of the year when poor 
veather is expeeted to hold back sales considerably. 
‘eather conditions have been most favorable for a 
continuation of building and many. small structures, 
particularly residences, are being started at this time. 
\s a result local yards have been enjoying a good busi- 
ess and many of the larger buildings started earlier 
in the season are nearing completion. Wholesalers find 
‘ngquiries not as brisk but are pleased because cars are 
apparently somewhat more plentiful in the South and 
shipments are coming forward much better. The car 
Shortage in the West Virginia territory is still holding 
back many shipments, however. ; 


Rough weather on the lakes has had a tendency to 
delay shipments from upper lake ports, Considerable 
stock is still to be brought down and the docks are 
rapidly getting filled, but local dealers are eager to get 
as much stock in as possible before the close of naviga- 
tion. 

The demand for hardwoods for finish is very good 
as is also dimension oak. The yellow pine list shows a 
fair demand, especially in the upper grades, but yard 
stocks are not moving as rapidly, due to the fact that 
many dealers are holding off somewhat. 

The local committee is determined to show delegates 
to the convention of the Ohio Association of Retail 
Lumber Dealers a good time. The entertainment com- 
mittee has a number of features under advisement both 
for the delegates and their ladies. 


THE EMPIRE STATE 


THE TONAWANDAS. 

NortH ToNAWANDA, N. Y., Nov. 19.—The season on 
the Erie Canal closed Friday night and showed the total 
shipment of lumber from the Tonawandas for 1912 to 
be between 10,000,000 and 11,000,000 feet in excess of 
last year and greater than for any year since 1907. The 
local canal collector’s report shows that 82,386,618 feet 
of stock was cleared from this port. The shipments for 
each year from the local port, omitting 1884 and 1895, 
since 1873 follow: 


















Year. Feet. Year. Feet. 
TE 6 y.kx0.s0 00 cave eee 1893 . -210,110,532 
Dee eis's'e cr da waed 115,752,111 i ae .. - 202,110,900 
RE ca6ecedas sews 120,650,762 i. Eee 8 
MNEs a:6: wh8ls areas 165,545,742 rere 
WMEED Cen o5¥ OMe ee 188,400,335 Rios pea sae xian 184,709,746 
1 173,085,467 1899 -174,294,366 
Cs RA aa 206,442,542 1 

BUN Ae arene a eatin 291,066,000 

1881 328,886,395 

| RAR 326,800,681 

1883 -324,528,266 

BOE 60660 00 sb awe 355,230,391 bt, ee eT 155,364,249 
0 Ser 847,982,815 WR cavaces Cscue 140,362,442 
a eee: 341,925,473 BOOT isc cciccicccce See 
1888 - 320,149,153 rr rn. 60,913,000 
re 350,220,300 Dae eee 66,875,194 
1890 363,569,621 BERD pscvedescsves 81,506,919 
REE Je dcieis swine asiaee 3, 211,88 TREE 6 ccgcrecpesios 71,946,475 
SE cesdenechenns 286,329,300 BED da acecncoveve 82,386,618 


Among the dealers who have already received their 
last consignments of stock for the season by vessel is 
the Eastern Lumber Co. The last boat to bring down 
stock was the barge Mary Woolson, which arrived today. 

The R. T. Jones Lumber Co. is unloading its last car- 
goes of the season, four boats discharging stock at the 
company’s dock at Tonawanda Island. The company 
will carry close to 20,000,000 feet of stock over at the 
head of the Lakes. This will include stock cut as far 
back as August. 

White, Gratwick & Mitchell will be forced to leave ap- 
proximately 8,000,000 feet of stock at upper lake ports 
over winter. The concern has six more boats to come 
down before the season closes. The steamer Edward 
Smith and two barges have just unloaded at the dock and 
gone into ordinary as it was found impossible to get 
them up the Lakes again in time to load and get away 
before insurance expired on the last day of the present 
month. 

Robinson Bros. are unloading their last stock of the 
season from their boats, the steamer C. H. Green and 
barges Genoa and Our Son. The company has more 
stock to come forward, but it was deemed unwise to take 
a chance on trying to have the fleet make another trip 
this season. ; 

The Kelsey Hardwood Lumber Co. has succeeded in 
chartering another boat to bring down stock this season. 
The steamer Alaska is now on its way to Lake Michigan 
to load 800,000 feet of hardwood. 





ACCIDENT TO BRIDGE TIES UP RAIL 
SHIPMENTS. 

NortH Tonawanpa, N. Y., Nov. 20.—All lumber ship- 
ments by rail from Tonawanda Island, where a large 
part of the industry in the Tonawandas is located, were 
cut off this morning and the New York Central officials 
here state that it will be from 10 days to two weeks 
before consignments will be able to leave the island. 
The situation is the outcome of the barge Helvetia, owned 
by the Hines Lumber Co., of Chicago, hitting the stone 
pier on the island side of the swing bridge between the 
island and the main shore at 4:30 o’clock this morning, 
carrying the abutment fully 8 feet out into the Niagara 
River. The bridge is owned by the Central and a big 
gang of men were put to work at once making repairs. 
The entire abutment will have to be rebuilt before the 
bridge will be thrown open to rail shipments again. The 
Helvetia was in tow of the steamer Niko and, as it con- 
tinued up the river, the extent of the damage was not 
ascertained. 





FROM THE METROPOLITAN DISTRICT. 


NEw YorK., Nov. 19.—The high prices continue and 
wholesalers report very little complaint on the part of 
their customers in paying the advances asked. Another 
advance was made on hemlock last week which puts the 
market on a $24 basis, but some of the recent price 
inereases affect the situation very little because in many 
respects so little stock has been moving that the mention 
of prices is hardly a proper criterion to actual conditions. 
The building demand is firm and there are a good many 
inquiries from contractors who expected much work 
during the winter. The number of plans filed with the 
building departments of the five boroughs shows up nicely 
compared with last year and a great deal of work which 
was expected to be started last season is just now 
getting under way. 

While the yards all through the market are active 


HARDWOODS. 
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We want to sell as follows :— 
QUARTERED WHITE OAK. 


4-4 1s and 2s. - «-« « £=Tecars. 
4-4No.1Common, - - 8cars. 
5-4 1s and 2s, - «+ «= 2cars. 
5-410” andwider, - -  Ilcar. 
6-4 Is and 2s, “7 ee 1 car. 
6-410” andwider, - - Ilcar. 
PLAIN RED OAK. 
4-4 1s and 2s, - - - 5 cars. 
44No.1Common,_ - - 10cars, 
5-4 1s and 2s 16” and wider. 1 car. 


5-4 Step Stock 11” and wider, 2 cars. 
8-4 1s and 2s, - « «= 3ecars. 
POPLAR. 


4-4 Panel and wide 
No. 1 21” to 39”, - 


Band Sawed T. 






3 cars, 


Stock. 



















G.H. Evans Lumber Company 
CHATTANOOGA, TENN. 








Veneer 


GUM AND COTTONWOOD 


PANELS 
DRAWER BOTTOMS 
COUCH BOTTOMS 


—ALSO— 


Three Ply Packing Boxes 


SEND US YOUR A 
SPECIFICATIONS. \ 









Anderson - Tully Company 
MEMPHIS, TENN. 











Se 











GEO. D. EMERY COMPANY 


Importers and Manuafactarers 


MAHOGANY and 
SPANISH CEDAR 


17 W. 42nd Street, NEW YORK CITY. 








Dry Band Sawn Oak and Gum 


lecar 3-4 Com. and bet. qtd. White Oak. 
6 cars 4-4 1st and 2nd qtd. White Oak. 
5 “ 4-4No.1 Com. qtd. White Oak. 
3 “ 3-4 Com.and bet. Plain Red Gum. 
7 +%“ 4-4No. 1 Com. Plain Red Gum. 
10 * 4-4 1st and 2nd Sap Gum. 
OAK. TIMBERS—Any size, to order. 


Stewart-Greer Lumber Co. 
Sales Office, Pierce Bidg., 


\.Mangham, La. 
MILLS: +) 2g™am ST. LOUIS, MO. 


) Henderson Mounds, Mo. 














HARDWOOD LUMBER > 


mA ) + 
,ARIer LUME,. 
OC" & MFG.CO 

















< C. Crane & Company, F 


CINCINNATI, O. 


C HARDWOOD octane ¥ 
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EGF PITTSBURGH “@ag| 


We have for 
Quick Sale 
1,000,000 Ft. 


8-4 Sound Wormy 


Chestnut 


Tennessee Soft Chestnut 
good widths and lengths. 

















Detailed list and prices upon request. 


Babcock Lumber Co. 


pene ¢ to P ittsburgh, Pa. 


Attention 


Yellow Pine 7 ~ " 
Car Siding and Roofing 


—— ALSO — 


HEWN and SAWN STANDARD TIES 


Address our Southern Office. 


Yellow 
Pine 
Mills 





A. C. STEWART, Manager, 


The Germain Company 
% NEW ORLEANS, LA. a 


White Pine 


30 M ft. 2x10 No. 2 Com. 
100 M ft. 1x 6 D. 100 M ft. 1x 8 D. 
80 M ft. 1x10 D. 100 M ft. 1x12 D. 


Inquiries given Prompt Attention. 


Wm. Schuette & Co., Inc., Pittsburgh, Pa. 











Tell us your needs 
or get our prices 
on these items of 
fe 


5 
40 M ft. 2x12 No. 2 Com. 

















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce, 
Hemlock and Hardwoods 


ote gg PITTSBURGH, PA. 


Konnarock, Va. 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our Stocks are complete and can give prompt service 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 











® 








GARLING &> SPLANE 


WHOLESALE LUMBER 
PITTSBURGH, PENNA. 








WHITE PINE, VA. AND N.C. YELLOW PINE. 





and doing as large a business as their new arriving stocks 
permit, there is no boom tendency and the market seems 
to be in as healthy a condition as it has been in a long 
while. The matter of retail yard collections is not as 
satisfactory as it might be but there is considerable 
improvement in this respect. The yards are going into 
the winter in a more encouraging condition than existed 
last year. 

In connection with the opinion expressed last week by 
a well-known furniture authority showing substantial 
improvement, another furniture man states that the 
heavy fall rush is practically over but that factories still 
have all they can do to catch up with the orders on the 
books. Most of the important buyers for furniture 
placed their regular business and a number of them have 
gone to western markets to pick up jobs and special lots. 
Several lines are hard to find in this market and there 
is very little surplus furniture stock in evidence. All 
through the furniture trade prices are firm. Hardwood 
wholesalers catering to this class of business are getting 
a good run of inquiries and the general impression is that 
the winter will be an active one from a hardwood whole- 
saler’s point of view. 

In marine circles a firm demand is reported for lumber 
and timber carriers to European ports. Lumber charters 
are also wanted for Gulf-River Plate business. Inquiries 
for vessels are still numerous and lumbermen are having 
a harder time of it than they have experienced any pre- 
vious time in November. Exporters who, heretofore, have 
done a large South American business find that the rates 
are so high as to almost shut out shipments from this 
market to those foreign ports. 


THE KEYSTONE STATE 


QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Nov. 18.—With the exception of 
more encouraging reports on the car situation, there 
has been no letup in the tight condition of the lumber 
market here. Selling is easy for anyone who can deliver 
the goods, in almost all items. 

The hardwood market is active and firm. Dry plain 
oak, either white or red, is hard to get, and finds a ready 
market at sellers’ prices. Quartered red oak is reported 
as more scarce than white, but both are in good demand 
at stiff prices. Birch, beech and maple are in good de- 
mand, and dry stock is bringing high prices. Gum is 
selling at top prices, and is being quickly taken. Poplar 
is good in all grades, but the lower grades are particu- 
larly scarce. Ash is active, and thick dry is reported 
as scarce. The market is still short on cherry, mahogany 
and fancy woods. 

White pine is active, prices are firm, and shipments are 
generally slow and behind the market. Spruce has ad- 
vanced in price in this market from $1 to $1.50 within 
the last two weeks. The base price of hemlock has ad- 
vanced another 50 cents, making it $23.50, but quotations 
on most of the items that are in greatest demand are 
above the base price. Yellow pine conditions are not 
improving any, and price is holding firm. This stock is 
badly needed here, with little prospect of the market 
being filled up soon. Flooring is selling at a premium 
for quick delivery, either in yellow or North Carolina 
pine. In addition to flooring, box and roofers are very 
searce in North Carolina pine, and pinch sales are re- 
ported at erratically high prices. Shingles are firm, but 
not so active as earlier in the season. Lath are scarce 
and high. A weather stayed cargo of lath reached here 
today from Newcastle, N. B., for Thomas B. Hammer, 
but they were all sold. 

Building permits continue to be taken out in large 
numbers, but dwelling operations are still far behind. 
During last week 215 permits were issued, for 276 opera- 
tions, at a cost of $50,535, the greater part of which 
was for alterations, extensions and repairs. 

Steady improvements, with unusual activity in many 
lines, are reported in general business circles here. Labor 
is more fully employed than at any other period this 
year. The financial market is active and fluctuating. 

The director of the department of wharves, docks and 
ferries is contemplating an improvement in the near fu- 
ture which includes the purchase of the old Neafie & 
Levy shipyard, adjoining Penn Treaty Park, and the 
erection of a $400,000 pier, containing market stalls, 
landing spaces for small boats, and a double decked 
steamship pier 500 feet long and 180 feet wide. 

Reports from the neighboring city of Allentown show 
the greatest business activity in the history of the place. 
They claim to be short about 10,000 workmen, to be pay- 
ing higher wages than ever before, to have gained 
$1,000,000 in building operations over the whole of last 
year, and to have made new records in real estate sales. 
Similar conditions exist in many of the surrounding 
towns, and the demand for building lumber in such 
places is more than making up for the conservativeness 
of builders here. 

The Pennsylvania Lumbermen’s Mutual Fire Insurance 
Co. reports that 1912 will be the biggest in the com- 
pany’s history in point of new business. The company 
issues fire prevention bulletins on the 15th of each month, 
which contain pertinent suggestions for lumbermen. It 
will send these to any lumberman on request. 

New Wholesale Concern. 

The J. A. Finley Lumber Co. was incorporated under 
the Delaware laws last week, with $50,000 authorized 
capital. The incorporators are J. A. Finley and W. L. 
Eliason, of Philadelphia, and L. L. Maloney, of Wil- 
mington, Del. Mr. Finley will be the only active one in 
the business, and is receiving the good wishes of his many 
friends at the new office at 342 Land Title Building. 
Mr. Eliason is a well known builder of this city, whose 














— 


operations have been largely in West Philadelphia. Mr, 
Maloney is assistant treasurer of the Security Trust (o. 
of Wilmington, Del., and is an able financier and aci te 
business man. The new concern will sell long- and short- 
leaf pine, and maple flooring. 





AT THE HEAD OF THE OHIO RIVER. 

PiTTsBURGH, Pa., Nov. 19.—A lot of new business 
in the lumber trade from week to week calls for extend »d 
deliveries, buyers appearing to accept the pres nt 
strained condition of the lumber business as somethi.g 
to figure ahead on, and are taking care to provide for 
their wants fairly well into the new year. Any buye1 
who secures prompt shipment of stocks is surprised aid 
generally considers himself lucky. There is abundauot 
inquiry for all grades of Jumber. Here and there «re 
heard reports of a slight softening of yellow pine of 
certain grades, but they seem to be in odd spots and 
really not serious enough to affect the market as a wh 

Out of the great rush in industrial lines come rays 
of hope for an improvement in production, es; 
cially along steel and iron lines. The fears of a ces: 
tion in business heard previously to election day appear 
to be entirely eliminated. As a matter of fact, the irin 
and steel trade is stronger than ever if that is possible. 
There is a great deficiency between raw steel prod 
tion and finished lines, and this deficiency is causing 
the greatest improvement in the way of increased 
capacity that has been undertaken in a long time. The 
fact that labor is scarce and wages high and every 
feature of industrial activity in the Pittsburgh territory 
favorable for a continuance of the present conditions 
seems to indicate a much steadier market for all ray 
materials, and particularly for lumber. There already 
are heard plans and projects for increasing lumber pr 
duction for Pittsburgh markets. 

The general move for buying 
especially cars, has shown a very marked influence on 
the lumber trade, buyers from the car-building co: 
panies having gone into the extreme Western States an id 
picked up in the neighborhood of 100,000,000 feet of 
Pacific coast lumber for 1913 requirements. Most of 
this will come from Oregon and Washington, and quite 
a bit will find its way into Pittsburgh car building 
plants. 

Cook & Duncan, of Johnstown, have begun operating 
a sawmill in that place, and are bringing logs in from 
adjacent townships. The operations are mainly hard- 
wood, with a slight sprinkling of black walnut. 

C. F. Babeock, of the Baheock Bros. Lumber Co., 
Babcock, Ga., visited the offices of the Babcock Lumber 
Co. last week. C. L. Babcock is at Tellico Plains, Tenn., 
looking over the mills of the company at that point. The 
Babcock Lumber Co. has just opened a sales office in 
Chicago, at 1658 McCormick Building, which will add to 
the sphere of trade influenced by this company in the 
West. The Babcock interests are all active and mills 
are making an excellent showing in production. 

H. M. Domhoff, president of the Acorn Lumber Co., 
is in Canada on a business trip. The Acorn company 
reports a very active buying movement and prices hold 
ing up in all lines, with the possible exception of a 
slight decline in some sizes of yellow pine. 

Bemis & Vosburgh say business is continuing very 
satisfactory and shipments are going forward in a much 
better manner than for some time. Inquiries are active 
and prices are being maintained without difficulty. 

G. M. Chambers, secretary of the Kendall Lumber Co., 
is visiting in Delaware. He will visit Philadelphia and 
eastern points before his return. The Kendall company 
reports its car supply much improved, prices firm and 
the outlook for business excellent. 

The American Lumber & Manufacturing Co. is getting 
a good bit of new business at good prices, but is com- 
bating the serious car shortage that exists everywhere 
in the South. This company is finding no weak points 
in the yellow or white pine markets. 

Morland, Ricks, MecCreight & Co. are trying to meet 
an active demand for all grades of hardwood but it 1s 
difficult to get material. L. T. Morland returned this 
week from arene where he was called on business. 


CHICAGO BOWLING LEAGUE. 


railroad equipment, 











Teams. 
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FROM THE WISCONSIN FIELD 








CREAM CITY TRADE NOTES. 


i[LWAUKEE, WIS., Nov. 19.—Logging and lumber 
in crests of the State have been finding it exceedingly 
hard to get enough men. The demand for labor re- 
nained above the supply at the prevailing wage rate 
for October, according to reports from four free State 

ployment bureaus. 

‘uilding operations in Milwaukee are being main- 
ts ved in a rather unusual manner for the season, prob- 
albiv due to the excellent weather. A total of 73 per- 
mits was issued last week for buildings represent- 
iny an expenditure of $219,600. During the corre- 
spouding week a year ago there were 83 permits 
issued, but they were for buildings to cost only $148,- 
25, This has been a noticeable feature throughout the 
, that the buildings which have been put up have 

much more costly than*those erected during the 
revious year. A larger number of bank buildings, 
irve office buildings, factories, residences, flats and 
apartment houses of expensive construction have been 
or are being built this year. 

Shortage of stocks is still causing complaint in 
the hardwood market. Wholesale lumbermen say they 
have plenty of inquiries and orders but they are handi- 
capped by their inability to get out the stocks. Birch, 
maple and basswood are in brigk demand, while in the 
southern woods red and white plain oak and quartered 
white oak seem to be in leading request. The continued 
demand from the building source has resulted in hem- 
lock stocks at the mills and in second hands being 
smaller than usual. Prices are holding firm with no 
indications of a decline. Wholesalers declare the de- 
mand for southern pine is strong, but the car shortage 
is making it impossible for them to supply the stocks. 

The Wisconsin Lumber & Supply Co., through H. 
Frederick Hohmann, has secured nearly 625 feet of 
railroad frontage on the Chicago & North Western 
Railway, west of Sixth Avenue, in Milwaukee, which 
will be used for a general lumber and building supply 
vard. 

The Roddis Lumber & Veneer Co., of Marshfield, 
has established an employes’ benefit disability fund. 
Each of the company’s employes will pay $1 a month 
to maintain the fund. 

Officials of the Iron River Lumber Co., at Iron 
River, expect to operate its mill on day and night 
shifts throughout the entire winter. 

The Edward Hines Lumber Co., of Chicago, has a 
crew of men cruising all the holdings of the Mississippi 
Lumber Co. near Bruce. 

Walter S. Goodland, mayor of Racine, Wis., has 
purchased a $20,060 block of stock in the Racine Putty- 
less Window Co. and has been elected general manager. 
The new window concern, recently incorporated with 
a capital stock of $100,000, is operating its plant day 
and night. 
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IN NORTHERN WISCONSIN. 


RHINELANDER, WIs., Nov. 18.—The demand for any 
kind of wood that will do for crating is extraordinary. 
Two years ago one could buy No. 3 hemlock for $5 
or $6 at mill, and birch and maple at about the same 
price; now prices are about double what they were then 
and no lumber to be had at that. All kinds of timber 
are eagerly sought. One party has an inquiry in circula- 
tion for 500,000 feet of balsam. Manufacturers finding 
tamarack suitable wood pulp, are offering $3 a cord. 
This price is too low to attract much business because 
there is a shortage of cordwood for fuel and tamarack 


will bring a better price for fuel. Some offers have been 
made for hemlock logs as high as $11.50 on ears. 


There will be considerable logging along the Tomahawk 
River this winter, especially on State lands that were 
more or less damaged by fire two years ago. Crews 
are being started in the woods there now. 

Hardwood trade keeps up well. There is a demand 
for inch bireh in all grades; in fact there is little call 
for any thickness except inch. Five-quarter sells fairly 
Well but both six- and eight-quarter birch are slow. 

“vine consumers who put off ordering find great diffi- 
cully in getting their wants supplied. This is the case 
in rock and soft elm more than in other woods. Inch 
dis about sold out in every grade. Basswood 
as high in price as it was five years ago and 
isswood logs bringing high figures it is likely that 

vill sell on a better basis next spring. 
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IN AND AROUND WAUSAU. 


W.usau, Wis., Nov. 18.—Local lumber firms are pre- 
par'og for a season of great activity in the woods. Al- 
reac’ camps are being established and as soon as condi- 
tious are favorable large crews will be sent up to get out 
the logs. Improved market conditions and the prospects 

big demand for lumber next year are the incentives. 

‘c labor situation continues to cause some concern in 

‘ern Wisconsin, but it is expected there will be more 
lable men by the time active operations are started. 

4s time demand is greater than the supply and it 
’ be necessary to import men for woods work. 
he Curtis & Yale Co., this city, manufacturer of 
1, doors, ete., has begun the erection of a four story 
-rehouse building. The ground dimensions will be 
“| by 96 feet and will give a total storage capacity of 
600 feet. The addition was made necessary by the 
creased business of the company. The addition will be 
inpleted by March 1. 

red Olhoff’s sawmill at Merrill has finished its cut 


ul 


for the season. His mill in Scott will begin operation 
immediately after the holidays if there is sufficient snow 
by that time to permit logging operations. The rail- 
road tracks to the Merrill mill, which were washed away 
by the floods of the summer, will be rebuilt before opera- 
tions are resumed there next spring. 

At Hazelhurst the mill of the Yawkey Lumber Co. 
has been closed down for good. The box shook and 
planing mill are still in operation, but these will finish 
about December 15. 

C. W. Stoker, who has had: charge of the box shook 
mill of the Yawkey Lumber Co. at Hazelhurst for several 
years, has accepted a position as manager for the Wis- 
consin Box Co. this city, and has already moved his 
family here. He will assume his new duties in a few 
weeks. 

The sawmill of the Wausau Lumber Co. at Rib Falls, 
will begin the season’s sawing about the first of the year. 
A big stock of logs will be put in and the plans are to 
cut far into the summer. The planing mill is already 
in operation. 





ON THE FOX RIVER. 


APPLETON, WIs., Nov. 19.—Local and employment 
bureaus throughout the Fox River Valley are daily re- 
ceiving calls for woodsmen to work in the northern Junt 
ber camps. Good wages are being offered, in some in- 
stances as high as $38 a month and board. 


Because its plant was clogged with orders already on - 


hand, the C. H. Krause Lumber Co., of Antigo, last 
week was obliged to turn down an order for 60,000 
motorcycle crates. The Krause company’s plant will be 
busy for some time filling a large order for these crates 
placed by another motorcycle company. 

McGarvey Cline, director of the Forest Products 
Laboratory at Madison, has resigned his position in the 
Government service and on December 1 will become 
associated with a number of Chicago men. who are in- 
terested in the manufacture of paper and pulp. Mr. 
Cline established the pulpwood experiment station lo- 
cated at Wausau, the only institution of the kind in this 
country. Two years ago he was authorized to find a 
desirable location for the plant and while traveling 
through the State became personally acquainted with 
practically all of the lumber and paper manufacturers. 
His successor has not been appointed. 

The White Star Lumber Co., Mattoon, last week 
closed a deal whereby it becomes owner of the sawmill 
formerly owned and operated by the Antigo Manufac- 
turing Co. at Antigo. Necessary repairs will be made 
and the plant will then be put in operation. As.a result 
of this purchase, the White Star company’s old plant 
will not be remodeled, as had been contemplated. The 
company’s shingle and planing mills will undergo ex- 
tensive repairs and a power plant will be added to the 
plant just acquired. 

The J. 8. Sterns Lumber Co., of Odanah, has pur- 
chased timberland on Lake Superior at the northern end 
of Bayfield County, and another tract in the northeastern 
corner of the Upper Peninsula of Michigan. Crews 
are at work on both tracts and the logs will be towed 
on Lake Superior to Washburn to be sawed in the com- 
pany’s mill. A. E. White, of Hayward, is logging for 
the company at Cornucopia, and expects to put in about 
10,000,000 feet this winter. James Ryan is in charge of 
the company’s camps on the newly acquired Michigan 


tract, which was purchased from the Montreal River’ 


Lumber Co. He will cut about 20,000,000 feet this 
winter. The logs will be put into Lake Superior a few 
miles east of the mouth of the Montreal River. 





ON THE MENOMINEE. 


MARINETTE, WIS., Nov. 19.—The Menominee and 
Marinette lumber market is rather quiet. This condition 
is accounted for by the statements of the lumbermen 
that they have no lumber to offer. They do not expect 
the market to liven up to any extent until prices make 
offerings profitable. 

Lumber companies are slow in quoting prices on logs, 
waiting, no doubt, until the present uncertain situation 
takes definite shape. About the only timber that any 
prices have been given out on is maple and $10 was 
offered for logs of that variety last week with no sellers. 
It is thought at least $12 will have to be offered on maple 
before an quantity of that wood will be logged. Rumors 
of $16 for elm do not create any rush to sell. Hemlock 
logs ruled at $8 last winter, but it looks as if at least 
$10 will have to be paid this winter. 

There is evident, on all sides in this district, a dispo- 
sition of loggers, especially the independent jobbers, to 
hesitate about starting work in the woods this winter. 
Several big jobs are open, but few of them have been 
taken. The reason is the acute shortage in labor circles. 
This has made it difficult to get woodsmen at any price, 
and the high wages make it a grave question for the 
jobber to determine whether he can break even on a 
contract. 

The Kiel Woodenware Co. has a big logging job north 
of Kelso, Mich., and has been advertising all over the 
upper peninsula for some jobber to take the contract, 
but to date none has come forward. The company is now 
planning to take the timber out itself. Charles Uren, of 
Crystal Falls, Mich., will probably superintend the job 
for the firm. 

North of Amasa, Mich., the Wakefield tract, which is 
owned by the Menasha Woodenware Co. and Escanaba 





BIRCH 


Interior Finish was used exclusively 
throughout the Multnomah Hotel, 
of Portland, Ore., and it is said to 
be one of the most handsomely 
furnished hostelries on the West 
Coast. 





We specialize in Birch Interior 
Finish, Moulding and 
Flooring. 














In addition to Birch we also 
have a complete stock of well 
manufactured 


HEMLOCK 
LUMBER 


Let us know your needs and we’ll quote 
on either regular or specially cut stock. 


We can ship promptly and guarantee 
satisfaction. - 


North Western Lumber Co. 


Stanley, Wisconsin. 
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Bradley, Miller & Company _ 

BAY CITY, MICH. (Station A) = 

We Solicit your Inquiries for ————_—_——_—__—,_ = 
Mouldings 

White Pine Lumber = 

Kiln Dried Maple Flooring S 

K. D. Window and Door Frames = 

Dimension Shingles and Box Shooks 
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BaF PITTSBURGH “QE 
MAPLE FLOORING © 


ANY THICKNESS 
We Specialize on 13-16, 5-4, 6-4 and 8-4 
also Jointed and Matched. 
Capacity, 75,000 ft. every day. 


Western Lumber Co. 


Cliver Building, PITTSBURGH, PA. 


























HVTIUNHHTONHUNHY MNT TUTTE MTT TTT OT 
l HGH 


West Penn Lumber Co. 
Wholesale Lumber 

WHITE PINE YELLOW PINE 

HEMLOCK HARDWOODS 

= PITTSBURGH, PA. 

E00 Ne 


















AMERICAN LUMBERMAN 


NOVEMBER 23, 1919. 





Pocahontas Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office: 
BROOKVILLE, PA. 


S. E. Slaymaker & Co. 


SPRUCE 
HARDWOODS 
HEMLOCK 


Fifth Avenue Bldg. se NEW YORK CITY 
MILLS: Cass, West Virginia. 











Mills: 
BURNER, W. VA. 





Office: 





William Whitmer & Sons, Inc. 


Franklin Bank Bidg., PHILADELPHIA. 
— Manufacturers and Wholesalers — 


W. Va. Spruce, White 
Pine and Hemlock 


Longand Shortleaf Pine and Hardwoods 





United States Spruce Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills - - MARION, VA. 








W. W. DEMPSEY 


Spruce, Hemlock and 
Hardwoods 


New York Office, General Office, 
No.18 Broadway. JOHNSTOWN. PA. 





Hadentine Lumber Co., Inc. 


CAMDEN, N. J. 
SPRUCE and |j Annual Cut 200 Million 
HARDWOODS monies 


IN THE SAME CAR. N.C. Pine and White Pine 





Laurel River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


JENNINGSTON, - WEST VIRGINIA, 





Tygarts River Lumber Company 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills, - MILL CREEK, W VA. 





GEORGE CRAIG & SONS 


Spruce, Hemlock 
and Hardwoods 


OFFICE, . PHILADELPHIA, PA. 





Cherry River Boom & Lumber Company 
SPRUCE, HEMLOCK and HARDWOODS 


Office, SCRANTON, PA. 
MILLS:— Richwood, Camden-on-Gauley and Holcomb, W. Va. 

















Woodenware Co., is to be logged by the Escanaba com- 
pany. The owners were trying to get the work done by 
jobbers, but were unable to do so. They then built a 
railroad through the timber and will log it themselves. 

The Sawyer-Goodman Co., of Marinette, is working 
briskly on its Mastodon tract near Crystal Falls. Con- 
siderable railroad was built this year and 100 men will 
be kept at work as long as the railroad will serve the 
tract with cars. The car shortage threatens to be serious 
for lumbermen this winter, 

Holmes & Co., of Crystal Falls, planned to log near 
Chicagon Lake, but may not put in a camp because of the 
labor outlook. Boyle & Co., of Crystal Falls, will start 
work in their Balsam tract this week. They expect to 
employ about 75 men. 

Nearly all of the lumber camps in Chippewa County, 
Mich., have begun winter operations. This is the earliest 
the camps have opened in that section of the peninsula 
for a number of years, and the operators as a result 
expect to have a record-breaking season. <A large num- 
ber of woodsmen from Sault Ste. Marie, Mich., have been 
imported to work in Chippewa County and the forces at 
all of the camps that have been operating during the 
summer months are being doubled. The scarcity of labor 
is felt in that county as in other lumbering communities 
near here. 

Shipping News. 

The motor schooner Three Sisters delivered a cargo of 
shingles from Ford River, Mich., to the Sawyer Lumber Co., 
ot Sawyer, Wis., the latter part of last week. The steamer 
W. R. Stafford loaded at the Republic Lumber Co.’s docks at 
Marinette for Detroit with hemlock. The steamer Mueller 
loaded at the Spies-Thompson docks at Menominee, with 
400,000 feet of hard maple flooring for Fort Williams, Ont., 
and will return and go to Chassel, Mich., to load with 
hardwood for Chicago. The J. H. Prentice and consort Hal- 
stead loaded at Bay de Nocque, Nahma, Mich., for North 
Tonawanda, N. Y., with hemlock and tamarack. The barge 
Athens is loading at Lake Superior ports with hardwood 
for Buffalo, N. Y. When the cargo is completed the vessel 
will have aboard 2,000,000 feet of lumber. The barge 
Felicitous loaded with hemlock and basswood at the North- 
western Cooperage Lumber Co. docks at Gladstone, Mich., 
for the Sawyer-Goodman Co. of Marinette. 

The J. 8. Stearns Lumber Co., of Odanah, Wis., near 
Ashland, the largest employer of labor in northern Wis- 
consin, has purchased two new tracts of timber contain- 
ing 30,000,000 feet of lumber. Heretofore the company 
has operated exclusively in the Bad River Indian Reserva- 
tion territory, which was purchased from the Government. 
One of the new tracts is on Lake Superior at the northern 
end of Bayfield County. A. E. White, of Hayward, 
Wis., is logging for the company there, and will put in 
10,000,000 teet this winter to be sawed at the mill at 
Washburn, James Stearns, a veteran logger, is already 
at work in the other tract, which is in the northeastern 
corner of the Upper Peninsula of Michigan. Mr, Ryan 
will get out 20,000,000 feet this winter to be put into 
Lake Superior about two miles east of the mouth of the 
Montreal River. It will be towed to Washburn for 
sawing. 

D. J. MeKay, of Marinette, has opened camps for the 
N. Ludington Co., this city, in a tract of timber east of 
Wausaukee, Wis., and expects to cut about 5,000,000 feet 
of pine this winter. There is 20,000,000 feet of pine in 
this tract. It is the last large tract of pine left in this 
vicinity. 

The Island mill of the N. Ludington Co., Sen. Isaac 
Stephenson’s company in this city, closed last night 
after a very good season. The Island mill will not be 
operated again until next spring, but the Ludington mill 
of the same company will saw most of the winter. 

J. E. Bloomgren, of Crystal Falls, Mich., has taken a 
three years’ jobbing contract in the Crystal Falls dis- 
trict for the Sawyer-Goodman Lumber Co., of Marinette. 
He began operations last week. The contract embraces 
the timber on 14 forties. It is mostly pine, hemlock 
and hardwood. A crew of 40 men will be employed this 
winter. 

The Prescott Co., of Menominee, is about ready to ship 
a large consignment of sawmill machinery to Melbourne, 
Australia. The shipment will comprise an 8-foot, heavy 
service, vertical band resaw, complete with the roll sys- 
tem and necessary transfers mounted on steel work. In 
parts of Australia there is very hard native timber to 
resaw and the machinery will be used for that purpose 
by one of the largest timber merchants in that country. 

Andrew Bjorkman, of Iron Mountain, Mich., has closed 
a deal for the purchase of 400 acres of timberland 
located in Florence County, Wisconsin, from the Patton 
Paper Co., of Appleton, Wis. The tract will produce 
2,000,000 feet of timber, mostly basswood and maple. 
It will be logged this winter by Mr. Bjorkman. 

B. J. Kent, of Hermansville, Mich., which is the home 
of the Wisconsin Land & Lumber Co., was at Peshtigo 
last week trying to get mill workers who are out of em- 
ployment as a result of the Peshtigo sawmill burning. 
An agent of the Von Platen Lumber Co., of Iron Moun- 
tain, Mich., was also at Peshtigo to get mill employees. 


MARINETTE, Wis., Nov. 18.—William Templeton, of 
Chicago, president of the Peshtigo Lumber Co., of Pesh- 
tigo, recently in Peshtigo, stated that the mill recently 
burned there will be rebuilt shortly at a cost of about 
$150,000. The burned plant was one of the largest in 
the Northwest. 

Peter Arnovitz, this city, has purchased the mill of 
George W. Barker, at Bagley, Mich. 

Large consignments of lumber are being sent from this 
vicinity to the N. S. Washburn Lumber Co., of Sturgeon 
Bay, which has a large demand for building materials. 
The company’s planing mill is running full time in all 
departments, despite the late season. 

Schlenter Bros., of Cascade, are building an addition 
to their mill to furnish more room for the planing mill 
and other departments. 

President W. G. Foss, of the Tomahawk Box Co., 


ey 


Tomahawk, states that the plant recently burned will be 
rebuilt next spring. 

The Mosinee Land, Log & Lumber Co. will erec! 
boiler house at its Mosinee plant. 

The Ahnapee Veneer & Seating Co., wholesale manu- 
facturers of veneer, is erecting a large addition to its 
factory at Algoma. The building will cost $100,000. 

Ed. Hunter, of Green Bay, has gone to Pine River to 
open a lumber camp. H. Shepherd, IF’. F. Shepherd and 
V. Dekeyster, of Middle Inlet, have gone to Thunder 
Lake to build lumber camps. Patrick Shea has just 
taken a large crew of men from Green Bay to his comp 
near Amberg, which he opened two months ago. L. P, 
Kincaide will operate a wood camp at Detroit Harbor 
this winter. It is reported that $1.25 to $1.50 a cord is 
offered for cutting fuel, but that it is difficult to get men 
at any price. The scarcity of men is reported all over 
northern Wisconsin. Wages of $30 to $35 a month and 
board are offered. Logging in the Osceola district will 
soon be a thing of the past. The Government has issued 
orders for the clearance of the St. Croix River of all logs 
and the river will be widened for navigation. 

The steamer Oscoda, which loaded lumber here, and its 
consorts Filer and Jennes, went to Buffalo last week, 
The schooner C. H. Hackley took lumber to Chicago. 





IN THE HEMLOCK COUNTRY. 

MELLEN, WIs., Nov. 19.—The sawmills in this vicinity 
are taking advantage of the fine weather to get out the 
biggest possible output for the season. The Foster- 
Latimer Lumber Co., this city, is working a full crew 
and expects to all winter. The Schroeder mill at Ashiand 
and the Wachsmuth mill at Bayfield will run until the 
end of the season and the Stearns mill at Washburn after 
a very suecessful run will close down this week. The 
Odanah mill has been closed for repairs for a short 
time and about the last of the month will start again to 
run all winter. The mill at Iron River owned by the 
Hines Lumber Co., which ordinarily operates only during 
the summer time, is to be run night and day all winter. 
This announcement made by Manager Clubine makes the 
people of Iron River feel very jubilant. It is very evi- 
dent from the activity of these sawmills and the plans 
being made for extensive logging throughout this section 
the coming winter that the lumber business gives every 
promise of being decidedly flourishing for the coming 


ear. 

After being closed about two months the Flambeau 
shingle mill resumed operation this week. The mill 
employs about 25 men and practically all of the old em. 
ployees are back to work again. 

General Manager Twomey, of the Mellen Lumber (o., 
has moved his residence from Mellen to Glidden as his 
operations are located more in that vicinity. 


MICHIGAN 


THE SAGINAW VALLEY. 

Bay City AND Saginaw, Micu., Nov. 19.—The H. M. 
Loud’s Sons Co. recently leased the AuSable & North- 
western narrow gauge railroad, built and operated many 
years by this company, to the Detroit & Mackinac Rail- 
way. 














The company at some future time probably will con- 
vert the narrow gauge tracks to standard gauge. 

Heavy gales on Lake Huron last week held up some 
lumber carriers. ‘The steamer Ogemaw, in from Shell- 
drake with 474,000 feet of lumber for Foss & Co., has 
arrived. The schooner Fillmore brought 504,986 feet 
from Tessalon, also for Foss & Co., and the Jay Gould 
brought 651,381 feet from Duluth for Handy Bros. It 
has gone to Georgian Bay ports after another cargo 
for the same firm. 

The sawmill of the Moulthrop Lumber Co., of Bay 
City, located at John’s Island, manufactured 15,000,000 
feet of lumber this season and camps have been started 
to secure a stock for next season. 

The M. Garland Co., of Bay City, has just finished 
a large machine for creosoting paving blocks for a cout 
pany at Terre Haute, Ind., the second machine of the 
kind the Garland people have made for the same com: 
pany. The local company makes a specialty of paving 
block machines. The company is also busy with extensive 


The Louds have considerable standing timber | 
tributary to this line, but will not lumber this winter. | 


repair work, including a log carriage for the plant of | 


W. D. Young & Co., and some general repairs for the 
Kneeland sawmill at Bay City. 

D. E. B 
eye maple logs in the northern part of the State. 


Detroit & Mackinac railroad. 
John and J. Berdine Scott, of Gaylord, land cruisers, 


ii 
‘ex 
pee 


have gone to Jonesboro, Ark., to look over 5,000 acres of § 


oak and hickory lands for a Detroit firm. 

Walter D. Young left Monday for New York on 4 
business trip. His plant is running full time and 3 
putting out the usual stock of maple flooring as well as 
hardwood lumber, the trade in which is particularly 
active. : 

Handy Bros., who operate two large box factories 
Bay City, report both plants running full time and that 
the box trade is running smoothly with a good demand 
and satisfactory prices. They own the steamer Jay 
Gould which brought a cargo of lumber from Duluth last 
week and has gone to Canada for another cargo. 

Charles A. Bigelow says: 

The hardwood trade is running along smoothly, every item 
in the list holding firm. We sold a large block of ma le 
lumber this morning for delivery next year at the best price 


we ever obtained for that kind of stuff. No trouble whatevél 
is experienced in selling hardwood and hemlock at prices 
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that have ruled some time. Operations in the woods are 
noving along well although there has been some trouble in 
obtaining enough help to handle the timber expeditiously. 
“hus far we have no occasion to complain as to inability 
fo secure cars to move out our manufactured stock. 


THE CITY OF THE STRAITS. 


Derroit, MicH., Nov. 20.—With the close of naviga- 
tion fast approaching, vessel rates have gone up to an 
almost prohibitive mark, and many Detroit lumbermen 
will leave large quantities of their stock in the northern 
district until spring. They hoped to be able to get the 
material purchased during the summer into the yards 
hy the water route before the boats stopped running 
this year. The rates now obtaining are the highest 
known in many years. A few lumber dealers, however, 
are forced to meet the high charges, being in need of the 
cargoes which can only be moved by water. Those who 
are obliged to submit to the ‘‘hold up’’ are making a 
desperate effort to get their shipments before the end 
ot November, when the insurance on the vessels will be 
canceled. With the loss of the insurance, the lumbermen 
figure that it will be difficult to get any shipowners to 
make a trip despite the exorbitant rates and good 
weather which may prevail, 

Among the Detroit dealers who now have shipments on 
the way down from Lake Superior and Lake Michigan 

Charles W. Koteher. For this firm, the Montana 
is coming down with 1,000,000 feet of hemlock; the 
barge McWilliams with 1,000,000 feet of hemlock, and 
the steamer Stafford with 800,000 feet of hemlock. 

Local lumbermen believe there is to be no immediate 
let-up to the rush of orders which has characterized the 
trade during the last year. Last week’s building permits 
showed the usual increase in value and number over 
those of the preceding week, being $351,250. For the 
week before, the value of the permits was $241,610, and 
for the similar period in 1911, $257,400. The number 
of permits for new buildings for the week ended Novem- 
ber 16 was 104. Throughout the entire city old buildings 
are being razed to make way for new and more elaborate 
ones and new building sites are constantly being utilized 
for residential and factory purposes. Because of this 
activity the lumber market remains strong and healthy. 
In spite of the continued rush of business many of the 
local lumbermen are planning to take stock and inventory 
about December 1. : 

Charles W. Kotcher is in St. Louis, Mo., attending the 
meeting of the National Federation of Retail Merchants, be- 
ing the representative of the Michigan Lumber Dealers’ 
Association. 

Luther Lyman, 
Brownlee-Kelly Co., 
-—- N. Brownlee, of Shubuta, Miss., president of the 
rownlee Lumber Co., is visiting relatives in Detroit. 





of Indian River, associated with the 
Detroit, has gone to Florida for the 





NORTHERN MICHIGAN NOTES. 

MANISTIQUE, MicH., Nov. 18.—Jobbers show a general 
hesitancy in starting logging operation and the reason 
ziven is the extreme shortage of labor. It is said to be 
hard to get many men at any price and the high wages 
make the jobber’s profits a grave question. It looks 
as though the price of logs must rise. Lumber companies 
are slow in quoting prices, waiting no doubt until the 
situation shapes itself, About the only timber on which 
« price has been given is maple and $10 was offered on 
maple logs this week. It is thought that at least $12 
will have to be offered, however, before any quantity of 
that timber is gotten out. Rumors of $16 for elm did 
not create any rush to sell. Hemlock logs ruled at $8 
last winter, but it is probable that at least $10 will 
have to be paid this year. 

The Sawyer-Goodman Co., of Marinette, Wis., is logging 
briskly on its Mastodon tract near Crystal Falls. Con- 
siderable new railroad has been built this year and about 
100 men will be kept in the woods as long as the railroad 
will serve the tract with cars. 

The steamer Tempest and the consorts Charles Wall 
and Barge No. 1 took down nearly 2,000,000 feet of lum- 
ber from Canada and upper Michigan last week. The 
No. 1 carried 841,000 feet of maple lumber from Wells. 
The Tempest had 357,000 feet of spruce and the Wall 
779,000 feet of norway pine. The fleet captain plans on 
making a couple more trips north for lumber before 
navigation closes. The Tempest loaded at Blind River, 
Ont., and the Wall at John’s Island, Ont. The Ann 
Arbor took 252,000 feet of lumber from Menominee to 
\"rankfort. The schooner Three Sisters took a cargo of 
shingles from Cedar River to the Sawyer Lumber Co., 
at Sturgeon Bay. The steamer Susie Chipman took lum 
her to Milwaukee. 


FROM THE FURNITURE CITY. 

(kAND RaApiIps, MicH., Nov. 19.—The local lumber 
market shows a continued decrease in supply in genera! 
for the week, and a shortage in some lines. Owing to 
the growing scarcity there has been an advance in all 
lines of 10 to 25 per cent, and higher in some lines, 
noticeably on strip suitable for crating. Owing to 

ortage of dry lumber green stuff is being shipped. 

"he outlook for the winter’s cut is that it will not 
‘cach normal unless lumber firms can get help. Help 
‘ scarce and a wage advance of 10 to 25 per cent per 
ionth is offered by most firms, but the increase has not 
‘rawn its quota of men needed. 

The Sagola Lumber Co., Sagola, expects to log 6,000,- 
00,000 feet of hardwood including maple, birch, bass 
vood, and 2,500,000 feet of pine the coming year. 

_ The Houghton Lumber Co. has started its camps on 
Sleeping River, where it will lumber during the winter. 

The Baraga Lumber Co. will open its camps on Point 
Abbaye and one near Baraga the coming winter. 

E. J. Humphrey will eut about 1,500,000 feet of hard- 
wood in Ontonagon County. Camps have already been 
established. 

George Brisson, of Norway, will log the coming winter 
on Pine Creek, where he has six forties of A-1 growth. 











MINNESOTA 











A MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Nov. 20.—The sawing season, 
which lasted longer than usual because of mild November 
weather, is now practically finished in Minnesota, and 
only the two or three mills which do winter sawing 
remain in operation. The Northland Pine Co. suspended 
its two mills here last week after a long season, and the 
cut when figured is expected to show a fair increase 
over last year. The east side mill was shut down Mon- 
day, and the west side mill closed for the season today. 
There are plenty of logs near by with which to start 
next spring, but it was thought best not to take chances 
on a freeze which may come any day. 

Most northern Minnesota mills quit last week. The 
Shevlin mills are all down except the Shevlin-Mathieu 
Lumber Co.’s mill at Spooner, which is likely to shut 
down this week. The cut of these mills has been about 
the same as last year, but their stocks are smaller than 
a year ago, the same as here. Stocks are well balanced, 
except that low-grade boards are nearly cleaned up. 
Logging operations are well under way for the various 
companies, which are doing their own logging except for 
a few little jobs. The Shevlin-Clark Lumber Co. is log- 
ging north of Fort Frances, Ont., for its big mill there, 
and expects to ship logs in by rail next summer. The 
Shevlin-Mathieu Lumber Co. will put in about 20,000,000 
feet on the Big Fork River for the mill at Spooner. A 
little is being cut for the Nichols-Chisolm mill at Frazee, 
and fair stocks for the Crookston Lumber Co.’s mills at 
Bemidji and Crookston. These companies are logging 
to a smaller extent than last season, however. 

The mill of the Thief River Falls Lumber Co. at 
Thief River Falls, represented in Minneapolis by E. C. 
Tillotson, sales manager, has shut down for the season. 
This mill, which was idle last year because of low water 
and scarcity of logs, cut about 12,000,000 feet this year. 
The Bemidji Lumber Co., also represented by Mr. Til- 
lotson, is likely to shut down its mill at Bemidji almost 
any day. It has sawed about 33,000,000 feet, or nearly 
the same as last year. Mr. Tillotson says that the stocks 
at the mills are below normal, but are well assorted ex- 
cept for low-grade boards, which are scarce everywhere. 
The companies will have about the same amount of logs 
put in for them by contractors this winter as they did 
last year, and in the same localities. 

Labor now seems to be plentiful. The men are going 
into the woods in large numbers and crews are being 
filled up. Woodsmen held back until after election, and 
some of them until they had spent their summer’s earn- 
ings, but now all are hearing the call of the woods. 

H. B. Waite has gone to the Pacific coast to visit his 


western office at Seattle and to look after his interests in 
that section. 

J. P. McGoldrick, of the McGoldrick Lumber Co., Spokane, 
formerly of this city, has been in Minneapolis for several 
days, and reports that the Inland Empire mills have been 
enjoying a very good trade. 

J. M. Nolan, of the Skibo Timber Co., has been looking 
after the installation of three camps to cut logs for the 
company’s mill at Skibo. 

Frank G. Karrick, sales representative of the Lamb-Davis 
Lumber Co., of Leavenworth, Wash., has moved his office 
from the Andrus Building to 1015 Lumber Exchange. 

H. C. Dodge, of Boston, Mass., president and general 
sales manager of the S. A. Woods Machine Co., was in Min- 
—— last week interviewing the company’s local repre- 
sentative. 


GRATE BARS FOR ALL PURPOSES. 


Experienced lumber manufacturers all realize the fact 
that success in operating a mill can not be attained with- 
out ample power being produced in the engine room, and 
that of course back of the engine room are the boilers 
and the furnaces. Whatever the fuel used in the furnaces 
may be, the quality of the fire produced in the furnace 
will depend largely upon the suitability of the bars in 
the grate, each kind of fuel demanding a grate bar which 
will enable the fireman to produce a satisfactory fire. 

In the accompanying illustration are shown three styles 
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WOOD OR COAL BAR 


of grate bars made by Janney & Co., of Montgomery, Ala. 
This company was established in 1845, and in 1848 
began to make grate bars for coal, wood and sawdust 
burners. The long experience that the concern has had 
in this line and the success that its grate bars have 
met with have made many friends for the concern in the 
lumber industry. Lumber manufacturers who are not 
satisfied with their grates at present and who contem- 
plate making changes may avail themselves of the bene- 
fits of the long experience of Janney & Co., and their 
ability to furnish grate bars that will give satisfaction 
with any kind of fuel.—[Advertisement. | 





The superintendent of the Yosemite National Park has 
recommended that 20,000 acres of privately owned lands 
within the park largely consisting of timber and home- 
stead claims be acquired by the Government and included 
within the Government reserves, according to a bulletin 
issued this week by the Department of the Interior. It is 
claimed that the welfare of the park demands immediate 
action. 
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Sherman’s 
Pacific Coast Products. 


Idaho White Pine. 


Adirondack and Quebec 
Spruce. 


Short and Longleaf Pine. 


Are yours for the asking. 


A. Sherman Lumber Co. 
1 Madison Ave. Potsdam, N. Y. 


NEW YORK, 











White Pine 


Graves, Manbert, 
George & Company 


BUFFALO, NEW YORK 




















We Want to Move 


at West Va. mill to make room for new cut 


.2000 5-4 1s and 2s Sap Birch. 

6000 4-4 No. 1 Common Sap Birch. 
5-4 No. 1 Common Sap Birch.: 
6-5 No. 1 Common Sap Birch. 
6-4 No. 1 Common Hard Maple. 
8-4 No. 1 Common Hard Maple. 
6-4 No. 2 Common Hard Maple. 
8-4 1s and 2s S. Maple.| 
8-4 No. 1 Common S. Maple. 

No. 1 Common S. Maple. 


Prices Very Attractive. 
Bone Dry. Good widths and lengths. 


Hamilton H.Salmon & Co. 


88 Wall Street 71 South Street, 
NEW YORK CITY. BUFFALO, N. Y. 


NOOOSOAYL 

















— ASK US FOR— 


WEST VIRGINIA SPRUCE 


HARDWOODS. 
CANADA SPRUCE and PINE. 
SHINGLES and SIDING. 


~~ Peale-Coryell Lumber Co. 








Rooms 871 and 873, Sth Ave. Bidg., NEW YORK CITY. 
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TRANSFER BRAY 


The Transfer Lumber & Shingle Co. 


NORTH TONAWANDA, N.Y. [Rios 


RED CEDAR SHINGLES AND BEVEL SIDING 
TRANSFER BRAND Extra Clears. 
100% clear, 90% vertical grain plump 5 to 2"( 10" bunches) No sap, parallel edges 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance. 
Produce Exchange, NEW YORK. 12 Great St., Helens, LONDON, ENG. 


Unexcelled facilities for negotiating O freight contracts and effect- 
ing quickest, tch from seaboard, We —* all a of poe and 
have Special t handling Export Lumber Shipment. 
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ROOFERS 


6” and 8” 
No. 2, No. 3 and No. 4 


Flooring. 


1x6 and 1x12 
No. 3 Kiln Dried Rough. 


Send us your stock and price list 
to insure quick response. 


William Whitmer & Sons, Inc. 


Franklin Bank Building, 
PHILADELPHIA, PENNSYLVANIA. 








ae Floyd-Olmstead Company 


Bulletin Building 


Philadelphia, Pa. 


3 cars 4-4 No. 1 Common Poplar 
146,000 ft. 4-4 No. 2 Common Poplar 
11,000 ft. 4-4 - Log Run Maple 
117,000 ft. 4-4 Cull and S. W. Chestnut 
41,000 ft. 5-4 Cull and S. W. Chestnut 
45,000 ft. 6-4 Cull and S. W. Chestnut 
10,000 ft. 4-4 + Log Run Basswood 
19,000 ft. 8-4 - Log Run Hickory 


SELLING AGENTS 


} White Lumber Company, 


Johnson City, Tenn. 


ll eel 








NORTH CAROLINA PINE 


Rough and Dressed 


YELLOW PINE 


Bill Stuff and Flooring 
Hallowell & Souder, pifixsisen Bide. 











( “7s ) 
George Craigs & Sons 


SPRUCE, HEMLOCK 
AND HARDWOODS 














\ Office, seg so: Philadelphia, Pa.) 
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PUGET SOUND NOTES. 


Improvement Shown in Lumber Conditions—Shingle 
Market Good—School of Logging Engineering Pro- 
posed—Fire Warden Resigns. 

SEATTLE, WASH., Nov. 18.—Lumber conditions have 
shown a decided improvement. Inquiries and orders from 
retail dealers have been numerous and railroad buying 
in large quantities has strengthened the market ma- 
terially. The situation, in the words of a prominent 
shipper of lumber, is: ‘‘Any lumberman who wants to 
take on business at low prices can fill his office with 
orders at the present time.’’ Manufacturers, however, 
refuse low-priced business, being content to pile their 
lumber and await later developments. However, a num- 
ber of large yard stock orders were placed last week, 
and judging from the number of buyers who are now on 
the Coast and the large inquiries out business will become 
lively at advanced prices within a few days. 

As announced some time ago in the AMERICAN LUM- 
BERMAN, railroads have authorized the purchase of a 
large number of cars, and orders for material for the 
construction of these cars have been coming in through 
the car building companies during the last 10 days in 
large numbers. It is variously estimated that orders 
for fir car building material received on the north coast 
during the last few days will aggregate from 75,000,000 
to 100,000,000 feet. Portland lumbermen are credited 
with having received orders totaling 40,000,000 feet from 
the Pullman Co., and the American Car & Foundry Co. 
and various railroads individually have placed orders 
totaling approximately 40,000,000 feet, with Puget 
Sound and Grays and Willapa Harbor mills. Fir lumber 
prices will therefore undoubtedly show material advances 
soon. 

The shingle market is also strengthening and buyers 
find it hard to secure shingles at the prices that have 
prevailed for the last few weeks. Orders are more numer- 
ous and indications point to an advance in prices. 
Shingle dealers are confident that within 30 days the mills 
will not be able to supply the demand. The present 
prices, $1.65 for stars and $2 for clears, are firm. 

School of Logging Engineering Proposed. 

A conference of university officials and a committee 
from the Pacific Logging Congress was held on the 
campus of the University of Washington Wednesday of 
last week, to consider plans looking towards the establish- 
ment of a chair of logging engineering at the State 
university. The committee of loggers was composed of 
J. J. Donovan, Bellingham; George 8. Long, Tacoma, 
and E. P. Blake, Seattle. It was appointed for this 
purpose at the meeting of the Pacific Logging Congress 
held in Tacoma last July. The committee met with Prof. 
Hugo Winkenwerder, dean of the college of forestry, 
and inspected the work that is being done in engineering 
and forestry instruction at the university, as well as the 
timber tests that are being conducted on the campus by 
O. P. M. Goss, United States engineer. Wednesday eve- 
ning the members of the committee were entertained by 
the forestry club of the university and an address was 
made by Mr. Donovan. The committee was convinced 
that much practical work is being done by the students. 
It is agreed that there is a great field in Washington 
and other timbered States of the West for young men 
trained in the work of topographical surveys, the building 
of logging railroads, economical management of logging 
camps and the many other problems that confront timber 
owners and loggers. 


Fire Warden Resigns. 


J. L. Bridge, who has been chief fire warden for the 
Washington Forest Fire Association for the last two 
seasons, has resigned, and will become general manager 
of the Mud Bay Logging Co. and the Thurston County 
Railroad Co. The Mud Bay Logging €o., of which M. 
H. Draham is principal owner, has operated on Mud Bay 
for a year or two, but never has done a great amount of 
logging. Preparations are now complete and the camp 
will have a daily capacity of about 200,000 feet. The 
Thurston County Railroad Co. operates nine miles of log- 
ging railroad, and the logs will be brought out over this 
road. A new oil-burning Baldwin 70-ton locomotive has 
been purchased and is now on the way. Mr. Bridge has 
had years of experience in this sort of work. He was 
manager of the Weyerhaeuser Logging Co. for a number 
of years and has been engaged in a number of timber 
enterprises. While with the forest fire association in 
Seattle Mr. Bridge made a host of friends, who regret 
that he will be located at Shelton, as the offices of the 
Mud Bay Logging Co. have been moved to that place. 

E. F. Tindolph, who represents the Grand Rapids 
Veneer Works on the Coast, with headquarters in Seattle, 
has completed the sale of a two-chamber vapor process 
dry kiln to the Baker White Pine Lumber Co., Baker, 
Ore. This is a special kiln 75 by 18 by 12 feet, made 
especially for drying white pine, and is fireproof, being 
built of tile and concrete. The Baker White Pine Lum- 
ber Co., of which Frank Gardinier is at the head, is 
making a number of improvements about the plant, and 
will hereafter specialize on well-dried pine lumber. Mr. 
Tindolph has a number of other deals now under way 
for Grand Rapids kilns which he maintains are the best 
on the market. 

The Roy & Roy Mill Co. finds business so good that it 
has been necessary to take additional office space at 515 
White Building. 

The Schwager & Nettleton mill, of this city, is doing 
a large export lumber business. The schooner Forest 


FROM THE PACIFIC NORTHWEST | 


Home completed its cargo last week at that plant with 
1,000,000 feet for San Diego and several other cargoes 
are to be taken from there soon, including 800,000 feet 
to San Francisco by the schooner Transit ; 2,000,000 feet 
by the steamer St. Kilda for Australia; and another 
2,000,000 feet for the same destination by steamship 
Titania, 

Other recent charters reported last week were schooner 
Melrose, Columbia River to Honolulu, $7.50; schooner 
W. J. Patterson, Grays Harbor to Honolulu, $7.50, aud 
schooner William Rebton, Puget Sound to San Francisco, 
$4.75. 

The Dent Lumber & Shingle Co. opened offices Noveu- 
ber 1 at 715 White Building for the purpose of conduct- 
ing a general wholesale lumber and shingle business 
H. A. Dent for the last two years has been connect: 
with the Rainier Lumber & Shingle Co., this city. Privr 
to that time he was in Spokane for four years, about 
half of the time in the retail end of the lumber business 
and the rest of the time in the employ of a wholesale 
lumber concern. Before going to Spokane Mr. Dent 
was in the employ of the J. H. McShane Timber Co. at 
Ranchester Wyo., which afterward came to be known is 
the Big Horn Timber Co. 


Recent Lumber News in Brief. 


T. G. Gale, of the Bundy Lumber Co., Rhinelander, Wis. 
was in Seattle recently. Mr. Bundy came to the Coast on a 
short business trip, leaving Seattle after a two days’ stop 
for Portland, San Francisco and then back to Rhinelander 
by the southern route. 

J. Ben Price, manager of the Puget Sound Lumber Agency, 
Seattle, left last week for a trip to Minneapolis and Chicago. 
Mr. Price said that plenty of business is in sight and 
believes that by the middle of next month lumber shippers 
of the Coast will be swamped with orders. 

H. B. Waite, of the H. B. Waite Lumber Co., Minneapolis, 
was in Seattle last week conferring with the company's 
western manager, Harry D. Krebs. He said that the lumber 
business is a little quiet around Minneapolis but that he 
looked for better business in the near future. 

B. Gardner is now buyer for the Rainier Lumber & Shingle 
Co., of Seattle. Mr. Gardner is a young lumberman with 
considerable experience, having been on the road for various 
companies. Recently he has been traveling in Canada for 
the Imperial Timber & Trading Co. 

J. F. Jones, of the Klipsun Lumber Co., Seattle, states 
there is plenty of business in sight to keep all the mills busy. 
The latest addition to the sales force of this progressive 
company is George Rinkle, who was formerly in charge of 
the Index Logging & Lumber Co., at Index. 





WESTERN WASHINGTON NOTES. 


Good Buying Begins Earlier Than Expected—Vessels 
Fixed for Large Amount of Early 1913 Cargo Busi- 
ness. 


Tacoma, WASH., Nov. 18.—The big line yard buyers 
are coming into the fir market and there is a good deal 
of yard buying being reported. The millmen had not 
expected yard trade to develop much for another month. 
There have been no advances in prices, but the market 
is firm and predictions are being made that there will 
be advances the middle of December. Besides the rail 
business there is a large amount of early 1913 cargo 
business yet to be placed for which vessels have been 
fixed, although the lumber is not all bought. 

F, A. Brewer, president of F. A. Brewer & Co., bond 
dealers, of Chicago, has been in Tacoma last week. This 
firm, which is extending its business largely to the 
Pacifie coast, has lately loaned one large Tacoma com- 
pany $525,000 for the improvement of its business and 
has applications from several other Puget Sound firms 
for loans which Mr. Brewer is investigating on his trip. 
From here he goes to Portland and San Francisco. 
While here Mr. Brewer said: 

This western country is vastly rich in resources but is 
sadly lacking in cash. The lumber industry is the West's 
greatest resource. My company has brought about a direct 
connection between the West’s lumber industry and the 
East’s cash supply. Before we organized, the banks and 
other bond companies would nary loan a cent on timber, 
thus holding back lumber companies that needed cash for 
the extension of their business. We have enabled a number 
of important companies to branch out and extend their 
earnings many times. Of course, our object was mercenary, 
but we feel that we have been able to do a great deal of 
good to the far West by the inauguration of our enterprise. 

J. G. Dickson, of the Mineral Lake Lumber Co. and the 
Pacific States Lumber Co., the output of whose two big 
plants is handled by the Tacoma & Eastern Lumber Co., 
is very optimistic over the trade outlook and feels that 
with election out of the way an era of good business is 
ahead of the millmen. Mr. Dickson recently said: 

The outlook is very promising. I don’t think we have 
had a period in the last four or five years when the outlook 
at this time of the year was so good as it is now. The 
demand is general and prices are very firm. Yard stock 
inquiries are being made in good volume and this is earlier 
than I ever knew them to come before. Usually it is some 
30 days later than this before the yard trade begins to 
develop. There is a lot of heavy construction work going on 
for which the railroads are buying. In fact, there is a very 
strong demand for timbers and construction stuff. The large 
orders for car material just placed will greatly stimulate 
clears and they are very stiff right now. The shingle mar 
ket is still off. We are running our shingle mill but are 
holding the shingles for we feel certain that prices can’t sta) 
down and do not care to sell at the present figures. 

F. J. Shields, manager of the Northwest Lumber 
Agency, who is still in the East on an extended business 
trip, has been landing a number of good orders for his 
company, including a share of the recent big car materia! 
orders, He is expected home in another week or 80. 
During his absence the agency offices have been looked 
after by C. Rainey, assistant manager. All the mills 
allied with the Northwest are reported busy. 

A shingle mill with a daily capacity of 125,000 is to 
be constructed by the D. & M. Lumber Co., whose output 
is handled by the Tacoma & Eastern Lumber Co. The 
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company reeently leased the Lake Tapps sawmill from 
the Stone & Webster Co. to replace the D. & M. mill 
de-troyed by fire and is getting the plant ready to run, 
Work of building the shingle mill will begin soon after 
Curistmas, electric power to operate the plant being 
plained from the Lake Tapps power plant. The shingle 
mi will be a two-story frame structure 40 by 100 feet, 


wiih galvanized roof and sides and will cost about 
$20,000. When this mill is completed the Tacoma & 
Eastern Lumber Co. will have allied with it four high- 
class Shingle mills, including the D. & M., Big Creek, 


Exronville and Pacific States. 

J, A. Gable, manager of the Pacific Mutual Door Co., 
mode a business trip to Everett Wednesday looking after 
the company’s interests there. The Pacific Mutual is 
finding business exceptionally good, especially in the fir 
dour line. 

he St. Paul & Tacoma Lumber Co. has construction 

‘ under way on the planing mill being built to re- 
place the one destroyed by fire this summer. The mill 
building is 200 by 300 by 30 feet high. 

, J. Handforth, of the Lindstrom & Handforth Lum- 
per Co., feels optimistic regarding fall and winter busi- 
ness. In commenting on the situation recently, he said: 

‘rices are holding very good. Clears have been greatly 
stimulated by the car material buying just announced and 

me of the big line yard buyers are around. There is con- 
able yard stock buying although we had not expected 
it for another month. Railroad construction stuff is moving. 
| look for an advance in fir prices about the middle of 
December. Shingles are not doing much. It is sheer foolish- 
ness for any manufacturer t6 sell at present prices. 

In spite of high freight rates vessels chartering for 
lumber continues active. Announcement was made this 
week that Neame & Co, have chartered the British bark 
Juteopolis for 1918 Puget Sound loading for the United 
Kingdom at 83s 9d. Comparisons of rates paid by lum- 
ber shippers for vessels in 1911 and those paid now bring 
out interesting figures. Vessels were getting 61s 3d to 
63s for the voyage to the United Kingdom. The German 
bark Schiffbek, now loading fir for the United Kingdom, 
fixed some months ago at 80s, made the same voyage 
at 61s 3d in March, 1911. As announced last week, 
Comyn, Mackall & Co. fixed the British bark Jordanhill 
for the United Kingdom at 85c and have this week taken 
the British ship Claverdon at the same price for the 
same voyage. She is now on her way out from London. 
These charters show how freights have increased. For 
the lumber voyage to Sydney 56s 3d to 60s is being paid, 
as against 51s 3d only four months ago. To South 
Atrica 80s to 85s is being paid, against 76s four months 
ago. 

Logging and shipping were considerably demoralized 
last week by protracted warm rains, which have caused 
numerous washouts and landslides and threaten even 
greater damage in the Cascades if present conditions 
continue. There has been a heavy fall of snow in the 
mountains and railroad officials are in dread of much 
more rain or of a chinook and are taking every pre- 
caution, 

The Tacoma & Eastern Lumber Co. expects to turn 
over its new Pacific National mill this week, built to 
replace the mill destroyed by fire this summer. The 
finest big timber mill on the Coast is what the company 
claims for this new plant, which is Lynn H. Miller’s joy 
and pride. 

The Kirby Mill Co. has opened offices in the Banker’s 
Trust Building here. The officers of the company are: 
Gale C. Merrick, president; W. D. Moreland, vice presi- 
dent, and H. S. Robb, secretary and treasurer. Mr. 

Merrick and Mr. Robb make their headquarters at the 
plant at Kirby, Wash., on the Tacoma & Eastern Rail- 
road, and look after the manufacturing end. The mill 
has a capacity of 35,000 feet a day, 65 per cent of its 
cut running to select common. Under the new arrange- 
ment the sales of the mill will be handled from the 
Tacoma office by Mr. Moreland. Mr. Moreland is also 
the western representative for the Nebraska Bridge Sup- 
ply & Lumber Co. 









IN THE GRAYS HARBOR CQUNTRY. 


ABERDEEN AND HOQUIAM, WASH., Nov. 18.—Although 
three roads run to Aberdeen there is still a decided 
shortage of cars. Local railway representatives say that 
every warehouse and most of the available buildings are 
filled with wheat and other grain in transit. 

‘the lion’s share of the enormous lumber contract of 
100,000,000 feet of Oregon and Washington lumber, 
Which has recently been placed by the Canadian Car & 
Foundry Co., of Toronto, the American Car & Foundry 
Co., of St. Louis, and the Pullman Co., of Pullman, II1., 
las recently been placed with the lumbering concerns of 
Grays Harbor. It is stated that the favorable prices 
thus brought about have caused other big buyers con- 
siderably to enlarge their original orders. The 100,000,- 
00U-foot order is the largest that has ever been placed 
in the history of Washington lumbering and is to be 
delivered in large lots throughout the coming season. 
It 5 also stated that the Harriman System intends to 
Coustruet about 7,500 freight cars as soon as possible 
ait as the rolling stock of other railroads is being in- 
creased on the same extensive scale a prosperous year 

> expected. The Pacific Lumber Agency is said to 
® secured orders recently for 500 cars. 

‘he State supreme court decided November 14 that 

_Teservation in Weyerhaeuser timber deeds may be 

‘gned by thaf company to others. This decision sets 

“ide the injunction in Pacifie County against the opera- 

2 of a logging road which was based on such an 

‘signment. The Weyerhaeuser Timber Co. owns im- 

‘nse tracts of timber in Chehalis County as well as 
‘‘sewhere in western Washington. 

The Chehalis Fir Door Co. has completed the moving 
°! machinery to its new plant at McCleary. Henry 
icCleary, president of the company, is one of the 
‘oneers in the fir door business. 








The old plant of the Ninemire Mill Co., on which 
the unexpired lease of the Montesano Mill Co. was 
recently bought with Aberdeen capital, is being rapidly 
put in operating condition. 

The plant of the Donovan Lumber Co., which was 
shut down part of Jast weék on account of an over- 
supply of lumber and a lack of dotk room, has resumed 
operations by the first. 

During each of the last six months shipments of the 
Northwestern Lumber Co. have greatly exceeded the cut. 
Rail shipments for August were heavier than for any 
other month since 1902. 





NORTHERN WASHINGTON NOTES. 

EverETT, WASH., Nov. 18.—Judge W. W. Black, in 
the superior court, has confirmed the sale of the Everett 
Timber & Lumber Co.’s sawmill, located here, to the 
Walton-Chandler Co. for $49,000. Alfred Salin, who 
secured ‘the customer and who was instrumental in hav- 
ing E. G. Reep appointed receiver for the consummation 
of the deal, has received word from the purchaser that 
overhauling of the mill, preparatory to operation, will 
begin without delay. The Walton-Chandler people are 
also owners of the P. T. Walton Lumber Co. and the 
Walton-Thomas Sash & Door Co., in Guthrie and Hugo, 
Okla. 

Local shingle and lumber manufacturers are shipping 
large quantities of their products despite the fact that 
November is often a rather dull month. That there will 
be a steady volume of trade during the winter months is 
certain. Many line-yard firms are taking advantage of 
the present prices, which are considered about as low 
as will be found for years to come. Everett manufac- 
turers report a good lot of well-seasoned stock on hand, 
the Weyerhaeuser and Ferry-Baker lumber companies 
being especially well fixed in this respect. 

J. G. Eddy, of the Ferry-Baker Lumber Co., left last 
Wednesday on an extended eastern trip. He will look after 
the interests of the company and visit friends during his 
trip. 

The Cascade Mill Co., which has been making extensive 
preparations to start the big mill at Snohomish, announced 
last week that the sawmill will resume operation just as 
soon as the log dump being constructed by the Great North- 
ern Railway Co. is completed. This log dump will be fin- 
ished in about a week. The Ten Block shingle mill, owned 
by the same company, is running at its full capacity. 

Henry L. Karrick, for years with the Great Northern 
Railway Co., has leased a space 200 by 225 feet on the 
Great Northern oriental dock here and will engage in export- 
ing white pine from the Spokane territory. Shipments to 
foreign countries, as well as coastwise points, will be made 
and Mr. Karrick is confident that he can build up a large 
trade which will be profitable for himself as well as the 
white pine manufacturers. The handling of white pine in 
quantities for export is a new venture here. 

During the recent shutdown of the Crown Lumber Co.’s 
mill the stock was reduced so as to make room for whatever 
surplus may arise at any time in the near future and opera- 
tions will be steady from now on. The mill resumed Monday 
of last week. 

Shipments by water last week included 500,000 feet from 
the Weyerhaeuser mill for San Francisco on the Willamette, 
1,000,000 feet on the steam schooners Olson & Mahoney and 
Graywood from the Clark-Nickerson mill for San Francisco ; 
part cargo of 1,000,000 feet of lumber on the Borealis at 
the Crown plant for the Friendly Islands, and the loading 
of a cargo of poles on the schooner Fred FE. Sanders by the 
B. H. Vollans Co. for San Francisco. s 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Nov. 18.—An era of good feeling 
exists among the lumbermen of this city and surrounding 
territory. Prices are stiffening. Orders from domestic, 
coastwise and foreign points are being booked. The 
foreign trade, especially, presents a flattering aspect. 
Lumber trade with Australia, South Africa and South 
America is increasing, quotations being sought with regu- 
larity. China has been using vast quantities of ties for 
new railroad construction in that country. 

An example of the magnitude of the foreign cargo 
shipping trade may be cited by the fact that a total of 
4,150,000 feet of lumber is being loaded aboard three 
large ocean-going vessels at the E. K. Wood Lumber 
Co.’s wharf. The schooner Nottingham is loading I,- 
300,000 feet for Sydney, Australia; the ship Poltolloch 
is receiving 1,400,000 feet for delivery at South Africa, 
and the steamship Shasta is taking a cargo of 850,000 
for the west coast. 

Cargo shipments from this port last month were light 
compared with other months, due, however, to the non- 
arrival of vessels booked to receive orders. A synopsis 
of the harbormaster’s report for last month is given as 
follows: 

E. K. Wood Lumber Co.—Schooner C. 8. Holmes, 2,191 
feet for Auckland; steamer Damara, 677,830 feet, west coast 
of South America. 

Morrison Mill Co.—Steamship Crown, 100,000 box shooks, 
Australia. 

Earles-Cleary Lumber & Shingle Co.—Steamer Lindsay, 
58,760 feet, King Cove, Alaska. 

Nestos Timber Co.—Schooner ©. 8. Holmes, 1,600 cedar 
poles, Australia; schooner Forest Home, 1,200 cedar poles, 
Australia; steamer Damara, 1,700 fir poles, west coast of 
South America. 

Thomas R. Earles, president of the Earles-Cleary Lum- 
ber & Shingle Co., is very optimistic of the future lumber 
trade. He says prices of lumber are firm and believes 
that within a month the shingle market will have attained 
a high point. 

Practically all of the northwestern mills engaged in 
the manufacture of shingles are in operation. Eastern 
buyers are filing orders for their spring stock. 

Lumbermen of this city are jubilant over the fact that 
an order for 100,000,000 feet of car-building material has 
been placed with the Grays Harbor mills. While the 
local mills do not get in on these orders, yet it is believed 
that a share of the general orders that would likely have 
been divided with the mills securing the big car lumber 
order will be distributed to other plants, hence all manu- 
facturers will be directly or indirectly benefitted. 


Recent Lumber News in Brief. 


George W. and James A. Loggie, of the Whatcom Falls 
Mill Co., are entertaining their brother, Frank T. Loggie, 














We Give 
Quality and Service 


We Sell 


Spruce and Hemlock 


White Pine, Cypress 
Long and Short Leaf 
Yellow Pine and 
Hardwoods of all kinds. 









THOS. E. COALE LUMBER CO. 


{ General Offices: { Franklin Bank Building, 
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5 B. W. CROSS, Mer. 

1 940-941 Oliver Bldg., Pittsburgh, Pa. 
Southern Representatives: 

CHAS. H. DARBY, Waycross, Ga. 


L. T. McDONNELL, 
New Orleans, La. 


Branch Office: 














For Sale 


POPLAR. 


2000 ft. 4-4x24 to 30’’ Panel and No. 1. 
25000 ft. 4-4 No. 2 Common. 
5000 ft. 4-4 Quartered Common and Better. 


CHESTNUT. 


15000 ft. 4-4x10-12 & 13’’ S. W. & No. 2 Com. 
15000 ft. 4-4 Shop. 
10000 ft. 4-4 Quartered S. W. and No. 2 Com. 


OAK. 
24000 ft. 4-4 No. 2 Common Plain Oak. 
24000 ft. 4-4 No. 3 Common Plain Oak. 
16000 ft. 4-4 No. 1 Common Quartered Oak. 
12000 ft. 4-4 No. 2 Common Quartered Oak. 


MISCELLANEOUS. 
12000 ft. 4-4 White Pine. 
3000 ft. 4-4 Cherry Log Run. 
2000 ft. 4-4 Butternut Log Run. 


Sales Agents of 
The Haddock-France Lumber Co. 


Monarch Lumber Co. 


| 15th and Market Sts., PHILADELPHIA, PA. | 















‘MINGUS & RUTTER 


Oak, Poplar, Bass and Other 
Hardwoods, Hemlock, N.C. Pine 


— SPECIAL — 
Hemlock Boards and 2’’ and 3’’ Sizes 


PHILADELPHIA, 218 Franklin Bank Building. 
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J. J. NEWMAN LUMBER CO. 


Manufacturers and Exporters of 





LONG LEAF 


Yellow Pine 


Lumber and Box Shooks 


Daily Capacity 500,000 Feet. 





General Sales Office: 


HATTIESBURG, MISS. 


Mills at Hattiesburg and Sumrall, Miss., on Mississippi Central Railroad 


Eastern Sales Office: 
SCRANTON, PENNA. 











HENDERSON LUMBER CO. 
Yellow Pine Lumber 
CAR SILLS and BRIDGE TIMBERS a Specialty. 


4"' FLOORING. = 
6'' 8" 10" SHIPLAP. SANFORD, ALA. = 


Wanted 


E.F.NelwnLamberCo, LCllow Pine, Cypress 
Wholesalers | Coast Products & Shingles 


Worcester, - Mass. 











Good Mill Connections 
for: 


























WHOLESALE DEALERS IN 


S.P.BowersCo. LUMBER 


FIDELITY MUTUAL : co 
LIFE BUILDING Cross Ties, Piling, 
112 N. Broad St., Philadelphia. Telegraph Poles 
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Hotel Cumberland 


NEW 
YORK 






Elevated. 


Ideal location. Near theatres, shops and Central Park. New 
and Fire-proof. Coolest Summer Hotel in New York, all out- 
side rooms. Transient rates, $2.50 with bath, and up; suites 
$4.00 and up. Special rates for summer months, 10 minutes 
walk to 30 theatres. 


Send for Booklet. 


HARRY P. STIMSON, nam aritis 











oe has lumbering interests in New Brunswick, Maine and 
Termont. 

Expansion is the watchword with the Hamilton Logging 
Co., one of the largest logging camp operators on Puget 
Sound, located near Sedro Woolley, in Skagit County. Exten- 
sion of the logging railroad soon will be under way, steel 
rails to build four miles of track being ordered, besides three 
new donkey engines and a locomotive. This company owns 
a large area of valuable fir and cedar timber. 

Business is brisk at the plant of the Larson Lumber Co. 
The plant runs full time and continues to turn out a supe- 
rior quality of lumber and shingles. : 

G. B. Doust, manager of the Burpee Lumber & Shingle 
Co.’s plant at Concrete, has gone to Portland for an extended 
business visit. His company’s plant has been closed for the 
winter, operation to resume in March, 1913. Meanwhile all 
the employees will be engaged in cutting shingle bolts which 
will be held in reserve for the spring opening. 

The Old Oregon Mill Co. at Anacortes has booked an order 
for 1,000,000 feet of lumber for foreign shipment. 

Michael Earles, a former resident of Bellingham, founder 
and operator of the Puget Sound Mills & Timber Co., now 
known as the Earles-Cleary Lumber & Shingle Co., is pre- 
paring plans to erect a mill at Port Angeles to cost about 
$500,000. 

The Weatherwax Shingle Co., of Blaine, sustained the loss 
by fire geen A morning of one of its dry kilns containing 
1,000,000 shingles. 

Little uneasiness is felt in this section over the possibili- 
ties of a change in the tariff laws. Many shipments of 
lumber are being made to British Columbia cities by mills of 
Whatcom County. A. S. Kuney, manager of the Bay City 
Sash & Door Factory, reports a heavy demand for sash, doors 
and windows from Vancouver, B. C. In fact, he says it has 
been difficult to supply the orders received from that city. 





IN SOUTHWESTERN WASHINGTON, 


CENTRALIA, WASH., Nov. 18.—The approach of winter 
has caused a falling off of orders for lumber and 
shingles in some sections, but aside from this there has 
been little change during the last week. All the mills 
are running, expecting to continue all winter. Stocks 
are lower, and general conditions are better at most 
mills than for 5 years. 

Local trade both here and at Chehalis is good, there 
being considerable work of a public nature requiring a 
large amount of lumber. All the mills are getting a 
good share of the local business. 

The large timber deals of the summer and fall indicate 
that business will be good next year. Large logging 
companies are working full time and those situated on 
rivers are making an extra effort to get in a large supply 
to go out on the early freshets. 

The recent ruling in regard to Panama Canal falls 
has had a healthy effect on Coast shipowners, and all 
shipyards are busy getting out vessels to enter into the 
canal trade. 

The N. & M. Lumber Co. was recently incorporated, 
capital stock $150,000, with headquarters at Cen- 
tralia. This concern has purchased the enormous tract 
of timber owned by J. H. Dumon and Frank Mont- 
gomery, both of Centralia, located several miles west 
of that point, and will erect a mill on the branch line 
of the Oregon-Washington Railway & Navigation Co., 
running between Centralia and Aberdeen. The com 
pany is composed of G. W. Ninemire and Thomas Mor- 
gan, prominent lumbermen of the Grays Harbor 
country, and Frank Montgomery, of Centralia, one 
of the original owners of the timber in question. In 
addition to operating the mill it is expected that the 
company also will log extensively for mills on the 
Harbor. Active preparations are already under way 
and within a very short time they will undoubtedly 
be doing a very large business. 

With the view of cleaning up the large amount of 
business on hand before the holiday shut-down, or 
at least materially reducing it, the Eastern Railway 
& Lumber Co., Centralia, is running night and day. 

The Lumber Manufacturers’ Agency reports more 
orders on its books than at any other time for a 
number of years, having recently taken on a large 
amount of car material which, in addition to what it 
already had of this class of business, will undoubtedly 
keep its mills hustling to get cleaned up in the time 
agreed upon. 

Emery & Nelson (Inc.), Napavine, have received 
and installed their new planer, and report they are 
now in much better position to take care of surfaced 
stock. Their new plant will be rushed and they 
hope to have it running at an early date. 





LUMBERMEN TO BENEFIT BY RIVER 
IMPROVEMENT. 


BANGOR, ME., Nov. 18.—Maine lumbering interests are 
sure to profit by the proposed development and improve- 
ment of the St. John River, according to James W. 
Parker, president of the Rufus Deering Lumber Co., of 
Portland. Particularly will Aroostook County be bene- 
fitted as new stretches of territory will be opened for 
lumbering operations. 

Mr. Parker, in speaking of the proposed changes, said 
that less work has been done on the St. John River than 
on any other river in Maine. Other streams have their 
dams and storage basins, and yet the St. John is not 
much more improved than it was centuries ago. It is 
asserted by some that the standing timber to be reached 
from the river, exceeds that along the banks of all other 
Maine streams put together. 

As a result of the proposed improvements, log driving 
may be followed throughout the year, except for the 
period when the river is frozen over. Great benefit to 
all places along the stream are sure to result, and par- 
ticularly will Van Buren benefit. Even at the present 
time more shingles are shipped from that town than 
from any other in the eastern part of the country. 

Mr. Parker says that, as a result of conversation with 
many prominent Canadians, he feels certain the Cana- 
dian Government will be ready to make an appropriation 
for the improvement of the river, and if it does, then the 
United States would also come forward with money. 











INLAND EMPIRE | 


IN THE WESTERN PINE COUNTRY. 

SPOKANE, WASH., Nov. 18.—George Meyers, formerly 
general manager of the Dover Lumber Co., has returned 
to Spokane after spending some time on a hunting trip 
in northern Idaho. He is planning to establish himself 
in business in the city, probably opening a brokerage 
office. , 

J. C. Barline, manager of the Washington Mill Co,, 
says that it will expend at least $25,000 in enlarging 
and overhauling the mill for next season’s run. ‘‘We 
are pleased with this season’s business,’’ said Mr, Bar- 
line. ‘* We expect that the 1913 market will open with 
a rush for lumber products, creating a big demand for 
Inland Empire material. Within 30 days we will have 
plans complete for the expenditure of $25,000 on equip- 
ment.’ 

The Tri-State Lumber Co., operating in Idaho, has a 
crew at work near Bull Lake, Mont., getting out cedar 
logs. A dam is to be constructed in Lake Creek, so that 
logs can be floated down that stream to the Kootenai 
River and thence to Bonners Ferry, 

Logging operations in northern Idaho and along the 
boundary lines of Canada are now in full sway. There 
is still a demand for loggers. at advanced wages, but the 
shortage is not so great as was experienced a few wecks 
ago. The Turkish war has called hundreds of Greeks 
and Bulgarians from the Northwest, causing a temporary 
shortage of help. 

The Western Wood Preserving Co. has ordered from 
the Union Iron Works its 150,000-gallon storage tanks 
to be installed in its factory in the city. Work is being 
rushed on the plant, which will be ready for operation 
early in the year. R. M. Fullerton, president of the 
company, has established his home in Spokane and is in 
direct charge of the construction work. 

Logging operations on the Coeur d’Alene Reservation 
in Idaho are now under way according to advices from 
Amwaco. The Blesson logging concern has established 
two camps and will work all winter. 

Late reports from the Wattsburg Lumber Co., whose 
mill was destroyed by fire at Proctor, B. C., recently, 
state that the loss will reach $25,000, fully covered by 
insurance. The mill is a total wreck. It is reported 
that the company will rebuild. 

The local territory will be well represented at Port- 
land November 21-22, the date of the quarterly meeting 


of the Western Pine Manufacturers’ Association. Local 
men who will make the trip are: 

Secretary A. W. Cooper; E. O. Hawksett, of the Pan- 
handle Lumber Co.; E. H. Polleys, Polleys Lumber Co.; T. J. 
Humbird, Humbird Lumber Co.; H. M. Strathern, Post Falls 
Lumber & Manufacturing Co.; R. M. Hart, president of the 
association; J. P. McGoldrick, McGoldrick Lumber Co.; C. P. 
Lindsley, 


Craig Mountain Lumber Co.; B. H, Hornby, Dover 
Lumber Co.; G, L, Gardner, Lamb-Davis Lumber Co.; B. L. 
Willis, Fidelity Lumber Co.; F. A. Schultis, Bonners Ferry 
Lumber Co.; W. W. Catlin, Sandpoint. 

The delegation will have a special car for the trip. 
The meeting will be held in connection with the monthly 
meeting of the West Coast Lumbermen’s Association. 

Many lumber dealers—both manufacturers and retail- 
ers—were in the city last week attending the National 
Apple Show, and most of them report prosperity in their 
particular territory. The yards which have been low in 
stocks are busy fitting out for the winter and early spring 
business. This has created a steady local market for 
manufacturers. 

The Caseade Lumber Co. is planning to cut at least 
30,000,000 feet of lumber next season. This amount of 
logs will be installed during the winter. 

The $1,250,000 grade separation contract was let last 
week by the Northern Pacific Railroad to contractors of 
St. Paul. Work will be started at once, states Engineer 
Lupfer, who will be in general charge. 

Twohy Bros., this city, have been awarded a con- 
tract for the construction of 65 miles of railroad from 
Great Falls to Choteau, Mont. The line is owned by 
the Milwaukee railroad. This new line will tap a rich 
agricultural, mining and timber section of the State. 





IN THE KOOTENAI COUNTRY. 

SANDPOINT, IDAHO, Nov. 18.—All logging operations 
in this district are at a standstill on account of the con- 
tinued rainy weather of the last few weeks. At Lake- 
view about 70 horses belonging to the Lakeview Logging 
Co. and the Rose Lake Lumber Co. are stalled waiting 
for the roads to become passable. These teams are 
used in transporting supplies to the camps of the respect- 
ive companies on the north fork of the Couer d’Alene 
about 25 miles distant. The ‘same condition prevails 
everywhere in regard to the stagnation of the logging 
activity. The last three days have been clear and bright 
and the roads are drying rapidly. With a continuation 
of this weather or an early fall of snow logging will 
resume with a rush. 

W. W. Catlin, sales manager of the Humbird Lumber Co., 
is making an extended trip cast to ascertain general market 
conditions. : : 

Earl Boies, of the Humbird Lumber Co., is taking his 
annual vacation and will visit the Coast cities. 





TO OPEN FORESTRY SCHOOL. 


MILWAUKEE, Wis., Nov. 19.—The regents of the Uni- 
versity of Wisconsin have decided, in view of the numer- 
ous requests from lumbermen, to open a forestry train- 
ing school in Madison, in connection with the university. 
Present indications are that the new department will be 
opened on Thursday, January 7, thoroughly equipped to 
give students instruction and complete training in range, 
nursery and timber work. F. B. Moody, of the State 
board of forestry, will be in charge of the new school. 
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LUMBER NEWS FROM CALIFORNIA 








FROM THE GOLDEN GATE. 


Market Strong with an Advancing Tendency—Fir De- 
mand Heavy—New Selling System on Domestic 
Cargo Lumber in Effect. 


SAN Francisco, Nov. 18.—The lumber market con 
‘inues strong with an advancing tendency. Northern 

ports indicate a heavy demand for fir for rail ship- 
nents to the East, while domestic shipments are normal 
ind foreign trade is in good condition allowing for the 
careity of offshore tonnage, 

The new selling system on domestic cargo lumber from 
Oregon and Washington mills to California ports is now 

effect here and several cargoes already have been 
sold under it. The word ‘‘merchantable’’ is now lost 
to the domestic lumber trade of the Pacific coast and in 
place of it ‘*No. 1 common’’ is used, which is a little 
lower grade than ‘‘merchantable.’’ If a better grade 
s wanted, such as 14-inch or 16-inch joists, or other 
pecial stock for high-grade construction, ‘‘selected 
common’? is ordered, which in turn is better than the 
old grade of ‘‘merchantable.’’ Prices already obtained 
for ordinary yard stock (common fir cargo) have ranged 
from $13 to $13.25 base, San Francisco, and 75 cents 
higher at southern California ports. On No. 2 clear 
ind better indications are that the price will be right 
up to the established base in the South and 75 cents 
off at San Francisco. Terms in all cases are freight 
net cash, balance 60 days or 2 per cent cash. 

Redwood lumber is in good shape with plenty of 
orders ahead. Mills are operating steadily both in Men- 
docino and Humboldt Counties. This year promises to 
break all records for foreign shipments from Humboldt 
Bay to Australia. Several large cargoes of rough clear 
redwood are being loaded for early shipment. 

While some of the white and sugar pine sawmills are 
still in regular operation, there has been cold weather 
in the Sierras in certain districts and a number of mill 
plants will close down when the supply of logs is ex- 
hausted. A good cut was made during the last season. 
‘he shipping of the accumulations of white pine uppers 
‘o the eastern market will continue during the winter. 

The number of building contracts filed for record 
last week was 50, representing a total building invest- 
ment of $393,000. This is a fair average for local build- 
ing construction, and an inerease over several preceding 
weeks. 

Plans for the new San Francisco Labor Temple are 
now in the hands of contractors. The class ‘‘A’’ struc- 
ture will have a full steel frame and be fire-proofed 
throughout. The estimated cost is $100,000. 

Plans for the magnificent building that is to be the 
future home of Dr. Charles I. Aked’s First Congrega- 
tional Church jn this city have been completed and 
tenders for the building contract issued. It will cost 
$175,000. 

Shipping News. 


Arrivals of lumber at San Francisco by sea during 
the week ended November 18 were moderate owing partly 
to rough weather. 

Offshore freights are firm, with scarcity of tonnage 
still a prominent feature of the foreign charter market. 

Coasting freights remain steady at recent quotations 
with tonnage in fair demand. From Puget Sound to 
San Francisco $4.50 to $4.75 is asked and to southern 
California $5.50. 

The British ship Claverdon is under charter for lum- 
ber from Puget Sound to the United Kingdom at 85s. 
The British ship Juteopolis is engaged for the same 
business from the Sound or Columbia River to the United 
Kingdom at 83s 9d. The schooner Borealis loaded lum- 
ber on the Sound for the Samoan Islands at private 
terms, 

The fine new steel steamer Columbia arrived here last 
week from Philadelphia. On its maiden trip out from 
the east coast, the vessel brought a cargo of general 
merchandise for the California Atlantic Steamship Co. 
The Columbia was built by Harlan & Hollingsworth, of 
Wilmington, Del. It is of 1,188 net tons, 238.7 feet 
long, 41.2 feet beam and 20.8 feet deep. Lumber will 
be the principal cargo carried on the Coast. 

The Dollar line steamer Hazel Dollar has arrived at 
‘his port from Hongkong and Japan with 500,000 feet 
of hardwood included in its cargo. 


Recent Lumber News in Brief. , 


_The lumbering season is drawing to a close in the high 
Sierras and the freighting of lumber in the San Jacinto 
Mountains is being rushed so as to ship as much lumber 
as possible before snow interferes, 

Lompoe will soon have a lumberyard, operated in con 
nection with Everett Bros.’ planing mill and box factory. 
_ William Cheney, president of the Orland Chamber of 
Commerce, has appointed George Barceloux, William Mor- 
rissey and G. M. Hickman to represent the business 
interests of the town in the negotiations to. secure the 
location of the Goodyear Lumber Co.’s proposed mills 
and factories at Orland. ‘ 

Clinton L, Walker, son of T, B. Walker, managing 
director of the Red River Lumber Co., is at Clear Creek 
Camp, carrying out the plans of the Walker interests 
for cutting 100,000,000 feet of sugar pine and other 
timber. This amount is in addition to the 200,000,000 
feet to be cut on the reservoir site of the Great Western 
Power Co. at Big Meadows. 

Fred M. Fenwick has announced that a sash and door 
factory is to be installed soon at Merced. The Yosemite 
Lumber Co. will furnish lumber for the use of the new 





plant from its sawmill at Mereed Falls. An agent of 
this company will select a site at Merced for a lumber- 
yard as well as for the factory. 


Establish Portland Office. 


J. G. Cushing, formerly manager of the Los Angeles 
office of the Hicks-Hauptman Lumber Co., and for several 
months connected with the general offices here, left last 
week for Portland, Ore., to establish a permanent office 
there, and to look after the northern business of the 
company. Mr. Cushing has made several trips to the 
Columbia River country during the last few months. The 
Hicks-Hauptman Lumber (o., whose. general offices are 
in the Newhall Building here, is extensively engaged in 
the wholesaling and shipping of lumber, being interested 
in the Federal Mill Co. and the Donovan Lumber Co. mill 
concerns at Aberdeen, Wash., and besides owning and 
operating a line of vessels, making it necessary to buy a 
great deal of lumber to take care of its trade. The Port- 
land office under Mr. Cushing’s supervision will facilitate 
these operations. Guy Smith succeeded Mr. Cushing in 
charge of the southern California business of the com- 
pany. Mr. Smith was formerly with the Consolidated 
Lumber Co. at Los Angeles. 


Personals, 


Two San Francisco Bay lumbermen are elated over the 
arrival of little strangers in their homes. One of them 
arrived at the home of S. Orie Johnson, of the 8S. 8S. John- 
son Co., the Weed Lumber Co., the Klamath Development 
Co,, and other lumber and timber concerns, who resides at 
serkeley. Frederick Warner, assistant to C. A. Smith, 
president of the C. A. Smith Lumber Co., is the other for- 
tunate lumberman. The mother was formerly Nann Smith, 
oldest daughter of C. A. Smith. This is their second child. 

Fred C. Knapp, secretary of the Peninsula Lumber Co., of 
lortland, Ore., was in San Francisco a few days last week 
in conference with G. 8S. Brace, local representative of the 
company. 

E. T. Allen, forester of the Western Forestry & Conserva 
tion Association, with headquarters in Portland, spent a few 
days here last week in consultation with local timber owners 
relative to proposed fire preventive and timber protection 
legislation for California. He was aided by D. Page Simons, 
of Los Gatos, former chief warden of the Washington Forest 
lire Association. 





NEW COASTWISE BASE LIST. 

San Francisco, Cau., Nov. 18.—At a meeting of the 
Pine Manufacturers’ Association, of California, on 
Wednesday of last week the new base list for the coast- 
wise cargo trade, known as domestic cargo list No. 6, 
was further discussed upon the receipt of the report of 
a special committee appointed to go over it and report 
what particular features of the new list were objection- 
able. While the list is a price list, it is a basic list from 
which discounts are made by individual concerns as they 
think best, and it is only with the classifications, grades 
and terms of sale that the San Francisco lumbermen are 
concerned, : 

The report of the special committee, which was adopted 
without change, is as follows: 


The undersigned committee appointed at your last meeting 
to suggest a solution of certain difficulties or questions con- 
cerning the establishment of domestic cargo list No. 6 begs 
cerning the establishment of domestic cargo list No. 6 has 
held two meetings and thoroughly discussed all the points 
at issue. We realize that in this list, as in all new lists, 
there are some features which do not meet with the entire 
approval of all concerned, but we believe that the best in- 
terests of the pine manufacturers at this time demand that 
as few changes as possible be made in carrying out the 
provisions of list 6. We, therefore, recommend: 

That sales may also be made for delivery at ship’s tackle, 
California ports, but freight to be net cash payable upon 
delivery, and rate of freight to be stated at time of sale. 

That random cargoes or parcels may be sold at a flat or 
average price, but under list 6 conditions. If sold at a 
delivered price at California ports the freight to be not cash 
on delivery and freight rate to be stated at time of sale. 

That when a specification is known to the seller there shall 
be no extra charge for specified lengths unless so stated 
by the seller at the time quotation is made. When the 
specification is not known to the seller clause 3 on page 3 of 
list 6 is to govern. 

That charge to buyer of one-half the cost of inspection 
and tally as provided in sixth clause on page 3 be waived. 

That the ninth clause of page 4 referring to delivery 
should be amended as follows: Dispatch at loading port 
anless otherwise agreed ye shall be understood to mean, 
tor sailing vessels, 60,000 feet per working day, for steamers 
200,000 feet per working day. All cargo to be delivered 
within 60 feet of cap of wharf, or at mill’s option, on barge 
alongside. 

We suggest that those changes mentioned above be printed 
in a change sheet to be issued by our association or by the 
Pacific Lumber Inspection Bureau. 

We recommend that the Pacific Lumber Inspection Bureau 
issue additional instructions to all inspectors to insert the 
words ‘10 inches and wider” after the words “edge grain” 
in the last sentence under subject of “Grain” on page 6. Also 
that under “Notes to Inspectors” on page 4 there shall be a 
provision that where stepping is ordered surfaced one side 
it shall be 3/16 inch less and if surfaced two sides it shall 
be 1/4 inches less than the size called for. 

We also recommend that the Pacific Lumber Inspection 
Bureau be asked to issue a schedule of prices on door stock. 

Respectfully submitted, 
i. A. CHRISTENSON, 
A. A. BAXTER, 
THOMAS POLLARD, Jk.. 
A, J. RUSSELL, 
I’, W. TROWER, 
Committee. 

These recommendations will now be considered by the 
northern mill concerns. The recent visit of the millmen 
from Oregon and Washington and the get-to-gether meet- 
ing and banquet in San Francisco did a great deal to 
give both the manufacturers and their sales representa- 
tives at this end of the line a better understanding of 
the problems that both have to consider. 

A committee was appointed to look into the matter of 
preparing a contract to cover export sales. As it is now, 
the exporters have their own forms of contract, but the 
sellers have none and it is to see about remedying this 
condition of affairs that the committee was appointed. 
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YELLOW PINE 


KILN DRIED = 
FLOORING and CEILING | _ 
ROUGH and DRESSED 
TIMBER and PLANK 


Shipments by 
RAIL, SAIL OR STEAMER. 





Cummer Lumber Co. 


JACKSONVILLE, FLA. 


Northern Sales Offices: 1 Madison Avenue, New York City, 
and 1402 North American Building, Philadelphia, Pa. 


i 


\}} Ocmulgee River 
Lumber Civseie City, Ga. 


MANUFACTURERS OF 


Red Gum 


EXTRA WIDE PANEL. 


YELLOW PINE 


Band Sawn Lumber. Complete Planing Mill. 
Large Capacity and Quick Shipments. 



































We use American Lumberman Telecode, 
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Stuart Lumber 
Company 
Brinson, Ga. 








RIFT FLOORING 
CAR DECKING 


H. M. GRAHAM, Pres, & Gen, Mar. 
G. J. POPE, Vice-Pres, 
J. A. McINTOSH, Sec. & Treas. 


We use 
American Lumberman 


Telecode. 


-YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE C0., OF GEORGIA 


1406-1412 New Savannah Bank and Trust Co. Bldg., SAVANNAH, GA. 
N. Y. Correspondents, The Haviland Lbr. Co., 52 Pine St. 























A Vest Pocket Ready Reckoner 


for lumbermen, sawmill men. contractors. purchas- 

ing agents, bookkeepers, in fact, any one having any- 

thing to do with lumber. Contains 72 pages, price 

25 cents each or 5 for $1, postpaid, 

s 431 S. Dearborn Street, 
American Lumberman, ** cincaco. 1. 
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Long and Shortleaf 


YELLOW 
PINE 


Annual Capacity 
200,000,000 Feet. 








We Have Surely 
Sold Some Lumber 


in our day to dealers who knew good stock 
when they saw it, judging from the way their 
names regularly appear on our order books for 


ree Yellow Pine 


Leaf 


Case, Base, Dimension, Lath, 
Railroad Ties, Timbers, Etc. 


We attribute this continued patronage to 
our careful manufacture, good timber and 


promptservice. Try us and see if we're right. 











Alexandria Lumber Co., Ltd. 


ALEXANDRIA, LA. 








Finest 








_Long Leaf Pine Timber 
In the World 


Band Sawed Steam Kiln Dried Lumber 


from Kinder, Calcasieu Parish, Louisiana 











PERFECT MACHINE WORK 





Peavy-Byrnes Lumber Co. 


MANUFACTURERS 


Sales Office, SHREVEPORT, LOUISIANA. 
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THE EAST TEXAS CENTER. 


Trade Holding Up Well — Improved Red 
Cedar Shingle Demand. 


HloustoN, 'TEx., Noy. 18.—While the demand for yard 
stock is fairly satisfactory and nobody has a kick or 
complaint to make, this demand is coming principally 
from the smaller yards and those located most distant 
from the large commercial and industrial centers. From 
the larger cities the demand is somewhat slack and the 
volume of business being done is rather small, as com- 
pared to the demand of a few months ago, but this 
feature has not seemed to cause any anxiety on the part 
of the manufacturers. 

The market is holding up remarkably well, and there 
is as yet no indication of any break that might prove 
disastrous. As stocks on the mill yards have increased 
to something near normal on some items, these items, 
when sold in straight car lots, are carrying a somewhat 
larger discount than was the case a few weeks ago, but 
on mixed cars the market is as firm as ever. These con- 
cessions apply principally to items of dimension that are 
in more nearly normal supply, and amount in some in- 
stances to approximately $1 a thousand feet. Manufac- 
turers all expect a healthy demand during the latter 
part of the year, however, that will quickly absorb any 
stock that is approaching normal, and it is the con- 
sensus that the new year will see the lumber market com- 
manding a better position than at any other time the 
present year, with values considerably advanced beyond 
present figures. In fact, lumbermen generally in this 
territory are looking forward to 1913 as the banner year 
of the present decade in the lumber business, as they 
believe that a bigger demand will be made upon the 
yellow pine mills than they have ever before experienced, 
this demand covering all lines of manufacture, yard 
stock, as well as special cutting. 

The demand for railroad material is beginning to show 
increasing strength and there is every probability that 
the call for this material will continue to grow stronger 
from now until well along in the new year. The Frisco, 
Rock Island and Missouri, Kansas & Texas Railroads 
have all sent out specifications recently that will keep 
the mills busy for some time. The last-named road is 
entering upon an extensive and elaborate program of 
improvements in Texas and that he may be closely in 
touch with the progress of this work, President Schaft 
has moved his family to Houston and will make his 
headquarters in this city during the winter. Among 
other improvements contemplated by the Missouri, Kansas 
& Texas road is a magnificent passenger station in 
Houston, to cost approximately $300,000. 

The demand for car shop material, as has been the 
case for months, is all that could be desired. Especially 
has there been an urgent call recently for a special 
2 by 6 combination car siding and lining. For this 
material in B and better grades, 9-, 16- or 18-foot lengths, 
the mills are getting from $28.50 to $30, orders having 
been placed here within the last few days at the latter 
price. Manufacturers in position to fill orders for ear 
material have no trouble in booking all the business they 
care to undertake and the end is not in sight, every 
indication pointing to a continuation of that demand 
for months to come. 

Probably the strongest item in yellow pine today in 
this territory is prime for export. There has never been 
any cessation in the demand for export material of all 
kinds, and primes, especially, have been in continuous 
demand. As has been noted in previous reports, prices 
on primes have been gradually advancing, and as an 
instance of the urgency of the demand and the willing- 
ness of buyers to meet the ideas of the manufacturers as 
to values may be noted a contract closed here within the 
last few days for 11-inch and up primes at $37.50, this 
contract covering a period of six months from January 
1 next. The call for cubic average and for kiln-dried 
saps is just about as urgent as that for primes and bet- 
ter values are prevailing on these items than has been 
the case before for a number of years—and probably 
never since mills in this territory have been catering to 
the export trade. 

Wholesalers who are keeping in touch with the shingle 
situation report an improvement in the demand for red 
cedar shingles and a consequent increase also in values. 
On the local market there has been a marked improve- 
ment in values for red cedars, and it is expected that 
the shingle market, both in cypress and cedar, will show 
continued improvement as a result of the amendment of 
the recent severe building ordinance which forbade the 
use of shingles anywhere within the city limits of Hous- 
ton. The amended ordinance was finally passed today at 
the meeting of the city council, restricting the fire limits 
practically to the business district and permitting the 
use of wooden shingles en buildings outside of this dis- 
trict. Local lumbermen feel jubilant over the success- 
ful passage of the amended ordinance. 

J. C. Dionne, secretary and treasurer of the Lumber- 
men’s Association of Texas, reports that his inquiry 
among the lumbermen of the State as to what they most 
desire in the way of legislation has brought out the fact 
that there is an insistent demand for a more satisfactory 
lien law in Texas, the lumbermen claiming that the 
present material men’s lien as provided by law does 
not afford them sufficient protection from purchasers 
inclined to take advantage of any loophole provided for 
them. It is probable that the association at the coming 
spring meeting will discuss this subject at length and 
enter upon an active campaign for relief. 

The final step in the official life of the Beaumont Lumber 
Co. was taken a few days ago when a certificate of dissolu- 
tion of the company was filed with the secretary of State 
at Austin and the organization passed into history. Ben S 


Woodhead, former president of the company, has assumed 
active management of the Continental Lumber Co. and will 


be_a vital force in the affairs of that company in the future, 

L. Harrell, a prominent lumberman of Oklahoma City 
Okla., spent several days in Huston last week attending ti 
No-tsu-Oh Carnival. He states that there has been a yery 
noticeable improvement in business conditions in Oklaho: 
this fall since crops have been gathered and he belie, 
that with one or two more favorable erop years Oklahor 
City will regain its prestige as one of the leading cities 
the Southwest. 

. J. Reed, who recently entered the export lumber bu 
ness with headquarters in Beaumont, was a Houston y 
itor during the week. Mr. Reed has just returned from 4 
two weeks’ visit through the East and looks forward con: 
dently to a most prosperous year, not only in the lumb 
trade, but in all other lines of industrial and commerci 
endeavor. He is enthusiastic over the prgapedts of buildi:, . 
up a great export center at Beaumont, following the cor.- 
pletion of the Sabine-Neches Canal. Mr. Reed has bev 
connected for the last three years with the Gulf Lumb: + 
Co. at Fullerton as superintendent of manufacture, and i) 
that capacity formed an intimate acquaintance with tho 
engaged in the export trade. He has formed a connection 
with Alfred Beling, of Hamburg, and will represent him in 
this territory. 

Frank Ray, one of the best known lumbermen in Texa 
who now devotes his time largely to the sale of cypre 
lumber and shingles through his company, Ray & Mihill 
has been spending an extended vacation in Colorado. His 
friends here have been advised that he will leave Colorad: 
Springs about December 2 and make the trip to Housto: 
accompanied by Mrs. Ray, in an automobile. Mr. Ray is 
recent convert to the automobile, but has become an enth) 
siast, and writes that he expects a pleasant trip back | 
Houston from Colorado Springs in his machine. 

John W. Chandler, general sales agent of the Kirby Lun 
ber Co., has just returned from an important business tri 
to New York and other eastern points. He found the lun 
ber business in that section in good shape and looks for «a: 
even better demand than the mills have experienced durin. 
the last several months. 

J. B. Coe, manager of the South Texas Lumber Co.’s yard 
at Corpus Christi, and W. T. Thrift, manager of same con 
pany’s yard at Nixon, were in Houston for a few day 
last week attending the carnival and visiting at compan 
headquarters. 

W. W. Wallace, of the Walker County Lumber Co., at E 
Mina, journeyed to Houston last week to participate in th 
carnival festivities. 

In a reorganization of the American Trust Co. at Houston. 
last week, E. W. Brown, vice president of the Lutcher & 
Moore Lumber Co. at Orange, resigned from the directorat: 
and is no longer connected in an official capacity with th 
big Houston financial institution. 

In the recent election of officers for the Houston Country 
Club for the ensufing year, E. K. Dillingham, president oi 
the Big Tree Lumber Co., was elected president of the club. 
This is one of the most prominent clubs in the State and 
enjoys a large membership among the lumbermen and othe: 
business men of the city. 

M. L. Fleischek, general manager of the Gulf Lumbe: 
Co., of Fullerton, La., came to Houston last week for an 
important conference with other manufacturers of yellow 
pine in this territory. Mr. Fleischel is deeply interested 
in the proposed new exporters’ organization. 


| CANADIAN TRADE NEWS 


AT ONTARIO’S METROPOLIS. 

ToRONTO, ONT., Nov. 18.—The lumber market remains 
active, with prices very firm and a pronounced scarcity 
in hemlock, spruce and the lower grades of pine. Hem- 
lock in some lines being practically unobtainable, sub- 
stitutes are being sought. Owing to the continuance of 
unusually mild weather for the season building activity 
shows no signs of slackening, so that the local demand 
for lumber is well maintained, especially in the lower 
grades. There is but little call for the medium grades 
of pine. The prospective supply of pine has been further 
limited by the early closing down of some of the Ottawa 
mills, which have had a poor season owing to the shortage 
of labor.. This is also seriously felt in the lumber 
camps. The stock of the Georgian Bay manufacturers 
has. mostly passed out of first hands and little is being 
offered by, millmen. 

The British Columbia Lumber Co. has decided to 
appeal to the British Privy Council from the decision of 
the Canadian Supreme Court holding that ‘‘sized’’ lum- 
ber planed on one side is not dutiable. 

The Montreal Timber Merchants’ Association at a 
recent meeting in that city strongly protested against 
the prevalent car shortage and appointed a deputation 
to interview the railway companies with a view to obtain- 
ing improved conditions. 
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FROM THE CANADIAN CAPITAL. 

OTTAWA, ONT., Nov. 19.—The lumber cut in the Ottawa 
and tributaries this year promises to be exceptionally 
large. According to the local mill owners about 300, 
000,000 feet will be cut, of which about 200,000,000 will 
be by J. R. Booth, 75,000,000 feet by the W. C. Edwards 
Co., and 20,000,000 by the E. B. Eddy Co. Practically 
all the nten are in the shanties now, about 4,000 having 
seen sent by these companies. This year, as usual, the 
cut will be chiefly spruce and pine, with even less cedar 
and hemlock than last year. Wages are much higher 
than in previous years, the average pay with board 
being: Foremen, $75 a month; cullers, $50, and shanty- 
men, $30. Local lumbermen state that if the winter is 
favorable the cut will surpass that of other years con- 
siderably. 

According to the reports from foremen of lumber 
and construction camps along the line of the Algoma 
Central Railway, in western Ontario, their forces are 
being greatly depleted by the calling out of the Austrian 
reserves. One jobber, whose men were nearly all 
Austrians, found himself almost without workmen. This 
state of affairs is fairly general all over Ontario. 

In order to protect and administer the Dominion 
Forest Reserves to better advantage they are being sub- 
divided into ranger districts and houses are being built 
at strategic points for the use of the rangers in charge. 
The first of such houses has been put up on the Duck 
Mountain Reserve, a few miles from Kamsack, Sask. 
The ranger at this station has direct charge of about 
230 square miles of spruce and poplar forest. 

Some improvement has taken place in the car situa- 
tion locally of late though the strike of freight handlers 
and clerks on the Canadian Pacific Railway continues. to 
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delay shipments over that line. In the neighborhood of 
the Ottawa Valley, however, manufacturers complain of 
a siortage of labor and this, of course, does not facili- 
tate deliveries. The unusually mild weather has kept 
building operations active and demand is good for all 
eases of lumber in the larger centers. The chief de- 
moaud is for the lower grades, both in hard and soft 
woods, mill culls in pine being particularly scarce. 

Russell Blackburn, of Ottawa, a director of the 
Hawkesbury Lumber Co., has been made a director of 
the Bank of Ottawa to succeed another lumberman, the 
Jate H. F. MeLachlin, of Arnprior, Ont. Mr. Blackburn, 
who is 86 years of age, is the youngest director on the 
poard at the bank. 

, statement issued from the office of the supervisor of 
cullers for the Province of Quebec shows that up to 
November 6, 1912, the number of feet of timber, masts, 
bowsprits, spars, staves etc., measured and culled, was 
14,360. Of this by far the greatest proportion was 
of waney white pine, the total amount in cubic feet 
being 1,055,200. Next came elm with 276,640 cubic feet. 
The figures show that whereas more waney white pine, 
onk, elm and ash was cut in 1912 there was less white 
pine, red pine, birch and maple. 
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FROM THE CANADIAN NORTHWEST. 

VANCOUVER, B. C., Nov. 19.—Mills are busy and or- 
ders are plentiful, with prices firm. W. H. Cushing, a 
dealer from Calgary, and whose firm operates largely 
through Alberta, doing its own planing etc., was in 
Vancouver last week making purchases of stock. He 
said that he had had 500,000 feet in his yards at Calgary, 
expecting it to last until well into the new year, but 
when he started for the Coast there was only 30,000 
feet left. This is an instance indicating conditions in 
the prairie Provinces. Stocks generally are light, since 
the car shortage continues. 

The Canadian Pacific Railway in its effort to obviate 
the scarcity of cars on its own lines has refused to take 
shipments to points on the Canadian Northern Railway 
in the Northwest. This means that points untouched 
by the Canadian Pacific Railway will have their supply 
ot lumber practically shut off. The idea is to try to 
keep its cars on its own lines, for by so doing the officials 
argue that it insures a more prompt dispatch and a 
quicker return, The regulation is not popular, and many 
doubt if it will be as effective in this respect as con- 
templated. 

Log production in October was Jess than since last 
May, but that does not mean any great decrease. The 
output during the summer was very large, and last month 
it was 64,189,728 feet, a good showing. The cut for 
this year will be in excess of that for 1911. 

Production in the interior will be much larger this 
winter than last, which will give a good start-off for 
1913. Millmen find it difficult to get as many loggers 
as they want and are advertising for them in Spokane. 
In the Fernie district, wages of bushmen have been ad- 
vanced 25 cents a day, and $3.50 is*offered, as against 
$3 south of the line. 

The German barque Schiffbeck will sail for the United 
Kingdom with approximately 2,000,000 feet from the 
Hastings mill. The Norwegian barque Lady Elizabeth 
is loading there for South Afriea, and the American 
schooner Philippine docked last week to load for Suva. 
The Norwegian steamer Hornelen started last week to 

take on part cargo for Australia, and will load 1,025,000 
feet. 

Judgment has been handed down in the Supreme 
Court of Canada against the Canadian Pacific Railway 
in the ease of the King Lumber Co. v. that railway com- 
pany. The action was tried at Nelson a year ago and 
interested lumbermen generally since the point at issue 
was important and the amount involved was large. It 
was shown that fire originated on the right of way of 
the railway company, spread across intervening land and 
did damage to the limits of the lumber company, which 
was placed at $200,000. The Canadian Pacific Railway 
lost in its appeal, but will carry the case to the privy 
council for ultimate decision. 

The Woykawood Co., of Glasgow, has opened a branch 
office in Vancouver. The idea is to get in on the ground 
before the opening of the Panama Canal, when the oppor- 
tunities for business will be greater. 

Otto Lachmund, formerly managing director of the Arrow 
Lakes Lumber Co., spent a few days in Vancouver recently 
on his return from Germany. He is now at Potlatch, B. 
C., with his son, but will take up his residence in Van- 
couver and may enter the wholesale lumber trade. 

The Rogers Lumber Yards (Ltd.), composed of Minne- 
apolis capitalists, with a cap BR) of $2,000,000, has 
Started business in the Northwest on a large scale. The 
concern has 66 yards, 27 of which were taken over from 
the Coast Lumber Co. Officers are: President—A. I. 

gers; vice president—G. X. Rogers; secretary—J. J. 
treasurer—A, y. Jones. Headquarters are in 





ah 
Moose jaw. 
Rebuilding has been started by the Campbell River Lum- 
of Co, at Hazelmere, where its mill was recently destroyed 
y fire, 
Principals of the St. Lawrence Lumber & Industrial Co., 
the B. C. Howard Lumber Co. and the International Lum- 


ber Co., from Sherbrooke, Que., and Manchester, N. H., 
ental in the West a week or two ago, looking up invest- 


: P. McGoldrick, president of the Adams River Lumber 

Co., was a recently visitor to Chase, where the mill is 

located. This company will take 5,000,000 feet of its log 

tbe Tele the mountain and sluice it’ down into Little Shus- 
wake, 


FARMERS ARE MAKING IMPROVEMENTS. 


OXHOLM, IowA.—The farmers have had an average 
) od of small grain, oats running 40 to 70 bushels an 
‘“e and corn 30 to 90 bushels an acre. While the 
‘es of farm products have been lower than usual the 
‘ners seem to have a surplus of money and will do 
‘siderable building. 
‘Ve have made a few changes in our stock and are 
idling western lumber. We have a larger stgck on 
nd than usual but it is of a — quality tian we 
ve been handling. . §. THORNGREN. 
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Importance of Opening of Panama Canal Realized and 
Many Concerns Are Preparing for a Greatly In- 
creased Business. 

PORTLAND, OrE., Nov. 18.—F. A. Brewer, head of 
. A. Brewer & Co., bankers to lumber and timbermen, 
with headquarters in Chicago, was in Portland last week 
passing on a number of loan applications. He left for 
San Francisco by way of Seattle to close negotiations 
for a loan of about $1,500,000 for the construction of 
40 miles of railroad to tap a large body of timber there. 
This was Mr. Brewer’s first visit to Portland and he 
was deeply impressed with the city and the surrounding 
country. He believes that the opening of the Panama 
Canal will swing the Pacific coast into its own and into 
prominence that the western people themselves can not 
as yet fully comprehend. 

The Spokane, Portland & Seattle Railway is going to 
experiment with Port Orford cedar cross ties on its line 
in southeastern Washington, where it crosses considerable 
distances of sand. It is understood white cedar ties will 
last three times as long as treated fir and it is believed 
that in spite of the higher cost they will prove cheaper 
in the long run, at any rate in the saving of time in 
relaying. The cedar ties will be put in with fir, so as 
to furnish a thorough test. The first order calls for 
25,000 ties and the first lot of these were brought to 
Portland last week from Umpqua River by the gas 
schooner Tillamook. 

Fremont Everett, manager and president of the Sheri- 
dan Lumber Co., says the company’s mill at Sheridan is 
now cutting 80,000 feet daily and that in a week or two 
this output will be increased to 100,000, as a result of 
overhauling some of the machinery. The company re- 
cently built a short logging railroad, insuring a log sup- 
ply at all times of the year, irrespective of the stage of 
water in the Yamhill River, on which the logs have here- 
tofore been driven. 

Beginning today the Eastern Railway & Lumber Co.'s mill 
at Centralia, Wash., will operate double shifts in order to 
keep up with business that has accumulated on its books. 
The company recently purchased several million feet of 
lumber on the Newaukum River. 

After having had its mill at Vancouver, Wash., closed 
down for two years, the Pittock & Leadbetter Lumber Co. 
will begin operation within the next two months. The com- 
pany has about 3,000,000 feet of logs in the river at 
Washougal which will be rafted to the plant. 

The Parelius Manufacturing Co., this city, is taxed to 
capacity with work, although the last year the factory 
force has been increased to about 150 men. President 
and Manager M. W. Parelius states that the company 
has several large contracts, prominent among which are 
the trimmings for the Temple of Justice at Olympia, 
Wash., and the Oregon Hotel in this city. The Oregon 
Hotel finishing, now being installed, Mr. Parelius states, 
is the finest job that his company has had the good 
fortune to secure since it began operation about 25 years 
ago. The contract includes all the work on the basement, 
first and mezzanine floors and calls for Circassian walnut 
and quarter-sawed oak. This building is being erected 
by S. Benson, the retired logger and millman, and it will 
be one of the finest hotel buildings on the Pacific coast 
when completed. The finishing for the Temple of Justice 
will be quarter-sawed oak. ‘The upper floors of the 
Oregon Hotel building are finished in oak by the Wheeler- 
Osgood Co., of Tacoma, Wash. 

Robert S. Shaw, for five years manager of the Ham- 
niond Lumber Co.’s mill at Mill City, near Albany, has 
been selected to manage the company’s large mill at 
Tongue Point, near Astoria. He has already taken 
charge, his place at the Mill City plant being filled by 
his brother, J. Royal Shaw. The plant at Astoria, it is 
reported, will be greatly improved in the near future, 
including the installation of a large sash and door fac- 
tory next summer. During the winter the mill plant 
will be improved by the installation of considerable new 
machinery and the shipping facilities will also be in- 
creased by improvement of its wharf. The company is 
building two big steamers for the lumber trade between 
the Columbia River and Atlantic ports upon the comple- 
tion of the Panama Canal, and it is understood that 
it intends to establish lumberyards on the Atlantic 
coast to be supplied from the Pacific coast mills. 


Recent Lumber News in Brief. 


Whitten & Bryant will open a logging camp on the " 
Coweeman, where the firm owns a tract of timber. It 
reported that the intention is to cut about 36,000,000 feet 
in about three years. 

The Hemmens Lumber Co.’s logging road at Shanghai has 
been reopened after having been closed two weeks on account 
of a wreck. The camps are running full force. 

G. Giese, oriental manager of the Hamburg-American line, 
was in Portland last week investigating opportunities for 
making Portland one of the ports of call for the company's 
liners that it is intended to place in operation on a round- 
the-world route upon the completion of the Panama Canal. 
Mr. Giese was shown the harbor by representatives of the 
Portland Chamber of Commerce and the Port of Portland. 
He was also guest of honor at a luncheon at the Portland 
Commercial Club attended by the city’s principal exporters 
and importers. 

Harry Nicolai, manager of the Nicolai Door Co,, this city 
says the demand for doors is good and that the mill is 
operating to full capacity. 

Henry V. VanDuzer, manager of the Inman, Poulsen Lum- 
ber Co., this city, is spoken of as-a possible candidate for 
mayor of Portland at the election next June. 

ir Thomas Lipton, the most famous yachtsman in the 
world, was 2 Portland visitor last week, spending two days 
here en route to San Francisco. He was entertained at 
dinner at the Arlington Club and among those present were 
the following lumbermen and timber owners: F. H. Ran- 
som, E. C. ‘Shevlin, W. B._ Ayer, Russell Hawkins, F. W. 
Leadbetter, H. L. Pittock. J. N. Teal, counsel for the West 
— Lumber Manufacturers’ Association, ‘was also present, 
as was EF. A. Freeman, cashicr of the Lumbermen’s National 
Rank, of this city. 
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of the “Climax Tally Book:" 







send for free sample pages 
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/ Clinch Your Talk With 


particular customers by show 
ing them the superiority of 


“Kinston” Kiln Dried 


atonal 
N. C. Pine Flooring, Ceiling, Roofers, Etc. 
Meeting with the Highest Approval Everywhere. 
Car or Cargo Shipments. 


ELLINGTON & GUY, RICHMOND, VA. 











- 
Horton Corwin, Jr. Pres. and Treas. 


W.D. Pruden, Sec’y, 
The Branning Manufacturing Co. 


NORTH CAROLINA PINE 
LUMBER AND BOX SHOOKS 
Kiln Dried, Dressed and Rough. 


Wellington & Powellsville R. R. Co., Windsor, N.C. Edenton Planing 
Mills. Capacity 100,000 per day. Saw Mills:—Edenton, N. C., Colum- 











bia, N. C., Ahoski, N. C., Capacity 140,000 per day. 
General Office, EDENTON, N. C. 

















Spruce—N. C. Pine—White Pine 
Cypress 


We charge only what is necessary to 
bring the best to you at a proper busi- 
ness profit—no more. We want your 
future business just as much as we 


would like the first order. 


STONE, 
HERSHEY & GIBSON 


776 Broad St. NEWARK,N.J. ° 
NEW YORK OFFICE, - 18 Broadway. k 
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THE BRITTON LUMBER CO. 


— Manufacturers of — 


YELLOW PINE LUMBER 
Rift Sawn Flooring a Specialty 


{ Telegraph Office, Florala, Ala. 























IL LAKEWOOD, FLORIDA. 
N.C. and Va. Pines 
Hardwood Lumber and R. R. Ties. >= ‘ 
Inquiries solicited and. prompt ol 4 
Shipments guaranteed. o“* ¥ 
Keone f 
Thos. A. Charshee & Bro., 


Office and Yard, 713-721 S. Caroline St.. 
BALTIMORE, MD. 
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LOCAL AND PERSONAL 








TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 











Charles Ransom, of the Gayoso Lumber Co., of Mem- 
phis, Tenn., spent a few days in Chicago this week. 


John I. Shafer, connected with Cyrus C. Shafer, South 
Bend, Ind., was in Chicago this week on a short busi- 
ness trip. 


W. S. Winegar, general manager of the Vilas County 
Lumber Co., of Fosterville, Wis., spent a few days in 
Chieago this week. 


John Sine, of the Greble-Sine Lumber Co., Chicago, 
returned last Monday from southern mill points, 
where he spent a week. 


Carroll F. Sweet, president of the Grand Rapids 
Association of Commerce, well known to the lumber 
trade, was in Chicago this week. 


L. B. Moses, of the Kettle River Lumber Co., Minne- 
apolis, Minn., with headquarters at St. Louis, Mo., was 
in Chicago this week calling on the trade. 


Edward E. Skeele, of the Estabrook-Skeele Lumber 
Co., Fisher Building, Chicago, was called East last 
Thursday by the serious illness of his mother. 


Frank Wurzburg, representing the Madera Co., El 
Paso, Texas, in Michigan and Indiana, was in Chicago 
Wednesday and Thursday of this week calling on the 
trade. 


P. M. Lachmund, of the Potlateh Lumber Co., Pot- 
latch, Idaho, arrived in Chicago last Thursday and 
will spend several days in this city in the interests 
of his concern. 


C. C. Porter, northern Michigan salesman for the 
Curtis Door & Sash Co., is visiting the home office 
after a two months’ trip in his territory. He said the 
business conditions are good. 


Frank Keenan, traveling salesman for the Madera 
Co., El Paso, Tex., was a caller at the AMERICAN 
LUMBERMAN’s office last Monday. He stated that the 
company is enjoying a good business. 


David Walker, of David Walker & Co., wholesalers 
at Detroit, Mich., was in Chicago Thursday of this 
week. Mr. Walker also is interested in the timber 
bond business and in the handling of timber tracts. 


Everett A. Thornton, head of the E. A. Thornton 
Lumber Co., Chamber of Commerce Building, Chicago, 
returned Thursday morning from a visit to Duluth 
and Marquette. He reported that low-grade boards 
are scarce. 


Frank Kent, president of the Seamon-Kent Co., Mea- 
ford, Ont., was in Chicago this week, conferring with 
the concern’s United States manager, Walter DeWitt. 
He had nothing but good words for business conditions 
in Canada. 


T. L. L. Temple, of the Southern Pine Lumber Co., 
Texarkana, Ark., attended a banquet given by the 
Chicago Association of Commerce to the directors 
and active workers in the Chamber of Commerce of 
the United States. 


Henry Ruge, of Ruge & Bockelman, well-known 
retailers of Beecher, Ill., was in the Chicago lumber 
district the latter part of last week. He was on his 
way home from a visit to Indianapolis and reported 
that business has been exceedingly good. 


Ralph McCracken, secretary of the Kentucky Lumber 
Co., Cincinnati, Ohio, was a Chicago visitor this week. 
Mr. MeCracken said there was not as much trouble in 
securing orders as there was in making shipments 
Dry stocks of many items, he said, were decidedly 
searce. 


C. E. Cotton, jr., vice president of the Burton-Cotton 
Lumber Co., of Salt Lake City, Utah, with headquarters 
in the Railway Exchange Building, Chicago, left 
Wednesday of this week for the Pacific coast. He will 
spend two or three weeks in California looking over 
stocks. 


L. M. Borgess, of the Steele & Hibbard Lumber Co., 
St. Louis, Mo., was in Chicago this week calling on 
the trade. This concern manufactures and whole- 
sales hardwoods, its mill being located at England. 
Ark. Mr. Borgess reported a steady demand for all 
kinds of lumber. 


G. W. Jones, president of the G. W. Jones Lumber 
Co., Appleton, Wis., stopped off in Chicago a few days 
this week to confer with his company’s Chicago man- 
ager, A. H. Ruth. Mr. Jones was on his way back 
from Forrest City, Ark., at which point one of the com 
pany’s mills is located. 


Ransom Griffin, eastern sales agent for the Central 
Coal & Coke Co., of Kansas City, with headquarters 
at Indianapolis, Ind., was visiting James Lang, of 


that company, in Chicago this week. Mrs. Griffin ae. 
companied him and they enjoyed their over-Sunday 
vacation. Griffin and Lang as usual were enthusiastic * 
over the lumber of the Central Coal & Coke Co., and 
they continue to sell its products every day when. 
ever the boss will aecept the order. 


Will A. Rider, commission salesman of {ndianapulis, 
Ind., was in Chicago this week. Mr. Rider, who has been 
in the yellow pine business for many years, thinks there js 
room for the commission salesman but suggests that the 
commission man has trouble enough so that he earns 
all he gets. 


C. A. Pollock, of Coldwater, Mich., of S. Pollock & 
Son, was in Chicago Monday afternoon on his way to 
the meeting of the National Federation of Retail Mer- 
chants at St. Louis, Mo., and called on the AMERICAN 
LUMBERMAN. Mr. Pollock has long been one of the 
wheelhorses of the Michigan Retail Lumber Dealors’ 
Association. 


Charles R. Currie, secretary and manager of the {ud 
lock-Orleans Cypress Co., New Orleans, La., was in 
Chicago this week and paid the AMERICAN LUMBERMAN 
the compliment of a very welcome personal call. Mr. 
Currie formerly lived here and had come back for the 
first time in four years. He said his company had had 
i good year; that T. H. McCarthy, its vice president, 
had been abroad about two years and that Charles H. 
Ruddock, president, was making New York his home. 


Among the lumbermen who were visitors to Chi- 
cago last week were the following: George E. Pad- 
dock, Prophetstown, Ill.; R. O. Roy, Crossett, Ark.; 
C, B. Allen, of the Anderson-Tully Lumber Co., Mem- 
phis, Tenn.; A. K. Leitch, of the E. Kootenay Lumber 
Co., Cranbrook, B. C.; C. M. Gooch, Memphis, Tenn.; 
William B. Gilbert, Cairo, Ill.; James R. Roper, of 
the Roper-Lumber-Cedar Co., Menominee, Mich.; E. 
W. Morrell, of the Dudley Lumber Co., Memphis, 
Tenn. 


W. B. Mershon, Saginaw, Mich., was in Chicago this 
week en route home to northern Michigan. Mr. Mer- 
shon spent most of this year in looking after the 
Tax Commission of that state. He stated that they 
had made a careful estimate of the timber in the 
northern peninsula and found that there was twice 
as much timber there as had ever been estimated 
before. He believes that the Tax Commission of 
Michigan will be of great value to the state. The 
AMERICAN LUMBERMAN acknowledges Colonel Mer 
shon’s loyalty to state and county affairs. When as 
good a hunter and fisherman as he is gives up his 
outings in order to serve his fellow citizens he is a 
very worthy citizen himself. 


Harry G. Lyons, retail lumberman of Jamestown, 
N. Y., passed through Chicago Monday of this week, 
and while in the city called on the AMERICAN LUMBER- 
MAN. Mr. Lyons says that business is active in James- 
town and he regards the outlook as favorable. His city’s 
principal industries are the manufacture of wood and 
steel furniture, worsteds and woolens and its manufac- 
tures are prosperous. Mr. Lyons is enthusiastic over 
the possibilities for the young business man in the East. 
He thinks that opportunities are as numerous there as 
they are in the West and believes the time has come 
when some portions of the East are proving decidedly 
attractive to the man who is seeking sound business 
opportunities. 


A pair of interesting gentlemen - 
AMERICAN LUMBERMAN this week. 
far away Australia. 


visited the 
They came from 
One was A. Kerr, jr., of A. Kerr 
& Co., Melbourne, timber brokers, importers and 
manufacturers. Mr. Kerr expects to spend some time 
in this country getting acquainted with the timber re- 
sources, the methods of doing business, and the pos- 
sibilities of securing timber supplies from the United 
States. With him is W. G. Boorman, ‘‘ Plenipotentiary 
Iixtraordinary’’ for Australia, New Zealand, Tas 
mania and all the rest of that part of the map for the 
Berlin Machine Works of Beloit, Wis., making his 
home at Sidney, N. 8. W. These gentlemen had a 
long, tiresome trip and it was considered a decided 
compliment when upon arrival their first visit was 
to the art gallery on the lake front of Chicago, and 
the next to the office of the AMERICAN LUMBERMAN. 
Mr. Boorman will be remembered as having been con- 
nected a number of years ago with this paper, later 
becoming editor of the Lumber Trade Journal of New 
Orleans. He expects to spend a month or more in 
this country. Mr. Kerr and Mr. Boorman were wel- 
eomed to Chicago by a number of old friends at the 
Lumbermen’s Club. 


F. W. Buswell, of the Buswell Lumber & Manufactur 
ing Co., Wausau, Wis., spent some time in Chieago this 
week and honored the AMERICAN LUMBERMAN with a call. . 
He is one of the most optimistic lumbermen that Wis 
consin can lay claim to, and absolutely declines to believe 
there can be any weakening of the market for hemlock 
or northern hardwoods during the next year. The labo' 
situation, he says, is one factor that will serve to kee! 
production down throughout the North, any sort of 
woodsman commanding $35 and board and most operators 
being willing to pay railroad fare from Milwaukee an 
other points with the prospect of getting half the men 
whose fare is paid. The present condition of stocks. 
Mr. Buswell says, is another unanswerable argument i! 
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favor of maintenance of values and perhaps of higher 
values. The only feature of the trade that he finds 
unsatisfactory is the hemlock bark market, prices pre- 
vailing on bark not being adequate in his opinion to 
justify peeling. Mr. Buswell is much interested in the 
proposed modifications of National hardwood grades and 
is emphatic in expressing the belief that northern hard- 
wood lumber should bring the manufacturer a_ better 
price, with a smaller margin between firsts and seconds 
and No. 1 common than prevails. He thinks proper 
adjustment of the grading rules will serve to narrow 
the gap between those grades and to equalize prices. 


_ I. Garland, general sales manager of the Larson 
Lumber Co., whose mill is at Bellingham, Wash., and 
whose sales office is located in the White Building, 
Seattle, paid a visit to the AMERICAN LUMBERMAN office 
in company with Arthur E. Lane, wholesaler of Pacific 
Coast lumber and shingles, No. 1 Madison Avenue, New 
York City. Mr. Garland was hopeful as to the outlook 
on the west coast and seemed to have gained a decidedly 
favorable impression of the future as a result of his 
trip east. Mr. Lane said the topie of greatest gen 
erul interest in the East is the probable effect of the 
Panama Canal on the eastern lumber trade. Of late 
there has been much speculation as to the most favorable 
rate forest products will get through the Canal, eastern 
nbermen being much interested in securing definite 
information on this point as soon as possible. Both 
ventlemen expressed the opinion that while the election 
jad caused a slight lull in business extending over a few 

ivs it could hardly be regarded as a serious factor in 

» situation, at least as far as the next few months 

» concerned. 


rn 


LUMBERMAN HONORED. 

Kdward KE. Ayer, of the Ayer-Lord Tie Co., Railways 
t:xechange Building, Chicago, bas been named a mem 
her of the Board of Indian Commissioners by, Presi 
dent Taft. Mr. Ayer always has taken a deep inte) 
est in Indian affairs, his interest dating back to the 
Civil War, when he enlisted as a volunteer and was 
assigned to the frontier to keep the Indians in check. 
He has gone on record many times as saying that the 
Indians had been mistreated by the white men and 
has sent Indian boys to school and given them em 
ployment in his business. He also was a collector of 
Indian relies, which collection, valued at about a 
million dollars, he presented to the Field Museum of 
Chieago, of which he was a former president. 








BACK FROM EUROPE. 


Victor Thrane, of the old timberland house of James 
\). Laeey & Co., of Chicago, New Orleans, Seattle and 
Portland, accompanied by Mrs. Thrane sailed from New 
York in August for a sixty-days’ European tour. They 
lately came back freighted with a fund of reminiscences 
that will stay with them the rest of their lives. The 
main purpose of these travels was one of pleasure with 





VICTOR THRANE, OF CHICAGO; 
Who Recently Returned from a European ‘our. 


ou Mr, Thrane’s part a mental reservation that he might 
«quaint himself with possibly some previously unheard 
of facts about timber. As it turned out the latter deter 
iunation was largely frustrated. Detention at Berlin, 
vhere his mother and two sisters live and the latter are 
dentified with the musical world, of which, by the way. 
ie thinks that city is the chief center, his wife’s illness 
ind the Balkan war conspired to disarrange his plans. 
\ great deal of his time for these reasons was passed 
‘n Norway, the country of his ancestors and where cer- 
ain branches of the family still live. A particularly 
nteresting incident in this connection was a painting 
vhich he saw that for centuries had hung in the cathe- 
dral of Stavanger of a family from which he, Mr. 
Chrane, is descended, consisting of the parents and 1S 
children. 

In his travels he noted at rather frequent intervals 
vood pulp plants engaged in mmasticating scrub 
torestal growth available for the purpose and not ol 
much account for anything else. He was deeply im- 
pressed with the splendors of Berlin and found Norway 
% much more interesting country than the untraveled 
world has had any means of realizing. The kingdom is 
particularly remarkable for the awe-inspiring splendor 





and majesty of its natural scenery. In a business way 
Mr. Thrane thinks that the country is on the eve of an 
era of prosperity, the like of which has had no parallel 
in its previous history. There has been developed a 
plentitude of cheaply available water power the utiliza 
tion of which there is every reason to believe will prove 
a means of stimulating industrial activity far beyond 
anything yet realized in that department of the coun- 
try’s affairs. There is still a great deal of timber in 
Norway but the residue is largely remote, or not so 
accessible as to afford immediate prospect of develop 
ment. Mr. Thrane comes back in good health, Mrs. 
Thrane is much improved and they have planned to 
reside for the winter in Chicago, or for the present to 
forsake their home in Portland, Ore. 





FOREST PRODUCTS LABORATORY DIRECTOR 


RESIGNS. 


Announcement comes from Madison, Wis., this week 


of the resignation of McGarvey Cline, director of 
the Forest Products Laboratory. 
the Forest 
himself with a private enterprise in the capacity of 
consulting engineer. 


Mr. Cline will leave 


Service December 1 and will associate 


Since the establishing of the Forest Products Labo 


ratory at Madison Mr. Cline has developed much inter- 
esting and 


practical scientific information, a larg¢ 





McGARVEY CLINE, MADISON, WIS.; 
Who Resigns from Government Service. 


share of which has been of direct value to the stump- 
age owners of the United States, and those who have 
followed his work will regard his leaving the Gov- 
ernment service as decidedly unfortunate in view of 
bis record of efficient management. 

No announcement has thus far been made as to 
Mr. Cline’s successor nor is it known definitely 
whether the change in directorship will materially 
affect the policy of the laboratory, which is now en- 
gaged in extensive research work, the compilation of 
which is of great importance. 

The Forest Service is not overburdened with men 
of technical training along engineering and other al- 
lied scientific lines but it happens fortunately that 
Mr. Cline has had an able assistant at Madison in 
the person of Howard Weiss, who seems to be the 
logical man to take charge of the laboratory as Mr. 
Cline’s successor. Mr. Weiss has had the training and 
experience necessary to qualify him for the position 
and has had a considerable share of responsibility, 
particularly at times when Mr. Cline has been away 
from Madison. Lumbermen who are interested in sci- 
entific investigation will await with much interest the 
formal announcement from Washington that will deter- 
mine the future management and policy of this branch 
of the Forest Service. 





A CHANGE OF BASE. 


Effective December 1, R. E. Rainey, who for two 
vears has been in charge of the yellow pine sales of 
the American Lumber Co., of Chicago, will enter the 
employ of the Mississippi Lumber Co., at Quitman. 
Miss. Mr. Rainey will have charge of sales, sueceed- 
ing G. H. Fordham, who, it is understood, will be 
made superintendent. 

Mr. Rainey was born and raised at Petersburg, IIl., 
the old home of Abraham Lincoln. He was born De- 
cember 6, 1886. He is a nephew of Charles Rourke 
well-known lumberman of Urbana, Ill., and a grandson 
of Cornelius Rourke, who at one time operated a 
lumberyard in Petersburg and was succeeded by the 
Cheney Lumber Co. Mr. Rainey first entered the 
lumber business in 1905 in the service of the Inter- 
national Hardwood Lumber Co. He became secretary 
of that concern. After it discontinued business Mr. 
Rainey roughed it for a while at Caddo Gap, Ark., 
getting considerable mill experience, after which he 
entered the employ of the J. R. Perkins Lumber Co., 
of St. Louis. He left that concern to become assistant 
to the sales manager of the Hilgard Lumber Co., of 
Chicago. 

Mr. Rainey went South Thursday to complete some 
arrangements with one of the American Lumber Co.’s 
mills and expects to be back in about a week 























Products 


have long been famous for quality and 
dependability. ey are known to be 
high grade and the standard does not vary. 
Some retailers won't handle any others 
because they want their customers to be 
satisfied with the lumber they buy and the 
retailers know from past experience that 
“Roper” will please. 
We make a specialty of 


North Carolina Pine 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for 
Telegraph and Telephone Poles 












and constantly carry a large stock on hand. 
Our daily output is 500,000 feet and we 
ship by either rail or water. 


John L. Roper Lumber Co. 


C.1. MILLARD President. 
































1865 NORFOLK, VA. 


BRANCH OFFICES: 
Franklin Bank Bldg., - - PHILADELPHIA, PA. 
18 Broadway, - - - - - - NEW YORK. 
Prudential Building, - - - BUFFALO, N. Y 
170 SummerStreet, - - - - BOSTON, MASS. 


1911 


Cable Address 
**ROLUMCO” NORFOLK 
A. B.C, Code and 
American Lumberman Telecode. 



























* e 
In Car 

Shipments. 
Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship- 
ping facilities that guarantee 
prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS 
NORFOLK, VIRGINIA. 


















Guy I. Buell, Pres, 
M. S. Tremaine, Vice-Pres. 


7 Montgomery Lumber Co. ¥ 


Manufacturers and Wholesalers 


KILN DRIED 
North Carolina Pine 


LONG LEAF YELLOW 
PINE AND CYPRESS 


G. B. Montgomery, Treas. 
G. L. Hume, Sec. 








General Sales Offices:— Mills: 
200 FIFTH AVENUE, SUFFOLK, VA, 
NEW YORK. SPRING HOPE, N. C. 
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The Fisher & Wilson Co. 


CLEVELAND, OHIO. 
* Old Fashioned” 


Cork White Pine 


YARD AND DOCK, 
West 3rd Street. 


General Offices, 
ROCKEFELLER BLDG. 














( —)) 
f BRYCE, WHITE & Co. | 


SHIPPERS AGENTS FOR THE SALE OF 
ALL KINDS OF 


American Lumber 
57 Basinghall St. LONDON 


Established in London for over a Quarter of a Century. 
S 
Rough or Dressed 


Long Timbers ft.ccpont 


YELLOW PINE FINISH, MOULDINGS, CASING AND BASE 


eee? Great Southern Lhr. Co, pecarsss 


LATH. LOUISIANA 
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Representative Wholesalers and Manufacturers 


Idaho White Pine 


Our direct shipments from 
mills noted for high grade 
guality will please you. 





— TRY US ON — 


Yellow Pine and Fir 














Doors, Windows 
and Screens 


Of the Best Material and Workmanship. 


Write for our 1912 
Screen Catalog B. 


— Manufactured and Distributed by — 


| M.A. DISBROW & CO., Omaha,Neb. | 


aNUrACTURES, 
™ no s 


DOORS,SASH, 
BLINOS, MOULDINGS 
axo HIGH CLASS 
MILL WORK 


























The Crown Silo’ scsein renin 


LIVE LUMBER DEALERS 
CHEAPER, BETTER, HANDSOMER 


Walrath & Sherwood Lumber Co. 


Exclusive Distributors 
OMAHA 





Prescott, Ark. Seattle, Wash. 











This space will contain our announcements from time 
to time on 


Tennessee Red Cedar Posts and Poles 


Cypress and its Products 
Yellow Pine, Long and Short Leaf 


and all Western Products. 
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Our standing is unquestioned. May we have 
your inquiries and orders. Prompt Service. 


DODDS LUMBER COMPANY, Omaha, Neb. 








GEO. A. HOAGLAND, °*#E” 
Wholesale Lumber 


Send me your inquiries for Mill Shipments. 


Give me your orders for Quick Shipment 
from Omaha. 

















Large Stock :-: Perfect Grades 

















| BUSINESS CHANGES, INCORPORATIONS, ETC. 





BUSINESS CHANGES. 


ALABAMA. Clanton—The Roberts & McSwain Lum- 
ber Co. will be succeeded by the Pine Tree Lumber Co. 
December 1. 

Decatur—The Faris-Rountree Lumber Co. is out of 
business. 

Magazine—The Smith-McGowin Mill Co. is out of 
business. 

ARKANSAS. Almyra-Argenta-Earl-Hickoryridge-Para- 
gould-Parkin-Stuttgart-Weiner—The Arkmo Lumber Co.’s 
purchasing department now at Little Rock. 

Altheimer—The Varner Land & Lumber Co. has re- 
moved to Geridge, P. O. Stuttgart. 

_ Little Rock—The Arkmo Lumber Co. has established 
its purchasing department here with headquarters at 
Paragould. 

Walnut Ridge—S. T. Benningfield is out of business. 

CALIFORNIA. Pasadena—The Pasadena Sash & Door 
Co. is out of business. 

San Mateo—The James Wisnom Lumber Co. has been 
succeeded by the Loop Wisnom Lumber Co. 

COLORADO. Orchard—The A. E. Phelps Lumber Co. 
is out of business. 

GEORGIA. Vidalia—The Vidalia Builders’ Supply Co. 
has been succeeded by the Jenkins Lumber Co. 

IDAHO. Weiser—The Independent Lumber Co. has 
been succeeded by S. L. Spurrier, of the Spurrier Lumber 
Co., Guthrie, Okla. 

ILLINOIS. Chicago—The Soper 
business. 

Rockford—The Free Sewing Machine Co. has increased 
its capital stock from $100,000 to $1,000,000. 

IOWA. Dundee—F. C. Kleinsorge has been succeeded 
by Richter & Theel. 

Hutchins—The James A. Smith Lumber Co. has been 
succeeded by Frank Mullins. 

Tabor—The J. F. Hinshaw Lumber Co. has been suc- 
ceeded by the C. E. Jones Lumber Co. 

KANSAS. Onaga—D. T. Gabriel & Co. have sold their 
yard to the Burgner-Bowman Lumber Co. 





Box Co. is out of 


_KENTUCKY. Louisville—The Consolidated Cooperage 
Co. has moved its headquarters here from Nashville, 
Tenn. 

LOUISIANA. Eunice—The Lewis-Barnett Hardwood 


Co. is moving its plant to Port Barre. 

MICHIGAN. Detroit—W. H. Yawkey, 825 Penobscot 
Building, has moved to New York City, 200 Fifth Avenue, 
Suite 840. 

Saginaw—Loveland & Stone have been succeeded by 
the Stone & Grant Lumber Co. 

South Haven—The Pierce-Williams Co. has increased 
its capital stock te $125,000. 

MINNESOTA. Minneapolis—The Parker-Kellogg Lum- 
ber Co. has moved here from Rice Lake. 

Royalton—John Borgerding & Co. have been succeeded 
by the Rudd Lumber Co., with headquarters at Milaca. 

Swanville—The Swanville Lumber Co. is closing out. 

MISSISSIPPI. Robinwood—The Robinson Lum- 
ber Co. has been succeeded by the Lum- 
ber Co. 

Waynesboro—The Ward-Falconer 
been succeeded by J. T. Ward. 

MISSOURI. New Madrid—The Arkmo Lumber C 
purchasing department now at Little Rock, Ark. 

MONTANA. Butte—The J. W. Haggerty Lumber Co. 
has been succeeded by the Northwest Lumber Co. 

NEW YORK. Goldenbridge—C. L. Hunt & Co, have 
been succeeded by the Katonah Lumber, Coal & Feed 
Co., with headquarters at Katonah. 

Freeport—The Ross & Randall Co. has 
name to the Lewis H. Ross Co. 

New York—W. H. Yawkey, formerly at 825 Penobscot 
3uilding, Detroit, Mich., has located here at 200 Fifth 
Avenue, Suite 840. 

Shortsville—A. E. Pulver is out of business. 

Syracuse—The E. E. Chapman’s Sons Co. (Inc.) has 
increased its capital stock from $30,006 to $60,000. 

NORTH CAROLINA. Asheville—The Scott Lumber Co. 
has been succeeded by the Citizens Lumber Co. 


Bros. 
Robinwood 


Lumber Co. has 


. S 


changed its 


OHIO. Columbus—J. H. Heyl & Co. are out of busi- 
ness, 

OREGON. Klamath Falls—The Big Basin Lumber Co. 
and the Klamath Manufacturing Co. have been con- 
solidated under the name of the Klamath Develop- 
ment Co. 


PENNSYLVANIA. New Alexandria—R. J. Huffman & 
Son have been succeeded by the W. F. Huffman Cg. 

Pittsburgh—Bemis & Vosburgh will be aaoreedl by 
W. W. Vosburg, December 1 

TENNESSEE. Nashville—The Consolidated Cooper- 
age Co. has removed its headquarters to Louisville, Ky. 

TEXAS. Cleburne—Th2 Zimmerman Lumber Co. has 
closed out. 

Danbury—The Danbury Lumber Co. is out of business. 

DePort—The DePort Lumber & Furniture Co. has been 
succeeded by Brazelton Pryor & Co., with headquarters 
at Waco. 

Ganado—L, I. Sanford has been succeeded by the Mc- 
Murry Lumber Co. 

Lane City—The 
Wadsworth. 

Lavernia—The Lavernia Lumber Association has dis- 
solved. 

Paris—The Cummer Manufacturing Co. has increased 
its capital stock from $40,000 to $80,000. 

Schulenburg—S. T. Schaefer has been 
John F. Grant. 

VERMONT. Manchester—Frank H. Walker has been 
succeeded by the H. C. Rich Lumber Co. 

VIRGINIA. Broadway—I. P. Wittig & Co. 
succeeded by I. P. Wittig. 

Richmond—The Old Dominion Hardwood Floor Cor- 
poration has changed its name to the Richmond Hard- 
wood Floor Co. (Inc.) 

Roanoke—The Ide Lumber Co. has increased its capital 
stock to $50,000. 

WASHINGTON. Snchomish—Simon & Son Shingle Co. 
has been succeeded by the French Shingle Co. 

WEST VIRGINIA. Moundsville—The Steinmetz Co. 
has moved its branch to Wheeling. 

WISCONSIN. Antigo—The White Star Lumber Co., of 
Mattoon, has bought the sawmill formerly owned and 
operated by the Antigo Manufacturing Co. Necessary 
repairs will be made, a new power plant added and the 
mill put in operation. 

Deerfield—The Badger Manufacturing Co. has been 
succeeded by the James Manufacturing Co. with branch 
at Fort Atkinson. 

Milwaukee—The Krone & Van Auken Lumber Co. has 
been succeeded by the Krone Lumber Co. 


BRITISH NORTH AMERICA. 


ALBERTA. Castor—The Settlers Lumber Co. (Ltd.) is 
closing out ‘ 


Alamo Lumber Co. has moved to 


succeeded by 


have been 


Medicine Hat—W. T. 
the Crown Lumber Co. 
MANITOBA. Winnipeg—Stewart & Matthews Co. ig 
out of business. 
ONTARIO. Gorrie—The Hammond Bros. sawmill | 
been bought by W. J. Palmer, of Brussels, who will ; 
move it to Mowat. 
SASKATCHEWAN. 
business. 
Nutana-Saskatoon—A. L. Brown is out of busines 


INCORPORATIONS. 


Finlay has been succeeded jy 


D 


Grayson—S. V. Basley is out 








CALIFORNIA. Eureka—The Redwood Lumber ( 
authorized capital $500,000. 
CONNECTICUT. Hartford—The Hartford Lumber ( 


authorized capital $10,000; Leon O. Irish, president; Edea; 
C. Irish, treasurer, and F. R. Dyer. 

DELAWARE. Dover—The Maryland Timber Co., 
thorized capital $100,000; H. R. Ewart, Clarence J. Jaeo's 
and Harry W. Davis. 


ILLINOIS. Chicago—Hornthal & Co., authorized ca))i- 
tal $100,000. 
INDIANA. Indianapolis—The Frank Lumber & Coal 


Co., authorized capital $20,000; G. W. Zeiler, Ora Hu), 
George Frank, Mrs. Stella Jerneagn and R. H. Jerneagn 
Indianapolis—The Union Land & Timber Co., auth 
ized capital $100,000; Thomas C. Day, Samuel E. Rauwh, 
George G. Snowden, William A. Guthrie and Albert A, 

Barnes. 

_ LOUISIANA. Alexandria—The Bayou Rapides Lumbe: 
Co., authorized capital $75,000; J. G. Gingras, L. Siess, 
J. F. Ball, J. P. Turregano, Hugh Corry, John R. Hunter 
and F. E. David. 

Vidalia—The Southern Delta Land Co. (to acquire 
lands, operate saw and shingle mills), authorized capita! 
$100,000; Charles R. Byrnes, president; Ernest E. Brown, 
vice president, and John S. Boatner, secretary. 

MAINE. Portland—The Great Lakes Dock & Fuel ( 
(to deal in coal, wood, timber, ete.), authorized capital 
$500,000; Frederick W. Eaton, president and treasure: 
and Benjamin Thompson. 

MARYLAND. Baltimore—The Howard B._ Herring 
Lumber Co., with offices in the Phoenix Building, au- 
thorized capital $5,000; Howard B. Herring, president 

Easton—The Avon Furniture Manufacturing Co., au- 
thorized capital $50,000. 

MASSACHUSETTS. Boston—Fisher & Bryant (Inc.) 
(forestry), authorized capital $25,000; R. T. Fisher, presi- 
dent; Arthur S. Hopkins, treasurer, and E. S. Bryant 

Worcester—The Colonial Match Co., authorized capital 
$500,000; Willard A. Sterling, Azro L. D. Buxton and 
Augustine A. Buxton. 

MICHIGAN. Lansing—The Butler & Langevin Lumber 
Co., authorized capital $25,000. 

NEBRASKA. Omaha—The Rayo Incubator Co., au 
thorized capital $25,000; C. W. Chestnut, president, and 
D. M. Davis, secretary-treasurer. 

NEW JERSEY. Newark—The 
authorized capital $50,000. 

NEW YORK. Brooklyn—Ross & Snyder (to deal in 
timber, etc.), authorized capital $100,000; Alexander C 
Pette, Frank L. Snyder and Alexander C. Snyder. 

Buffalo—Miller, Sturm & Miller (Inc.) (to deal in lum- 
ber, timber, ete.), authorized capital $50,000; G. B. Miller, 
E. J. Sturm and W. P. Miller. 

Camden—The Quaker City Window Co. (to manufac- 
ture windows, building material, etc.), authorized capital 
$25,000; R. W. Wetherill, F. B. Wetherill and E. A. Kuntz 

Glens Falls—The Manchester Lumber Co., authorized 
capital $50,000; Addison B. Colvin, Frank L. Cowles and 
James McPhillips. 

New York—The Foster Lumber Co., authorized capital 
$500,000. 

NORTH CAROLINA. Brevard—The Saw Construction 
Co., authorized capital $100,000; W. E. Breece, jr., A. B. 
LaFar, W. H. Staton and others. 

Jacksonville—The J. C. Fisher Lumber Co., authorized 
capital $50,000; Frank Thompson, J. S. Foster and others. 

James City—The East Carolina Lumber Co., authorized 
capital $1,000,000. 

Weldon—The Dixon & Poole Manufacturing Co., au- 
thorized capital $50,000. 

OHIO. Columbus—The Sanford Furniture Co., author- 
ized capital $10,000; J. L. Danford, A. G. Hardin, George 
B. Hedges, Stewart Hoover and M. B. Whaley. 

Dresden—The Ryan, Dawson & Ryan Manufacturing 
Co., authorized capital $10,000. 

PENNSYLVANIA. McKeesport—The McKeesport Plan- 
ing Milling Co., authorized capital $40,000; Webster Grif- 
fith, vice president; Norman Statler, secretary-treasurer; 
H. W. Bole, general manager, and Austin E. Geisel. 

TENNESSEE. Lexington—The Winslow Lumber Co., 
authorized capital $6,000; J. F. Winslow, J. F. Logan, R. 
W. Hall and J. S. Felder. 

TEXAS. El Paso—The Home Lumber Co., authorized 
capital $5,000; E. C. Perry, J. W. Kirkpatrick and A, A. 
Jones. 

Fort Worth—The L. C. Malone Lumber Co., authorized 
capital $5,000; L. L. Hawes, L. C. Malone and R. E. 
Kelsay. 

Houston—The Reliance Tie & Piling Co., authorized 
capital $15,000; L. E. Ingram, L. Davidson and W. F. 
Coale. 

San Benito—The Valley Box & Lumber Co., authorized 
capital $2,500. 

WEST VIRGINIA. Bluefield—The Bailey Lumber Co., 
authorized capital $50,000; A. G. McClue, E. L. Bailey, 
N. J. Jekins, R. W. Honaker and W. A. Thornhill. 

Charleston—The Consolidated Realty Corporation of 
West Virginia (to deal in real estate, timberlands, etc.), 
authorized capital $25,000; F. J. Owen, J. G. Wingfield, 
L. J. Falone and J. F. Bedell. 

Huntington—The Coal & Timber Co., 
capital $5,000; A. B. Hyman, S. J. 
J. H. Strickling and G. I. Neall. 

WISCONSIN. Tomahawk—The Tomahawk Stair Co., 
authorized capital $10,000; D. G. McAfee, A. E. Sutliff 
and J. R. Pliffner. 

BRITISH NORTH AMERICA. 

MANITOBA. Winnipeg—The Fisher River 
Co., authorized capital $100,000. 

Winnipeg—The Northern Supply Co. (Ltd.), authorized 
capital $50,000; Edouard Guilbault, Rodolphe Cote, P. A. 
Talbot, Albert Paquin and Laura Murdock, 


NEW VENTURES. 


ALABAMA. Marion—W. W. 
operating a sawmill. 

CALIFORNIA. San Francisco—The Redwood Export 
Co., offices sixth floor Welch Building, has been formed 
to conduct a sales agency for redwood manufacturers. 


Arthur Vanness Co., 


authorized 
Hyman, I. S. Hyman, 


Lumber 








Drinkwater has begun 
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IDAHO. Coeur d@’Alene—The Tristate Cedar Co. re- 
cently began the wholesale business, 

ILLINOIS. Chicago—The Babcock Lumber Co., of 
pittsburgh, Pa., has opened an office here with J. H. P. 
Smith ————" Y ' 
ait eo—The Union Car & Equipment Co., which has 
bet organise sd to repair and build cars, is located at 


One Hundred T wentieth and Peoria Streets. 

INDIANA.  Evansville--The oe Desk Co. will 
pezin business about January 1, 1913 

1OWA. Council Bluffs—Stymest Stevenson has estab- 
lisped a lumber selling office and will handle largely 
the stock of the Dierks-Stevenson Co., of Seattle, Wash. 


KANSAS. Conway—The Lake Superior Lumber Co. 
is vening a yard. 
KENTUCKY. Jackson—The North Fork Lumber & 


Timber Co. has been formed; S. J. Young, 
al w. L. Eversole. 
LOUISIANA. Shreveport—W. A. Robinson recently 
be _the wholesale and commission lumber business. 
lah—The Tallulah Hoop & Lumber Co. recently 


manager, 


be the sawmilling business. 

MICHIGAN. Gaylord—The Dayton Last Block Works 
has rented the S. 8S. Humphrey sawmill and wi!l saw 
hat oods. : 

| ing—The Butler Langerin Co. recently began 
business. 

NEBRASKA. Macksburg—I. J. Dalby is establishing 
a i at this point, a new town. 

OHIO. Sidney—The handle factory of C. R. Benjamin 
& Son, which was burned recently, has been remodeled 
al again operating. 

‘OR EGON. North Plains--Haulenbeck Bros. recently 

the wholesale and retail lumber business. 


has been organ- 


‘ rtiand—The Monarch Iumber Co. 
ed to operate mills 


with Lester W. David president, 





het nd at Kelso. 
"TENNESSEE. 


Camden—The Lewis Lumber Co. has 
been formed to manufacture lumber; B. D. Lewis and 
Irving Lewis. 

Peryear—The Peryear Lumber & Improvement Co. 
has been organized to handle building material; R. D. 
Hen cks, secretary and manager; A. S. Hendricks, A. 
s Moor and W. T. Davis. 

TEXAS. Fort Worth—The Ingram Millwork Co. has 
entered the commission millwork business. 

Leming - Moulton - Natalie - Telferner The’ Hillyer- 
Deutsch Lumber Co. has begun the retail business with 
leadquarters at San Antonio. 


Runge—The Lewis Lumber Co. recently began busi- 


~ Wadsworth—The Alamo Lumber Co. has begun the 
sawmill business with headquarters at San Antonio. 


VERMONT. Warren—The Jones Lumber Co. 


recently 
began the sawmill and planing mill business. 


VIRGINIA. Covington—H. L. Lockhart & Co. have 
established a planing mill and begun operations. 
WASHINGTON. tepublic—The Otto E. Miller Lum- 
ber Co. recently began the sawmill business. 
Seattle—The White-Weller Lumber Co. has_ been 
formed with an eastern office at Buffalo, N. Y.; ‘eae y 
White and W. H. Weller. 

Park hase cobivsney Lucerne—The Clark Lumber Co. re- 


began business here. 
BRITISH NORTH AMERICA. 


ALBERTA. Edmonton—The Capital City 30x Co. 
ha rted a plant here; W. Gibson, president. 
BRITISH COLUMBIA. Comox—The Canadian West- 


mber Co. has begun operating a mill here with 
{ capacity of 100,000,000 feet of lumber. 
M t Lehman—The Northbrook Shingle Co. has been 


rg zed by W. F. Boyer. 
Vancouver—The Woykawood (C 
per a branch office here. 
PRINCE EDWARD ISLAND. 
Sid imber Co. (Ltd.) recently 
er 
entered the 


ae Glasgow, has 


Strathcona—The 

began business. 
Regina—George U. 3acon re- 

commission lumbering business. 


South 





NEW MILLS AND EQUIPMENT. 





FLORIDA. Miami—The McCrimmon Co. will erect a 
two-story warehouse, 134 by 95 feet, to cost $22,000. 

LOUISIANA. Covington—The St. Tammany Lumber 
Co ecently incorporated, will erect a large mill here. 

Kinder—J. H. Williams will erect a circular’ sawmill 
with daily capacity of 20,000 feet of lumber. 

‘ Orleans—The Southern States Alcohol Co. will 


cooperage. 

Orleans—The Standard Box & Package Co. will 
machinery plant burned last week. 
_Mansfield—T. B. Allen &.Co., of Galveston, 
will establish a stave mill. 

MICHIGAN. Battle Creek—Herbert Mack will erect 
3 awmill as $25,000 between the old and new Grand 
rur roadabeds 

Detroit—The Trippensee Manufacturing Co. 
spe es) will erect a factory to cost $10,000 





(wooden 


MISSISSIPPI. Gulfport—The Ingram-Day Lumber 
( ! Lyman, will build a railnoad from its plant to 
Bay Benard, to be near the Gulfport Creosoting Co.'s 
works in North Gulfport. 
nar <a Richton Lumber Co. will establish a 
hardwood mill. 


NEW HAMPSHIRE. 

bul a box factory. 

YORK. Binghamton—A. C. Holmes and C. W. 

ill erect a woodworking plant to cost $10,000 and 

establi a yard. 

OHO. oe McCrillis Handle Co. will en- 

large ts plant 

, »andusky—The Asher Cooperage Co. has broken ground 

for new plant. 
PENNSYLVANIA. 


Rochester—Tufts & Richards are 


NEW 


New Bethlehem—The C. E. An- 
drews Lumber Co. is erecting a planing mill. 

come NESSEE. Moscow—The Moscow Cooperage & 

r Co, will rebuild its heading plant. 

} EXAS. Waxahachie—The Waxahachie Planing Mill 
0 ll install a planing mill. 
WASHINGTON. Spokane Bridge—George Cowden will 
I ( recently burned ‘sawmill at Mill Creek. 
WISCONSIN. Algoma—The Ahnapee Veneer & Seat- 
Ing Ce TTX ahaha a large addition to its factory, to 
0 0 0 

tig o—The Peshtigo Lumber Co. will 
plant recently destroyed by fire; cost $150, 
e thawk—The Tomahawk Box Co., whose aot was 
ms ty = cy ae by fire, will rebuild next spring; W. 
' 1 OSS, president. 


BRITISH NORTH AMERICA. 
La 'TISH COLUMBIA. Cassett—The Masset Inlet 
“inser Co. is building a sawmill with a daily capacity 
bee! 000 feet of lumber; George Crane, manager. 
ONTARIO. Byng Inlet—Graves, Bigwood & Co. will 


et 


seeone at 


7 at a mill to take place of one destroyed by fire last 





CASUALTIES. 


ALABAMA. Chapman—The 
W. T. Smith Lumber Co. 
loss $1,500. 
once. 

IDAHO. Harrison—The plant of the Harrison Shingle 
Co. was damaged by fire recently; loss $2,000. 

KENTUCKY. Paris—The planing mill of the Paris 
Lumber & Manufacturing Co. was burned November 13. 

LOUISIANA, Athens—The Athens Lumber Co.’s mill 
suffered a severe fire loss recently. The yard, contain- 
ing 4,000,000 feet of yellow pine, sheds, planing mill, 
power plant and other properties, excepting sawmill, 
were burned. The loss is estimated at $75,000; partly 
covered by insurance. 

New Orleans—The Globe 
was partly destroyed by fire 
covered by insurance. 

MAINE. Augusta—Boyd & 
burned November 11; 

MICHIGAN. Clio—The plant of the Clio Manufacturing 
Co. was burned recently; loss $10,000. 

MINNESOTA itasca—The old Acme 
by the Itasca Lumber Co., was burned 
The loss is placed at $10,000, 

MISSISSIPPI. Meridian—The Carter Lumber Co.’s 
engine room and planing mill were destroyed by fire 
November 10, entailing a loss of $30,000; loss covered by 
insurance. The plant will be rebuilt. 

NEW YORK. Utica—The Everett Young mill and 
lumber yard near the West Canada Lake were burned 
recently; partly covered by insurance. 

NORTH CAROLINA. Oriental—The dry kiln of the 
John L. Roper Lumber Co. was destroyed by fire re- 
cently; loss $15,000. 

NORTH DAKOTA. Hensler—T! 
of the Hensler Lumber Co., 
ber and machinery, were 
$30,000; insurance $22,200. 

OHIO. SBloomville—The Paul 
burned November 11, together with 
owned by F. H. 





turpentine still of the 
was destroyed by fire recently; 
The company will rebuild destroyed part at 


Packing Box Co.’s 
November 14; loss, 


factory 
$60,000, 


Harvey Co.’s mill was 
loss $15,000. 


sawmill, owned 
November 19. 
with $6,000 insurance. 


big sheds and yards 
thet a with stock of lum- 
destroyed by fire recently; loss 


Miller sawmill was 
a quantity of lumber 
Sievert, entailing a loss of $1,500. 


PENNSYLVANIA. Doubling Gap—The Tomb Lumber 
Co.’s mill was burned recently. 
TENNESSEE. Christianna—The Germania Cedar Co.'s 


pencil factory was damaged by fire recently; 


TROUBLE AND LITIGATION | 


Find True Bills Against Promoters of Lumber Company. 


PHILADELPHIA, Pa., Nov. 18.—The Federal Grand Jury last 
week found three true bills of indictment against John R 


loss $50,000. 











Markley, Isaiah B. Miller, Henry A. Merrill, William H 
Armstrong, sr., William H. Armstrong, jr., and Arthur G. 
Stewart, charging them with using the mails to defraud in 


the conducting of the International Lumber & Development 
Co., with offices in the Drexel Building. The trial has been 
fixed for December 10. 

A single indictment was found against tht defendants 
last June, but the three bills returned last week cover the 
whole scope of the formation and operation of the company 
in nine different counts. .The June indictment will probably 
be abandoned as inadequate. 

As in the first indictment, the counts in the bills are on 
the alleged misrepresentations of the defendants that the 
company owned 288,000 acres of land in the State of Cam- 
peche, Mex., on which it had buildings and marketable 
timber of a total value of $10,000,000. The Government 
alleges that the statements contained in the circulars sent to 
prospective stockholders that the company was organized to 
develop Mexican timber and agricultural lands was fictitious, 
as were also the declarations that the company would get 
revenue from fish caught in the San Pablo River and the Gulf 
of Mexico, which fronted the land of the company for 24 
miles, according to the circular. 

All the representations made by the company in its letters 
to customers concerning the lucrativeness of the investment 
are stamped as being false and fraudulent by the Govern- 
ment, principally those which declared that the land in Mex- 
ico and the buildings, machinery, etc., in Mobile were free 
of incumbrances, that the business was progressing and pros- 
perous and that Markley & Miller, the contractors, were 
under agreement to cut and market enough timber to guar- 
antee the payment of the dividends.- 

The defendants named in the indictments will not be 
rearrested, however, the Government being satisfied to allow 
them their liberty on the $10,000 bail which they entered 
after their arrest last June at the finding the original 
indictment. 





VANCOUVER, B. €., Nov. 20.—In the Supreme Court of 
Canada judgment has been handed down against the Cana- 
dian Pacific Railway in a suit filed by the King Lumber Co. 
The action was tried at Nelson a year ago and has inter- 
ested lumbermen generally since the point at issue was 
important and the amount involved large. It was shown that 
fire originated on the right-of-way of the railway company, 
spread across intervening land and did damage to the limits 
of the lumber company, which was placed at $200,000. The 
Canadian Pacific Railway has now lost in its appeal but will 
carry the case to the privy council for ultimate decision. 


BALTIMORE, MD., Nov. 21.—Richard K. 
and principal stockholder of the R. K. Hartwell Co., Keyser 
Building, wholesale lumber deal, has been appointed receiver 
of the company by consent, under a bond of $5,000. Although 
it is stated the company’s books show assets above $46,000 
and liabilities of $88,000, it was alleged in the bill the com- 
pany was insolvent and appointment of receiver necessary 
for protection of creditors. 


Hartwell, president 





ONTONAGON, MIcH., Nov. 21.—Creditors of the Ontonagon 
Lumber & Cedar Co. have received the third dividend paid by 
the Michigan Trust Co., receiver. ‘This makes a total of 
75 per cent. ‘There still remain ‘assets which if converted 
into cash will enable the payment of a final dividend 


MILWAUKEE, WIS., Nov. 20.—-George P. Noble, 
lumber dealer, with offices 30 Loan & Trust 
filed a voluntary petition in bankruptcy. Assets are given 
as $46,919 and liabilities $40,815. The secured claims are 

14,436, while the unsecured claims are listed at $25,113. 


wholesale 
Building, has 


EVERETT, WASH., Nov. 20.—A foreclosure of the lien on 
the McWilliams & Ilenry Lumber Co.’s mill was ordered in 
superior court last week upon application of the Everett 
Trust & Savings Bank, which holds a judgment of $32,000 
against the mill property. Other claimants secured judg- 
ments. Attorneys’ fees in the sum of $1,100 were allowed. 
The court issued an order directing the sale of plant to 
satisfy the judgments, which should dispose of the case. 


PHILADELPHIA, PA., Nov. 20.—The creditors of 
Doll & Co., 208 North T'wenty-second Street, 
a meeting November 





Jones, 
C t, this city, held 
8, to examine the affairs of the con- 














[ma CHICAGO “Se 


























Alabama-Mississippi Lumber Company 


MANUFACTURERS 


Yellow IPime 


GENERAL OFFICES: McCormick Bldg., Chicago. 
MILLS: Monroe Miss., Pinebur, Miss. 


OUR SPECIALTIES : 


Timbers, Silo Stock and Kiln Dried 1” Stock. 








W. B. CRANE AND CoMPANY 


ESTABLISHED 1881, MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBFR and TIES, 
Cedar Posts, Yellow Pine, Fir Timber. 
Specialty: OAK TIMBER, PLANK, Etc. 

General Office, Yards and Planing Mills: 22nd, Sangamon and Morgan Sts. 
Long Distance Phones, Canal 3190-3191, 


Mills at Falcon, Miss. Chicago. 











’ Pilsen Lumber Company * 


WHITE PINE, HEMLOCK, YELLOW PINE 
LATH and SHINGLES. Straight or Mixed Cars. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 








Laflin and 22nd Streets, CHICAGO 
— f 








WHITE STAR LUMBER CO. 


513 Monadnock Block, Chicago, IIL 


Manufacturers of ON Jobbers of 
HEMLOCK 4012 YELLOW PINE 
and CEDAR || Mills at Mattoon, Wis. |] Fir & Red Cedar 


D. LIGHTBODY, Pres. D.McLEAN, Vice-Pres. C.E. CONKLIN, Sec’y & Treas 











Wisconsin Hemlock 
MICHIGAN WHITE CEDAR 


C. H. Worcester Company, 


CHICAGO. 




















J. L. LANE & COMPANY e 
Commission Lumber 


Send me any Items you wish to Sell 
108 La Salle Street 23 CHICAGO, ILL. 


























Frank I. Abbott Lumber Co. 
Mixed Cars of 


Pine and Kiln Dried Hardwoods 


of all Kinds. 


2244-2252 Laflin Street, - 
Railroad and 


TIMBER #22372 


OAK, FIR, YELLOW PINE 
SWITCH AND CROSS TIES 


Marsh & Truman Lumber Company 


332 So. Michigan Ave., CHICAGO. 


CHICAGO. 

















oo®” West Indies 
s’ © Panama Canal 
Round South America 


Largest, Fastest and Finest Steamers on 
the East and West Coasts of So. America. 


For illustrated literature apply to 
THE ROYAL MAIL STEAM PACKET CO. 
THE PACIFIC STEAM NAVIGATION CO, 

15 So. LaSalle St., CHICAGO. 
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N. C. Pine 


will open new avenues of trade for 
you if your order is placed with 


Camp 


It’s a specialty 
here — that is 
reason enough. 








ee, 


A, tenia of fags being delivered ot Ariinghele Phun: ) 


DAILY CAPACITY:—Saw Mills, 600,000; Planing Mills, 400,000. 


MILLS: — Arringdale, Va.; Franklin, Va.; Wilmington, N. C.; Butterworth, Va. 


Camp Manufacturing Co., - Franklin, Va. 


astern Snics ( NEW YORK: 1 Madison Ave., GEO. W. JONES, Mgr., Tel. 982 Gramercy 
SELLING ALSO OUTPUT OF “Sang PHILADELPHIA: Real Estate Trust Bldg., E. D. WOOD, Special Agent 
giiarion County Lumber Co., Marion, N.C. Offices: PITTSBURGH: Oliver Building, - | GEORGE L. CAMP, Manager 











DETROIT, MICH., 910 Majestic Bldg. PORTLAND, ORE., 1201 Yeon Bldg. 


R. E. Danaher Company 
TIMBER LOANS and INVESTMENTS 


Lumbermen desiring to buy more timber, increase working capital, retire outstanding floating 
debts, or refund their present bonded indebtedness, are invited to correspond with us. 





Weare in position to give prompt and intelligent service for the reason that the members of this 
firm are heavily interested in timber lands and have had wide experience as lumber manufacturers. 


We maintain our own cruising department for the benefit of prospective borrowers, and buy 
outright all loans we take on. 


NO LOANS TOO LARGE FOR US TO HANDLE 


Address all communications to the Detroit office. 
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Where “QU ALIT Y” is so necessary as in Wire Rope, 


the best should be specified. 


“MONARCH” nore 


is unquestionably the best in the world. 





Combines those qualities which insure maximum results. 


Ask for Catalogue “K” 


mwecuanccowres Macomber & Whyte Rope Co. 


Portland Kansas City 


oe ae 520 S. Clinton St., CHICAGO, ILL. 
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cern, which is in bankruptcy. The assets of the company 
have been listed at $1,500 to $2.000, with liabilities og 
$8,500. 


MALDEN, MAss., Nov. 21.—Harold A. Skinner, Frank N 
Nay and C. J. French have been appointed receivers for the 
Interstate Lumber Co. ‘The bond was _ fixed at $29,009 
jointly. Liabilities are placed at $70,000, with amouni of 
bond fully covering assets. 


John E. Hudson, alias ‘John E. Ringling,” was arresteq 
at Portland, (Ore.) recently, charged with an attempt 
to defraud F. A. Freeman, cashier of the Lumbermen’s 
National Bank, of Portland. 


New York, N. Y., Nov. 20.—-L. Zodikow (Inc.), manufac. 
turer of parlor suit frames, has filed a petition in bank. 
ruptcy. 


MARION, OHIO, Nov. 20.--Oswald Wollenweber has }y)eon 
appointed receiver for the Marion Woodworking Co. 

LAPorTE, IND., Nov. 21.--The LaPorte Carriage Co. ; re. 
ceiver appointed. 


PHILADELPHIA, PA., Novy. 21.-—-The B. B. Funston ( 
filed a petition in bankruptcy. 


TIMBER LAND SALES | 


The Varner Iand & Lumber Co., of Altheimer, Ark., has 
bought 7,500 acres of white oak and hickory timber near 
Altheimer, and will remove its mill to the tract. 


has 











*The Maple Leaf Lumber Co. (Ltd.), of Amherst, Novag 
Scotia, recently bought 18,000 acres of timberland in Cum- 
berland and Colchester Counties from the Londonderry Iron 
& Steel Co. The company announces that it will operate 
eight or nine portable mills. 


E. A. Mann, H. D. Murphy and James Ludgate, of Orillia, 
Ont., are completing negotiations for the purchase of 15,000 
acres of timberland on MacLeod River in eastern Alberta. 
The consideration involves $100,000. 


John L. Harris, manager of the Metcalf Shingle (Co.'s 
operations in Cowlitz Valley, near Kelso, Wash., recently 
bought 35,000 acres of timberland in the Upper Cowlitz ana 
Salmon Creek districts. The Metcalf company will operate 
its mill again, having been idle for two years. 


The Government sold 10,000 acres of Choctaw Nation 
timberland November 11 at Muskogee, Okla., to residents of 
Dallas, Tex. The consideration was given as $316,000. 


The Fraser Lumber Co., of Fredericton, N. B., recently 
bought 52,000 acres of timberland near here from the Scott 
Lumber Co. The Fraser Co. also bought the Oromocto Lum. 
ber Co.’s property. 


The Charles Fish Lumber Co., of Elcho, Wis., has bought 
54 forties of timberland in Langlade County from the Paine 
Lumber Co., of Oshkosh, Wis. The consideration is given 
as $50,000. The company is building a woodworking estab- 
lishment and will use much of the timber 


A deed filed last week at Gulfport, Miss. (in amount 
$102,392), conveys to the Ingram-Day Lumber Co., of Lyman, 
certain timber privileges warranted them by the Gulf Tur- 
pentine Co., the Union Land & Timber Co., B. B. Williams 
& Co., and J. F. Payne. 


E. S. Worthingham, general manager of the Southern 
Planting Co., Cleveland, Ohio, bought 5,000 acres of cutover 
pine land at Poplarville, Miss., from Willis S. Thompson 





OBITUARY. 
(Concluded from Page 42A.) 


Lumber Co., of San Diego, and with the late Governor Low 
and Egbert Judson in Arizona mines. He was a thirty-third 
degree Mason, being a member of Oak Grove Lodge F. & 
A. M. and Alameda Chapter R. A. M. and of Oakland Com- 
mandery, Knights Templar and Oakland Consistory, Scot- 
tish Rite Masons. His widow, his son, Congressman J. R 
Knowland, and a daughter, Mrs. Lucile B. Knowland. 
survive. 





Benjamin R. Kittredge. 
MILo, ME., Nov. 21. 3enjamin R. Kittredge, well known 
to the lumber trade of Boston, Mass., died recently in this 
city. 


John K. Sowers. 


CoLUMBUS, On10, Nov. 19.--John K. Sowers, president of 
the Sowers-Leach Lumber Co., of Columbus, was shot at his 
home, 33 South Ohio Avenue, Friday morning, November 15. 
It is presumed that Mr. Sowers was either in a state of 
coma or was in the act of defending himself against a 
burglar. Mr. Sowers has been a lumberman of Columbus 
for 12 or 14 years, having started as bookkeeper for the 








JOHN K. SOWERS, DECEASED. 


Cross Lumber Co. Later he formed a partnership with W. 
Smith, and subsequently he became associated with his peed 
ent partner, B. A. Leach. Mr. Sowers was 41 years old ani 
was well known in lumber circles throughout the State. 
He leaves a widow and one son, Joseph, to mourn his 1oss. 
The funeral was held from the home November 18 and 
interment was at New Philadelphia, the home of Mrs. Sowers. 
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NOTES FROM ARKANSAS. 


cossErt, ARK., Nov. 18.—The Crossett Lumber Co. 
has been having some trouble in getting cars, the sup- 
ply being about 50 per cent of normal and the equip- 
ment largely open cars. During the early part of the 
month inquiries were fully up to normal, but the com- 
pauy is in position to quote on a very small per cent of 
those received. Stocks are still badly broken, the upper 
oredes showing some surplus accumulations on account 
of not being able to maintain normal shipments, due to 
the shortage of box cars. The company is in position to 
hondile mixed cars even more promptly than straight cars, 
as far as stock conditions are concerned. Demand for 
yard stock is general, the largest probably coming from 
the East. Regarding the business outlook this company 


business outlook is very promising. ‘The mills in this 

tory will go into spring with a large order file, and 

judging from the reports received from salesmen the yards 

ure depleting their stocks and will have to place large orders 
as suo as spring trade opens. 


About Forty Per Cent of Requirements. 
\VARREN, ARK., Nov. 18.—The Southern Lumber Co., 
with offices and mills at this point, is receiving only about 
10 per cent of its requirements in empty cars, which has 
ed orders to pile up somewhat. O, O. Axley, man- 
ager, Says the stock his concern is carrying is fairly well 
assorted with inquiries numerous and that it would be 
doing a good business if it were able to get empty cars 
in which to load. He is optimistic and believes there 
would be an added demand for lumber in all sections 

of the country if the car situation were improved. 





Additions to Plant and Equipment. 

\[ILLVILLE, ARK., Nov. 18.—The Freeman-Smith Lum- 
ber Co. has made several additions to its plant, including 
a power plant at the sawmill equipped with four 84-inch 
high pressure Houston, Stanwood & Gamble boilers. The 
company has also added to its planing mill equipment 
one 15-inch 8. A. Woods fast feed matcher and a Woods 
inside moulder. This company has been receiving only 
about 40 per cent of its normal supply of cars but is 
in position to handle mixed car orders promptly. Dur- 
ing the month inquiries have been heavy and demand 
has been active for yard stock from all sections east of 
the Colorddo line. The business outlook for the next 
90 days is regarded by this company as good. 


Improved Buying Period. 

EAGLE Mtuuus, ARK., Nov. 18.—The Eagle Lumber Co. 
reports orders coming in in increasing volume and in- 
quiries decidedly numerous. ‘The company’s stock is 
about normal but shipments are being delayed on account 
of the car supply, which is running about one-third of 
the mill’s requirements. The local demand is unusually 
heavy with considerable inquiry from northern and west- 
ern territory, and the sales department is decidedly op- 
timistie over the outlook for business during the next 
thr four months. 


iree or 





AT NEBRASKA’S METROPOLIS. 


OMAHA, NEBR., Noy. 18.—The firm or individual who 
planned to build this fall can have no possible excuse 
for putting the work off on account of weather con- 


ditions. If precedent counts for anything, this fine 
climatic condition will prevail until the middle of 
December. Architects, contractors and carpenters are 
all busy and a large number of buildings are being 
constructed. 

Sunderland Bros., coal and material men of Omaha, 
have moved into new quarters in the Omaha State Bank 


Building, where they oceupy the entire third floor. 

Wholesale trade shows only a limited activity in the 
movement of yellow pine. Cypress is moving more 
freely and the sale of Coast stock is general. Shingles, 
especially, sold readily last week. ‘The movement of 
the Inland Empire pine and larch is about normal for 
this time of year. Price conditions remain practically 
unchanged. 

\ complaint was recently filed by the traffic bureau 
of the Omaha Commercial Club concerning lumber rates 


trom the South into this territory. The activities of the 
trafic bureau in this connection has attracted a great 
deal of attention outside of Omaha, and Mr. MeVann, 
manager of the bureau, has been retained by the Yeilow 


Piue Manufacturers’ Association to look after its inter- 
ests in the general investigation inaugurated by the 
Interstate Commerce Commission, following the tap-line 
investigation. Mr. MeVann will go to Washington this 
week, after the National Industrial Traffic League meet- 
ing, to look over the ground and secure preliminary 
information for the association. Through Mr. McVann 
the lumber dealers of Omaha and adjoining cities will 
cooperate with the manufacturers’ association to secure 
a Letter adjustment of lumber rates from the South 
Which have been disturbed by recent decisions. 

\ railroad is being built between Des Moines and 
eston, Iowa. There will be a few new towns on this 
line at one of which, Macksburg, I. J. Dalbey is estab- 
ishing a lumberyard. 

Southwestern lines’ tariff No. 56-D carrying rates on 
‘uniber (except yellow pine and cypress) from the South, 
as been amended by supplement No. 6, applicable on 
Vecember 1, and increases materially the freight rates 

oak, gum, cottonwood, ete., to points on the Missouri 
‘iver and west. The basis of increase is about 2 cents 


( 


" more a hundred pounds. 

Stymest Stevenson has established a lumber selling 
Mr. Stevenson has had 
He was with the 


otlice in Council Bluffs, Iowa. 
‘Ong experience in the lumber trade. 








H. F, Cady Lumber Co. for a while, going later with 
George A. Hoagland. Then he took up work with 
C. Hafer, of Council Bluffs, and has just left his employ 
to establish an office of his own. He will handle largely 
the stock of the Dierks-Stevenson Co., of Seattle, Wash. 
Mr. Stevenson’s brother, Renfro Stevenson, is a member 
of the latter firm. 


HYMENEAL 














Lewis-Cunningham. 


LOUISVILLE, Ky., Nov. 20.—The wedding of Miss Nan 
Milton Cunningham, daughter of Robert M. Cunningham, a 
prominent lumber dealer, and Marion Wales Lewis, was 
solemnized November 14 at 6 p. m. at the home of the bride’s 
parents in Cherokee Road, the Rev. T. M. Hawes, pastor of 
the Highland Presbyterian Church, officiating. Miss Corinee 
Kaye was maid of honor and Gresham Sackett best man, 
the two bridesmaids being Miss Katherine Sackett and Miss 
Mary Lemon. The house was beautifully decorated with 
Southern smilax, sage palms and Boston ferns, white chrys- 
anthemums being the flowers used. After the ceremony the 
guests were served with a buffet luncheon. Mr. and Mrs. 
= left later in the evening for a fortnight’s wedding 
trip. 





Gilbert-Woolfolk. 


Announcement has been made of the marriage last Satur- 
day, November 16, of P. E. Gilbert, sales manager of the 
Wisconsin Lumber Co., Chicago, and Mrs. Florence M. Wool- 
folk, of Memphis, Tenn. The wedding was solemnized at 
noon in the parsonage of the St. James M. E. Church, Chi- 


cago, in the presence of immediate relatives. Mrs. Wool- 
folk for several years has been treasurer and credit man 
ager of the Memphis Furniture Manufacturing Co., of Mem 
phis, Tenn., of which she also is a director. Mr. Gilbert is 
thoroughly familiar with the lumber business and previously 
was associated with the 8. C. Major Lumber Co., of Mem- 
phis. He has served in similar capacities for several well- 
known lumber concerns. ; 

On their return from an extended wedding trip to New 
York and other eastern cities, Mr. and Mrs. Gilbert will be 
at home to their friends after December 15, at 3617 Pine 
Grove Avenue, Chicago. 

Their numerous friends join the AMERICAN LUMBERMAN in 
heartily wishing them a long and happy united life. 





‘CORRECTION. 


Kent-Devaney. 

MINNEAPOLIS, MINN., Nov. 21.—The notice published re- 
cently announcing the marriage of James Kent and Miss 
Mary Devaney did not refer to Mr. Kent, of Kent & Camp- 
bell, Duluth. 


WOOD BLOCK PAVING CONTRACT AWARDED. 

LOUISVILLE, Ky., Nov. 20.—The 8S. F. Troxell Co., of 
Louisville, has been awarded the contract for the creo- 
soted wood block paving on the driveway over the new 
Kentucky & Indiana Terminal Railroad Co. bridge, 
which is to be opened to railroad traffic on November 27. 

The experiment tried in Lexington, Ky., of perforat- 
ing wood block paving by means of a spiked roller to 
prevent horses slipping, has proved so successful on one 
street where it was used that all of the other thorough- 
fares so paved are to be treated in a like manner within 
the next 10 days. 








of transporting logs to mill. 


well assorted stocks 


© ts above view shows the uniformity of our timber and our method 
By constantly keeping mill liberally 
logged we are able to operate the year around and maintain large and 














Goldsboro N. C. Pine 


Perfectly milled and correctly graded stock. 
Shipments Prompt and made as ordered. 


TELECODE USED. 








Johnson & Wimsatt, Washington, D.C. 











We Purchase and Market Securities With the Minimum 
of Publicity and Annoyance to the Borrower. 


Lumbermen desiring to free themselves from the hazards of commercial 
paper and large bank loans will find it to their interest to learn our 
method of supplying ample funds for the conduct of their business. 


We want the best loans and are prepared to pay the best prices. 
F. B. HircHcock & Co. 


39 S. LA SALLE STREET 


CHICAGO, ILLINOIS 
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IN. ALL STANDARD FORMS OF 


CONSTRUCTION 
NON SPINNING FLATTENED 
STRAND & FLAT MADE OF 
“SWEDES IRON, CRUCIBLE 
, CAST STEEL AND 
MONITOR PLOW STEEL 
‘ cHigaco, NEW YORK, WORCESTER, DENVER, SAN FRANCISCO 


OISTING rope of every descrip- 
tion for elevators, mines, coal 
hoists; ore hoists, conveyors, der- 
ricks, stump pullers, steam shovels, 
dredges, logging, ballast unloaders, 

etc. Towing hawsers, mooring lines, tiller rope 
and ships’ rigging. Mine and surface haulage 
rope, street railway cable’ and power transmis- 
sion rope, suspension bridge cables, cableway 
ropes, guy strands and sash cords. Flat rope 
for deep hoisting. Special rope made to order. 


Copper cable and strand for all 
electrical purposes. Fittings and 
appliances for use with wire rope 
Read about wire rope usage in its different require- 


:-ments in American Wire Rope News. Gladly sent 
free to anyone upon request. 


We Make 


American Wire Rope Barbed Wire 
Aeroplane Wire and Woven Wire Fencing 
Strand Fence Gates 
Piano Wire Steel Fence Posts 
Mattress Wire Concrete Reinforce- 
Weaving Wire ment 
Broom Wire Springs 
Fence Wire Sulphate of Iron 
Flat Wire Poultry Netting 
Flat Cold Rolled Steel Wire Rods 
Wire Hoops. Juniata Horse Shoes 
Electrical Wires and and Calks 
Cables Shafting Cold Drawn 
Rail Bonds Steel 
Bale Ties, Tacks, Wire of Every 
Nails, Staples, Spikes Description 
We insue separate catalog for each of these. Gladly farnished upon application. 


American Steel & Wire Co.’s Sales Offices 


ike ome 72 West Adams ei NEW YORK, 30 Chareh Street. 
. 94 Grove Stree! BOSTON, 120 Franklin Stree! 4. PITTS- 

BURGH. Frick Building. CINCINNATI, Union Trust — CLEVELAND, 
Reserve DETROIT, Ford Building. ST. LOUIS, Third 
pRONTREAL. Bank of Ottawa Bidg. ST. PAUL-MINNE- 

Pioneer a 3 Paul. DENVER, First Nat’! Bank Bidg. 

Sauer LAKE CITY, "Soctep tu mE. 


United States Steel Products Company 

Kxpert Department: New York, 36 Church Street. 
Pacitie Coast Department: Francisco, Rialto Building. 
Sixth and Alder Sts. Seattle, 4th Ave. 
Les Angeles, Jackson & Central Ave. 


Portland, 
Seath & Conn. St. 





And Highest Quality 
Bull Dog Line Lumbermen’s Tools 
RIGHT QUALITY —RIGBT PRICES, 
Write us. WARREN, PA., U.S. A. 








REALM OF THE RETAILER 
By Met L. Saley 

Hints on yard management, descriptions of lumber sheds, 

yard conveniences, appliances for storing and handling lum- 

ber, bookkeeping methods, and collections. An encyclo- 

pedia of the retail lumber business. 390 pages, fully illus- 

trated, and bound in silk cloth, postpaid, $1.50. 
AMERICAN LUMBERMAN 

431 S. Dearborn St. Chicago, IlL 


WEEK’S NEWS OF THE MARKETS. 


For Editorial Review of Current Market Conditions 
See page 27. 


Reports from wholesale and retail yards of Chicago are 
most encouraging. Building operations in the city and 
its suburbs are fully up to expectation and as long as 
the present ideal building weather lasts the movement of 
lumber will be large. Orders from the country trade are 
also said to be satisfactory. The recognized shortage of 
lumber at northern and southern points is exerting a 
wholesome influence on both wholesale and retail prices 
in the city and throughout this territory. 

Lumber receipts at Chicago during the week ended 
November 16 aggregated 58,410,000 feet, against 45,- 
978,000 feet for the corresponding week in 1911. Total 
receipts from January 1 to November 16, 1912, amounted 
to 2,295,857,000 feet, an increase of 499 744 ,000 feet 
over the corresponding period last year. Shipments for 
the week ended November 16 were 19,531,000 feet, an 
increase of 4,988,000 feet over the corresponding week 
in 1911. Total shipments from January 1 to November 
16 aggregated 900,262,000 feet, 192,852,000 feet more 
than was shipped from Chicago during the same period 
in 1911. Shingle receipts for the week show an increase 
of 1,176,000 over the corresponding week in 1911, while 
total receipts from January 1 to November 16, 1912, 
show an increase—1,370,000 in amount—over the same 
week last year; total shipments show a decrease of 14,- 
840,000 over the comparative period from January 1, 
1911. 

Chicago Lumber Receipts and Shipments. 


Reported by the Board of Trade. 


Receipts, Week Ended November 16. 


Lumber. Shingles. 


SER Unisis te kine ewe 8 ee 65S 58,410,000 9,635,000 
1911 LSke Seas shee bass 45,978,000 8,459,000 
ee Peter ee ee 12,432,000 1,176,000 
Total Receipts, January 1 to November 16. 
Lumber. 
A See eee . .2,295,857,000 
CNL sha Wisk. 5 Oba oe e.8 S¥0s a ee 1,873,113,000 





2,485,000 


Increase “422, 744, o0e 
eal: Week Ended November 16. 


Lumber. 


Shingles. 


BE Ns ate Va iss fo 6S 2g ss Skee 19,531,000 7,786,000 
SEE Ginwen 14,543,000 6,416,000 
Increase 4, 988 000 1,370,000 
Total Shipments, January 1 - a 16. 
mber. Shingles. 
ray ENb kG Sings eins. a4 oon en ooo 297,778,000 
SE eng wise oie oS ni wes 707,410,000 312,618,000 
Increase vs 192 2, Sz 52, 000 
eee errr oe 14,840,000 
Receipts. by Water. 
Week Ended November 16..........ccceeecce0. 7,708,000 feet. 


Permits issued by the Chicago building department 
for week ended November 20 were: 


Class— No Value. 
PRR 0O wks dawteneavcess “ : 3 $ 2 500 
$ 1,000 and under $ 5,000........ a amet 62 162,350 

5,000 and under 10,000. aS 45 288,900 








10,000 and under 25,000...... rie aye <2 ee 567,000 
25,000 and under 50,000. eee s . 2 504,500 
50,000 and under 100,000.... Seek ° 6 390,000 
SSO ae eee 169 $ 15 1,915, 250 
Average valuation for v Sian 11 
Totals previous week ; 160 1,941,075 
Average valuation previous week.......... ; ee 12,131 
Totals corresponding week 1911...... AEE T ere. | 1,560, 250 
Totals January 1 to November 20, 1912 7,857 80,416,775 
Totals corresponding period 1911........ 8,196 688 
Totals corresponding period 1910.... ‘ 10,105 
Totals corresponding period 1909................8,569 
Totals corresponding period 1908...... : . 9,026 
Totals corresponding period 1907.......... . 4,391 
Totals corresponding period 1906........ . 7,662 
Totals corresponding period 1905...... Sareea ae 6,561 
Totals corresponding period 1904................8 , 184 








NORTHERN PINE. 


Chicago. The market is firm and a substantial amount 
of business is offered and accepted so far as stocks will 
permit. Factory demand continues good and the supply 
of low-grade stuff is still inadequate to meet present 
wants. 


Minneapolis, Minn. Trade is falling off slightly as 
natural at this time of year with northern pine, though 
lineyards here are placing some large orders for fir to 
be delivered in Dakota and Montana yards. The yards 
are not carrying large stocks, but those buying northern 
pine do not figure on restocking to amount to anything 
until February or March. The situation looks good 
and prices are firm. Wholesale stocks are lower than 
last year and in some cases considerably broken. 


Bay City and Saginaw. Local firms that import pine 
are hurrying it forward before navigation closes, the 
arrivals during the week aggregating several million 
feet. Coarse lumber is particularly firm at the current 
prices, and a large percentage of the importations is that 
class of lumber used in the manufacture of box material. 
This grade is used almost exclusively by importers in 
local factories and planing mills. So far as ascertained 
not much lumber has been contracted for at outside 
manufacturing points for next season’s delivery here. 
Buying will not be extensive until after the holidays. 
Conditions are satisfactory as well as prices, and a good 
winter trade is regarded as reasonable assured. 


New York. Orders are less active than last week, but 
prices hold firmly. Wholesalers have fairly good sup- 
plies of stock to offer but very little for immediate ship- 
ment. Business is pretty well mixed but there are still 





a good number of inquiries in the market or 
quotations, 

Buffalo, N. Y. There is a continued active demand for 
most grades, with the largest inquiry centering in the 
low grades, where stocks are very scarce. While the 


shipments are of fair size by lake, they are likely to he 
curtailed by the high freights now being asked, wi h 
are up to 75 cents or more over the early season. De}. 
ers state they will not bring forward as much lumber 
as they had planned to do. The scarcity of box lum. 
ber is greater than it has been for a good while anq 
prices are up to-so high a notch that the consumers «re 
much concerned over future quotations. 


North Tonawanda, N. Y. With 
of the lower grades has come an increasing demand 
intermediate items. Shop lumber and pattern lumber 
are among the ready sellers, receiving more call than 
at any other time this fall. Many dealers have  e- 
ceived their last consignments of stock by vessel for 
season and the present condition of stock is expected 
be greatly diminished before winter sets in. The hi 
demand that was experienced before election is repor eq 


the growing scar ity 


e 


to 


by dealers to have shown little tendency to dimi: f 
Manufacturers are taking most of the stock. Retailers 
are not ordering as heavily as during the last month 0; 
six weeks, having purchased rather heavily when the car 
shortage and higher prices became pronounced 
Pittsburgh, Pa. Nearly all grades of white pine 

moving in good volume. Stock lists show poorly for 
buyers as they are badly broken, and it is difficult to 


obtain quick shipments on any of the 
Low grades are extremely firm. 
grades a few mills seemed to be long and are mure 
ready to take on new orders. The car supply in e 
Northwest has improved materially. 


popular sizes 
On some of the upper 





EASTERN SPRUCE. 


New York. Prices are holding firm all through the 
list and buyers are not adding to their supplies except 
where absolutely necessary. A fair supply is on hand | 
winter assortments and already a number of inquiries 
are in the market for shipment right after January 
The yards are figuring on buying in small quantities only 
during the winter and expect that they will have to 
pay a good price for the assortments picked up in this 
way. The building situation is good and there is every 
indication that the stocks now being held for winter's 
trade will be wiped out early next season. 


Boston, Mass. A much firmer market for 
ber has developed. Retail dealers realize 
a higher market and are not inclined to order ahead of 
their wants. Some are going into their piles of lum! 
and picking out frames rather than buy on today’s n 


spruce lu 
they are facing 


ket. For frames the market is firm at $26 but there 
are buyers who state they have been offered a little 
stock at less than this price. Random is firm witl 


fair call. 


Pittsburgh, Pa. There has been no 
demand for spruce, and stocks are scarce. Prices ar 
firm at the highest point yet reached in the spruce 
market. The greatest demand is from the East, wher 


shrinkage in the 


spruce is more commonly used. Pittsburgh markets, 
however, have become very active, and the searcity 
ears is affecting shipments coming into local fields 


Low-grade spruce is in great demand and 


very firm in 
price. 





WHITE CEDAR. 


Chicago. Poles are still moving briskly, although as 
a general thing the season for operations is fast drawing 
to a close. The weather so far this fall, however, has 
allowed telephone, telegraph and traction companies to 
work without hindrance in making repairs. Demand 
from the Southwest is reported good. Post business is 


gradually letting up, 
better than 


although the 
the seasonable average. 


demand is a little 
Prices are steady. 


Minneapolis, Minn. This is not a season for activity 
in the post and pole market as a rule, but there is some 
inquiry tor post stock from retail yards which are dis- 
posed to place orders now for shipment after the first 
of the year, so as to be assured of a spring supply, their 
fall trade having cleaned up everything on hand. Polk 
demand is coming to some extent from southwestern ter- 





ritory, but in this vicinity is about over for the year 
Chicago. The situation continues of a most satisfac- 


tory nature. Fairly good stocks are available in the 
North; those in the South are well cleaned up. This is 
especially true of oak. Buyers who have lately visited 
the southern mills say there is little one-inch oak stock 
in firsts and seconds to be found anywhere. The large 
consumers of hardwoods in this city are buying liberally 
for present needs. Plain oak, as stated above, is scar 
and dealers are finding trouble in replacing what they 
have sold. Offerings are meager and buyers are inclined 
to take whatever comes their way without much hag- 
gling over price. Quarter-sawed white oak has shown 
some improvement in both firsts and seconds and com- 
mon, with values remaining steady. Cottonwood is 
showing remarkable strength in practically all grades 
Red gum is showing a gratifying animation and is meet- 
ing with ready sales. White ash is reported scarce and 
is bringing the best of prices. In the northern woods 
birch and maple continue in steady demand. Maple floor- 





ing manufacturers are said to be well supplied with 
orders, with values firm. Soft elm and rock elm ire 


selling with of freedom at substantial 


figures. 


a good deal 
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Minneapolis, Minn. Wholesalers are having much dif- 


fieulty in finding stock to fill current orders, which call 


for tardwood factory stock in rather larger quantities 
than usual at this season. The principal consumers 
allowed their stock to run low in the summer, and they 
hi found much difficulty in getting what they need 
ae » they began buying again this fall. Prices are high 


hut it is not so much a question of price now as of 
oiling the stock. Some thick birch is being resawed to 
fli orders for inch stock. Flooring of all kinds has de- 
veloped a scarcity also, 


st. Louis, Mo. A seasonable business is being done. 
st s. however, are running low, especially on those 
iter mostly in demand and which have been called for 
ery freely during the last few weeks. Orders for these 
ites have to be turned down in most cases. Some of 
the larger dealers, however, are well supplied with all 
items and there is no trouble experienced by them in 
(lling all the orders coming in. ‘The smaller yards are 
hindered by short stocks. 


Kansas City, Mo. Stocks are very low, and some 


ite are hard to obtain. The principal shortage is on 
lear plain oak firsts and seconds. Prices are firm, 
hut there is a feeling among dealers that they have 


al t reached the high level. 
noticeable. 


The car shortage is still 


New York. The market possesses less snap than it 
did a couple of weeks ago and orders are still being 
turned down because of the inability of wholesalers to 
eet satisfactory mill connections. Many stocks are scarce 
and almost out of the market. Birch, maple and bass- 


wood are firm and little of the former two is available. 
It is the general impression than prices have about 
reached the top, although manufacturers say that stocks 


at mill points are in such shape that it is difficult to 
see where the top price is. 


The demand in most varieties is about 
is rge as it was a month ago and some dealers are 
getting better business than then. The major part of 
the business is in oak and at firm quotations, especially 
in plain, although quartered is somewhat stronger. 


Buffalo, N. Y. 


North Tonawanda, N. Y. The market continues strong 
lealers are optimistic over the prospects for a good 
winter trade, getting forward as much stock as possible 
Lo ipply their customers. The volume of business 
transacted this fall has eclipsed that of many previous 
years and dealers have found it more essential to make 
\ purchases at producing points than formerly. 
Hard maple is among the items receiving much atten- 


Memphis, Tenn. Demand for hardwood lumber here 
niinues good and the market occupies a firm position. 
ttonwood in the lower grades is one of the best sellers, 
plain oak is a close second. As a matter of 

there is demand enough for both to take up all 
erings as fast as they are placed on the market. It 
follows that prices thereon are strong. The upper grades 
of cottonwood are moving well with the exception of 
ine] stock and box boards. Gum is a ready seller in 
ictically all grades. It would seem that the lower 
are going into box manufacture on a more liberal 
scale than ever before, which is only another way of say- 
ing that the market for this class of lumber is broad- 


ening 


though 











Nashville, Tenn. This market continues in highly sat- 
isfactory condition to shippers and manufacturers. Or- 
lers continue to come freely, and it is not so much a 
question of getting orders as it is filling the require- 
ments of customers. Plain and quartered oaks are firm 
and the best sellers, with supplies not adequate to meet 
demands. Demand is fair for poplar, chestnut, hickory 
ind other lines. The supply of ash continues light. De- 
mand in some quarters for Tennessee red cedar is ex- 
ceptionally brisk. Prices on all items are steady. 


Louisville, Ky. 
advance 


sho 


A feature of the local situation is the 
‘ing price of quartered red oak, which has been 
ng a rising tendency, due doubtless to the scarcity 
of the material caused by the high prices of plain oak. 
f this tendency continues it may possibly result in 
bridging in some degree the unjustifiable discrepancy 
in the prices of quartered white as compared with quar- 
tered red oak, and thus making it more to the advan- 








tage of lumbermen to quarter-saw their red oak. Pop- 
lar firsts and seconds, which have been somewhat slow, 
are gradually showing improvement. Thick poplar con- 
tinues slow. Plain oak of all kinds is scarce and high, 
largely due to the extreme difficulty of securing dry 


sto 


Lynchburg, Va. Oak prices continue firm with indi- 
cations of going higher in some lines. Trade generally 
In oak ig aetive, and stocks are depleted in some lines. 
ik car stock is still in demand, and furniture manu- 
turers are coming into the market again. Poplar 
OWS no weakness in price, although trade is not very 
Gum is reported scarce. 








Ashland, Ky. Demand for oak continues strong and 
Considerable more business could be done in this wood 
if stocks would justify. In fact, every item in the entire 
- list is moving well at prices that are very satis- 
actory, 


Pittsburgh, Pa. Some items are almost entirely out of 
the market, especially low grades. The scarcity in all 
srides of oak is very keen, and activity in buying is 
keeping up. Heavy sales of maple were made last week, 
rs sreat deal of it going to automobile factories. Maple 
woorng 18 somewhat weak. The hardwood mills, as a 
“ie, are far behind on deliveries, and in nearly all in- 

‘neces, with the exception of West Virginia, report no 
provement in the car supply. In the West Virginia 
‘ld the car supply has been considerably improved, 
Ste weather and favorable shipping conditions being 
helpful both to shipper and consumer. Good ash and 
®00d hickory are in very strone. demand, and the out- 


st 
) 


in 
fic 
0 


look is excellent because consumption is at present ahead 
of production. 


Baltimore, Md. Demand seems to be on the increase 
and there is a decided prospect of a further advance in 
quotations. A rise has already taken place in oak, which 
wood has moved up from $2 to $3 a thousand feet and 
now may be said to hold a new record. But notwith- 
standing the upward trend of prices the inquiry keeps up 
and the mills are getting more orders than they can take 
care of, especially with the car shortage as a check upon 
the movement. Ash, beech and chestnut and all other 
woods are in urgent demand, and intending buyers evi- 
dently are less disturbed by the prices asked than about 
the prospect of early delivery. The foreign situation 
also is highly encouraging. 


Boston, Mass. Plain oak has been selling well and 
quartered oak has attracted more attention. For the 
best selections of the latter the asking price is $90 for 
inch ones and twos. Maple is in fair call. 


Cincinnati, Ohio. Demand is steady with plain oak 
most in demand. Quartered oak is gradually getting 
into its former position and the dealers in this wood 
are much encouraged. Ash is very scarce and in big 
demand. All low grades are called for daily and dealers 
are having trouble in finding sufficient quantities to 
supply the trade. Chestnut is doing well and both upper 
and lower grades are called for and are bringing top 
prices. Hardwood flooring is moving fast at good prices. 
Mills are all very busy. 





HEMLOCK. 


Chicago. A remarkably prosperous condition pertains 
to northern hemlock trade, viewed from the mill oper- 
ator’s standpoint. A greater degree of demand than for 
many seasons has absorbed the year’s output, so that 
practically little unsold stock is left at the lakeside 
mills, while at interior points it is being rapidly mar- 
keted by the rail trade. The demand in this market 
continues of satisfactory proportions. 


New York. The demand continues very satisfactory 
with further advances last week of 50 cents and $1 on 
certain sizes. This puts the market on a $24 basis and 
makes it difficult for wholesalers to pick up new busi- 
ness. Mills say they are getting all the business they 
need and yard men of necessity are figuring ahead with 
a great degree of caution. 


Buffalo, N. Y. Another advance in prices has been 
made by the Pennsylvania hemlock mills, bringing the 
base price up to $22. Michigan stocks have been coming 
in free by lake, but the high vessel rates are beginning 
to shut off shipments. 


North Tonawanda, N. Y. Stock is a little more plenti- 
ful but that does not signify that it is adequate. A 
few cargoes have been brought down the lakes during 
the last week, but the larger part of it has been sold 
for delivery upon its arrival. Sales are active, with the 
base at $22.50. Agents for manufacturers state their 
lists contain only one-third of the normal stock which 
they have been accustomed to and they do not expect an 
improvement in supply this season. 


Boston, Mass. There is no abatement in the strength 
of the market for boards. Holders state they can get 
full asking prices and will not listen to anything less. 
Offerings of dry lumber are small. For eastern clipped 
the asking price is $23 and if a buyer is in a rush for 
stock he has to pay $23.50 in some cases. 


Pittsburgh, Pa. Recent advances in hemlock prices 
have not stemmed the demand in the least. Large 
manufacturers are unable to care for the business offered 
them, and a great many are getting better than list 
prices for such stock as they can take care of. The 
average price on hemlock is higher than a week ago, 
but there is a note of conservatism in advancing prices 
that is influencing the market favorably for a continued 
buying. 


POPLAR. 


Chicago. Manufacturers’ stock sheets show that the 
supplies of firsts and seconds and No. 2 common are 
hardly adequate to meet present demands. No. 1 com- 
mon demand is slow, with the result that stocks are 
much heavier in this grade. Dealers report a steady 
request for factory lumber. 


Buffalo, N. Y. Trade is not active in most grades, 
though inquiry is good for the lowers, which are hard to 
find. The box factories are calling for a good amount 
of poplar and at good prices, but the upper grades are 
slow. 


Ashland, Ky. Scarcity of stock is being seriously felt 
by poplar shippers and considerable business is passed 
up on this account. Prices remain unchanged. 


Baltimore, Md. The ordinary widths are realizing very 
satisfactory returns, and it is largely a question of abil- 
ity to supply lumber in the quantities desired. Buyers 
really needing the lumber do not usually hold back on 
prices. The demand from abroad is also good, and with 
the question of ocean freight rates out of the way it is 
certain that large quantities of poplar will be shipped 
to foreign markets, where stocks seem to have under- 
gone a reduction to such limits that the dealers are 
anxious to replenish them. 


Cincinnati, Ohio. There is a strong tone to the poplar 
market again. The backwardness of the upper grades 
during the season has been changed to a good demand 
during the last week. Low grades are in strong demand 
at top prices, as they have been all of this year. Wide 
stock also has been doing much better. 





FIR, SPRUCE, CEDAR. 


Chicago. Manufacturers’ agents report that trade is 
steady; that the mills are fairly well loaded up with 











HIS book is of value to every 
user of leather belting. 


It describes with illustrations the 
various steps in the process of manu- 
facturing leather belting. It gives a 
full description of 


RELIANCE 


— AND — 


SEA LION 


( Waterproof ) 


LEATHER 


Guaranteed 551 tinc 





as well as the various other brands 
manufactured by us. The rules, 
tables and other engineering data 
are indispensable to the belt man 
and millwnght. 


We want to know that this ad- 
vertisement is being read, for in this 
space for some time to come we will 
have something to say of interest to 
every belt user, and if you send for 
this catalogue now it will assure us 
that you are interested in the sub- 
ject, even if you are not in the 
market for belting. 





Chicago Belting Co. 


119 North Green Street, 
CHICAGO 


BRANCHES: 


New York New Orleans 


Los Angeles 


Portland, Ore. 
Niles, Mich. 











— ESTABLISHED 1890 — 


Builders’ Commercial Agency 


618 Chamber of Commerce Bldg., CHICAGO 


A rating guide to the contracting trade 
of Cook County for Cook county dealers. 


Collections and Mechanics Liens 


Telephone Main 4504 
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iM / } a 
Columbian Rope 


Maintains its prestige among exacting 








and discriminating users of rope because 
it meets their severest demands. Its 
superiority is due to the fact that all the 
hemp that goes into it is grown and 
cured under expert supervision and in 
its manufacture particular attention is 


given to the twisting of the rope so as 





not to weaken or break even the small- 


est fibre. As a result of our extreme 
precaution Columbian rope is recognized 


the “Standard for Reliability.” a 


Insist on your next order being 
filled with ‘‘Columbian’’ 


Large stocks at Auburn, N. Y., 
New York City, Chicago, Boston, 
and at hundreds of distributors. 
Insist on Columbian. 


Columbian Rope Co. 


Manufacturers of Rope and Commercial Twines. 
1515-1559 Genesee Street, 
AUBURN, N. Y. 


New York Office and Warehouse, 62 South St. 
Chicago Office and Warehouse, 370 River St. 
Boston Office and Warehouse, 131 Beverly St. 

















Atlas of the World 


SACEROS 2 Contains maps, printed in five and six 








Lv Poatesac, colors, of the United States, Territories, 
core nsular Possessions, Canadian Provinces 
JATLAS ( { and of every country in the World. In- 

or THE : 
Muse cludesall the latest geographical changes. 

, WorLp } The latest and ‘most complete Atlas and 

cere ta ocean invaluable in the office and home. Maps 





fferent colors, railroads, moun- 
water and _ political divisions. 
Alphabetical index of countries, states, 
important cities and towns throughout 
the World. The Atlas is 7’’ x 10’? and 
has 193 pages of maps. 

Price bound in cloth, $1.50: leather, $2 

postpaid. Sold with the return privilege. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 


























It makes Ilcng messages 
short. It pays for itself 
many times over in the 
course of a year. It isin- 
dispensable to every lum- 
er office. It is used by 
leading lumbermen ev- 
erywhere. Descriptive 


American 
Lumberman 
Telecode circular and sample 


pages free for the asking. Price, postpaid, $5.00 per copy. 
Two copies, $9.00. Three copies, $12.75. For sale by 


American Lumberman, 431 S$, Dearborn St., Chicago. ; 


RESAWED FABLES By Douglas Malloch. The fun- 
niest book ever written about the 
lumber business or any other business. 








It is the every-day 
experiences of the lumberman, told with a smile. Bound in 
silk cloth, $1.25, postpaid. 


American Lumberman, 431 So. Dearborn St., Chicago 


orders. The car material business is the feature of the 
market. Fir flooring and car siding are in the best of 
demand. Spruce yard stock shows considerable activity 
with prices steady. 





Tacoma, Wash. Increased activity is continuing in 
the demand for fir. Prices are firm and have some 
upward tendencies that may develop any time. Orders 
for car material, amounting, unofficially, to about 35,000,- 
000 feet, just placed, coupled with moderately good buy- 
ing of timbers and railroad construction stuff, and unex- 
pected yard stock buying, have served greatly to in- 
crease the cheerful feeling around the mills. Clears are 
notably strong. Price advances at least by the middle 
of December are generally looked for. Fir logs are not 
in oversupply and hold firm at $7, $10 and $13 and are 
likely to be affected by untoward weather conditions 
which have been hampering logging operations the last 
week. Cedar logs are at $13 to $14. 


Portland, Ore. Reports from all parts of the State in- 
dicate a very fair demand for lumber and conditions 
apparently improving. The mills are busy and just 
about keeping up with their orders. Some are com- 
pelled to operate double shifts. The foreign demand 
seems to continue brisk and vessels are being engaged 
several months in advance. Coastwise business con- 
tinues heavy. The log market remains firm and there 
is no surplus of logs in the water. 





WESTERN PINE. 


Chicago. Trade is fairly strong and indications point 
to a still greater demand during the balance of Novem- 
ber. Inquiries are numerous and wholesalers who handle 
California sugar pine and white pine claim that they 
can sell all the shop lumber they can get their hands on 
without much effort. Requests for Inland Empire pine 
are also steady, with prices firm. 





Spokane, Wash. Buying has been brisk during the 
week, with the market continuing strong for nearly all 
grades. Mills are preparing to close, although demand 
will keep them open a few weeks longer than usual. 





REDWOOD. 


San Francisco. Producers of redwood lumber are 
pleased with the outlook and are turning out all the 
clears and ties they can in order to supply the demand 
for foreign export. Common boards continue to be scarce 
here. The market is strong at the prices and there is 
every probability that prices will be well maintained dur- 
ing the coming winter. 


Buffalo, N. Y. A fair business is being done, particu- 
larly in siding, which seems to be growing to some 
extent in popularity. The publicity given to this wood 
has helped its sale materially and it has been getting 
more personal solicitation than usual. 





NORTH CAROLINA PINE. 


Norfolk, Va. Sales last week showed a slight increase 
but sales of edge box and stock widths of box and lower 
decreased notably. Demand for the upper grades con- 
tinues steady, and while no further advances have been 
made, prices are being held very stiff. A noticeable fea- 
ture during the week was two large sales of 4/4 box bark 
strips, one aggregating 4,000,000 feet at $18 and one ag- 
gregating 1,000,000 feet at $12.50, f. o. b. Norfolk. The 
market on this item heretofore has ranged from $11.50 
to $12 but it seems very few sales are being made below 
$12. In the dressed items, flooring and 6- and 8-inch 
roofers are receiving the most attention. No. 4 flooring, 
which has been showing up a little weak during the last 
ten days or two weeks, is coming into its former firm 
position. Six-inch roofers are selling at from $17.50 and 
up; 8-inch are selling actively at from $18.25 and up. 








New York. The demand continues strong with prices 
firm from top to bottom. Strong prices continue to rule 
and are well distributed through the list. Edge box 
is still quoted at very high prices and there are inquiries 
in the market for urgent shipment. Stocks at mill 
points are reported scarce and the car situation is giving 
considerable annoyance. 


Buffalo, N. Y. Demand for stock is keeping up well 
and the building trade shows activity. Prices are well 
maintained. The car shortage is causing a lot of trouble. 


Boston, Mass. Demand for roofers has been fair and 
buyers have paid slight advances in some cases. Some 
buyers are said to have paid $22 for 6-inch roofers in 
this market within a day or two. Rough edge has been 
selling more freely and at higher prices. Where it was 
possible to buy at $32 last week some dealers are asking 
up to $33. 


Baltimore, Md. Especially the lower classifications are 
in urgent request, and the mills find it difficult to meet 
the demands made upon them, especially at this time, 
when the car shortage has an appreciable retarding 
effect upon the movement. The contractors are still 
hard at work, progress on construction work being so 
rapid as to make the needs in the way of all kinds of 
materials comparatively large. This tends to an active 
market, which is further aided by the requirements of 
the box makers. 


SOUTHERN PINE. 


Chicago. Some of the southern mills have accumu- 
lated lumber, because the weather has been favorable 
to logging and sawing and the fact that they have been 
unable to ship owing to the shortage of railroad equip- 
ment. This surplus, however, would be wiped out if they 
received anything like their normal supply of rolling 
stock. The demand for yard stock is good and is excel- 
lent for car material. Mill representatives state that 
line-yard concerns are gradually getting into the market 
and they are looking for a satisfactory trade from re- 
tailers the balance of the season. 
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St. Louis, Mo. Inquiries continue to come in nicely 
to the manufacturers and the demand for small oj 
to fill depleted stocks is excellent and getting bet r. 
The latter is of the urgent kind. ‘he call for deliveries 
on orders already placed with the manufacturers is in- 
creasing but the manufacturers are unable to con ly 
with these requests for immediate shipment, as thcir 
hands are tied on account of the continuance of the car 
shortage. Prices continue firm, although there may he q 
little easing up later. 


rs 


Kansas City, Mo. Demand for yard stock was a litile 
stronger than last week. Some manufacturers whose 
stocks have shown up abnormally large on some particu- 
lar item are endeavoring to move at a reduction from 
their regular prices, while it is generally understood the 
market on yard stock is a trifle weaker. Inquiries con- 
tinue strong for car shop materials, and the heavy ¢a)] 
for export and coastwise shipments keeps up. 


New Orleans, La. The general opinion'is that there is 
some recession in demand. The mills still have more 
business than they can ship, and most manufacturers 
accept the shrinkage as the natural consequence of the 
approaching year-end. A good many say they can not 
clean up the orders already booked before January 1, 
Car supply is a shade better, by the consensus, but stil] 
a good way from normal or satisfactory. Prices e 
said to be well held. The demand for export stock is 
reported to be holding its own, with prices fairly well 
maintained. 


New York. Demand is good and while inquiries ha, 
fallen off somewhat mills report more business under 
way than they can handle. ‘There are substantial 
quiries in the market for flooring, especially rift, which 
wholesalers have been unable to take care of. The car 
shortage causes much inconvenience and that togetler 
with the shortage of stocks makes it difficult for the 
wholesalers to figure ahead with any degree of certainty, 


Buffalo, N. Y. ‘‘No cars and lots of orders,” is the way 
the mill representatives size up the situation, and dealers 
confirm the report of a great scarcity of cars. Ship- 
ments are not only greatly delayed, but they come 
through in poorer cars than they normally do, showing 
that in their efforts to keep freight moving the railroads 
are using rolling stock that would ordinarily be in the 
repair shop. 





Boston, Mass. The manufacturer who can 
prompt shipment can get a higher price from 
buyers who are in actual need of supplies. Flooring has 
been in good demand in this market and the outlook is 
that it will continue to sell well for some time. Parti- 
tion is selling with more firmness. 


make a 


some 





Baltimore, Md. It has been a long time since the 
movement was so large and the inquiry so urgent. Not 
in years have prices been so high, with the indications 
all in favor of the continuance of advanced values. While 
the local requirements are comparatively modest, the 
dealers here report an excellent demand from ali other 
eastern points, with New York especially being in want 
of large quantities of longleaf pine. 





Pittsburgh, Pa. With the exception of some special 
sizes of board stock yellow pine remains steady in 
price, and shipments are still slower than the market 
is asking. Car service is poor in the Southwest and the 
extreme South. On some of the main trunk lines the 
situation is discouraging. Low-grade yellow pine stocks 
are sold so far ahead that it is difficult to place orders. 
As a rule, on all timber and bill stuff the market is ex- 
tremely firm and somewhat oversold. 


Cincinnati, Ohio. The lateness of the season does not 
seem to check the steady demand. Dealers are not 
getting shipments as fast as they would like although 
there has been a great improvement in receipts. Re- 
tailers need stock badly and the arrival of some stock 
was most welcome. Mills are getting in better shape to 
take care of business and the railroads are doing better. 
Prices are firm. 





CYPRESS. 


Chicago. There does not seem much lapse to the pros- 
perous condition of the cypress lumber business. The 
mills report prices as being firm and having all the 
orders they can handle with the present dearth of cars. 
The scope of demand comprises about everything on the 
list, with tank material and factory lumber in the lead. 
Prices are strong at full figures. 


St. Louis, Mo. The factories are coming into the mar- 
ket and the demand from this source is generally urgent. 
They also are placing orders fairly well and these too are 
mostly calling for quick shipment. Receipts of cypress 
during the week have been better than for some time. 
The pleasant weather that has prevailed ever since the 
close of the summer has had a tendency to keep up 
prices, 





New Orleans, La. The market is featureless, demand 
being rated fair and well distributed, but of slightly 
lesser volume than a fortnight ago. The slackening 
is pronounced seasonable and is expected to continue 
through the Christmas holidays. The mills are, how- 
ever, reasonably well supplied with orders and are pay- 
ing more attention to shipments than to new business. 
Stocks are said to be fairly well assorted and the volume 
of unsold stuff slightly below normal. Car supply is 
erratic—better than it was in spots and worse in spots, 
but unsatisfactory, taken altogether. Prices are firmly 
held, with the scattering advances noted last week main- 
tained. 


New York. All through the list a strong tone pre- 
vails but the demand is not as large as wholesalers 
would like to see. Mills report good business under way 
with low mill supplies and a better inquiry from other 
sections than the metropolitan district. Local millwork 
factories are busy and consuming some cypress, but 
business continues on a hand-to-mouth basis. 


Buffalo, N. Y. The yards are carrying well-assorted 
stocks, received before the present car shortage became 
so severe and are in position to supply most of the de- 
mands. Orders are said to be coming in in about the 
usual number in various grades, although prices have 
advanced considerably over those of the summer. 
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Baltimore, Md. As far as can be learned here, the 
range of prices is being firmly sustained, with indica- 
tions here and there of a tendency toward higher figures, 
with the demand so active that the mills have not been 
able thus far to make any gain on the distribution. 
Contractors are in the market for comparatively large 
quan ities of lumber and the urgent calls for delivery 
are being received. 

Cincinnati, Ohio. All grades are going well, planing 
mills are using No. 1 shop and better in large quantities 
and the box factories are taking all low-grade stock they 
ean get hold of and, paying good prices for it. Re- 
ceipts are much better than for some ‘time and prices 
are iirm. 





SHINGLES AND LATH. 





Chicago. Red cedar shingle values show a slight im- 
provement over last week, an increase of 5 cents being 
reported by some of the wholesalers. The line yards 
have been absorbing large quantities the last two weeks. 
White cedar shingles are selling freely at last week’s 
quotations. Lath continue strong in all varieties. 


Minneapolis, Minn. The market here seems to be 
firmer and there is a fair run of trade, with stars held 
generally at $1.65 and clears at $2 a thousand at the 
mill. Wholesalers find clears a little more active than 
stars, and their trade is stronger to the East and South 
than in this immediate territory. 


Tacoma, Wash. Red cedar shingles show a little more 
life. Manufacturers assert, however, that it is foolish- 
ness to sell at present prices and many are piling their 
shingles, confident that at least by the first of the year 
the market will mend rapidly. Shingle logs are firm. 


Kansas City, Mo. There has been heavy buying of 
red wood shingles. Early last week prices were shaded 
in some instances to secure the business, but the gen- 
eral feeling prevailed that the low point had been 
reached. As a result increased demand later in the week 
justified an up-turn in prices which seem to be main- 
tained. Shingle stocks are reported to be very low. 
Cypress lath, ones and twos, are still in strong demand, 
and prices remain firm. 


New Orleans, La. Good demand for cypres shingles 
and lath is noted, with quotations unchanged. Lath 
ure in fair supply, but low-grade shingles and some 
sizes of uppers continue to be rated scarce. 





Buffalo, N. Y. Prices hold steady in red cedars, but 
the trade is not as active as it was up to a short time 
ago. Although there a great deal of building is going on, 
it is said that the retailer as a rule is well supplied 
for the near future. Receipts by lake have lately begun 
to show a falling off. 


Boston, Mass. The market for white cedar extras re- 
mains steady but Washington shingles have been offered 
at lower prices. For eastern cedar shingles the asking 
price is still $4.25 and for clears $3.90 to $4. Demand 
has been moderate. For laths the market is strong, with 
a fair demand. For 15-inch the asking price is $4.50 
and sales are being made at this price. For 1%-inch 
prices range from $4 to $4.10. 


Cincinnati, Ohio. There is a good demand for all 
kinds of shingles. The open weather is responsible for 
much late work being started; therefore the demand con- 
tinues unusually late. Dealers are buying liberally, ex- 
pecting a good early demand next season. 





COOPERAGE. 


Chicago. There is a more general inquiry for cooper- 
age, but only in moderate quantities. Supplies of stock 
have accumulated, which is likely to prevent much of an 
advance for some time after the packing season opens. 
A few cars of red oak oil staves can be placed, but 





buyers have a good supply of white oaks in stock. A 
few inquiries are received for ash and red oak pork 
staves. Circled heading is more plentiful and it is easy 
to fill orders at slightly less than former prices. In 
this market two or three competing dealers are so fear- 
ful of losing sales they sell many times for less than 


cost, which carries a depressing effect all over the coun- 
try. Some improvement is noted in demand and price 
for whisky staves. Beer staves are not plentiful with 
producers and there is less than the usual seasonable 
demand. Gum syrup staves and heading are quiet, 
buyers refusing to pay manufacturers’ prices. Slack 
staves for flour barrels are in fair supply, but No. 2 fruit 
barrel stock is entirely cleaned up at the mills. Ash 
butter tub staves are in plentiful supply, with slightly 
declining prices—$12 to $12.50 a thousand. Meal ash 
are bringing $6.50 to $7.50 delivered. Coiled elm hoops 
are casier. Racked ash butter tub hoops are firm and a 
little higher, say A. & H. Gates in their report on mar- 
ket conditions. 


No. 1, 28%-inch Michigan elm flour staves, 
ee RE avastiavees eieaeee’ £0000 
o ss gr tb-inch Wisconsin elm flour staves, 

€ Palo larkalbihinre die Waa ai ties wisiele 
No. 2, 28%-inch elm staves, net M.,......- 
No, 1, 17%-inch kiln dried basswood head- 


se eeeeere 


10.00 
Nominal 5.50 


9 Be DOT Gb. cccccccccecececcoccvececovess 07% 
No. 1, 17%-inch gum heading, per set, nomi- 

Nal ssseence eee cecberesoecs eccccegeccccss NO Gomand 
No. 1, 28%-inch gum staves, nominal....... No demand 

M. R., 80-inch Sul SAVER. ...2.cccccccces SO 
Patent coiled elm hoops, 6-foot, per M..... 10.50 to 11.00 
Patent coiled elm hoops, 5%-foot, per M... 9.50 to 10.00 
Patent coiled elm hoops, 5-foot, per M.,... 9.50 
Haif barrel staves, elm, per ra to 6.50 


Half barrel basswood heading, per set..... 05 
Hickory hoops, flour barrel, per M........++ 4.00 
Hickory hoops, half barrel, per M........++ 
Head lining, car lots, per M, 12-inch....... .80 to .85 
Head lining, small lots, per M, 18-inch..... 6 


Ten-round hoop Darrel®....ccccccnccsecsecs '46 


Right patent hoop barrels.......seccececees ‘46 
Four patent and four hickory hoop barrels.. 45 
wo patent and six hickory hoop barrels... 45 
Four patent and four wire hoop barrels.... 45 
Half (DArNel, SGSHOONS se ccw.cs cess ccecsccas .. 1O0 .88 
No. 1 white ash butter tub staves........ oe 223,00 to 12.50 
Slat ash, 5%-foot hoop, per M.....-..++++ . os 

White oak, ofl staves, per M..... eee .... 35.00 to 86.00 
ierce hoops.,.....seee No dema: 
Hickory box straps...... mets 14.00 to 15.00 
Lard tlerces........... J to 18 
Pork DOFFOIM.....-..00> 1.00 to 1.07 





Pork barrels ash 


' Advertisements will be inserted in this department at 
the following rates: 
For one week, - - . 
For two weeks, - - - 
For three weeks, - - . 60 cents a line. 
For four weeks, - . . - 765 cents a line. 
Nine words of ordinary length make one line 
Heading counts as two lines. 
No display except the headings can be admitted. 
Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


25 cents a line. 
45 cents a line. 








Tho fate Ty Classify | 














Wanted:Employees 


WANTED—A YOUNG MAN 
To run a lumber yard and hardware store; 
who has a little capital to invest. 
hustling young man. 

Address “FREELAND,” care AMERICAN LUMBERMAN. 


POSITION OPEN JANUARY IST 
For a wide awake and hustling sash and door salesman to 
represent us in Indiana; must be experienced in this line 
and prefer man who is acquainted with the trade. : Good 
position to the right party. In reply state qualifications 
fully. Correspondence strictly confidential. 
Address “M. 135,” care AMERICAN LUMBERMAN. 


WANTED-—AN EXPERIENCED STENOGRAPHER 
In Wholesale Lumber office. Write for particulars. 
JOHN B. YATES LUMBER COMPANY, Pennsboro, W. Va. 


WANTED-—BOOKKEEPER AND COLLECTOR 
3y Chicago retail yard. Must be experienced and give bond. 
State age, experience, references and salary. 

Address “M. 105,’ care AMERICAN LUMBERMAN. 


one preferred 
A good opening for a 














WANTED-BY JANUARY FIRST 
Position as skidder foreman or loader man. Familiar with 
the latest double re-haul ground skidders. Al reference. 
Address “M. 106,” care AMERICAN LUMBERMAN. 


WANTED—RETAIL YARD MANAGER 
Or assistant manager. Young hustler with experience who 
will not object to occasional out of town trips. State salary 
expected, age, ete 
Address 





“M. 119,” care AMERICAN LUMBERMAN. 





REWARD-—ATTENTION MILLS-REWARD. 

$10,000 to $25,000 to invest with first class mills to estab- 
lish general sales office in the eastern states. Have had 
working experience in woods, mills, inspecting, buying, sell- 
ing, and as a reward for satisfactory service I am in good 
standing in the trade and have the above amount cash to 
invest in organizing a general sales office and represent 
first class shippers on a commission or salary and profit- 
sharing basis. Address 

“REWARD 939,” care AMERICAN LUMBERMAN. 





WANTED-—TO SELL ENTIRE PRODUCT 


Of yellow pine lumber from my sawmill of about 20 M feet 
capacity, located in Pike County, Arkansas, on Iron Moun- 
tain Railroad, at bargain prices, lumber either rough or 
dressed, to a lumber company who will aid me in paying 
for five million feet of first growth superior quality virgin 
pine stumpage on basis of value $2.00 per M. Will give 
fee simple deeds to land and timber as security and pay 
loan as lumber is shipped at rate $2.50 per M feet. Address 
A. V. ALEXANDER, Box 102, Little Rock, Ark. 





WANT AN EXPERIENCED LUMBERMAN SOON 
Good salesman and collector, as manager of retail yard. 
Give experience and reference. Write 
THE GIBSON LUMBER & MERCANTILE CO., 
Grand Junction, Colo. 


WE WANT 80 TO [00 H. P. 

High speed engine to drive dynamos. 

1—125 to 150 h. p. engine, modern slide valve or Corliss 
engine. 

2—72”xi8’ tubular boilers complete with stack, fronts, etc. 

Above must be in good condition. State price separately, 
age, condition, location, etc. 

MANCHESTER SAW MILLS, Manchester, Ala. 


1400 ACRES HARDWOOD TIMBER 
Tenn. 9,000,000 ft. $16 per acre. 
O. ROOKER, Jacksonville, Fla. 


WANTED-A TRACT OF TIMBER OR MILL 
Property. Address 
ROOM 13, LeRoy Hotel Block, Jacksonville, Fla. 


WANTED-—$i0,000.00 OR UPWARDS. 

Have 15 million feet good yellow pine stumpage, near 
Miami, Florida. Can contract logging, sawing, piling, etc., 
for $8.00. Can sell all locally at $16.00 at mill. Safe 
proposition. I. B. JONES, 
703, 35 So. Dearborn St., Chicago. 


FOR SALE-—!300 ACRES EXTRA QUALITY 
Virgin pine timber, estimating about 4,500 feet per acre, in 
Pike County. Ark. About 4 miles from Iron Mountain Rail- 
road; good logging and lumber haul. Good proposition for 
small mill; price $10 per acre. Address A. V. ALEXANDER, 
Box 102, Little Rock, Ark. 


LUMBER & COAL YARD FOR SALE. 
Good location; 2 R. R., one electric line, in town of 1,500. 
Will invoice at about $8,000.00. 
BOOKMILLER CO., Waterloo, Ind. 


MILL SUPERINTENDENT—NOTICE. 
FIRE! FIRE! FIRE! 
Be prepared with Hand ye ad now. 
Save your Mills, Factories, Buildings and Material. 
First Aid to Stop Fire. 

Harden’s Star Grenades, $4.80 per dozen. 5 gallon copper, 
No. 1, $5.50, throws stream 50 feet, simple to operate. 
Saved many a plant; in use by lumbermen everywhere. 
Send for particulars and list of users. 

HARDEN HAND GRENADE CO., 
6215 Wentworth Ave., Chicago, Ill. 








In fee. 

















Established 1871. 





WOODEN CROSS SECTION CARDS FOR 
SOCIAL OR BUSINESS PURPOSES 


Novel and exceedingly effective. Do not break. Let us 
send you free samples and booklet. Special price for limited 
time: 25 cards printed with name and address 25c; 60 for 
50c. Agents wanted. 

R. B. HOUGH CO., Box 10038, Lowville, N. Y. 





WANTED—THE NAME OF EVERY COMPANY 
Operating a store without Allison Coupon Books. On re- 
ceipt of name we send our catalog. 

ALLISON COUPON CO., Indianapolis, Ind. 


SAVE TIME AND TROUBLE. 

Use the AMERICAN LUMBERMAN’S Vest Pocket Ready Reck- 
oner. Seventy-two pages of tables, showing the contents of 
any number of pieces of dimension lumber from 1x8-10 to 
12x20-40, including also table of freights, weights of lumber, 
shingles, lath, doors, sash, blinds, styles of siding and the 








different log scales. Twenty-five cents, postpaid, five copies, 
$1. AMERICAN LUMBERMAN, Chicago. 








WANTED-—ESTIMATER AND DETAILER 
For mill doing a fair volume home business direct to con- 
tractors. Must be able to estimate from plans and bill into 
factory. State age, salary expected, ete. 

Address “M. 123,” care AMERICAN LUMBERMAN. 





WANTED—YOUNG MAN. 
With some experience as estimator and knowledge of billing 
work into factory. Good opportunity. Apply 
STERLING LUMBER & SUPPLY CO., 
11900 South Halsted Street, Chicago. 
WANTED-SKIDDERMAN 
For combination machine in yellow pine. State age, expe- 
rience, references and wages. 
Address “M. 131,” care AMERICAN LUMBERMAN. 








WANTED-—COMPETENT MAN 
Stenographer in Central Wisconsin city. Familiar with lum- 
ber business. Salary, $75.00 per month. 

Address “M. 182,” care AMERICAN LUMBERMAN. 


WANTED—A COMPETENT MAN 
To run a band and veneer mill. Must be able to file own 
saws. Address “G. 126,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST-CLASS FOREMAN 
For « planing mill. Must be able to estimate on blue prints; 
must be a hustler, good mixer and confident that he can 
please the trade and get out work correctly. State expe- 
rience, age, married or single and salary expected. First- 
class reference required. 
Address “M. 107,” care AMERICAN LUMBERMAN. 











WANTED—A NO. 1 INSPECTOR AND YARD 
Superintendent for hardwood mill in northeastern Louisiana. 
Must give the most convincing proof of integrity, ability 
and devotion to employers’ interest. Long job for right 
man. Open about January 1, 1913. Give references and 
salary wanted in first letter. Address 

P. O. BOX 102, Ferriday, La. 


WANT—COMPETENT MILLWORK ESTIMATOR 
And detailer. Permanent position with good opportunity to 
the right man. Address 

“L. 102,” care AMERICAN LUMBERMAN, 








A REAL OPPORTUNITY 
Is waiting for a man who knows the lumber business and 
who is honest, aggressive and resourceful. If you have had 
experience both in manufacturing and selling lumber, so 
much the better. A knowledge of the retail yard also would 
help. A leading concern of splendid reputation has a fine 
opening for just such a man as traveling representative. 
If you are interested, we would like to hear from you. 
Don't be afraid to go into details. Your correspondence 
will of course be treated strictly confidential. 
Address “L. 135,” care AMERICAN LUMBERMAN. 





WANTED—ESTIMATOR 
Capable of figuring from 7. Address, stating age, ex- 
perience and salary wanted. References required. 
THE RADFORD CO., Duluth, Minn. 


WANTED—GOOD HARDWOOD MAN 
To take management of hardwood department of wholesale 
lumber concern, now handling 200 cars a month. Investment, 
$10,000.00 or more. Address 
“K,. 100,” care AMERICAN LUMBERMAN. 


WANTED-—AT ONCE: 

Two experienced men to inspect hickory rim strips and 
spoke billets. Permanent position to competent men. State 
salary expected and give reference in first letter. Address 

“HICKORY,” care AMERICAN LUMBERMAN. 











WANTED—A MAN FAMILIAR 


With the manufacture and selling of lumber to travel for a 
large and successful institution of many years’ standing. 
Give experience, present employment, references and salary 
desired. Address “L. 129,” care AMPRICAN LUMBERMAN, 





WANTED-—COMPETENT PLANING MILL MAN. 
A man to take charge of knives, saws and one band re- 
saw. Must have experience on band resaw. Appl 





ply 
WM. B. MORSE & SONS, West Ave., Rochester, N. Y. 
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Wanted: “Mill Mechanics 


WANTED—EXPERIENCED SAW FILER. 
One who can take care of band saws, circular saws and 
planer knives, by a large box factory in St. Louis, Mo. 
Address “M. 114,” care AMERICAN LUMBERMAN. 


YOU NEED THE TELECODE 

If you use the telegraph. It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 
circulars and samples free for the asking. Price $5 per 
copy, postpaid. 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 


WANTS SUPPLIED 
Quick returns at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN, 
DO IT NOW. 




















| Wanted 2 Salesmen 








HIGH CLASS LUMBER SALESMAN 


By one of the largest Pacific coast companies, for the city 
of Minneapolis and vicinity. and one for the state of Ne- 
braska, to sell fir lumber and cedar shingles. A good salary 
will be paid to the right party. Applications must be 
accompanied by references. None but experienced and re- 
liable men need apply. Applications held in confidence if 
so desired. Address 


“FIR,” 1040 Henry Building, Seattle, Washington. 





WANTED 
Efficient yellow pine salesman with established yard trade 
in southern Michigan and northern Ohio to represent whole- 
saler of recognized standing. State fully experience, salary, 
ete. Address “M. 100,” care AMERICAN LUMBERMAN. 


WANTED-SALESMAN RELIABLE AND 
Competent, acquainted with the trade in the “Anthracite 
Coal Territory” to offer direct owned stocks of soft white 
pine, sugar pine, California white pine, North Carolina pine 
and long leaf yellow pine, a good position for the right kind 
of an experienced man. References required. Address 

BOX 132, Madison Square Branch Post-office, 
New York City. 
WANTED-BY JANUARY FIRST, COMPETENT 
Sash and door salesman for northern Iowa. Must be able 


to figure from plans. Address 
“F, 121,” care AMERICAN LUMBERMAN. 











WANTED-—A SALESMAN 
Who can list quantities from blue prints and specifications 
and can make correct estimates of cost for all kinds of 
interior finish, stairs and odd work. State age, experience 
and pay —— with references. 
THE HERDMAN SASH, DOOR & LBR. 
boneaniaie. “Oiio. 


WANTED-SALESMAN RELIABLE AND 
Competent, acquainted with the trade in “The New England 
Territory,” = offer direct owned stocks of soft white pine, 
sugar pine, California white pine, North Carolina pine and 
long leaf yellow pine, a good position for the right kind of 
an expe rienced man. References required. Address 

BOX 132, Madison Square Branch Post-office, 
New York City. 


LUMBER OR HARDWARE. 
If you call on either trade we have a very interesting 
proposition to make you. There’s money in it; 
THE TROY CARRIAGE SUNSHADE CO., Troy, Ohio. 


| Wanted: Employment 


POSITION WANTED 

Young man thirty years of age and of temperate habits 
wishes to connect himself with some good reliable concern 
engaged in the manufacture of Hardwoods, as manager or 
superintendent. Is a thorough lumberman from stump to 
market, having been raised in the business. Can furnish 
best of references and is well known in the trade. 

Address “M. 116,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
By practical hardwood man experienced from the woods to 
market, including pl: ining mill and finished product. Employed. 
Address “M. 120,” care AMERICAN LUMBERMAN. 




















WANTED-POSITION AS MANAGER 
Of line of yards by a man who knows how. Nothing but a 
first class proposition will be considered. At present 
employed. Address “M. 109,” care AMERICAN LUMBERMAN, 


LUMBERMAN BOOKKEEPER 
Twelve years’ experience; retail and office work. Thirty- 
five years old, now employed. Good reasons for change. 
State salary first letter. 
dress a 2o, 


WANTED-POSITION AS SUPERINTENDENT 
In planing mill. Good manager, first-class estimator and 
salesman. Good detailer and biller. sest of references. 

Address “M. 130,” care AMERICAN LUMBERMAN. 


EXPERIENCED LUMBER BOOKKEEPER 
And stenographer wants position. Familiar with cost ac- 
counting, pay rolls and all other details of sawmill office 
work. Address “M. 128,” care AMERICAN LUMBERMAN. 


TIMEKEEPER WANTS POSITION. 
24 years old, with 5 years’ clerical experience; 5 months 
stenographer; over 1 year timekeeper; Al references. 
Address “M. 129,” care AMERICAN LUMBERMAN. 





care AMERICAN LUMBERMAN. 














| _Wanted:Cmployment | 


| Wanted:Cmployment | 





EXPERIENCED LUMBER SALESMAN 


W: ints situation, selling northern, southern or western stock. 
Can command good trade. 
“T 


Address 4. 130,” care AMERICAN LUMBERMAN, 





WANTED-POSITION AS FILER OR 
Sawyer. Can hammer, am a good mechanic, can estimate 
timber, quick in figures, and accurate, or will contract to 
saw by M, with my own mill. Can give best of references 
as to my honesty and sobriety and ability. 
B. B. LLOYD, Rockport, Ind. 


WANTED—POSITION AS TRAFFIC MANAGER. 
Young man, 28 years old, married, 10 years’ experience. 
Expert knowledge rates and I. C. ¢. rulings. Excellent 
record in collection of claims. Can report at once. First 
class references. Salary reasonable. 
Address “M. 101,” care AMERICAN LUMBERMAN. 





WANTED—-POSITION AS SAW MILL SUPT. _ 
Will be open for position after Jan. 1st. Married man 
age 42 years; at present gen. supt. of railroad, timber lands 
and single band mill in Va. Address 
“LUMBER,” care AMERICAN LUMBERMAN 


WANTED-POSITION AS PINE LOGGING SUPT, 

Can do any surveying necessary; run my own log oad 
lines; estimate timber; draw plats showing topogray shy: 
scale logs; inspect cross ties. Can do anything in the 
woods. Am employed now. Can furnish best of references, 
Fifteen years’ expe -_ 2 





. J. P., No. 33, San Antonio, Fla. 
WANTED-POSITION AS CAR REPAIRER AND 


Builder, for some sawmill logging road, by man 15 years’ 
experience; sober, stout, industrious and competent. — Refer. 
ences furnished. Address A. H. WEBB, Picayune, Miss 








WANTED-—POSITION AS CASHIER 
Auditor or bookkeeper with lumber company operating in 
Me xico, Central or South America; young man, thirty years 
ze, ten years’ experience, practical accountant, Al refer- 
ences, at present employed ; write quick. 
Address “K.. 229, * care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
Retail yard. Four years’ experience as manager and book- 
keeper. At prese nt employed. Good reference. 
Address “L. 124,” care AMERICAN LUMBERMAN. 


SAWYER WANTS POSITION 
Circular or band; guarantee satisfaction or no pay. Address 
“MICH.,” care AMERICAN LUMBERMAN. 














WANTED—POSITION AS SUPERINTENDENT 
Of planing mill and yards. Twenty years’ experience ; am 
40 years old and married ; can furnish best of references. 

Address “EB. 127,” care AMERICAN Li MBERMAN, 





SUCCESSFUL HARDWOOD SALESMAN 
Will be open for proposition first of year. Capable of han- 
dling sales from office or on road. Extensive experience and 
established trade. Address 
“M. 121,"" care AMERICAN LUMBERMAN. 





WANTED-—POSITION 
With some good live firm, who appreciate. Capable of man- 
ager, bookkeeper, foreman or office. 12 years’ retail yard 
experience with one firm. Best of reference. Illinois pre- 
ferred. Would like position in Chicago. State salary. Open 
1913. Age 38 Address 
“M. 122,” care AMERICAN LUMBERMAN. 


AN EXPERIENCED LUMBERMAN. 
Now traveling for high class yellow pine mill desires change 
January Ist. Personally acquainted over entire Middle 
West. Will travel or am able to assist or take charge of 
office sales. Address “M. 124,” care AMERICAN LUMBERMAN. 


$2,000.00 TO $3,000.00 TO INVEST. 
In good retail yard, with management. Reliable, competent 
and a hustler; 12 years’ experience, retail, wholesale; first- 
class references. Address 
“M. 125,” care AMERICAN LUMBERMAN. 


CIRCULAR FILER WANTS POSITION 
Perfectly sober, good habits. Guarantee satisfaction in 
every way. Long job preferred. 
ALBERT COX, CORYDON, IND. 


BOOKKEEPER WITH TWELVE YEARS 
Experience as bookkeeper and assistant sales manager with 
one of largest concerns in the East desires position. 

Address “M. 118,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SALES MANAGER 
By January 1. Hardwood business preferred. Twenty years’ 
experience and high class references. 

Address “FUTURE,” care AMERICAN LUMBERMAN. 


SASH & DOOR SALESMAN 
Nine years’ experience, open for position with manufacturing 
concern. Acquainte d Pittsburgh and West Pennsylvania ter- 
ritory. Address “M. 117,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY ESTIMATOR 
And Superintendent in Sash, Door and Interior Trim Fac- 
tory ; twenty years’ expe rience, and sober. 
Address “L, 118,” care AMERICAN LUMBERMAN. 





























A GOOD SALESMAN 
Traveling Western Ohio territory, wants to make a change 
Jan. 1st. Would like to hear from yellow pine manufactur. 
ers. Address “L. 109,” care AMERICAN LUMBERMAS 


LEFT HAND BAND SAWYER WANTS POSITION 
Good judge of lumber, quick, sober; can furnish first class 
reference from present employers. Address 
A. A. VACHAN, Mason, W 








WANTED-—POSITION AS SUPT. OR MANAGER 


Of Hardwood or Cypress plant. Now handling cypress mil] 





in Louisiana. ‘Thoroughly expe rie need from stump to market, 

both Hardwood and Cypress. Can also handle sales. Refer. 

ences. BOX 196, Melville, L 
WANTED—MEN 

Who are looking for positions to advertise in the Wanted 


Employment columns of the AMERICAN LUMBERMAN. 


WANT-—POSITION AS HARDWOOD SALESMAN 

By man with good hardwood and yellow pine connection in 
Canada and part of Michigan and Ohio; good references, 
Address “L. 120,” care AMERICAN LUMBERMAN, 


WANT TO MAKE CONNECTION WITH 
Manufacturer or wholesaler, Jan. 1, or sooner. Purchasing, 
Sales or Operating department. If you wish to add or 
change for a hustler, write today. 

Address “L. 116,” care AMERICAN LUMBERMAN 


CIRCULAR FILER OPEN FOR POSITION 
Al reference, strictly sober. Can come at once. Satisfac- 
tion or ask no pay. Fast mill preferred; age 40 years. 
5,’ care AMERICAN LUMBERMAN, 


Address “T,. 128, 

WANTED-—POSITION AS SUPERINTENDENT 
Or manager of yellow pine mill or wholesale office. Am a 
thorough lumberman and a good organizer and can bandle 
any size proposition. If you need a man who can and will 
get good results, I will be glad to hear from you. Can give 
best of reference. Have had extensive experience from 
estimating the timber to ‘eng | the finished product. 

Address P. O. BOX 457, Little Rock, Ark 


WANTED-—POSITION AS MANAGER 

Or superintendent by man of twenty years’ experience in 

lumber business, manufacturing, wholesale and retail trade. 

Am at present employed as manager of a large lumber 

operation with whom I have been 7 years. Wish to join 

company where, after ability is proven, an interest in the 

business can be taken. Address 
“LUMBER,” 


BAND SAW FILER 
Wants a position with a firm willing to pay good wages for 
the services of a sober, experienced and dependable filer that 
produces results. References if required. Address 
BAND FILER, 513 Market St., Shreveport, La. 


WANTED—POSITION AS BAND SAWYER 
Yellow pine or hardwood. A No. 1 references. 
Address “L. 125,” care AMERICAN LUMBERMAN, 

















Randolph, Vt. 











POSITION WANTED BY FIRST CLASS FILER 
Experienced in North and South. Married. Sober. First 
class references. Address 

“FILER,” care AMERICAN LUMBERMAN. 


WANT POSITION AS BAND SAW FILER 


Can furnish good reference. BOX 13, Kenova, W. Va. 








LUMBER BOOKKEEPER 
Desires position Chicago yard; six years’ experience; age 25; 
now employed. Address 
“L. 134,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS STORE MANAGER 
10 years’ experience in South and West; sober and re- 
liable; best of references. Address 
“STORE MANAGER,” care AMERICAN LUMBERMAN. 


EXPERIENCED LUMBER BOOKKEEPER AND 
Stenographer wants position. Familiar with cost statements, 
pay rolls, and all other details of sawmill office work. Six 
years’ experience. Address 

“L. 132,” care AMERICAN LUMBERMAN, 


BY HARDWOOD LUMBER SALES MANAGER 
Thoroughly posted in southern hardwoods and consuming 
markets. Can increase profits for some good southern hard- 
wood mill by getting highest market prices. Experienced 
correspondent and traveling man. 

Address “L. 131,” care AMERICAN LUMBERMAN. 














SALES MANAGER, BOOKKEEPER 
And all around office man with 7 years’ lumber experience, 
familiar with every detail of lumber office work, wants posi- 
tion with good concern. With one large concern six years 
and successfully held every position from stenographer to 
sales manager. Familiar with and understand freight tariffs. 
Have also had retail experience. Well educated, married, 
31 years of age, sober, alert and hard working. Would like 
position of office manager, head bookkeeper, sales manager 
or assistant to sales manager of large concern. 
Address “L. 101,” care AMERICAN LUMBERMAN, 





A HIGH CLASS OFFICE SALES MANAGER 
Wants position. Capable of handling all office details re- 
garding sales as well as accounts. Ready to go anywhere, 

Address “L. 106,” care AMERICAN LUMBERMAN, 








LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds, offices and other buildings, 
with plans. Some very handy and useful “Shed and Yard 
Conveniences” are also illustrated and described. $1.50 
0stpaid. 

‘ AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


WANTED-—YELLOW PINE CONNECTIONS 
With mill in the South, to sell their stock in central Illi- 
nois, either on a jobbing basis or on a commission basis. 
Trade established fifteen years. 

Address “K. 117,” care AMERICAN LUMBERMAN. 


EXPERIENCED LUMBERMAN, YOUNG MAN 
Wants situation, as sales manager, buyer, salesman, or can 
operate a mill. Yellow pine or Pacific Coast products. 
Have large acquaintance among railroad purchasing agents 
and car companies. Can produce results. 

Address “K, 119,” care AMERICAN LUMBERMAN, 


COMMISSARY MGR. WANTS TO MAKE CHANGE 
Now employed, but don't like location; married, strictly 
sober, and not afraid to work. Would consider position as 
assistant mgr. Address 
“W. VA.,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
By Jan. 1st; am 39 years of age; at present manager of & 
large operation. Desire change because of climate. No offer 
considered unless position is in healthful locality. Have 
had fifteen years’ experience. Can furnish unquestionable 
references from past and present employers. 
Address “E. 109,” care AMERICAN LUMBERMAN. 














WANTED-—POSITION AS MANAGER 
Of a saw mill in South or West, by a man of twenty years’ 
unusual experience, who understands the lumber business 
from stump to consumer. Have fine executive ability and 
can surely produce the results. Open for first of year. 
dress “K, 118,” care AMERICAN LUMBERMAN. 





WANTED-—BY EXPERIENCED LUMBERMAN 
Situation as manager or assistant to manager; 12 years’ 
experience in sawmill business. Can handle commissary, 
accounting and outside work. A hustler and reliable. 

Address “K, 104,” care AMERICAN LUMBERMAN. 








GET A COPY TODAY 
“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro- 
cedure of Organization Bee and Development of Busi- 
ness Corporation in. Write today and get a 
copy for your desk or en ye binding, $2.75, sent 
postpaid. AMERICA ‘LUMBERMAN, © licago, Ill. 
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